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When Southern Pine Was 
Breaking Into the Market — 


Lumbermen who remember back when 
Southern Pine first made its appearance in 
quantity will recall that the lumber industry 
went through a few years much like the last 
few when Fir has been getting into bigger 
production. 


But everything came out all right. Those 
with courage and faith who “sat tight” and 
bought more timber when it was offered 
right made big money in the years to follow. 


We believe that the same opportunity is 
open in the lumber industry today as then,, 
and may we say that timber is the backbone 
of the lumber industry today as then. 


JamesD. LD AC E Y & co. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. - Barnett Natl. Bank Bldg. 
MONTREAL MEMPHIS VANCOUVER 
Castle bidg First Natl. Bank Bidg. Vancouver Block. 
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Ride it, 

Any product carrying our trade mark is built 
to stand the gaff. 


Take this Triumph Planer, for instance. “Ride” 
it allday long! Push it ashardas you like. You 
will never fail to get a full day’s work—and then 
some—out of this better planer. 


Edgers 
Lath Mills 
Gang Rippers 
Empire Bolters 
Lumber Trimmers 


Let us know your requirements. 


American Saw Mill Machinery Co. 


55 Main Street, HACKETTSTOWN, N. J. 
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Lumbermen’s 
Library 


Is There 
Some Book Here 


YOU NEED? 


In the most profitable conduct of your busi- 
you must frequently refer to outside sources 
for new ideas, more economical methods and 
time saving suggestions. And right there is 
where the American Lumberman book depart- 
ment can he of real service to you. 


SEND FOR 
CATALOG 


Our list of books 
covers a wide 


our 4 < = will Write us the nature of your problem, and if we 
help you the have any book offering a solution, weil be glad 
ones you want, 


to tell you about it, price, etc. If we haven't 
he book you need, we’ll try to get it for you. 


American Lumberman 
431 So. Dearborn Street, CHICAGO, ILL. 
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Yards Should Bar Out Pilferers and Other Pests 


a short news item this week to the effect that “wood shingles 
are so well liked here that people even steal them,” going on 
to say that a retail concern in that State has posted a reward of 
$50 for the arrest of the person or persons who stole 20,000 shingles 


C A KANSAS correspondent of the AMERICAN LUMBERMAN sends in 


from its yard in one night. 


We do not quite agree with our correspondent as to this theft 
indicating any special preference for wood shingles, as the thieves 
doubtless would as readily have taken any other material that 
they could either use or readily convert into cash, if equally con- 


venient for them to remove it. 


It does, however, illustrate something of more direct impor- 
tance to the average retailer, and that is the wisdom of making 


possible. 


marauders. 


his business premises as nearly thief-proof and tramp-proof as 
This means good, well-fitting doors for all sheds and 
warehouses, kept securely locked at all times when not under sur- 
veillance, and fastenings for all windows that are readily reached 
from the-ground, with bars or gratings over any windows that 
because of special accessibility offer a standing invitation to 


The pilfering of easily removable material from a lumber yard 
may often run into a greater amount than it would cost to provide 
all possible safeguards, which in most cases should include a strong, 


high fence around.the entire premises. Night-watch service, locks 


and bars, high fences and all other reasonable precautions against 
pilferers, vandals and prowlers of every sort are a good invest- 
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ment, not only from the viewpoint of safeguarding valuable mer- 
chandise stocks, but also as a precaution against fire. A bunch 
of tramps shooting craps and smoking their pipes in some obscure 
corner of the yard, or small boys experimenting with their first 
cigarettes, are bad combinations from the fire hazard standpoint. 





Sanitary Housing Is Widespread Need 


city or a small industrial town. Disease germs know no 
social barriers or racial distinctions. Unsanitary and over- 
crowded living quarters not only undermine the health of those 
occupying them but often foster conditions of disease that may take 


(ee “slum” is a perpetual menace, whether it exists in a great 


| their toll from the most carefully protected homes of the community. 


That is doubtless at least one of the reasons why men of large 
means and philanthropic tendencies, both in the United States and 
abroad, have shown increasing interest in model housing projects 
of various types as a suitable field for their endeavors. 

But although progress has been made, the field is so vast that 
its surface has been hardly more than scratched. Too often not 
only poverty but ignorance and indifference stand in the way of 
that degree of self help essential for the success of the best inten- 
tioned philanthropic efforts. 

A recent survey made by two young college students of Spring- 
field, Mo., a city of about forty thousand population, shows that it 
is not only the metropolitan centers that are called upon to cope 
with the problem of insufficient and unsanitary housing, for here 
conditions were found among the negro population that call for im- 
provement. Without going into details as to the exact findings of 
the survey, it is of interest to note that these students recom- 
mended, as told in a news story appearing elsewhere in this issue, 
the construction of a “court” of eighteen small houses, to be financed 
upon a semi-philanthropic basis, for rental on reasonable terms to 
negro families needing them. Presumably the young men had in 
mind that if this experiment in housing proved successful, the 
project could be expanded to meet any additional needs. 

As a lumberman who chanced to attend the service club meeting 
at which this project was discussed remarked in a letter to the 
AMERICAN LUMBERMAN, the interesting thing about the whole 
proposition is that these two young men not only made the detailed 
survey that resulted in disclosing conditions inimical to community 
welfare—at which point they might have stopped—but went ahead 
and outlined quite an elaborate plan, including a financial set-up, 
for at least in part providing a remedy. 

The fact that in a city of only forty thousand, social agencies 
are investigating the need for better housing in certain quarters 
and making definite suggestions looking thereto, indicates that the 
problem is a well nigh universal one, to which every community, 
large or small, eventually will have to turn its attention if the 


diseases that afflict mankind are to be kept under even approximate 
control. 





Closer Utilization at Source of Supply 


NE CRITICISM most likely to be directed against the lumber 
(5) manufacturer in general is that he converts into final useful 
products so small a percentage of the entire tree. The waste, 
so called, does not end with the conversion of the tree into lumber; 
which in itself is in fact a raw material largely. In its further manu- 
facture or fabrication there are additional losses; so that such lum- 
ber in its final form constitutes a relatively small percentage of 
the amount that originally came from the tree. It would be idle to 
speculate on the percentage of the whole tree thus utilized; but it 
is so small that the constant aim of the industry has been to en- 
large it. 

For some years lumber manufacturers have directed much of 
their energies to increasing their utilization by improving their 
methods of conversion. The practice of sending more of the log 
directly to the resaw instead of converting it into boards on the 
head saw is an illustration in point. Lath manufacture always has 
beer’ a means of converting into a useful product slabs that other- 
wise would have to go to the burner or to the boilers. Some mills 
for years have reclaimed from the same source box and crating 
lumber. Hardwood mills also have recovered from the conveyor 


such stock as chair legs, table slides and similar marketable items. 

In a general way, the products of the sawmill, with the exception 
of the large quantities used in construction, have in the past been 
raw material designed for further manufacture and refinement in 
woodworking plants, furniture factories and other wood-using indus- 
tries. During recent years, however, there has been a definite 
trend toward further refinement of product at the source of lumber 
supply, the sawmill. For a long time efforts have been made to 
lessen the element of freight by carrying manufacturing processes 
farther at the sawmills, so that the user of lumber would not have 
to bear in the cost of thé lumber he actually used the freight cost 
on waste developed in its conversion. 

It is to be expected that there will be some reluctance on the part 
of lumber manufacturers to engage in the conversion of the product 
of their sawmills into finished articles. That is in the nature of a 
specialized business, not closely related to lumber manufacture. 
Nevertheless, some further refinement at the mill is inevitable, as 
for example kiln drying to a definite moisture content. Better dry- 
ing also removes some of the obstacles to further refinemer, at 
the sawmill, for in the past wood-using industries have largely done 
their own kiln-drying. At the same time that a further step in re- 
finement at the sawmill is made possible by the dry kiln, such a 
step is made acceptable to the users of wood. 

Throughout industry in general the trend has been toward such 
methods of manufacture as would widen the markets for mill 
products. This has been owing to the fact that such severe compe- 
tition has been developed between raw material groups, that the 
only way the producer of one raw material could market his prod- 
uct in competition with another was to adapt it more closely to the 
use of promising or profitable markets. Steel producers have given 
a recent example in the production of shapes for use in small home 
construction. The ready cut house is an example of adaptation of 
wood. There are numerous others that might be cited. The sig- 
nificance to each producer of this trend in lumber manufacture and 
conversion will of course be determined by each operator for him- 
self, but there is abundant reason for asserting that it is of very 
great significance to the lumber industry as a whole in its relation 
to competition with other materials. 





Lumber in Curricula of Public Schools 


O ADEQUATE history of the United States could be written 
CT] without giving consideration to the influence exerted by 

the forests directly and indirectly upon the development 
of the country. Lumbering and lumber have occupied a large 
place in American history, and to a remarkable degree the 
expansion of the lumber industry has coincided with the growth 
of the country itself in population and wealth. For this reason 
if for no other the youth of the country ought to be informed 
regarding lumber manufacture and about forestry. In view also 
of the importance to the country of the perpetuation of its forests, 
the youth should be given an adequate notion of the part that 
wood plays in the everyday life of the people. 

Not only is the study of lumbering important as a matter of 
public concern, but the study of the history of lumbering, the 
study of trees and woods and of lumbering operations, is absorb- 
ingly interesting to young folk. For many years pupils in the 
manual training departments of the better schools have been 
taught some of the more practical facts about wood, its adaptability 
and general utility; they have not. however, always been taught 
to appreciate the importance of wood tc American civilization and 
to the public welfare. Wood has been so plentiful and common 
that the people have accepted and used it without much if any 
thought of the relation of wood supply te forestry and to lumber 
manufacture. 

Now that one of the country’s major undertakings is to be the 
proper utilization of the present timber .supply and the perpetua- 
tion of an adequate supply for the future. largely by the protection 
of young growth from fire, it is of the utmost importance that the 
younger generation shall know more about wood, about forestry 
and about lumber manufacture and use. Where efforts have been 
made to give instruction of this sort in the public schools, lumber- 
ing and forestry have proved to be of the greatest interest to 
pupils. A good illustration cf this fact is afforded by the Evanston 
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(Ill.) school’s experience as described in the AMERICAN LUMBERMAN 
of last week, and further in the present issue. 

On numerous occasions the AMERICAN LUMBERMAN has advocated 
efforts on the part of the lumber industry and by lumbermen 
individually to interest teachers and pupils in wood and in lum- 
bering. Not only should the young folk have opportunities to learn 
how to work in wood, they should be made to realize the eco- 
nomic importance of forests and of an adequate forestry policy. 
This admirable end can hardly be achieved without the aid of 
the lumbermen, and it can not be achieved in any other way than 
through the teachers in the schools. It may as well be admitted 
that the instructors themselves in many cases have given little 
thought to the subject. In some cases, no doubt, they have been 
affected and influenced by the anti-wood propaganda that has been 
so plentiful during recent years. They may have acquired, as have 
many persons outside the industry, mistaken views about the lum- 
ber industry and the relation of lumber manufacturing to forestry. 

It is not proposed that the lumber industry shall undertake to 
propagandize the public schools in its own interest. Such a policy 
could hardly work to the benefit of the industry in the long run. 


There is, however, enough of legitimate public interest and concern 
in forestry and in the utilization of forest resources to warrant a 
course of instruction in the public schools. Material for such 
instruction is not now in the possession of the schools; it is in 


the possession of lumbermen and the lumber industry. All that | 


is required is that lumbermen as individuals and in their organ- 
ized capacities shall work with the teachers and the schools to 
the end that reliable information may be made available for pur- 
poses of instruction. Facts supplied should be in a form that 
admits of no possibility of misuse. The danger of misinterpre- 
tation may be illustrated by an experience of the writer. An 
instructor in one of the better women’s colleges of the middle 
west, discussing nature study and illustrating her talk with views, 
showed a picture of cut-over land with here and there a mature 
tree left standing. She caustically referred to the devastation by 
lumbermen and remarked that for some reason she could not 
fathom they had left a few trees; evidently an oversight on their 
part. The fact was, of course, that the lumbermen had left seed 
trees, in accordance with good forestry practice. 











Eastern Wholesalers Consolidate in the wholesale lumber business with his 
father, E. L. Kennon, at Baker, Ore. 


BurraLo, N. Y., June 19.—Effective July 1, 





West Side Hardwood Club Meets 


[Special telegram to AmerIcAN LUMBERMAN] 





Palburn (Inc.), wholesaler of this city, and 
Brady Bros., wholesalers of North Tona- 
wanda, N. Y., will consolidate under the trade 
name of Palburn (Inc.), with office at 621 
Genesee Building, Buffalo. The following are 
members and officers: President, Lewis J. 
Lewis; vice president, Andrew J. Brady; vice 
president and treasurer, Raymond E. Grove; 
secretary, Walter F. Fralick. All except Mr. 
3rady have been connected with Palburn 
(Inc.), and its predecessor, Palen & Burns, for 
eighteen to twenty-five years. 

Millard S. Burns and his associate of the 
last twenty-one years, Jacob F. Hirschmiller, 
will retire from Palburn (Inc.). Mr. Burns 
feels that he is entitled to retire from the lum- 
ber trade, since he started in the business in 
1875, as a partner of the late Robert Palen, in 
Palen & Burns. Mr. Hirschmiller, who has 
been in the lumber business for twenty-eight 
years, will take a rest for a time before re-en- 
gaging in business. 


Pondosa Pine Office Established 


PittsBuRGH, Pa., June 18.— The Eastern 
Oregon Pondosa Sales Co., with main offices 
in Kansas City, Mo., which markets the output 
of seven large mills in northeast Oregon, in 
order to serve more efficiently the purchasers 
of Pondosa pine in this district, has established 
a branch office in Pittsburgh, in charge of 
Walter S. Kennon, of Baker, Ore. Mr. 
Kennon, who is a graduate of the Baker (Ore.) 
high school and holds a degree from the Uni- 
versity of Oregon, where he attained a high 
standing in the school of business administra- 
tion, is one of the younger generation who has 
grown up in the lumber business in the West. 
His lumber training began as a lad in the box 
factory and continued through various phases 
of lumber manufacturing, operating planing 
mill machinery and grading and _ inspecting 
lumber. When the United States declared war 
in 1917, he enlisted in the artillery, was later 
transferred to the quartermaster corps, at- 
tained the rank of second lieutenant and was 
recommended in rapid succession for promo- 
tion to the rank of captain and then to major. 
But the armistice was declared before these 
promotions became effective. 

After the war, Mr. Kennon returned to the 
University of Oregon, completed his course, 
graduating with high honors, and then engaged 


e comes to this eastern field equipped with 
an excellent knowledge of Pondosa pine, its 
manufacture, use and distribution from tree to 
consumer, that few men possess. 
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Long Leaf Manufacturers Elect 
[Special telegram to American LuMBERMAN] 
NEw OrLeEANsS, La., June 20.— All officers 
and directors of the Long Leaf Yellow Pine 
Manufacturers’ Association were reélected to 
serve another year’s term at a meeting of the 
stockholders held here today. Officers renamed 
include : 
President—Charles Green, Laurel, Miss. 
Vice presidents—W. H. Sullivan, Bogalusa, 
La., and J. W. Link, Houston, Tex. 
Secretary-manager—O. N. Cloud, New Or- 
leans, La. 
Routine organization matters were included 
in the meeting program, with the announcement 
of the election the only one forthcoming. 


PinE BLurr, Arxk., June 20.—The West 
Side Hardwood Club held its regular monthly 
meeting at the Hotel Pines today. President 
E. H. Elsberry was in the chair. Statistics 
taken showed stocks on hand of 5,500,000 feet 
of green flooring oak and 9,700,000 feet of dry 
flooring oak, with orders for 2,800,000 feet. 
Orders for other woods totalled 11,000,000 
feet; logs on hand 4,000,000 feet, and total 
orders for lumber exclusive of oak, 84,400,000 
feet. There was a total of twenty-nine mills 
reporting. Twelve were shut down indefinitely 
and others were on _ curtailed production. 
It was voted to hold a joint meeting with the 
Southwestern Hardwood Manufacturers’ Club, 
Wednesday, July 18, the place of meeting to 
be either at Pine Bluff or some other point 
most convenient for the largest number pos- 
sible. Definite arrangements will be an- 
nounced later. 

The La Grue Lumber Co., of Gillett, Ark., 
was accepted as a new member of the club. 





Orders and Shipments Heavy 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., June 21.—Three hundred and ninety-three softwood mills with normal 


production of 290,847,000 feet, gave actual production during week ended June 16 as 92 percent, 


shipments 102 percent and orders 100 percent of 


actual production, shipments and orders follow: 


No. of Normal Actual 
Sorrwoops— mills Output Output Shipments Orders 
Southern Pine Association. .....cccccscceccee 146 80,644,000 67,446,000 70,752,000 75,969,000 
West Coast Lumbermen’s Association...... 110 110,073,000 118,080,000 142,088,000 121,631,000 
Western Pine Mfrs. Association............ 34 38,383,000 33,572,000 32,065,000 41,997,000 
Calif. White & Sugar Pine Mfrs. Assn...... 17 26,555,000 23,769,000 20,860,000 22,256,000 
California Redwood Association............ 16 10,257,000 7,689,000 9,719,000 10,741,000 
North Carolina Pine Association........... 62 12,240,000 9,649,000 9,550,000 8,560,000 
Northern Pine Mfrs. Association........... s 12,694,000 10,376,000 11,092,000 8,994,000 
Northern Hemlock & Hardwood Mfrs. Assn.. 51 22,642,000 7,508,000 8,052,000 5,722,000 


SEE 5 bes os aon es6dens baedes 444 
HARDWOODS— ” 
Northern Hemlock & Hardwood Mfrs. Assn... 797 
Hardwood Manufacturers’ Institute......... 4217 

Wate: RenGwseG oso. c cc vccesesqée nen cee 


*Units of daily capacity of 35,000 feet. 


tOf West Coast bookings, 29 per cent was for domestic cargo delivery, 13 per cent for export 


eargo delivery, 54 percent for rail delivery and 


normal production. Their shipments were 109 
percent and their orders 106 percent of actual production. 





313,488,000 278,089,000 304,178,000 295;870,000 


16,645,000 11,594,000 10,507,000 
88,411,000 56,170,000 57,052,000 


105,056,000 67,764,000 67,559,000 


16,202,000 
69,336,000 





85,538,000 


4 percent was local business. 


The week’s figures for normal and 
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Trade Mark of Cypress Association 


We are anxious to locate the cypress manu- 
facturer who trade-marks all boards “SCMA” 
with an arrow running through these letters. 
Will you be so kind as to give us this in- 
formation as soon as possible, addressing your 
reply to the writer?—INaquiry No. 2,163. 


[This inquiry comes from a New York 
wholesale concern. It is quite evident that the 
trade-mark referred to is that of the Southern 
Cypress Manufac- 
turers’ Associa- 
tion, which is 
copyrighted by that 
organization and is 
used by it and its 
members in adver- 
tising and other publicity relating to cypress 
lumber. It is not, therefore, used by any one 
concern to the exclusion of others, but is in 
effect the trade-mark of the cypress manufac- 
turing industry. The trade-mark is reproduced 
herewith for purposes of identification — 
Eprror. | 


Booklets on Retail Accounting 


The writer notices in your June 2 issue of 
the AMERICAN LUMBERMAN that under the head- 
ing of “Prices to Return Desired Profits,” you 
have available a booklet entitled “A Uniform 
System of Accounting for Retail Lumber 
Dealers.” 

We shall be very glad indeed to receive this 
booklet and also we should like to have a copy 
of your booklet entitled “A Uniform System 
of Accounting for Branch Yards,” describing 
the system applicable to branch yard account- 
ing procedure which was furnished by you to 
the inquirer whose inquiry was published as 
No. 2,157 in the same issue of the AMERICAN 
LUMBERMAN.—INQuIRY No. 2,164. 





‘Trane Maan Res. U.S. 


[This inquiry comes from an official of an 
Indiana lumber concern. The booklets re- 
ferred to are made up of articles that ap- 
peared originally in the columns of the 
AMERICAN LUMBERMAN. One entitled “An 
Accounting System for Retailers,” comprises a 
series of articles contributed by a practical 
accountant. They cover practically every phase 
of retail accounting and cost-keeping. The 
other, entitled “A Uniform Accounting System 
for Retail Dealers,” also appeared in the 
AMERICAN LUMBERMAN as a series of articles 
representing the work of an accountant. These 
booklets embody a very comprehensive discus- 
sion of accounting and no doubt would prove 
helpful to any retailer who wishes to improve 
his bookkeeping methods.—Enrror. ] 


Uses for Popple or Aspen 


Can you advise me offhand of some pulp 
companies in the States that use popple pulp- 
wood to a very large extent? You might also 
give me the names and addresses of any com- 
panies that use popple in any way, such as for 
excelsior or fibre board. 

I have a No. 1 limit of fine popple that could 
be used to advantage as pulpwood. No doubt 
there must be some concerns over your way 
that use a great number of cords of it an- 
nually.—INquiry No. 2,165. 

[This inquiry comes from a lumberman in 
Ontario, Canada. Popple is a term that is ap- 
plied to several species of aspen and in one 
State at least is applied to yellow poplar. From 
the source of this inquiry it is inferred that the 
wood referred to is the large-toothed aspen. 
Of this wood Kellogg in his book, “Pulp 
Wood and Wood Pulp in North America,” says 
that by the sulphite process it is easily pulped 
and bleached, is very weak but of excellent 
color. As a soda pulp, it is easily pulped and 
bleached, is soft, opaque and short fiber. 

The most likely market for this inquirer 
would be among the pulp manufacturers and 
paper makers of the Lake States but for the 
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fact that there is an evident surplus of popple 


or large-toothed aspen in those States. In his 
report to the advisory committee for 1927 
Raphael Zon, director of the Lake States For- 
est Experiment Station, says that the amount 
of aspen of merchantable size in Minnesota, 
Wisconsin and Michigan is estimated to be at 
least 30,000,000 cords. He says also that this 
amount is increasing at the rate of from 4,000,- 
000 to 8,000,000 cords a year, while the present 
consumption of the Lake States is probably be- 
tween 175,000 and 250,000 cords a year. The 
one solution of the problem thus presented to 
the owners of land carrying this growth of 
aspen is in finding new uses for aspen which 
will take care of the surplus. Another possi- 
bility, Director Zon says, lies in the conversion 
of the aspen land to pine, spruce and other more 
valuable kinds of forests. 

The northern aspens are used also for the 
manufacture of excelsior, but information at 
hand is not sufficiently detailed to indicate which 
of the manufacturers of excelsior use popple 
and which use basswood and other species. 
Neither is it known what kinds of woods are 
used by manufacturers of wallboard that is 


made of wood fiber. The name of the inquirer 
will be supplied on request.—Eprror. } 


Figuring Contents of Small Logs 


I just noticed Inquiry No. 2,155 wanting to 
know how to figure contents of small logs. 5 
inches to 12 inches in diameter, and 4 feet 
to 10 feet in length. 

Why not use the Two-thirds Rule thus: 
Take two-thirds of the diameter, square it, 
multiply by the length and divide by 12., 
Example—log 6 inches in diameter, 6 feet 
long: Two-thirds of 6 inches equals 4; 
4xX4=16; 16X6=—96; 96+12—8 feet, the con- 
tents. - 

If you use a thin saw, and your logs are 
fairly straight and from 5 inches to 10 inches 
in diameter, you will get an over-run of 10 
percent to 15 percent in cutting 4/4 lumber 
2 inches and up wide, random widths. 

Yours for what it may be worth to your 
subscriber.—INQuIRY No. 2,155-A. 


[This response comes from a reader of the 
AMERICAN LUMBERMAN connected with a lum- 
ber concern in Kentucky. The information 
has been sent to the inquirer whose inquiry 
was published as No. 2,155.—Epiror. } 
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The receipts of lumber at 
Cleveland, Ohio, for the season 
ended June 2 were 31,387,282 
feet of lumber; 19,903,000 
shingles; 4,122,000 lath; 763,000 
staves. 

* * * 

The demand for lumber 
along the line of the Winona & 
St. Peter railroad in Minnesota 
is said to be greatly in excess 
of the supply. Many of the 
immigrants in the center of the | 
State are living in tents or any | 
sort of temporary structures | 
until buildings can be erected. | 

The wages paid to mill | 
hands in the Bangor district of | 
Maine are from $1.50 to $2.50 | 
per day for filers and sawyers, | 
and $0.75 to $1.25 for ordinary | 
hands. Approximately the same | 
wages are paid to men in other | 
parts of the State. 





on *” >” | 
Two rafts of black walnut, | 
which came down the Big | 


Sandy River, Ky., on the last 
rise, sold for $1,222. 
eS 

The lumber trade at Beau- | 
mont, Tex., is not very buoyant | 
for this time of year, says the | 
correspondent at that place.| 
Mill run yellow pine can be | 
bought there for $9 in ordinary | 
quantities, and for large orders | 
this figure would probably be! 
shaded 50 cents. Rail freights | 
from that point are said to be | 
very reasonable so that consum- | 
ers get their lumber at very | 
moderate cost. The greatest 
need among the lumbermen of 
that place at present is suffi- 
cient capital to enable them 
to hold the lumber manufac- 
tured until it is perfectly sea- 


soned, which they are at pres- 
ent unable to do. 


es © 
Hitchcock & Ingram’s mill at 
East Saginaw, Mich. came 


near biting off more than it 
could chew one day last week, 
when a log 5 feet 9 inches in 
diameter and 12 feet long was 
hauled into the mill. It scaled 
1,800 feet. 

* * * 


Shaved staves are delivered 


,at Vanceburg, Ky., for $9 per 


1,000. 
* ee 

Large quantities of the finest 
quality of oak timber are now 
being brought by rail to Sagi- 
naw, Mich. 

* * * 

The Bay City (Mich.) coop- 
ers have organized a strike in 
all shops where the price paid 
is less than 8 cents per barrel. 

* * * 

The Chicago lumber receipts 

by both lake and rail for the 


season up to June 12 totaled | 


280,774,637 feet against 212,- 
844,782 feet for the same time 
last year. The 
shingles for the same time 
were 192,843,000 in 1878 and 
170,323,000 in 1877. 

a 

A sale of 125,000 feet of dry 
lumber at Saginaw, Mich., 
brought $6.50 and $13. 

* * * 

A report from Daverport, 
Iowa, states that demand for 
lumber is improving, but there 
is still less business doing than 
a year ago, owing mainly to 
the fact that lumber is too 
|heavy to be shipped econom- 


ically. Roads are bad in the 
country, and the frequent rains 
we are having will keep them 
so, as well as injure the crops. 
For this reason the outlook for 
fall business is not considered 
as encouraging as it was. 
i 
John du Bois’ sawmill at Du 
Bois, Clearfield County, Pa., is 
said to be a model of conveni- 
ence; most of the machinery is 
of the owner’s own invention. 
<«-~6 
The receipts of lumber at 
Buffalo, N. Y., this season to 
June 1 were 39,056,026 feet 
against 14,483,767 feet the same 
time last year. The shipments 
by canal were 16,926,227 feet 
against 901,760 feet for the 
same time last year. 
* * * 
Judge Wingate’s new mil] at 
Orange, Tex., will be ready to 





receipts of | 





commence sawing some time in 
| July. 

+ -- «& 
one of the 


Isaac Staples, 
|largest operators in lumber 
jand logs on the St. Croix 
| River, Minn., is credited with 
\the opinion that the require- 
| ments of next season’s trade 
will necessitate the putting in 
'of 300,000,000 feet of logs on 
that stream during the coming 
winter. It is proposed to con- 
struct some time this fall such 
improvements in the way of 
canals etc. as -will enable 
steamers to leave the natural 
channels at Stillwater and 
traverse the sloughs until they 
reach Marine, thus giving the 
boom company twelve miles of 
river in which to handle its 
logs. 
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Southern Pine Demand Good; Rains Curtail Output 


Orders for southern pine are continuing steadily in 
excess of production, having been 12.64 percent larger in 
the week ended June 15. Bookings to date this year have 
been 6 percent above the output. Recent rains and floods 
have caused curtailment at the larger plants, and closed 
many of the small mills. Running time at larger mills was 
6.71 percent less than 60-hour standard, and the cut was 
16.37 percent less than the 3-year average, during the week. 
Shipments have been delayed a good deal, by weather 
conditions and scarcity of some wanted items. The mills 
have good order files, covering timbers especially. Dimen- 
sion is selling well at advanced prices. There appears to 
have been improvement in demand for car materials. 
Trade with northern and eastern markets is expanding, 
and orders call for a larger proportion of high grades. 


Movement of Carolina Pine and Roofers Improving 


The North Carolina pine mills reporting on June 9 had 
unfilled orders on hand amounting to more than five weeks’ 
normal production, while actual production has been run- 
ning about 15 percent below normal. The weather recently 
has interfered greatly with operating, more especially at 
small mills. Heavy shipments, amounting to 4 percent 
more than output since the first of the year, have reduced 
stocks. Bad weather and broken assortments tend to delay 
deliveries. Demand so far has run strongly to lower 
grades, and such items as flooring continue rather slow. 
An early gain in trade and.stronger prices are expected. 

Georgia roofers are now selling freely at $20 for the 
6-inch, and there is a very promising inquiry. Logging 
has been resumed following recent heavy rains, but the 
heat that has succeeded these has discouraged any efforts 
to increase output. The mills have greatly reduced their 
surplus stock. They believe that there will be further 
expansion in volume and gains in returns. 


Heavy West Coast Shipments Make Many Items Scarce 


Production on the West Coast continues curtailed, be- 
ing about 6 or 7 percent above normal, contrasted with an 
average of 9 percent above for the first 23 weeks of the 
year. Shipments recently have been more than 20 percent 
in excess of production, and the week ended June 16 were 
about 30 percent above it. The,mills have well filled order 
files, bookings for 23 weeks having been 12 percent in 
excess of the cut, while shipments were only 3 percent in 
above it. Orders last week were only 3 percent above 
output, which is a good showing, considering the fact that 
lists are being marked up. Rail business made 54 percent 
of the week’s business—a larger proportion than for a good 
while. Space for Atlantic coast shipments has been cur- 
tailed by vessel owners, but the eastern market seems well 
supplied, though consumption is increasing. California 
stocks are very low and the market more attractive, so 
more boats are being put into that trade. 


Northern Pine and Hemlock Stocks Are Quite Low 


While bookings of northern pine mills in the first twenty- 
three weeks of the year amounted to 12 percent more than 
production, shipments have been only 8 percent larger than 
production. Stocks have undergone much greater reduc- 
tion this year than in the corresponding period of last year, 
and the mills have had some difficulty in making ship- 
ments, so some buyers will have to wait until this year’s 
cut has been seasoned. Output at larger plants has been 
running nearly ninety percent of normal, and smaller mills 
are now beginning to operate. Demand for low grades 
has been especially good. Price lists are firm. 


Lumber Statistics Appear on Pages 48 and 49; 


Orders for northern hemlock made a decided gain in the 
week ended June 9, the average being much larger than 
in any of the preceding six weeks, while mill output dur- 
ing the two weeks ended on that date was quite small. 
Because of the backwardness of the season, country trade 
in Wisconsin and Michigan has been a little slow in get- 
ting started. Quotations are very firmly held. 


California Redwood Bookings Show Marked Pick-Up 


Production of California redwood has recently slowed 
up, for while in the first twenty-three weeks of the year 
it averaged 97 percent of normal, it is now only about 75 
percent of normal. Bookings made a marked gain in the 
week ended June 16, and exceeded even normal produc- 
tion. Northern California trade is well sustained, and there 
has been an improvement in that from the southern part 
of the State. East coast demand is steady, and some good 
export business is coming in, especially from South 
America. Eastern and middlewestern trade has been slow 
in developing, but prospects are good, and indications are 
that the California market will be better than in years. 


Trade in Southern Cypress Is Steadily Improving 


General reports seem to agree that trade in southern 
cypress is making steady gains. There continues to be 
a rather good call from such industrial users as the tank 
and vat manufacturers. Demand from northern and east- 
ern retailers is improving. Country yards throughout the 
middle West and South have continued to take fair 
amounts, while some sections of Florida are buying better 
than in a long while. It would appear that none of the 
yards are taking much more than their day to day require- 
ments, and are buying principally yard items and not 
much finish. Quotations have shown no recent change. 


Northern Hardwood Mills Do Fine Week’s Business 


An excellent volume of orders was reported by northern 
hardwood mills in. the week ended June 16, amounting to 
practically normal production. Actual production was 
only about sixty percent of normal, however. Among in- 
dustrial consumers there is still a good deal of- conserva- 
tism, but conditions in all lines are showing steady and 
material improvement, so that sales to a broad list of con- 
sumers are very encouraging. Automotive plants continue 
rather good buyers, and furniture plants find business in- 
creasing and are beginning to take more raw material. 
The building trades, however, will probably be the best 
customers from now on, as a heavy volume of construc- 
tion is being undertaken and many buildings will soon be 
reaching the finishing stage. Maple flooring sales have 
improved, and factories are coming in for rough stock. 


Southern Hardwoods Getting Into Strong Position 


Southern hardwood bookings for the week ended June 
16 made the best showing in a long while, and amounted 
to almost eighty percent of normal production. Actual 
output was only about sixty-three percent of normal. Re- 
cent floods in the lowlands may have alarmed some buyers, 
but it is believed that the upward trend of general busi- 
ness is bringing more orders to important industrial 
consumers of hardwoods, and purchases of rough stock 
for current needs will probably continue to make larger 
totals. Bargain hunters are still abroad, but they find 
that the facts of the market are enabling the producers 
to take a firmer stand. Orders reported for 24 weeks have 
been 101,578,000 feet in excess of the cut. As business 
in general shows a tendency to make up for the dullness 
caused by bad weather, stiffer prices are foreseen. 


Market Prices and Reports on Pages 78 to 82 
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How TX Men Are Producing Prospects 


Inquiries 


Developed Are Passed On toRegional Associations, Which in Turn 


Send Them to Dealers in Respective Towns 


Arrange for Grade- and Trade-Marking 


[Special telegram to American LuUMBERMAN] 

WasHincton, D. C., June 21.—Reports re- 
ceived by, the trade extension department of 
the National Lumber Manufacturers’ Associa- 
tion indicate that by next fall 65 to 75 percent 
of the lumber produced by subscribers to the 
TX campaign will be regularly grade-marked 
and trade-marked. The National association 
will arrange with regional associations for 
such inspection as may -be necessary to sup- 
port the financial guaranty behind the trade- 
matk. With this accomplished, the National 
association will be in position to feature trade- 
marked and grade-marked American Standard 
Lumber in its advertising. 

ew = & 6 


Developing Prospects for Dealers 


Following up the inquiries developed from 
people who are interested in farm buildings 
and equipment and who visited the Missouri- 
Pacific dairy-poultry train during its recent 
tour of Kansas and Missouri, C. F. Miller. 
agricultural engineer of the National Lumber 
Manufacturers’ Association, operating out of 
the central division office in Chicago, has sent 
to E. E. Woods, secretary of the Southwestern 
Lumbermen’'s Association, the list of the in- 
quiries showing just the things in which the 
various persons are interested. Unusual in- 
terest was displayed by hundreds of the visi- 
tors to this train in the towns through which 
it passed, and the inquiries filed cover hog 
houses, dairy barns, poultry houses, farm 
houses, bungalows, remodeling etc., indicating 
that there is a big potential business to be had 
by dealers in these communities. The name 
and address of each person who made a special 
request is included in the list sent to the secre- 
tary of the Southwestern association, together 
with a record of the particular building about 
which information is wanted. There were 
over 700 of these special farm building re- 
quests, and in sending these to Mr. Woods, Mr. 
Miller said 

You no doubt will want to pass these build- 
ing prospects on to the retail lumbermen in 
the different towns indicated. Please extend 
to the lumbermen to whom the prospects are 
assigned our willingness to work with them, 
and if the dealer does not have readily avail- 
able additional and adequate plan service of 
your association it may be obtained by apply- 
ing to the central division office of the National 
Lumber Manufacturers’ Association through 
your office. If this plan service is inadequate, 
we are in position to render helpful personal 
service without charge. 

With reference to requests made for plans 
of poultry houses etc., Mr. Miller has advised 
the secretary of the Southwestern association 
that all of these requests will be taken care of 
as soon as possible. Continuing, Mr. Miller 
said : 

Those who have asked for poultry house 
and dairy barn plans are practically all good, 
live prospects who will build this year. To 
those who are interested. in doing some build- 
ing but had nothing definite in mind will be 
sent copies of the National Lumber Manu- 
facturers’ Association pamphlet, “The Use of 
Lumber on the Farm.” 

Letters have been received at the office of the 
central division of the National Lumber Manu- 
facturers’ Association from railroad officials, 
indicating their appreciation of the co-opera- 
tion extended by the association-in helping to 
make this poultry-dairy train so helpful to the 
farmers in the communities visited. That defi- 
nite results have followed is indicated in re- 
quests such as these: 


Information on dairy barn construction—one - 


man who was with the train has written that 
he has a number of customers who contemplate 
building dairy barns and he wishes to supply 
them with plans recommended by the National 
Lumber Manufacturers’ Association. Another 
request is for plans for remodeling a cow and 
horse barn owned by the head of a big clothing 
concern in St. Louis. 

Needless to say, the central division is sup- 
plying the necessary plans and information so 
that this barn may be remodeled in a way to 
give the greatest efficiency and best utilization 


of lumber. 
* * * * & 


Storm Shows Need for Good Construction 


Following the disastrous storm that struck 
at half a dozen places in Nebraska, Kansas and 
lowa during the night of June 11, resulting in 
property damage of more than $1,000,000 and 
the injury of a number of persons, Burdett 
Green, manager of the Kansas City district 
office of the National Lumber Manufacturers’ 
Association, made a thorough inspection of the 
storm area and the damage done at McCook 
and West McCook, Neb., and vicinity, and has 
made an interesting report to the office of the 
central division in Chicago. Mr. Green reports 
that McCook, which has a population of 600, 


were of hollow tile construction. In the 
entire area two blocks wide and seven or 
eight blocks long, there were three brick 
houses, five of hollow tile and the remainder 
of frame construction, largely one or One and 
a half story. Every one of these homes of 
masonry construction was destroyed, and 
many frame homes were completely’ de- 
molished. One can question if there is such 
a thing as tornado-proof construction when 
he sees solid pieces of concrete 6x9x26 inches 
long carried a block by the wind and driven 
through the walls five feet above ground, into 
the kitchen of another home. Because of the 
intensity of the storm and the complete de- 
struction in the heart of. the district swept 
by the tornado, the best comparisons as to 
good and poor construction and good and poor 
materials were made at the edges of the 
storm’s path. 

An excellent comparison was presented by 
two new homes that had been built by J. D. 
Klein, 1502 Main Street. One of these had 
Celotex sheathing and plaster base on ceiling, 
the side walls being of wood and metal lath, 
and the other of 8-inch shiplap No. 2 boards 
for sheathing and bevel siding over each. The 
first building was completely destroyed, while 
the lumber sheathed house, although twisted 
from its foundation, was lifted and dropped 
on one corner into its own basement, where 
it now rests as a complete unit, thus protect- 
ing its occupants just as a good, well braced, 
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It, Nature Renews It’ 








Envelope 


subscribers to pass on to their customers. 


“stuffer” which the trade extension department of the National association furnishes its 
Other similar announcements but of different nature 


will be supplied from time to time 


suffered the brunt of damage done. A typical 
tornado or twister came out of the Southwest 
toward McCook and left a clean swept path 
through the stand of timber bordering the 
Platte River, just southwest of West McCook, 
where the storm hit first. Here the entire 
settlement practically was demolished. Twenty- 
three lives were saved in one small timber- 
framed dirt cave, the storm even uprooting the 
trees from above the cave. The large brick 
structure of the McCook Clay Products Co 
was in the edge of the storm’s path, but suf- 
fered a heavy loss. The storm continued 
through the northwest residential section of 
McCook and 105 homes were destroyed or 
damaged, with a total loss of property con- 
servatively estimated at $722,000. In his re- 
port, Mr. Green states that a most miraculous 
feature was the lack of loss of life, and says: 


This can at least be accounted for from 
the fact that the portion of the town that 
bore the brunt of the storm was almost 100 
percent frame construction. The two most 
seriously injured persons were removed from 
the crumbled remains of their homes, which 


wooden container dropped on edge protects 
its contents. 

Only three roofs of materials other than 
wood shingles were in the storm’s path, and 
these were destroyed; in one case the roofing 
being blown off, although the roof base re- 
mained intact. Few instances of wood 
shingles being blown from roofs were found 
Usually the entire unanchored roof section 
was blown away, with whatever kind of roof- 
ing was used. 

The high cost of cheap construction was 
shown in the edges of the storm area, where 
avoidable damage was done due to the lack 
of roof anchorage, lack of anchorage to 
foundation, lack of bond of side walls to par- 
titions, and inadequate or improper bracing. 


Mr. Green reports that he interviewed con- 
tractors, insurance men and all the local timber 
dealers, and also the county architect and eng!- 
neer. A definite conclusion reached as the 
result of his survey of the storm area in con- 
nection with wood construction is its avail- 
ability and rapidity of use, ease of repair and 
general utilisxy where masonry construction is 
too slow. 
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Hardwood Grading Rule Recommendations 


Proposed Changes Suggested by Inspection Rules Committee of National 
Hardwood Lumber Association for Presentation at Annual 


The inspection rules committee of the Na- 
tional Hardwood Lumber Association held its 
regular annual meeting on May 22 and 23 at 
the association headquarters in Chicago. The 
personnel of this committee consists of : O. M. 
Krebs, chairman, Memphis, Tenn.; D. H. 
Wertz, Evansville, Ind.; F. E. Stonebraker, 
Jerome, Ark.; George F. McSweyn, Memphis, 
Tenn.; A. E. McLean, Little Rock, Ark.; A. C. 
Wells, Menominee, Mich.; George C. Ehemann, 
Memphis, Tenn.; H. A. Hoover, South Bend, 
Ind.; H. B. Wilgus, Philadelphia, Pa.; J. W. 
Bailey, Laurel, Miss.; R. U. Fletcher, Chicago; 
Frank Heidler, Chicago; Harry C. Fowler, 
Macon, Ga.; John P. Waters, Toronto, Ont.; 
S. L. Calfee, Columbus, Ohio, and Frank Blair, 
Iron Mountain, Mich. 

Consideration was given to recommendations 

and suggestions for changes and revisions in 
the hardwood grading rules, and it is gratify- 
ing to learn that every recommendation made 
in the report of the committee received the 
unanimous support of the members present. 
The report and recommendations of the in- 
spection rules committee will—be printed in 
pamphlet form for presentation and distribu- 
tion to the thirty-first annual convention of the 
National Hardwood Lumber Association, to be 
held Sept. 27 and 28 at the Peabody Hotel, 
Memphis, Tenn., and anyone desiring a copy of 
the report will be able to secure one after June 
26 from association headquarters in the Straus 
Building, Chicago. 
_ Numerous recommendations covering changes 
in the rules are included in the report, these 
being referred to briefly in the ‘first part of the 
report and printed herewith for the informa- 
tion of the hardwood trade generally: 


Your committee has given consideration to 
all recommendations and _ suggestions  pre- 
sented to it, as well as to many originating 
within the committee. While many sugges- 
tions were discarded, it is a pleasure to report 
one of the most earnest and harmonious ses- 
sions of this committee, every recommenda- 
tion made in this report being supported by 
the unanimous vote of all committee members 
present, 

At the last annual convention the commit- 
tee proposed new standard rules which were 
not adopted at that time because of a lack of 
eleven votes to make the required two-thirds 
majority. However, over 60 percent of those 
voting were in favor of the proposed new 
rules as then presented. Some of those vot- 
ing in the negative thought it better to post- 
pone adoption because of a feeling that the 
trade was not yet sufficiently familiar with 
the proposed rules to be able to adjust itself 
to them. Others felt there were imperfections 
in the rules as proposed sufficient to justify 
rejection or postponement until modified. 

Your committee feels that a vote of 60 per- 
cent or more in favor of the rules as pre- 
sented last year indicates that the principles 
of the new standards have at least been ap- 
proved and that there is justification for fur- 
ther consideration of the proposition, provided 
such sound objections as had been offered to 
several features and details of the proposed 
rules were met with such modifications as 
would be consistent with the best principles 
of grading. 

Your committee has, therefore, given fur- 
ther study to the proposed new standards 
since the last convention and has conducted 
tests to determine the points which needed 
modification. Most of the objections offered 
to various features of the rules were from 
the standpoint of the user of hardwoods and 
the modifications represented by the revised 
new standards as now presented are entirely 
in favor of the consumer or fabricator, and 
represent a substantial concession from the 
producers’ standpoint. Nevertheless, many of 
the objections offered a year ago were consid- 


ered legitimate and the changes recommended 
herein justified from the standpoint of fair 
and sound grade making. It is therefore earn- 
estly believed that the convention will find 
in these modified proposed new standard rules 
common ground on which all can meet. 


Recommendations Divided Into Four Parts 


The recommendations of the committee are 
divided into four parts. Part I contains the 
proposed new standard rules which-would ap- 
ply to ash, poplar, beech, birch, basswood, 
buckeye, cherry, chestnut, gum, hard maple, 
hackberry, hickory, magnolia, oak, pecan, red 
alder, rock elm, soft elm, soft maple, syca- 
more, tupelo and willow. 

Changes in the proposed new standard rules 
as presented herein, as compared to those pre- 
sented last year, are shown in Part I. They 
are practically all in the firsts and seconds 




















A very neat and atiractive as well as useful 

backyard ornament is this settee made of wide 

boards. It can easily be cut. out and assembled 

by any yard that operates a small power saw 
for its customers’ accommodation 





grades, but automatically affect also the 
selects and No. 1 common grades. The prin- 
cipal changes are: 

1. Wane in firsts and seconds restricted to 
one-twelfth instead of one-eighth, and the 
rule further defined as to the limitation of 
the range and extent of wane. 

2. A restriction as to warp and cup in firsts 
and seconds. 

8. Restriction against splits diverging in 
direction in firsts and seconds. 

4. Increase in the minimum size of cuttings 
admitted in firsts and seconds, making them 
one foot longer than in the former rule. 

5. Elimination of boards from the grade of 
firsts and seconds which may meet the re- 
quirements of the grade in all other respects 
but which present bad appearing ends con- 
taining more waste than usable material 
within one foot from the end. 

6. Requiring selects with No. 1 common 
backs to grade firsts and seconds on one face 





instead of simply requiring them to cut firsts 
and seconds on one face. 

7. Restricting sapwood in firsts and seconds 
oak to 334% percent on one face. 

8. Quartered woods were allowed one more 
cutting in each grade than for plain woods, 
under the rules previously proposed. This 
extra cutting is eliminated and quartered 
woods would be graded on the same number 
of cuttings as plain’ woods in each grade. 


New Standard Rules for Poplar 


Part II contains proposed new standard 
rules as applied to poplar. All grades except 
saps are on the basis of the rules shown 
under Part I with certain stated exceptions. 
The grade of saps is retained as in the pres- 
ent rules. 


Miscellaneous Recommendations 


-art IIT contains miscellaneous recommen- 
dations which are more or less self-explana- 
tory. 

Change in Cypress Rules 


Part IV contains recommendations for 
changes in rules governing cypress. Last 
year the convention adopted new rules for 
this wood, which were based upon American 
Lumber Standards for softwoods, and which 
placed the rules of the Southern Cypress 
Manufacturers’ Association and of our asso- 
ciation in unison. These rules were in some 
respects new to both the Southern Cypress 
Manufacturers’ Association and to the Na- 
tional Hardwood Lumber Association. During 
thei? first year of trial it is not surprising 
that some inconsistencies and imperfections 
should come to light. 

In order that last year’s accomplishment 
of bringing about a single standard for the 
inspection of cypress may not be lost it is 
necessary to proceed with changes in the 
cypress rules in harmony with the Southern 
Cypress Manufacturers’ Association and the 
Central Committee on Lumber Standards. 
The recommendations of your committee will 
therefore be taken up with the other organi- 
zations concerned, and with a view to taking 
action at the convention which may be har- 
monious, the changes recommended herein for 
cypress rules are tentative and subject to 
modification as may be recommended by the 
chairman on the convention floor. However, 
the changes provosed are considered by your 
committee to be essential. 


Effective Date of Adopted Changes 


Such changes as are adopted by the conven- 
tion have customarily been made effective 
three months later so that there would be 
until Jan. 1, 1929, to become familiar with 
them. This should be ample time, particularly 
when considering the fact that the proposed 
new standard rules retain most of the basic 
principles of grading with which all inspectors 
are familiar, such as determining the grade 
bv the percentage of yield in clear face mate- 
rial, in cuttings of a certain minimum size 
and maximum number for each grade. This 
same principle still applies. 

There are those who feel that this is not 
the right time to make a change in standard 
rules. The same thing was said a year ago 
and the year before, and, in fact, every year 
that any change has been suggested since 
1897. Some offer the opinion that when busi- 
ness is poor a change’ in standard rules 
would only make it worse. Others offer the 
opinion that when much lumber is moving it 
is too disturbing to the industry to make a 
change in the standard rules. Between the 
two opinions there naturally would never be 
a propitious time to make a change. 

Your committee ventures the suggestion 
that these recommendations be considered on 
their merits; that fsthey do not have merit 
they should not bé@“adopted whether business 
is good or bad: that if they do have merit and 
represent better practices, simplification and 
more consistent and even grading, as your 
committee feels is the case, the right time to 
change is now, whatever the business condi- 
tions may be. 
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Problems of Industry Seriously Stud 


Standard of Moisture Content Accepted and Identification Rule 


[Special telegram to AMERICAN LUMBERMAN] 

New Orveans, La., June 19.—Endorsement 
of the specifications for moisture content as 
laid down by the American Lumber Standards, 
establishment of a provision in southern pine 
grading rules for identification of longleaf 
pine, and the creation of a special grade of 
heavy factory flooring were effected by the 
grading committee of the Southern Pine As- 
sociation here on Tuesday. The action of the 
committee is recommendatory to the associa- 
tion, with action due in the semiannual meet- 
ing Wednesday or Thursday. The committee 
also passed on to the general meeting the rec- 
ommendation of the end-matched bureau in the 
establishment of special grade rules covering 
end-matched items with nomenclature to cover. 

The action endorsing the American Lumber 
Standards moisture specifications came at the 
close of a lengthy and heated discussion in 
which the rules were criticized for being too 
general, it being asserted that, under the strict 
application, green or wet stock not in line 
with the shipment as a whole could be in- 
serted to complete an order. The specifica- 
tions interpret green lumber as averaging in 
excess of 24 percent moisture content; ship- 
ping dry lumber as averaging from 15 to 24 
percent, and commercially dry lumber as of 
less than 15 percent average moisture. The 
criticism leveled was that the actual practice 
of the trade was more exacting than the spg¢ci- 
fications called for and that the elimination of 
the word “average” with the fixing of 24 
percent and 15 percent as maxima in the two 
classes would give the trade something more 
substantial. The motion to endorse the Amer- 
ican standards was made by W. H. Sullivan as 
a substitute for another move to make the 
changes to stiffen the specifications. 

Following the action of the committee, a 
resolution was adopted asking the Southern 
Pine Association directors to authorize the 
making of a survey among producers, retail- 
ers and industrial users to prepare recom- 
mendations for specific moisture content for 
each piece of southern pine yard stock. The 
report of this survey is to be made to tne 


annual association meeting. 
Sentiment Stronger Than Realized 

Discussion preceding action on the moisture 
standard, according to Chairman P. A. 
Bloomer, who presided, indicated that senti- 
ment in this direction is stronger than the 
committee realized. The interest shown by 
the members and their seeming familiarity 
with the question of moisture content was 
taken as indicating a readiness to go farther 
than required by the American Lumber 
Standards. 

Talks on this subject indicated that normal 
shipments from southern mills fall well within 
the qualifications of the American standards 
and no inconvenience will result from the 
committee action in the event of its being 
affirmed by the association meeting. Reports 
of various tests by operators were quoted to 
give practical support to the action. Those 
taking an active part in this discussion in- 
cluded C. C. Sheppard, J. W. Link, R. W. 
Wier, L. O. Crosby, E. L. Kurth, W. T. 
Murray, P. A. Bloomer, Frank Adams, J. 
H. Eddy and W. H. Sullivan. 

Establishment in the southern pine grading 
rules of an interpretation of longleaf for the 
guidance of inspections that they may certify 
followed a very spirited discussion of this 
problem in which it was asserted that a com- 
mercial definition of the species could not be 
drawn. 

A plea for action at this time was made by 


Changes in Grading 
Rules Endorsed 


[Speciak telegram to AMERICAN LUMBERMAN] 


New Orleans, La., June 21.— 
All changes in the grading rules 
as endorsed by the directors were 
approved unanimously by the 
subscribers of the Southern Pine 
Association in open meeting here 
before the final adjournment at 
noon. There was no debate. 





W. H. Sullivan and Charles Green, who as- 
serted that the longleaf operators were ham- 
pered in plans to advertise through the in- 
ability 6f the Southern Pine Association in- 
spectors to certify the product. A rule finally 
was presented and approved that defined a 
method for determining longleaf and shortleaf 
commercially, but at a later meeting of the 











F. W. REIMERS, W. H. SULLIVAN, 


Hammond, La.; 


President of 
Association 


Bogalusa, La.; 


Who Moved to Endorse 
American Standards 


board of directors this was amended and the 
rule as finally approved by them is as follows: 
“Longleaf dense pine timber and dimension 
shall be timber and dimension manufactured 
from longleaf pine trees and shall show not 
less than six annual rings to the inch and 
contain not less than one-third summerwood 
(measured according to the density rule). 
“Evidence of species shall be furnished by 
the manufacturer in the form of a grade-mark 
on each piece or by a certificate upon demand.” 


Special Heavy Factory Floorine Grade 


The establishment of a special heavy fac- 
tory flooring grade by the committee was 
voted as the result of the demand by southern 
textile plants and other industrial units for 
a standard specification for guidance of both 
lumber manufacturer and textile or building 
engineer. The proposal was backed by O. N. 
Cloud, secretary-manager of the Long Leaf 
Yellow Pine Manufacturers’ Association, who 
explained the features asked by engineers and 
those developed in contacts with the plants. 

The specifications approved provided for 
standard workings covering tongue and, groove, 
bead, splines, and knot allowances, as well as 
other features. The structural grade was re- 


vived to correspond in verbiage with the 
American Lumber Standard, this being recom- 
mended by L. Kraemer, the grading com- 
mittee leaders, and Chief Inspector Jones. W. 
T. Murray, chairman of the grading com- 
mittee, presided over the meeting when these 
were discussed, and P. A. Bloomer presided 
while moisture content was considered. 

The end-matched bureau of the association 
adopted recommendations for the establish- 
ment of special grade rules covering end- 
matched items, including flooring, ceiling, 
partition, and drop siding, with a nomenclature 
to cover them. E. C. Gates presided at the 
meeting. In addition, end-matched concrete 
form lumber and end-matched sheathing and 
sub-flooring were established as special grades 
and will not come under the grade rules and 
grade names for plain end southern pine. 

Standardization of bundling end-matched 
lumber is included in the trade rules, it being 
the unanimous action of the bureau. that all 
end-matched lumber be sold and shipped in a 
length bracket known as 2- to 16-foot, nested 
in bundles of 8 feet, 9 feet and upward to 
16 feet. This nesting of 2 to 16 feet will be 
the practice in what are known as first, second 
and third grades, while a length bracket of 1 
foot to 16 feet will be in the fourth grade for 
all items excepting end-matched concrete form 
lumber and end-matched sheathing and sub- 
flooring, which will be standard at 2 to 16 
feet, bundled in nested packages from 8-foot 
upward. 

Reports on the activities of the bureau for 
the last few months were read to the meeting 
and approved. 


WEDNESDAY SESSIONS 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.eans, La., June 20.—Trade exten- 
sion activities of the organization were reviewed 
at the opening session of the Southern Pine 
Association’s summer meeting today, with re- 
ports of President F. W. Reimers and the per- 
sonnel occupying the major part of the pro- 
gram. Matters of policy, controversial in 
character, were carried over to Thursday’s 
meeting. The meeting was opened by the ad- 
dress of President Reimers, who declared that 
there is never time at the annual meetings to 
discuss all subjects of interest, and therefore 
the mid-summer meetings are held with the 
purpose in view of taking up matters that can 
be given closer attention. Continuing he said: 

Since my appointment as president, at the 
last annual meeting, I have had an oppor- 
tunity to see at first hand the work which 
our organization is doing. Much of this work 
never comes to the attention of our subscrib- 
ers because in the nature of its great volume 
it would be difficult to report. But, in order 
to keep subscribers as nearly posted as pos- 
sible on the things which we are accomplish- 
ing, a monthly bulletin has been instituted, 
the first two issues of which—May and June 
—have been sent to subscribers. We will 
attempt in these bulletins to give as briefly 
as possible an outline of what is going on. 
Those subscribers who are particularly in- 
terested in any of these subjects will be fur- 
nished with more detailed information. 

Immediately following the annual meet- 
ing, it was my good fortune to be able to 
attend the annual meeting of the National 
Lumber Manufacturers’ Association in Chi- 
cago, and the meetings of the standardiza- 
tion conference in Washington. As a sub- 
secriber, and as a director of the association 
for many years, I am frank to admit that 
I had no conception of the amount of work 
which our representatives in the field have 
been doing in order to keep the southern 
pine industry in the fore rank in the stand- 
ardization movement, thereby protecting our 
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ied at Southern Piners Summer Meet 


for Longleaf Urged — Small Mill Competition Vital Subject 


interests which, if we had been less ade- 
quately represented, weould have been vitally 
affected. Matters of this kind are difficult to 


report to our subscribers, and it is only 
through a first hand study, such as I was 
able to make by being in constant attend- 
ance for almost a week at these meetings, 
that I was able to learn the enormous debt 
our industry owes to Mr. Sheppard and Mr. 
Murray for their efforts in our behalf. Both 


of these gentlemen will report to this meet- 
ing some of the things which have trans- 
pired since the annual convention upon which 
your action will be sought. 


Pioneer Struggles in Grade-Marking 


It was very pleasing to me, as president 
of the Southern Pine Association, to observe 
the standing which our organization enjoyed, 
not only within the ranks of the lumber 
manufacturing industry itself, but in the 
ranks of the standardization movement which 
embraces all lines of lumber distributers 
specifiers and consumers. The’ struggles 
which the Southern Pine Association has had 
picneering the grade-marking movement 
seemed to me amply repaid through the 
hearty endorsement which was given not only 
at the meeting of the National Lumber Man- 
ufacturers’ Association, but at the standard- 
ization conference. It is evident from what 
transpired that grade-marking was _ recog- 
nized as the only safe and sound procedure 
in the merchandising of lumber, and the 
leaders in our organization should feel repaid 
for the foresight which they took in encour- 
aging the movement which has now come to 
stay, and which will receive an ever-increas- 
ing amount of support from other lumber 
manufacturing regions and the retailers, ar- 
chitects, railroads, engineers and all others 
interested in the advancement and consump- 
tion of lumber. 

The Question of Moisture Content 

The question of moisture content which 
will be discussed more fully during our pro- 
gram is one from which the lumber manu- 
facturers can not escape. In the order of 
things, it is one of the next logical steps 
for the advancement of our industry, and if 
you could have attended one of the meetings 


in Chicago and Washington, when the out- 
side viewpoint was so ably presented, you 
could have seen not only the obligation 


which rests upon us but the advantage which 
is going to accrue to southern pine when we 
intelligently and courageously adopt some 
plan to assure the delivery of dry lumber. 

At the annual meeting of the association, 
held in March, 1927, it was decided that there 
would be a distinction made between long- 
leaf and shortleaf southern pine. This de- 
cision was made with the thought that the 
more we can recommend for specific purposes 
the specific kind of southern pine which 
would best fit that need, the more readily 
will we retain the markets for our wood, and 
at the same time secure a premium which it 
deserves. r 

Your officers have been very conscientious 
in their desire to bring this situation about, 
and you have been advised of the successive 


steps which have been taken to advertise 
longleaf and shortleaf southern pine sepa- 
rately, and also of the more recent efforts 
to write into the grading rules something 
which would enable the Southern Pine Asso- 
ciation inspectors to distinguish in the field 
between what the buyers expect when they 


order longleaf or shortleaf. This subject re- 
ceived yesterday the thorough’ considera- 
tion of the grading committee, and their find- 
ings will be reported to you for your dis- 
cussion and approval, 

The southern pine industry will be in a 
strategical sound position if its leaders will 
advantage of that position. We have 
had years of experience in co-operative effort 
which is now beginning to tell and upon 
which we can cash in if we have the vigor 
and the courage to do so. 

Any attitude upon the part of the southern 


take 





Note: A report of the Thursday and 
concluding session of the Southern Pine 
Association’s midsummer meeting will 
appear in the June 30 issue of the 
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pine manufacturers that we are a dying in- 
dustry, that the best part of our life is behind 
rather than in front of us, will be disastrous 
to the investments we represent, and such 
attitude will be contrary to all facts. It is 
true that the volume of our production in 
the South is getting smaller, but the oppor- 
tunities for converting our timber into profits 
are getting larger. 

We have had with us for many years in 
the South the competition from the small 
tractor mills which have been producing more 
than half of the total lumber output. The 
manner in which this competition is carried 
on has been one of the reasons that the lum- 
ber industry, not alone in the South, but 
throughout the country, has not enjoyed the 
prosperity to which it was entitled. Because 


of the uneconomic way in which this situa- 
tion was allowed to exist, situations crept 
into the 


building operations throughout the 


————————————— 


CHARLES GREEN, O. N. 
Laurel, Miss.; New Orleans, La.; 


Took Active Part Backed Proposal for 
in Discussions Longleaf Specification 


CLOUD, 


ccuntry which made it very difficult, not only 
for the manufacturer of lumber, but for the 
retailers, builders and others to do business 
at a profit. The presence of such a large 
amount of inferior lumber on the markets is 
bound to produce a situation from which we 
are now trying to shake ourselves loose. 


Many Fields and Many Uses for Lumber 


There are many fields, and many uses for 
the lumber which is cut from second-growth 
forests, and if intelligently handled by those 
who are most interested, it would seek its 
proper place. 

At the last meeting of the board of direc- 
tors, held immediately after the annual meet- 
ing, this subject was given a great deal of 
consideration, and a committee, consisting 
primarily of F. H.. Farwell, of Orange, Tex., 
was appointed to look into the subject of 
small mill production and give it a thorough 
study and arrange for its presentation to all 
of the manufacturers. This subject is dock- 
eted for consideration during otr program, 
and I want to urge all manufacturers to give 
it their earnest thought. 

Included on our program today are many 
other subjects pertaining to details of our 
work which will be presented to you in our 
regular order of business, Your secretary- 
manager will outline some of these briefly 





and explain the arrangement which we have 
adopted for the presentation of these sub- 
jects in a way which will be most interest- 
ing to you, and at the same time provoke 
the greatest amount of discussion. 
Reviews Association Activities 

L. R. Putman, Chicago, merchandising coun- 
sel of the association, next reviewed activities 
since the annual meeting, including National 
lumber meetings and discussions which were 
sad by him to he important to the southern 
pine manufacturers. The — standardization 
work, he pointed out, is important in that it 
involves all mills from Florida to the West 
Coast and is of widespread character. The 
work done previously by the association, pio- 
neering in this field, has placed the group in 
the van and has been put over nationally along 
those lines emphasized by the organization, 
he said. The importance of close co-operation 
between field men of the Southern Pine and 
National associations was emphasized, particu- 


larly in the matter of advertising. Reference 
in this was made to the coming Chicago 
meeting. 


The work of the Forest Products Laboratory 
was cited as valuable to southern pine men, 
particularly that involving moisture content, in 
modern building, painting and moisture proof- 
ing, design in structural building, and log cut- 
ting size study. Southern pine kiln drying and 
air drying were described as in harmony with 
the trade promotion policy of breaking into 
industrial markets wherever possible, which 
called for every scientific fact regarding the 
product. 

Wood preserving was said to be important 
to southern pine manufacturers, and close co- 
operation is being maintained with the wood 
preserving bureau and like agencies. 

The action of the grading rules committee 
in accepting the National standard on moisture 
content was lauded, it being suggested by Mr. 
Putman that a seasoning expert might be val- 
uable as a staff member for the association. 
He discussed the promotional campaign in con- 
nection with the construction of “better built” 
homes in various parts of the country and urged 
the trade to get behind the grade- and trade- 
marking features. Suggestions for the cam- 
paign in Ohio, where $600 will be spent, were 
asked for. 

Leo Kraemer, research director for the Chi- 


cago Retail Lumber Dealers’ Association, 
spoke briefly on the work of that organization. 
During the lunch recess, the transportation 


committee met with A. G. T. Moore for a 


discussion of traffic problems. 


WEDNESDAY AFTERNOON 


The afternoon session opened with a brief 
talk on the business outlook by Lynn H. Din- 
kins, president of the Interstate Trust & Bank- 
ing Co., New Orleans, who spoke of the in- 
stability of the last year, commented on the 
volume for 1928 as compared to 1927, despite 
the presidential year bugaboo, and predicted 
better conditions in the river valley due to 
flood control. ‘Mr. Dinkins said business needed 
organization such as the Southern Pine Asso- 
ciation and that he saw “nothing to be afraid 
of during the next six months.” 

Ben S. Woodhead, president National- 
American Wholesale Lumber Association, next 
spoke on relationship between manufacturer 
and wholesaler, saying that the two groups 
have much in common and are closer to- 
gether than heretofore. The wholesaler has 
a definite place in the trade, particularly as 
the distribution agency for the small mills, 
he said, though the sales organizations of the 
larger operators actually functioned as the 


(Continued on page 63) 
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Children Write of Lumber World 


Their Contest Essays Show Interest in Romantic Side of Industry, and 
Mastery of Many Words in Paul Bunyan’s Vocabulary 


EvaANSToN, Iit., June 18.—At the Lincoln- 
wood school in this city last Friday three pupils 
in the fourth grade, who are members of the 
class that has had a lumber project as the basis 
of its studies, were awarded prizes that had 
been offered by the Southern Pine Association 
for the best papers on the lumber industry. 
Mrs. Olive Clark, teacher of the fourth grade 
selected twelve of the best papers which her 
pupils wrote and sent these to the committee 
which was composed of Leo Kraemer, director 
of research for the Chicago Retail Lumber 
Dealers’ Association; L. A. Lamb, with Baker, 
Fentress & Co., and Reding’ Putman, of the 


Southern Pine Association, and from these the 
committee picked the three winners and the 
prizes were awarded as follows: First prize, 
$5, Mary Frances De Long; second prize, $3, 
John Stearns; third prize, $2, Dorothy Anne 
Lindberg. 

In a letter to Mrs. Clark, awarding the 
prizes, Mr. Putman said: 

These stories were all so good that it was 
difficult for this committee to really pick the 
winners, and your class is to be greatly com- 
plimented on its work as a whole. In award- 
ing these prizes our first consideration was 
the general grasp of the story which the stu- 
dent brought out and the matters of spelling 


and neatness were not given as much con- 
Sideration as they might have been under the 
usual conditions. We feel that Miss Mary 
Frances De Long possibly has a little better 
grasp of the industry as a whole and then, 
too, her writing is almost perfect, her spell- 
ing is very good and some of the little inter- 
esting features which she brought in about 
the drying of the lumber and the way car- 
penters and architects go into the yard, de- 
cided us in her favor. 


The paper that won the first prize was illus- 
trated with photographs of various timber 
scenes, logging transportation and lumber han- 


dling. This paper by Mary Frances De Long 
was as follows: 





Preparation of the Camp 


When we go into the lumber camp the first thing to be con- 
sidered is a place near a river, near the timber which is to be cut, 
and if possible near a good road over which the provisions can be 
hauled. In the early fall the foreman goes around to get his men 
and his teams. Soon he goes off the main road and cuts a few 
trees which must be cut before he can go through the forest to 
the camp. He then makes a road called a “tote road’ over which 
the provisions may be taken to the camp. 


: The Camp 


The material used for the camp is usually unplaned lumber. 
Sometimes they cut the timber 
right out of the forest to make 


Felling the Trees 


The next thing to be done after the tote-road is made is the mak- 
ing of the skidway. The skidway is a cleared place for the logs to 
stay until they are sent down the river. 

Next comes the fitter or the foreman, who marks with a gash 
the trees that are to be cut. Each company has a certain breadth 
and heighth at which the trees are to be cut. 

The sawyers follow the fitter and work in pairs. They first use 
a cross-cut saw to saw the trunk, inserting a wedge in the cut made. 
Then on the opposite side they start chopping to fell the tree. 
Sometimes they let the tree fall on a smaller tree, or brush, though 
it always falls exactly where they want it to. 

The sawyers have very dan- 
gerous work, for if they do not 





the camp. 

The cook is one of the most 
important men of the camp, for 
he has to provide the food. The 
cook’s camp consists of a long 
building with a table in the 
middle, which has benches all 
around it. The usual bill o' fare 
is soup, pork and beans and pie. 
The kitchen is at the back of the 
cook camp. 

The men’s camp has double 
tiers of bunks around the wall. 
There is usually more than one 
building, for there are fifty or 
sixty men in the camp. The 
bunks used to have pine boughs, 
but now thin mattresses are pro- 
vided. In the middle of each 
building is a stove, around which 
the men sit in the evenings, read- 
ing, telling stories, mending, and 
if one is fortunate enough to 





do exactly right, there are many 
dangers which might occur. 
Some of them are: The tree 
may split, it may fall on trees 
which are very valuable and it 
might break right in two if the 
fa'l is not broken. 

The swamper cuts. the 
branches off of the trees and 
cuts the trunks into the right 
lengths. 

Sometimes when the trees are 
sma!! and very light, horses are 
used to pull them out. When 
the logs are very big one trunk 
is a load. This they call snak- 
ing the logs. 


From the Skidway to the 
Sawmill 


mais 4 ; at sn 





cue 


The scalers’ job is to mark 


gt 2 





possess a fiddle there is dancing. : 
At ten o'clock all the lights go “The sawyers follow 
they must get up early. The cook 
and the teamsters are up first, for the men must have teams and 
their breakfast before they can work. The blacksmith is important 
too, because if the horses are not well shod they would slip with the 
heavy loads, on the icy roads. There are tools to mend, chains to 
repair, and many other things to do. There must be stables for 
the horses too. 
This describes a lumber camp in the northern woods. 


The Tote-Road 


The “‘tote-road” is the road leading from the forest to the logging 
railroad or the river over which the logs are drawn. It is made 
when the men come in to the camp in the early fall. First it is 
scraped, plowed, and shoveled, to get it as smooth as possible. 
As soon as the snow falls the sprinkler is taken over the road to 
make a thin coating of ice. Over this road a team of four horses 
can carry many tons. 


They first use a cross-cut saw to saw the 
off and the men go to bed, for trunk 


the logs with the name of the 
company to which they belong. 
They use a stamp with the 
owners name printed on _ it. 
They usually work in pairs. 

Then they load the logs on the sleds. They must be very skill- 
ful men, for if a log should fall it might mean a broken leg or 
arm, or even a man's death. It is very hard to pile the logs high 
without them slipping. Heavy chains are then fastened around the 
load and the sleds are drawn to another skidway, or a logging 
railroad over which the logs may be carried to the river. Then 
the men dump the logs on the ice of the river, to wait until the 
freshets begin. 


The drive is the most dangerous part of the story. When the 
river begins to flow, the logs begin to move. The men take their 
peaveys or cant hooks and start down the river. A jam is what 
the men most dread. If the key log (which is the log which makes 
the jam) should give away, the men must jump for their lives. 
As the drive proceeds it comes to the mill and each company has 
a boom (for there are many different companies’ logs going down 
the river) and the logs are driven into the boom for which they are 
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marked. 


From the Sawmill to the Factory 


After the logs are in the mill pond they go up a long incline 
with a trough at the end, called a jackladder. 
a pulley at the end of it, and the men fasten the logs on the end 
of this chain, or pulleys, and the log goes up the jackladder to 


the mill. 


In the mill the logs are cut into the sizes of lumber that people 


So it will be seen that the marking is very important. 


The jackladder has 











“After the logs are in the mill pond they go up a long incline with a 
trough at the end, called a jackladder” 
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which it is stacked. 


want, with circular saws, band saws, and gang saws. 
in piles, and after drying, loaded on the train or boat which is to 
take it to the lumber yard. 
piled with air spaces between each board. 
of laths, which are put between the boards. 

The lumber yard is the place where the carpenters and architects 
get the lumber of which your home is made. 
kept in houses to keep them from checking or cracking. 
the lumber doesn’t warp is because of the weight of the pile in 





“The lumber yard is the place where the carpenters and the architects 
get the lumber of which your home is made” 


It is stacked 


It is cared for with much skill, being 
This is done by means 


The hardwoods are 


The reason 


The manufacturers of fine furniture send to the lumber yard to 
get their lumber because there it is allowed to season properly. 


German Woodworkers Study America 


A party of sixteen leading members of the 
Wirtschaftsverbandes der Deutschen Holz- 
industrie (Economic Union of German Woed 
Industries), Berlin, Germany, which at pres- 
ent is making a study tour in this country, 
the latter part of last week and the first part 
of this week visited Chicago, inspecting a large 
number of lumber yards, furniture factories 
and other woodworking plants. The tour of 
these establishments was arranged by W. F. 
Shaw, manager of the Chicago division of 
the National Lumber Manufacturers’ Associa- 
tion, and was made under the leadership of 
Leo Kraemer, of the Chicago Retail Lumber 
Dealers’ Association, with a half dozen local 


lumbermen of German extraction as escorts 
and interpreters. 
The German party consisted of Friefrich 


Abel, manager of the Christoph & Unmack 
A. G., Niesky O/L., and director of the as- 
sociation; Max Bottcher, engineer, Bottcher 
& Gessner, woodworking machine manufactur- 
ers at Altona, Bahrenfeld; Hans Ettig, of H. 
Ettig & Sohne, chair manufacturers at Ger- 
ingswalde, i/Sa.; Heinrich Gedrath, of Francke 
& Gedrath, coopers, Hannover-Miinden; K. 
Walter Ibach, of Rudolf Ibach Sohn, organ 
and piano manufacturer, Schwelm; Willy Kul- 
lak and Dr. Ernst Levy, of Kullack & Levy, 


lumber wholesalers, Berlin; Melmut Markel 
of Rheinische M6belindustrie Jean Merkel, 
Worms, Rhein; Heinrich Riekehof, furniture 


manufacturer and sawmill operator at Lage, 
Lippe; Maj. Carl Freiherr von Stengel nebst 
Gattin, Miinchen; Robert Trettau, manager of 
Franz Schlobach Saw Mills, 
helmsburg; Karl Weidner, of the Stiddeutsclie 
Mobelindustrie G6ppingen, Goppingen, Goppin- 


gen; Robert Wieland, of G. Gagstatter, saw 
and planing mills, Senden, Bavaria; Kurt 
Winkler, Finsterwalder Tischfabrik Kurt 


Winkler, Finsterwalde, N. L.; Dr. Max Th. 
Zucker, sawmill operator and lumber whole- 
saler, Nurnberg, and Gustav Baum, secretary 
manager of the Wirtschaftsverbandes de Deut- 
schen Holzindustrie. Mr. Baum is the leader 
of the party during its American trip. 

Messrs. Kullak, Levy, Trettau and Zucker, 


Harburg-Wil- . 





the lumbermen of the party, had remained 
longer than the scheduled time at Cincinnati, 
Ohio, for the purpose of inspecting local lum- 
ber yards and nearby lumber operations, and 
did not arrive in Chicago until toward the 
close of the visit. 

The local lumbermen who guided the visitors 
during their plant inspections, in addition to 
Mr. Kraemer, were Theodore Fathauer, of the 
Theo. Fathauer Co.; E. C. Schoen, of the 
Columbia Hardwood Lumber Co.; R. G. Heit- 
schmitt, of the Englewood Lumber Co.; 
Charles Jacobs, of the John Bader Lumber 
Co.; Frank Heitmann, of the Heitmann Lum- 
ber Co., and William Gakemeier, of the Lum- 
bermen’s Mutual Casualty Co. 

Among the local lumber yards and wood- 
working plants that were visited were those 
of the Edward Hines Lumber Co., the Keith 
Lumber Co., the C. L. Willey Co., the North 
Branch Flooring Co., the William Morris & 
Sons’ Co., manufacturer of sash, doors and 
millwork, and the D. W. Ryan Cooperage Co. 

The Germans were especially impressed with 
the solidity and high speed of the machinery 
emploved in all the different branches visited, 
and with the time saving devices and methods 
in use, cutting down practically all lost motion. 
Like thorough students, they investigated 
everything that interested them carefully and 
took copious notes, while exchanging with 
their hosts the experience of German indus- 
tries. 

The party arrived in this country June 4, 
and spent the following two days in New 
York, inspecting among other industries the 
establishment of the William & Son Lumber 
Co. On June 6, the visitors were the guests 
at luncheon of the National Lumber Manufac- 
turers’ Association. Philadelphia, Washington, 
D. C., and Cincinnati were next on the itin- 
crary, in the latter city the principal attrac- 
tions being visits to the M. B. Farrin Lumber 
Co., yards and the plant of the Fay & Egan 
Machinery. Co. At St. Louis, the Lothman 
Cypress Co. and the American Car & Foundry 
Co. were inspected, and the party then pro- 
ceeded to Madison, Wis., to spend two days at 
the Forest Products Laboratory. 


Several hours were spent in a general tour 
of the laboratory, where the United States 
Forest Service carries on its research in the 
mechanical, physical and chemical properties 
of wood, and in the various details of wood 
manufacture and use. The second day was 
spent largely in conferring with members of 
the laboratory staff. 

The group devoted considerable time to the 
wood gluing division and the kiln drying sec- 
tion of the laboratory. Particular interest was 
shown in getting information on the relative 
progress of Germany and the United States 
in lumber drying processes and in technical 
details having to do with drying methods and 
apparatus. The treatment of wood to prevent 
decay was another subject gone deeply into. 

En route to Chicago, a stop was made at 
Beloit, Wis., where the extensive plant of the 
Yates-American Machine Co., was inspected. 
The party proceeded from Chicago to Grand 
Rapids, Mich., where a number of the larger 
furniture factories will be visited, also the 
wood-working machinery plant of the Oliver 
Machinery Co. 

The group expected to reach Detroit June 
22, where the Dwight Lumber Co. is on the 
call list. The following day is to be spent 
in Toronto, Ont., with inspections of the Beaver 
Wood Fibre Co., the R. Laidlaw Lumber Co 
(Ltd.), and the Seaman & Kent Co. (Ltd.). 
The Dock & Mill Co. and the plant of Henry 
S. Steul at North Tonawanda, N. Y., are on 
the schedule for June 25, and the Louis Bos- 
sert & Sons lumber yard at Brooklyn for the 
following day. The party sails from New 
York for Germany on June 28. 


More THAN $10,000 worth of lumber prod- 
ucts from the 5,000-acre State forest at Henry- 
ville, Ind., including ties, boards, posts and 
fuel wood, has been sold since 1920 by the 
State. The conservation department estimates 
that when the forest is brought up to normal 
stocking, the State will realize a profit of $10,- 
000 to $15,000 a year from this forest. 
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Profits From Waste 


Manufacture of Small Articles Receiving 
South 


Retailer’s Attention in 


Shreveport, La., is a noted lumber center 
of the South and has distinguished repre- 
sentatives in every department of the in- 
dustry. One need only mention such manu- 
facture:s as A. J. Peavy, the retiring presi- 
dent of the Southern Pine Association, and 
). A. Frost, president of the Frost Lumber 
Industries, to indicate that the making of 
lumber is a prominent industry. We talked 
with Mr. Frost a few minutes in his office 
as he was preparing for a trip out of the 
city. He told us the industry was going 
along about as usual. Mr. Frost is the prin- 
cipal owner, among his many lumber inter- 
ests, of the Perfection Oak Flooring Co. in 
Shreveport. This well-known plant is turn- 
ing out its premium product, but like many 
oak-producing plants at the present time 
it is not operating to full capacity. 

The production of oak flooring, like all 
high class manufacturing, is subject to 





(Left) Spacious and attractive office building of the Shreveport Long Leaf Lumber Co. 














& Cox, or rather went into a project with 
this firm to manufacture small articles out 
of what used to be waste products of the 
mills. At the time of our visit this new 
undertaking had not yet reached production 
stage. In fact none of the principals was 
in the city. At present it has office room 
in the big offices of the Shreveport Long 
Leaf. Machinery was being bought and in- 
stalled, and the main idea is to fabricate 
these articles here near the source of sup- 
ply and thus save freight charges on the 
waste materials. 

This fabrication of small articles from 
waste, or from materials that formerly were 
sold at low prices for inferior purposes, is 
receiving much attention in the South. 
Since leaving Shreveport the Realm has 
talked with Z. K. Thomas, sales manager 
of the Southern Lumber Co., Warren, Ark. 
Mr. Thomas says his company sells very 





Profitless Accounting 


Running Into Red by Figuring Overhead 
on No-Overhead Sales 


handsome plant. The conversion of the 
branch yard to this new utilization project 
is making necessary the bringing of the 
sash and door plant to the main yard. A 
new and modern factory will be built. 


Show Windows With Permanent 
Background of Built-in Features 


The office building is provided with a 
range of show windows with permanent 
background of built-in features. George O. 
Lilley, vice president and treasurer, said 
the displays were known to be valuable 
trade builders. He added that it was going 
to be necessary to make the care of these 
windows the specific responsibility of some 
one person or group of persons. The per- 


manent features are handsome and effective, 
and that very fact allows the company 
rather to forget about changing and renew- 








(Right) Skow windows in the same building in 


which have been installed permanent built-in featurcs thet ere known to be valuable trade bui'ders 


seasonal fluctuations. Manufacturers add 
that perhaps the field is becoming a bit 
crowded. Quite a number of southern lum- 
ber concerns have long owned hardwood 
forests; but so long as their principal in- 
terest was the sawing of pine they were 
likely to hold the hardwoods in reserve. 
It is well known that while vast quantities 
of southern pine still remain, a number of 
individual mills are nearing or have reached 
the end of their cuts. Several of these 
companies have turned to the sawing of 
their hardwoods, and for the time this in- 
dustry may be a little out of balance. Ap- 
parently manufacturers don’t worry about 
this, at least as they look to the long fu- 
ture. This famous and most generally used 
of American hardwoods has a secure place. 


Plant to Fabricate Small 
Articles from Waste 
One of the allied Frost industries is the 
Shreveport Long Leaf Lumber Co., a big 
retailing concern. This company owned a 
main yard and a branch in the city; but a 
little while ago it sold the branch to Nichols 


large amounts of small dimension to a toy 
manufacturer. This toy maker has an in- 
credible annual output; as we recall it, 
some 600 cars of finished toys. Manufac- 
turers who in the last quarter of a century 
have sent huge quantities of these small 
pieces to the burners must look with sad 
and mournful eyes at these costly bonfires. 
But of course there was nothing else to do 
with them before markets for this stuff 
were created. 

It is quite certain that sawmill men of the 
future will gather no small part of their 
profits from this closer utilization. Indeed, 
many of us in the retail field do not quite 
realize the extensive research that is going 
forward in the field of close utilization. 
In fact some of us think we are going 
the extreme limit in this field when- we 
try to sell a few shorts. It doesn’t take 
much of a gift of tongues or of prophesy 
to predict that before the world is mach 
older, retailers and manufacturers will be 
coéperating to make much closer utilization 
possible in the general retail trade. 

The Shreveport Long Leaf has a big and 


ing the moveable displays. Making it some- 
boly’s job to see that the windows are al- 
ways fresh and diffe:ent will, in Mr. Lilley’s 
opinion, add considerably to their value. 

This company has a financing plan for its 
customers. In fact a separate department 
has been created to care for this business. 
As we remember it, this is called the Long 
Leaf Home Financing Corporation. It is 
separately organized because it is a separate 
business; and keeping it separate avoids 
confusion in accounts and in calculating 
profits. The financing corporation uses its 
own capital and does not have to sell bonds 
or in other ways collect outside money to 
carry on. Its terms are quite liberal, and 
its services coupled with those of the lum- 
ber company are complete. 

Customers are selected with careful at- 
tention to their moral risk. They are re- 
quired to have some money; $500 being 
about the minimum. If the prospect has 
no lot the company will buy one for him. 
It will agree with him on the house plan 
and will erect the house complete as a turn- 
key job. The building and loan takes the 
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first mortgage, and the financing corpora- 
tion takes the second. It works only in 
connection with the building and loan; for 
these Shreveport loan associations are cap- 
able, careful and conservative. They main- 
tain an inspection service that assures 
sound and careful workmanship. The financ- 
ing corporation, working in this codpera- 





W. A. Robinson, of the 
Robinson - Slagle Lum- 
ber *Co., Shreveport, 
La., one of the South’s 
most prominent retail- 
ers, has made a study 
of costs, completely de- 
partmentizing his bust- 
ness so that each de- 
partment is profitably 
operated or the “reason 
why” known and the 
error corrected. Ignor- 
ance im figuring over- 
head, Mr. Robinson 
avers, is one of several 
accounting errors that 
cause the small mer- 
chant to go broke 











tion, has complete knowledge of the loans; 
and there is no possibility of the sort of 
padded loans of which much is being heard 
in some other places. 


' How Arrangements for Repayment 


of Mortgages Are Made 

Since the company must itself take up 
the slack through its second mortgages, it 
naturally is not going to be a party to 
spreading an excessive loan on any given 
piece of property. Arrangements for re- 
payment are such that the monthly pay- 
ments keep up the interest and make but a 
nominal payment on the: principal, as re- 
quired by law, until the second mortgage 
is paid off. This usually requires not more 
than three years. The payments then be- 
gin retiring the first mortgage, and the 
finance company has completed its work 
so far as that house is concerned and is 
ready to apply its money to new projects. 

“We go on the assumption,’ Mr. Lilley 
said, “that sooner or later we’ll get caught 
on some house and have to take it over. 
This has not yet happened. But if and 
when it does, we’ll simply have to assume 
title and resell. So we're taking these rea- 
sonable precautions to make sure that we 
can do this without loss. Using our own 
money, aS we do, keeps us watching these 
details with care. 

“Of course the financing corporation was 
started for the purpose of increasing volume 
of sales. Shreveport is not building houses 
as rapidly as it did some years ago. We 
couldn’t expect it to. There was a shortage 
following the war, and business moved 
rapidly; but of course that slack was 
eventually taken up. However, in a city of 
this size there are always considerable hous- 
ing needs and possibilities that can be 
brought in if a certain amount of valuable 
service is offered. Sound financing is such 
a service; and so long as it is sound and 
carefully managed, this business can be han- 
dled without undue risk. We can give good 
value to our customers and still make a 
reasonable profit. Operating as we do, it 
isn’t necessary for us to discount our sec- 
ond mortgages. We take them at par. 
There was a time when second mortgages 
would be handled, by other agencies ef 


course, only on the basis of a discount; 
sometimes as much as 20 percent. This 
added to the cost of building and of course 
discouraged prospects. It is our policy not 
to take risks of such a sort that we must 
protect ourselves in any such way. 
“Shreveport has experienced some close 
figuring of prices, not to call it by another 
name, and profits were conspicuous by their 
scarcity. I think the town is getting over 
that idea. It is my experience that there 
is only about so much business; and cer- 
tainly plain price cutting does little if any- 
thing to create new trade. If everybody 
does it, and usually everybody will if it is 
done at all, the final distribution of volume 
is about the same, and no one has anything 
to show for his work. There are ways of 
offering service that will bring in business 
which otherwise wouldn’t come in at all; 


-but experience shows that price cutting is 


seldom one of those ways.” 


Robinson-Slagle Company Department- 
izes Business and Knows Its Cost 


We found W. A. Robinson, of the Robin- 
son-Slagle Lumber Co., in his private office 
in the company’s handsome new building 
that houses the offices and sales rooms. This 
building has been in use since Jan. 1, 1927. 
Mr. Robinson spoke of the close competition 
and the low prices that have _ troubled 
Shreveport more or less in the past. He 
thought one reason and perhaps the most 
potent reason for such things, not only in 
Shreveport but everywhere else, was an ail 
too hazy idea of costs. His own company 
has made money, and to the best of his 
knowledge the other local concerns that 
have stayed on the sunny side of the balance 
sheet have likewise known prectty exactly 
what was happening in the field of gross 
profits and expenses. 

“Our business,’ Mr. Robinson said, “is 
completely departmentized. We know ex- 
actly what is happening in each depart- 
ment. We don’t run the risk of letting a 
few departments waste all the profits of 
the others, and the only way to be sure of 
that is to know what each one is making. 

“Furthermore, we have a better idea of 
costs than some companies do. For in- 
stance, we figure the cost of handling lum- 
ber on an actual basis, and that means a 
tonnage basis. This idea of spreading 
handling expense by 





means of a percent- 
age of cost is all 
wrong. Suppose we 
handle equal 
amounts of No. 2 
flooring and Bé&bet- 
ter. The weight is 
approximately the 
same, it takes as 
much labor to take 
one from the car to 
the warehouse and 
then to the job as it 
does the other. The 
truck investment, 
gasoline and oil are 
the same. And yet 
if we had a. fixed 
percentage of cost 
price to care for this 
charge we'd be 
figuring a higher charge for the more ex- 
pensive grade. Of course we keep separate 
account of all costs; taxes, insurance, sal- 
aries, postage, telegrams and all the rest. 
But finally we have but two expense ac- 





counts into which we merge all these items. 
One is the cost of handling, which is spread 
on a tonnage basis, and the other is gen- 
eral overhead, which is spread on a per- 
centage basis. By doing this we figure that 
we are in a position to set retail prices 
that make each item carry its own load. 


Doesn't Include Car to Job Footage 
in Figuring Overhead 


“There’s another item or method that 
fools some dealers. Here is a retailer who 
gets a big oider; say it’s 40,000 feet. He 
can have that order shipped in and delivered 
from the car to the job without its ever 
seeing the warehouse. He knows, we'll 
say, just how much it will cost to make 
that delivery. By adding this delivery 
charge to the wholesale price he has in- 
cluded all his actual expense. Everything 
above that is profit. Tell him he has to 
take care of his overhead in some way, and 
he’ll say his overhead goes on anyway. It 
would be just the same if he didn’t get 
this order at all. 

“Suppose he sells half qa million feet in 
a year in this way, taking it straight from 
the car to the job. We'll admit that his 
argument is at least a possible way of look- 
ing at the matter. But the chances are 
many to one that he’ll not follow out his 
own logic when he figures his costs at the 
end of the year. He is pretty sure to in- 
clude that half million feet in his sales and 
spread his overhead charges over the whole 
thing. This isn’t just a paper matter, a 
matter of bookkeeping. For here is what 
happens. He finds by this method that 
his percentage of overhead expense figures 
out much less than it actually is; and if he 
makes this incorrect figure the basis of his 
mark-up he is deing himself a wrong. 

“According to his own assumption when 
making these special sales, the overhead 
cost should not be spread upon this half 
million feet. Just to illustrate: Suppose 
the total sales of the yard amount to $80,- 
000, and of this amount the sum of $20,000 
represents these special sales. Suppose that 
the total of the overhead charge is $12,000. 
These figures of course are chosen merely 
to illustrate a point. Now notice the dif- 
ference in the results, when the- overhead 
is spread upon all sales and when it is 
spread upon that amount which actually 





Offices and sales rooms of the Robinson-Slagle Lumber Co., Shreve- 
port, La., which structure is only a little over a year old 


went through the yard and was sold in the 
usual retail way. If it is spread upon the 
total amount it is 15 percent. But the 
dealer actually took sales amounting to 
one-fourth of his total business out of the 
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overhead column. He made a price on this 
stock, allowing for no general overhead 
margin. Consequently he should spread his 
overhead upon but $60,000 of his sales; in 
which case it would amount to 20 percent. 
If he accepts the incorrect 15 percent as 
the proper figure and uses it in fixing his 
mark-up, it means that he is cutting 5 per- 
cent right out of his net profits. In these 
days that cut would put a good many deal- 
ers into the red. 


“The little fellow who makes such a mis- 
take, and it’s typical of several] accounting 
errors, Will eventually go broke. But when 
he disappears two others will rush in to 
take his place. It seems impossible to 
educate some dealers in cost accounting. 
Before they’re trained they’re bankrupt, 
and then it’s too late.” 

In the office of the Cline Lumber & Manu- 
facturing Co. we found J. A. Weber, a jolly 
person who by his own account entered the 


lumber business rather by accident. He 
counts it a lucky break, at that. Mr. Cline 
was up town casually collecting some ac- 


counts that needed a little attention. Mr 


Weber laughed and said it was necessary 
to watch contractors a bit. Sometimes 
they, too, are not any too good at account- 
ing. They have a flock of jobs going, and 
they sometimes have to collect for the cur- 
rent house to pay for the material used in 
the one before it. 





Lumber Shed 


of a Unique 


The AMERICAN LUMBERMAN carried in its 
issue of May 19 (pages 48 and 49) a story 
and several illustrations of the thoroughly 
modern retail establishment of the William 
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For details of construction and operation of 
thts door See sketch Opposite 


Horner Lumber Yard at Newberry, Mich. The 
fine office and warehouse bui!ding was pictured, 
but one special feature of its construction was 
reserved for separate description and illustra- 
tion later, as to have included it would have 
required’ more space than was available. 
Then, too, it was felt that this feature, which 
relates to the unusual construction of the 
doors of the shed, deserved a separate ar- 











ticle and _ illustrations. 

These doors are not- 
able, if not unique, in 
that instead of moving 
horizontally they move 
vertically. Lumber shed 
doors usually slide or 
roll ,open horizontally, 
on top and bottom 
bearings; or if not too 
heavy, may swing on 
hinges. The front and 
rear doors of the Horner shed go straight up, 
being operated by a system of cables, pulleys 
and counterweights, as illustrated in the ac- 
companying sketch. 

The front door (seen from the inside in the 
accompanying photograph of shed interior) is 
a single door, and is raised or lowered very 
easily with one hand. When up, it is out of 
the way and does not cover any of the win- 
dows nor does the wind disturb it. Lee Bettis, 
manager of the Horner yard, who designed the 
entire shed, including these special doors, con- 
siders them the best and most easily operated 
warehouse doors he ever saw except possibly 
some that were electrically operated. 

“The carpenter who built these doors said 
they would not work,” said Mr. Bettis to the 
AMERICAN LUMBERMAN, “but I told him to go 
ahead as I had never seen a door on a lumber 
shed that did work, and if it did not it would 
only be another item added to the list, but 
when he got them finished they worked per- 
fectly and have done so ever since. More- 
over, he was just as proud of the job as any- 
body.” 

The rear door is the more interesting of the 
two, because it is built in three sections which 
slide over one another like the sash of an or- 
dinary house window. As illustrated in the 
sketch, each section has its own weights and 
cables, the lifting rope being fastened to the 
bottom section, while an iron hook at the 
bottom of each door engages the next sec- 
tion on the upward pull. Each section of 
the door is 7 feet high 
and 14 feet wide, mak- 
ing the entire door 14 
feet wide and 21 feet 
high. Ordinarily it is 
not necessary to raise 
all three sections, but 
just to raise them 
enough to let the trucks 
pass under, except that 
when a railroad car is 
switched in it is neces- 
sary to raise the sec- 
tions the full 21 feet. 
The door is easily op- 
erated, with a drum 
and crank, by one man. 





Interior of main shed, showing the front door. 

door that is shown in the sketch and photograph above, those illustra- 

tions showing the 3-section rear door. The door here shown is raised 
vertically by cable and pulley like the other one 


This is not the same 


“T have had my 
troubles with large 
doors on different sheds 
where I have been,” 


added Mr. Bettis, “So I 








Lee Bettis, manager William Horner Lumber Yard, Newberry, Mich.. 
standing beside one of the company’s trucks. Mr. Bettis not only is a 
first-class lamberman, but the leading local authority on poultry, garden 

and house plants, , bbi 


birds etc., these being some of his hobbies 


concluded to spend a little time to design 
doors that would satisfy myself and the men 
who operate them, and I must say that we 
are rather proud of our doors and the ease 
with which they are operated.” 
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FRONT Evevation Sine 

Elevation 
Showing construction of the 3-section rear 
door of the main shed. The cables run in 
grooved jambs at either side. Each section is 
14 feet wide and 7 feet high, the sections lap- 
ping and sliding over each other like ordinary 
windows. Each section has its own weight. 
The sections are a trifle heavier than the 
weights, so the weight of the door brings it 
down. Note iron hooks at bottom of the sec- 
tions, which catch and lift the next section 
above. Only one cable is required to lift all 
three sections, it being attached to the bottom 
section only. The rails are of- 2x6 material 
and centers of %-inch beaded ceiling. The 
photograph of the rear door, studied in con- 
nection with the accompanying detailed sketch, 
will afford a good idea of the construction 
and operation of this unique lumber shed door 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 

















Loan Official Lauds Co-operation 


Commenting upon the need for co-operation 
between building and loan ‘associations and 
lumber dealers, C. B. Minnis, president Des 
Moines Building-Loan & Savings Association, 
in a letter to the AMERICAN LUMBERMAN, says: 

“It has always been our plan to co-operate 
with the local lumber- ' 


Morris Garnsey, both young men being gradu- 
ates of Drury College, this city, and presum- 
ably having made the survey as a feature of 
their collegiate work. 

Along with a summary of the survey, Mr. 
Patterson suggested a remedy for the unfavor- 
able conditions disclosed, by building a court of 
eighteen small houses of poured concrete, fcr 





men in helping to finance 
improvements on prep 
erties that are well 
located, but where the 
home is out of date, 
the ambition of most 
modern housewives is 
to have something mod- 
ern. We have found 
very frequently that re- 
modeling can be taken 
up with the local lum- 
ber yards and plans 
suggested to the prop- 
erty owner that appeal 
to him in the way of 
converting his home 
into a more attractive 











place. We are always 
ready and willing to 
finance such changes, 
as we have done in many cases here. 

“A modern looking house always appeals to 
us in making a loan, as our valuation is largely 
placed on the attractiveness of the property. 
This has also furnished us an outlet for our 
funds, but we are especially indebted to the 
lumber companies for assisting our clients with 
recommendations that are helpful to all of us.” 


Discusses Bad Housing Conditions 


SPRINGFIELD, Mo., June 18.—At a_ recent 
meeting of the Kiwanis Club, Kirby Patterson, 
son of a local attorney, told of the results of 
a survey of the housing conditions among the 


negroes of this city, made by himself and 


Yard of Dundee Lumber Co., Dundee, Ill. Office Building at Right 


rental at reasonable rates. The speaker pointed 
out that the amount necessary to carry out the 
project would be about $29,000, which he sug- 
gested could be raised by selling stock at $10 
a share, under the sponsorship of the Minis- 
terial Alliance. 

While mainly interesting from the sociolog- 
ical standpoint, the survey and recommendations 
possess interest for lumbermen, particularly 
the suggestion that the houses be of poured con- 
crete. Commenting upon this phase, FE. F. 
Woods, secretary-manager Southwestern Lum- 
bermen’s Association, who chanced to be pres- 
ent at the meeting and was much interested in 
the facts presented by Mr. Patterson, said: 

“The fact that these students’ fancy hit on 


the concrete construction idea rather than on 
frame construction, which we of course know 
would be materially cheaper and very satisfac- 
tory, was incidental to the interest of this sur- 
vey as a social study and the definite proposal 
to try and remedy the unfavorable conditions 
revealed thereby.” 
SAG 2222S 
Uniformity in Quoting Prices 

“We think that the ‘Retailers’ Idea Ex- 
change’ is indeed a good thing for lumber deal- 
ers,” writes J. B. Webb, of the Couty & Webb 
Lumber Co., Greenwood, Miss. 

Mr. Webb then proceeds to contribute an 
excellent idea concerning a feature of interest 
to dealers as well as to employees having any- 
thing to do with the actual making of sales. 

“We helieve that the matter of price is of 
vital interest to most dealers,” says Mr. Webb, 
“and we are speaking specifically of the price 
as applied to the making of small retail sales. 

“We do not have as large an organization 
as some yards, but in order to prevent confu- 
sion about making prices. we have found it 
desirable to work out a price schedule, a copy 
of which 1s supplied to each of our employees, 
including the stenographer. Of course, we pre- 
fer that my partner, myself or our road sales- 
man do most of the selling, as we are better 
prepared to make necessary explanations etc., 
but by putting the uniform schedule in the 
hands of all employees we have entirely elimi- 
nated a common cause for confusion arising 
from the customer getting one price from one 
employee and another and different price from 
another. 

“Now if a customer asks the price of an 
article, it does not matter who, or what em- 
ployee, quotes the price, as he or she takes it 
from the price book, therefore it is exactly 
the same as would be quoted by anyone else 
in the office. 

“Most of the customers have now learned 
that they get the same price quoted, no mat- 
ter who names it, and that it is not necessary 
for them to see the manager to ascertain if he 











——_— | ——————————————— 





These views of the uptodate establishment of the McBride Lumber Co., Elgin, Ill, were taken by a staff representative of the AMERICAN 


LUMBERMAN upon a recent visit to the plant. 


At left is seen part of the interior of the splendid new lumber shed, containing 88 bins. 


A track for freight cars runs through the shed, with ample space on either side for operating the company’s three big trucks, shown in the 
picture. At right is seen the modern woodworking plant operated in connection with the retail yard, equipped with new, individually motor 
driven machinery, for turning out on short notice anything needed in woodwork 
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mate 
will not quote a different price. This method rae frien 
not only saves a great deal of time, but cre- ; ’ I 
ates a better feeling in the minds of custom- or d 
ers, as each of them feels that he is being dark 
charged exactly the same price for the goods state 
as any other customer. It is almost needless may 
to add that with this method we can and do just 
have the same price for all.” 
I ha 
"ssaenaanaae first 
Lumbermen Plan Interesting Exhibit alt 
Akron, Ouro, June 19.—The associated 4 
lumbermen of the Greater Akron district are ot 
making plans for a two weeks’ exhibit in the ae 
Chamber of Commerce rooms, starting July 9. sum 
An interesting display of lumber will be made, ligh: 
including effects in modern tinting and color mat 
work as applied to walls and floors. Several Lan 
well known speakers on lumber subjects have at 
been invited to make addresses at the show. Demonstration bungalow built on fourth floor of a large Columbus (Ohio) department store ° thos 
More than twenty-five Akron district lumber per¢ 
= participate in the show, it is an- has appropriately named “Charm House” cottage, at another it may show eighteenth ™ 
; —eeamannane: The house contains a living room 16 feet 6 century furnishings, Spanish or Peg pro- stor 
. . rT ” inches by 21 feet 3 inches; dining room 15 feet __vincial, or it may show the possibilities in com- for 
Big Store Builds “Charm House by 17 feet 5% inches; three bedrooms, and _ binations of several periods. give 
Co_uMBus, Onto, June 19.—For the purpose kitchen with breakfast room opening there- The exterior of the cottage is covered with fur 
of encouraging home owning, and to demon- from. stained pine shingles. The interior trim is of ‘ att 
strate the beauty and charm of harmonious in- The architecture of the cottage is early Amer- gum, all of which has been painted and deco- nes: 
terior decorations and furnishings, the F. & R. ican. The decorations and furnishings, how- rated. The outside end of each bedroom, and " 
Lazarus & Co. department store, of this city. ever,“are changed from time to time to illus- the living room, are paneled with gum and cou 
has constructed on the fourth floor of its build- _ trate different types and periods. Thus at one painted to harmonize with the interior. The like 
ing a beautiful full-sized bungalow, which it time Charm House may be an early American finish on the paneled end of the living room stor 
is a dull mahogany red, while the bedrooms “ 
are finished in pastel shades. Red oak flooring nur 
1%-inch thick is used for all rooms. A couple tha 
of sections of ‘white painted. picket fence, with suc 
e + e e rose trellises, flower boxes etc. contribute to phe 
k ] the attractiveness of this beautiful little house. tim 
is Week’s Timely Tip i : 
How to Build Up Sideline Sales +8, 
. . Brapy, TEXx., June 18.—This thriving little on 
Making Profitable Use of Odd Stock city of 4,500 population, situated in the geo- 1x! 
z ‘ , : graphical center of Texas (being the capital ‘ 
The accompanying illustrations show how the Cedar Springs - of McCulloch County) claims preéminence in ™ 
Lumber Co., Cedar Springs, Mich., profitably utilizes surplus shorts, at least one respect, it having the largest turkey ma 
as well as crooks and broken pieces of lumber, by working such ma- nope 4 the United States, which means, in het 
ee . P : 1e world. far 
terial into trellises, garden furniture etc. This concern makes a It also has friendly and hospitable people and, hin 
number of different designs of garden furniture, two of which are as the local chamber of commerce will assure a 
shown in the cuts. The one at left shows a garden trellis which you, a list of other advantages as long as your pre 
was recently delivered and set up in a yard on the main street of arm. Its progressive business houses include a be: 
number of uptodate lumber yards, among them 
— - . ™ = = laestilias —___! the Brady Lumber Co., which is a unit of the 
. William P. Carey Co. chain of Texas yards, 
headquarters of which are in Chicago, with 
purchasing department at Oklahoma City. s 
The local yard is managed by Thomas A. “ 
Jones, an energetic and progressive merchan- Lt 
diser, with some excellent ideas on how to win - 
and hold trade. At request of the AMERICAN 1D, 
. “fi ( 
LUMBERMAN Mr. Jones kindly expressed his } 
views on various phases of the retailer’s mer- - 
chandising problems. - 
“The first thing any salesman must do in 
order to successfully push a sideline,” said Mr. ay 
Jones, “is to thoroughly study and investigate a 
; 2 the article, so that he will be familiar with its m" 
yy a qualities and characteristics, as well as what it = 
edateni nis may fairly be expected to do, and be able to - 
Ubi answer any reasonable questions a customer 
may ask concerning it. In other words, make th 
personal experiments to your own satisfaction Is 
and sell yourself first, as I do not believe any p 
salesman can successfully sell a commodity oan 
without first being sold on it himself. wr 
“In a retail lumber store, paint is one of the 7s 
. foremost sidelines, and to he a worthwhile paint me 
————EE———— OE SOS SEO ES a salesman, one must be able, more especially in - 
: i . the smaller towns, to give the usually re- 
the town, where it has attracted considerable attention, and no quired information with regard to application ti 
doubt will lead to other sales. The picture on the right shows an- — rn Kp cwn sad a doing over 
; ‘ s Oo oors and woodwork etc. 
other design, featured by a hinged seat which can be let down for “It has been my experience that if you pre- - 
use. A corner of the seat is seen in the picture. A section of orna- pare a sample of old wood done over and are 
mental fence ready to be delivered also is shown. W. H. Dewey is able to tell the customer (we find that ladies it 
the enterprising manager of the above named concern. do over a large percentage of their floors and . 
woodwork) just how this and that effect is pro- I 
duced, you can sell your merchandise at a better te 
profit and have more satisfied customers, who a 
will tell their friends where they bought the 
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material, which makes more customers and 
friends for your store. 

“For example, take an old piece of window 
or door casing which might be finished in some 
dark color. Leave part of this in its original 
state and refinish the rest so -that customers 
may see the difference, and be able to explain 
just how this is glone. 

“As | am more or less interested in poultry, 
| have taken poultry houses as a sideline. The 
first thing to be considered in any house (large 
or small) is proper ventilation and light, 
which also applies to poultry houses. I find 
that if you are able to make the proper sug- 
gestions concerning poultry houses, such a; 
number of square feet for housing a given 
number of chickens, proper roosting methods, 
light, ventilation and construction, it is an easy 
matter to close a sale for a poultry house. This 
knowledge, as with paint sales, will repeat itself 
in the customer telling his friends, and when 
those friends are ready for poultry houses, 75 
percent of them will come to you for them, 

“The foremost point in any building material 
store is the idea of getting a prospect to call 
for information on some particular item, which 
gives the salesman or manager a chance to 
furnish this customer with what he wants, and 
at the same time line him up for future busi- 
ness. 

“The dealer should at all times be polite and 
courteous, treating his customers as he would 
like to be treated if he were in some other 
store spending his own money. 

“In a building material store there are any 
number of useful as well as ornamental articles 
that can successfully be handled as a sideline, 
such as medicine cabinets, ironing boards, tele 
phone cabinets etc. These articles must at al! 
times be kept on display where they can easily 
be seen. I have sold any number of these 
articles by merely suggesting an ironing board 
or cabinet for the wife, especially the former, 
on occasions when the man wanted to buy a 
1x12, 6-foot, to make his wife an ironing board. 

“At all times make the customer feel at home 
when in the store, regardless of how busy you 
may be. If busy, ask him in, hand him (or 
her) a newspaper or plan book, or ask how the 
family is etc., telling him that you will wait on 
him in just a moment. I am of the opinion that 
a square deal, honest merchandise at a fair 
profit, and courteous treatment constitute the 
best advertising possible for any store.” 


Dispose of Lumber Departments 


New York, June 20.—The Wykagyl Supply 
Co., of New Rochelle, has just disposed of its 
lumber department to the J. A. Mahlstedt 
Lumber & Coal Co., which operates several 
yards in Westchester county. Hugh J. Mc- 
Donald, president of the Wykagyl firm, says 
the concern will continue its business in coal 
and masons’ materials. 

The Gramatan Coal & Supply Co. has dis- 
posed of its lumber department to the Conlin 
Coal & Building Supply Co. of Tuckahoe, 
N. Y. The Gramatan company also will con- 
tinue to handle coal and materials, according 
to its president, H. Linabury. 

In addition to these important changes in 
the “lumber front” in Westchester county, it 
is reported on the best authority that an im- 
portant consolidation of yards is in progress 
in the county, and an announcement will be 
made soon. Asked for a statement as to the 
significance of the Wykagyl and Gramatan an- 
nouncements, a prominent Westchester lumber- 
man said: 

“The sole idea is the elimination of compe- 
tition. It should be borne in mind, however, 
that these announcements mean that Westches- 
ter loses two buyers of lumber. This may give 
our wholesaler friends some thought.” 

The June meeting of the Westchester Build- 
ing Material Men’s Association will be held 
next Monday at the White Swan Inn, Whit: 
Plains. The West Coast Lumber Trade Ex- 
tension Bureau will put on its program, and 
a large attendance of members is expected. 





Profit in Building Hog Houses 


The accompanying pictures show how the 
W. H. Walter Lumber Co., Royal Center, 
Ind., utilizes in a profitable way short lengths, 
broken pieces and odds and ends of lumber by 
making them up into A-type portable hog 
houses and feeders. The work is done by the 
yard men at times when otherwise there would 
not be much for them to do. In fact, it is the 
custom of the above company to make up quite 
a number of these hog houses and feeders 
during the winter. Then they are pla¢ed con- 
spicuously in the yard when the farmers will 
see them. Little difficulty is experienced in 


working them off, as the farmers appreciate the 
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Type “A” hog house ready for a customer in 

the yard of W. H. Walter Lumber Co., Royal 

Center, Ind. Note the hinged window in the 

gable, affording good ventilation. In bad 

weather, especially when the house is used as a 

farrowing pen, the window is swung up and 
fastened at the top 


opportunity of buying these structures at pri¢es 
really less than it would cost them to buy the 
lumber and pay for the labor. Therefore both 
parties to the transaction are well satisfied, as 
the lumber concern gets a good price for ma- 
terial that otherwise would lie around and de- 
preciate in value, and also keeps its men profit- 
ably employed at odd times. The farmers know 
that they will find well-built “A” hog houses, 
self-feeders,- farm gates etc., already made up 
at the Walter yard, which fact brings to the 
yard some farmers who otherwise might not 
come, and helps the general business, as while 
there they frequently think of other items that 
they want to haul out at the same time. 
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This Week's 
AD-IDEA 


LETTING THE PUBLIC KNOW 


Walter H. Crim, of C. M. Crim & Sons, 
Salem, Ind., sends the following excellent ad- 
vertising suggestion, which is so clearly stated 
as hardly to require further elaboration or 
comment : 











“I offer the suggestion that every lumber 
yard should at least once or twice a year en- 
deavor in some manner to place before the 
building public a more or less complete list of 
the materials which it handles. The public is 
sO prone to associate the lumber yard with 
nothing except boards that they forget that it 
is in reality a building materials department 
store. Just informally we inform them every 
six months that we have something besides 
boards to sell.” 


Another Ad-Ildea Next Week 





Finds Big Market for Cupboard Doors 


The effectiveness of concentrated promotion 


‘ work is proved by the accomplishment of the 


W.J. Durham Lumber Co., Neenah,Wis., which 
has during recent years built up a huge sale of 
cupboard doors. In 1927, this company sold 
no less than 1,100 of these doors, in about 700 
different: homes throughout Neenah and the 
neighboring city of Menasha. F. S. Durham, 
president of the company, declares that cup- 
board doors are among the easiest of the vari- 
ous' retail yard side-lines to sell, because it 
takes no silver-tongued oratory to convince the 
housewife of the desirability of a cupboard or 
two, and no great effort to find in some unused 
corner or neglected nook an ideal space for a 
handy cupboard. Mr. Durham carries in stock 
cupboard doors in three widths and six heights, 
making eighteen sizes in all, and is conse- 
quently prepared to utilize almost any space 
available for the purpose. 


Advocates Loans for Remodeling 


CoLtumMBsus, Ou10, June 19.—Paul P. O’Brien, 
Dayton, president of the Ohio Building As- 
sociation League, in a speech made before the 
central Ohio zone of the association, com- 
posed of ten counties 
urged that building 
and loan associations, 
when they have plenty 
of money to loan, 
should stimulate the re- 
modeling of homes, as 
advocated by the 
AMERICAN LU MBER- 
MAN in a recent series 
of articles. In that 
way, he claimed, the 
associations would ac- 
complish benefit to the 
house owner, the loan 
association and the 
lumber and material 
dealer. The speaker 





A self-feeder for hogs that saves waste and keeps the feed clean, This 
is one of the ways in which the W. H. Walter Lumber Co., Royal 
Center, Ind., utilizes odds and ends of material, as well as of time 


In addition to the hog houses, feeders and 
gates, the company builds an occasional boat, 
one of which is seeen, turned over, just be- 
hind the “A” hog house in the top cut. 


also urged managers of 
building and loan as- 
sociations to prepare 
for the rapidly chang- 
ing conditions in the 
building world. He be- 
lieved that building and loan associations 
should advertise their loan service, rather 
than merely accommodating borrowers seek- 
ing loans. 
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Planning a Retail Yard for Efficiency 


Some Practical Suggestions Based on Experience — Proper Width for Driveways 
Operator Advocates End Piling of Stock 


—Colorado 


[As interesting letters containing many con- 
structive suggestions continue to come in from 
retailers in response to the American LuM- 
BERMAN’S request for comments and criticisms 
on the tentative plan for a retail yard layout 
which was printed in the June 2 issue, tt is 
necessary to again print this layout in order 
that readers may intelligently consider the sug- 
gestions here offered by various dealers.— 
EpirTor. | 

In considering this layout, which is tenta- 
tively planned by an Illinois city retailer 
about to build a new yard, the fact should be 
kept in mind that, as lettered on the plan, “all 
unloading into warehouses and sheds is to be 
done by gravity conveyors.” This explains the 
lack of space between the railroad siding and 
the ends of the sheds, as the lumber will be 
brought by conveyor direct from the car into 
the sheds. It also should be noted that the 
driveways will not be used by trucks or teams, 
eliminating the need 
of turning. The lum- 


enough space between the siding and the ends 
of these sheds to permit turns from one of 
these driveways into any other around the 
railroad ends of the sheds. The space saved 
(see paragraph No. 1) could be used to great 
advantage here. | am presuming of course 
that this lot has no outlet other than the drive 
past the office. There is nothing, to my mind, 
so annoying and conducive to confusion and 
delays as blocked driveways, or driveways that 
one has to back out of. 

3. Assuming, once again, that the black 
lines dividing the 16-foot and 20-foot cribbing 
indicates some sort of a barrier, it has been 
my experience that 16-foot stock often runs 
164 to 17 feet, and sticks out into the drive- 
way unless more than 16-foot depth is pro- 
vided for piling it—WiutiiAm S. LiLLy. 


_ Says Layout Is Well Planned 
STrREATOR, Iu..—We have given some thought 
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ride be used generously right from the start; 
Another thing that appears questionable to us 
is using the loading court as a garage, unless 
same is fireproofed. We had ‘an experience 
some years ago where a truck took fire after 
it had been run into the garage for the night, 
and it was only by good luck that we escaped 
a bad loss. We would also suggest, with re- 
gard to the office arrangement, that the door 
into the library be from the smaller display 
room, so that more wall space will be avail- 
able in the larger room.—D. S. OLps, general 
manager Hall Lumber Co. 


Gives Good Merchandising Tip 


Bata-Cynwyp, .Pa—Checking over the 
measurements and general layout of the pro- 
posed lumber yard, it seems as though most 
of the essential points have been well covered. 
In this day of conservation, efficiency and mer- 
chandising it might work out to good advan- 

tage to erect, some- 
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ber will be loaded on 








































































































os pec — foreman’s office,- bins 
dollies and brought Saf 2 story . ace - moda e 
to the overhead lum- ” ‘ shorts, with ample 
her. loaders situated Whelan Sheds under one roof| all double deck space for the various 
in the front part of R- story thicknesses and kinds 
the yard. The load Warchouse k—50'—> : , of lumber. If these 
will be lifted off the +20~ +16*\-20'> +16-20'+ +16%-20's “16's sheds are not placed 
dolly by an overhead am ee ce : near the point where 
loading device and Loading 23'6* +23'6* +23’ 6 +23'6+ the actual selling is 
lowered onto the Court being done the tend- 
truck after it has been To sti saa — ye te, Fosiget all 
backed into place to op slory on leve about the shorts, or it 
receive it. These con- with railroad;all a aad Zl a dl a might be “too far to 
siderations apparently unloading into night to - 3 3 3 3 walk” for just a small 
have been overlooked warehouses and eid dak N > s Y board. Each board 
by some dealers who Sheds by gravity wen, ~ = “. ? could have the price 
mention difficulty of conveyors Aareag . Q Q q marked on it so that 
turning trucks ete. v Q time would not. have 
Nevertheless, these eS ; ——j| to be consumed in fig- 
comments have not bre is- 7 em uring the cost while 
been eliminated from rary| play Driveway aa ¢ the customer waited. 
the letters, as they F_. ‘ Overhead — Since all the loading 
eit srave ed loteredt Display Office Decals Thesle sheals for] stow moving & «ms is to be ‘done at one 
to other dealers who ' Reom leaders gle 201-4 re , 4 ‘ point, a 23-foot 6-inch 
oc he ata amin _ fl o> + J671"204 16° driveway is wide 
wld f I 8 enough. If surround- 
yards that do _ not L - a. + - Stee ie iol 
have the mechanical ¢ 360 ft. all Gs permit, it might 


features above de- 
scribed. 
Suggests Snace Economies 

PHILADELPHIA, Pa.—It is always difficult, 
and perhaps even unkind and foolish, to criti- 
cize another man’s layout without knowledge 
of his local conditions and the sort of stock he 
carries. Nevertheless, since suggestions are re- 
quested, the following changes would be advan- 
tages here in Philadelphia, where land is ex- 
pensive : 

1. Is he not wasting valuable space by using 
small sheds and short blind driveways at the 
front of the yard? Would it not be much 
better to build one long shed along this front 
end of the yard, piling at right angles to the 
front wall, rear of piles against the front wall, 
with no waste space between the piles? In 
this way, he could save the space wasted by 
the short blind and useless driveways, and 
such space could be added to the main drive- 
way or taken up by extending the larger shed 
ends farther towards the front. 

2. Also, 23 feet 6 inches is ample for turn- 
ing a loaded lumber wagon, but not enough 
for turning a loaded motor truck completely 
around. If this retailer can drive a_ truck 
down one of the long driveways, out over the 
railroad tracks, turn around and back into the 
driveway, well and good. If not, I would leave 


Proposed layout of an Illinois city yard on which accompanying comments are bas-d 


to the yard layout as published in one of your 
recent issues, and it appears to us as being 
mighty well planned. As to the widths of the 
driveways, our experience tells us that 23 feet 
is ample, but that probably would depend some- 
what upon the delivery equipment used. We 
do not use the large heavy trucks that many 
yards are equipped with, finding two-wheeled 
trailer units much more satisfactory, flexible 
and economical. When this proposed plant is 
in operation, we want to look it over.—D. C. 
Brown, manager I. C. Ames Lumber Co. 


Doubts Wisdom of Garage Feature 

LansinG, Micu.—With regard to the pro- 
posed yard layout recently published in the 
AMERICAN LUMBERMAN, the writer has only a 
few suggestions to offer, which may or may 
not be applicable. I believe that the driveways 
are amply wide, with the possible exception of 
the main drive between the large and small 
sheds, which could stand 26- or 28-foot widths. 
It does not appear from the cut that there is 
room between the sheds and the siding to 
make the turn from one drive around into an- 
other, and we believe that plenty of allowance 
should be made here. We would also suggest, 
if the driveways are dirt, that calcium chlo- 


be advisable to build 
an office along Colo- 
; nial lines, using the 
various rooms for display purposes.—A. E 
SHvutt, Shull Lumber Co. 


Advocates End-Piling of Stock 


CoLtorApo Sprincs, CoLto.—I was very much 
interested by the sketch of a proposed yard 
layout appearing in a recent issue of the 
AMERICAN LUMBERMAN, of which I note criti- 
cism is invited. Frankly, I do not think very 
much of this plan, although this dealer has a 
ground layout in which there are possibilities 
for saving half the handling of his shed mate- 
rial. Our own company built some large sheds 
five or six years ago, at which time we went 
into this matter very thoroughly. I would 
advise that the driveways be not less than 28 
feet wide. Instead of giving 36 feet of piling 
space as indicated by the sketch, allow 32-foot 
space. All lumber 10 feet long or over, up 
to 20-foot, should be piled on end. A shed of 
this type can be built with very much less ex- 
pense than the other style. We have gone 
through all of this and know what we are 
talking about. While we have no sidetrack as 
this dealer will have, we handle our lumber 
from the car on wagons drawn by tractor. The 
end of the load is shunted back to the bin 
where the material is to be piled and one man 
up-ends the material into place, which is done 
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as quickly as two men can unload it on the 
ground and pile it flat as was formerly done. 

The next big saving is when the material is 
loaded out, the truck being drawn alongside of 
the bin, with the end of the truck angled in, 
and one man rolls it back onto the track, thus 
doing away with a man climbing up on the pile 
and two men being required to load a truck. 
With his railroad siding this dealer can do 
this cheaper than we, as if he has a roller sys- 
tem running parallel with the bins a man can 
take the stock off the rollers and put it in the 
bins. 

Frequently we get material that is too wet 
to go into the pile, in which case we pile it 
parallel with the alley, never at any time 
clogging the alley, but leaving plenty of space 
on either side of the pile to work back and 
forth. We handle through this shed possibly 
two hundred cars a year. Our better grade 
of material such as flooring, finish etc. is kept 
in another shed that was built prior to the one 


scriber is building a new shed entirely it 
would pay him to investigate this matter. 

As to the other parts of the layout, I have 
not endeavored to go into these at all, except 
to suggest, concerning that part marked “‘for 
slow moving material,” that this stock can be 
handled in the same way, and save much labor 
in the end—W. E. McCune, president New- 
ton Lumber & Manufacturing Co. 


Should Have Large Display Room 

Newserry, Micu.—It looks like this dealer 
would need a traffic cop to pilot his delivery 
trucks around so many driveways. The width 
of the driveways seems all right—24 feet 
makes a good driveway, as if a switchtrack 
runs through the shed a truck can drive on 
the side of a car being unloaded, or two trucks 
can load and the third one get past them if 
no railroad car is in the shed. The plan does 
not seem to provide space for a show room. 
A business of that size should have a display 











REWITH is reproduced 
an actual order just as 
received by the Home 

Lumber Co., Kingsville, Tex., 
from a carpenter in that town. 
The order, scrawled in pencil 
on a piece of nice clear yellow 
pine board 10 inches long, was 
brought to the yard by a boy, 
and Manager J. L. Gregg had 
the job of deciphering it. 

To the retail lumberman 
coming nearest to correctly 
interpreting this order the 
AMERICAN LUMBERMAN will 
present his choice of two pop- 
ular books for lumbermen: 
“Come on Home,” by Douglas 
Malloch, or “Your House,” by 
John R. McMahon. 

If when sending your inter- 
pretation you will also tell 
about the funniest or most un- 
usual order that you ever re- 
ceived, we will forward a 
handy steel folding foot rule in 
a neat leather pocket case. 

Letters must be postmarked 
not later than June 28, as the 
correct interpretation will be 
published in next week’s issue 
of the AMERICAN LUMBERMAN. 
































in question, where the material is piled flat 
in bins in the old way, and this is a nuisance 
indeed, 

As to the bins that are marked 16 feet and 
20 feet: In these, handle short material such 
as 4, 6 and 8-foot, which we usually pile flat 
as we would pile lath. In order to get the 
proper dimensions on this, I would try to 
give up two feet of my warehouse. 

Now it may be wondered just how the ma- 
terial can be piled on end. We have a plan 
of our own, and under no circumstances would 
we think of piling our dimension in bins, or 
in any other way than we are now using. A 
customer going through an alley can see at 
once just what grade of stock we have. The 
old style of bins with runway above them does 
not interest the writer at all, and if your sub- 


room about 30 by 40 feet which should be. 


directly off the office, or better still, in the” 


same room as the sales office. The private 
office room can be back of the sales room if 
necessary. Space also should be provided for 
the stock of doors, windows, finish lumber 
etc., to keep it clean and out of direct sunlight. 
Sixteen-foot bins for piling lumber are a poor 
width,. as when unloading longer lengths he 
would have to move_his gravity rollers too 
much in order to store the longer pieces in a 
different bin, and he would need a checker 
to keep track of where the stock was placed. 
Then the shed man would be likely to sell 
from the long length bin because, it would be 
quicker to load on trucks, and a lot of short 
lengths would accumulate before they were no- 
ticed. I do not understand why he plans to 


keep his trucks in the same building at night. 
This would result in a very high rate of in- 
surance and the space would be hard to keep jj 
in order, as truck drivers seem to like to see 
all kinds of tools, oil etc. scattered around the 
garage. Wiping rags also create a fire hazard. 
—Lee Bettis, William Horner Lumber Yard. 


Advises Wider Driveway 


NewsurGcH, N. Y.—In our opinion the main 
driveway should be at least 35 to 40 feet wide. 
We also would suggest making some arrange- | 
ment for a heated garage—Newsurcn LumM- 
BER Co, 


Jorptin, Mo.—It looks to us like the main 
driveway lengthwise of the yard should be 4 
feet wider, and the other driveways 2 feet 
wider. Our driveways are 25 feet wide, which 
we find too narrow for our needs.—E, C. As- 
ERNETHY LUMBER Co, 


¥ 


oh pent Aneto 


Radio Talk on Sound Construction © 


Sr. Louis, Mo., June 18.—The advantage of 
using seasoned lumber in the construction of | 
homes was stressed in a radio talk over Station 
KMOX last week by Marvin E. Meacham, © 
president of the Goodfellow Lumber Co., and | 
a member of the Committee on Wood Utiliza- 
tion. Mr. Meacham said in part: 

The layman does not realize that the 7 
strength of lumber is increased, to be con- 
servative, from 50 to 200 percent, by thor- 
ough and proper seasoning or drying, which 
add proportionately to its lasting qualities. 
Lumber green from the saw, contains from 
25 to 50 percent of water. This water or 
moisture content can be brought down to 16 
or 18 percent by seasoning in the open air or 
by kiln or oven drying. Lumber is often 
shipped thousands of miles by rail to the 
principal consuming centers, so reduction of 
water weight means saving probably one- 
third of a large freight bill. 

So do not build your house with watered | 
stock. The house founded upon sand may 
possibly stand, but the house built with water J 
will not. Watered stock, whether on Wall 
street or in the Main street dwelling, is a 
poor investment. Next time you buy or build 
a home be sure the water was squeezed out 
of the stock before the house was built. f 

Of course, I do not mean to give the im- 
pression that properly cured lumber will cure 
all the ills of poor construction. You must 
see that the carpentry on your home is of the 
best, and the best is not always the cheapest, 
for good lumber and poor workmanship are 
an unsatisfactory combination. Dry lumber 
of American standard grades, properly in- 
stalled by skilled carpenters, is the consumer’s 
assurance of a substantial, long-lived struc- 
ture. When you see some old building being 
rebuilt you krow that good lumber and good 
construction resulted in an investment which, 
after returning years of profits, is yet sound 
and suitable for further use. But when you 
visit Neighbor Jones to look over his brand- 
new home, and see baseboards parting from 
the floors, or feel the drafts from loose doors 
and windows, you will know that green lum- 
ber is already doing its destructive work. 






































Awarded Waste Prevention Prize 


OsuHKkosH, Wis., June 18.—The Northern 
Hemlock & Hardwood Manufacturers’ As- 
sociation has awarded a prize of $100 to Peter 
Hoglund, sawmill foreman of the Scott & 
Howe Lumber Co. at Ironwood, Mich. Mr. 
Hoglund’s invention consists of an attachment 
to one of the machines, so that considerably 
less lumber is lost when cutting the boards to 
uniform widths. The lumber’ association 
awards a prize annually for the best device to 
reduce sawmill or logging waste. 


THE PURCHASE of 10,255 acres located in 
Yell, Perry, Logan, Scott, Pope, Johnson, 
Newton, Baxter, Franklin, Crawford, Stone 
and Garland counties, Arkansas, as additions 
to the Ouachita and Ozark national forests, 
has been authorized by the national forest 
reservation commission. 
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National Production, Shipmeats and Orders 


WasHINcTON, D. C., 














June 18.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: No. mye Production Shipments Orders 

Week ended: 1928, June 9; 1827, June 8—1928 27 1928 1927 1928 1927 1928 1927 
Southern Pine Association.................. 140 104 70,093,949 58,526,306 67,916,700 53,398,314 72,450,000 51,457,308 
West Coast Lumbermen’s Association........ 111 70 116,348,014 72,578,949 142,375,989 80,774,947 139,270,685 78,864,499 
Western Pine Manufacturers’ Association.... 34 32 32,710,C00 30,988,000 32,091, 25,563,000 33,781,000 23,223,000 
California Redwood Association.............. 16 16 ,677,000 7,050,000 5,966,CO0 8,145,000 723,000 9,835,006 
North Carolina Pine Association.............. 66 36 11,094,000 6,129,099 10,875,000 6,390,489 11,931,000 3,513,800 
Northern Pine Manufacturers’ Association.... 7 S 11,C88,500 10,835,700 9,212,900 9,213,800 10,778,000 7,040,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 54 18 6,774,000* 2,147,000 5,696,000 3,950,000 6,196,000 1,951,000 

Total softwoods, one week............e6. 781 284 255,785,463 188,255,054 274,133,589 187,435,550 281,129,625 175,884,607 
California White & Sugar Pine Mfrs.’ Assn... 17 17 ne) 6 eehewees ee CC tewendadew ee A Db etc. 

Twenty-three weeks ended above dates— 
Southern Pine Association.............ceeee0% 504 vee 1,546,183,899 1,520,583,461 1,631,000,918 1,492,305,953 1,646,450,319* 1,513,301,222 
West Coast Lumbermen’s Association........ 26C2 ee 2,659,654,827 1,676,563,798  2,743,557,056 1,736,418,713 2961,608,454 1,780, 591, 757 
Western Pine Manufacturers’ Association.... 696 — 443,620,000 595,710,000 497,429,000 683,925,000 524,031,000 687,757,000 
California Redwood Association.............. 354 oh 185,121,000 160,959,000 170,611,000 194,796,000 179,620,000 213,960,000 
North Carolina Pine Association.............. 1012 175,227,000 173,473,401 182,091,C00 176,481,861 175,818,000 153,352,254 
Northern Pine Manufacturers’ Association.... 189 ae 162,650,300 174,708,900 176,330,600 177,768,900 181,517,000 182,751,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 705 Sald 85,083,000* 72,950,000 69,267,COO 2,960, 000 75,569,000 80,172,000 

Total softwoods, twenty-three weeks....38072 os 5,257, 540,626 4,375,948,560  5,470,286,574 4,544,656,427 5,744,613,773 4,611,885,23: 
California White & Sugar Pine Mfrs.’ Assn... 549 Gre Cy kee of re 580,569,000 _i............ 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.{. 

ee er SPs Te A ae 84+ 18 11,470,000* 4,120,000 10,198,000 3,583,000 10,101,090 3,496,000 

TWwreRty-thPres WEEKS ...cccccccccccccscves 705+ ‘ 195,262,000* 142,118,000 141,309,000 101,662,000 139,286,000 ~ 101,400,000 
Hardwood Manufacturers’ Institute— et 

MONE 5 ds nwGlk ao titide ¢hblene abd mewe.g hs bs 339+ 146+ 46,791,000 15, 555 5,000 46,455,000 20,383,000 44,534,000 15,863,000 

TWOREY-thPSe. WOONS onc cccccccccecivces 6683+ oe 890,231,000 509,572,000 956,507,000 622,391,000 978,643,000 635,079,000 

tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and 22 weeks. 


tUnits of 35,000 feet daily capacity. ‘*Log 


scale converted to lumber scale. 





California Redwood 


San Francisco, Cauir., June 18.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended June 9: 


Red wood—————- White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ... 16 7,677,000 100 1,626,000 
Shipments... 16 5,966.000 76 1,977,000 

Orders— 
Received ... 16 6,723,000 87 My 526,000 
On hand .... 14 38,617,000 ... ,054,000 
Detailed Distribution of Redwood 

Shipments Orders 

Northern California* 2,779,000 2,415,000 
Southern California*® ..... 1,376,000 1,934,000 
DT (6 os 6% a's 6k 6 a0 a3 82,000 38,000 
rr ee ee SL ke oa 1,580,000 1,529,000 
ED Ads Jew God's b's ae wo 149,000 807,000 





Totals 6,723,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


5,966,000 





Hemlock and Hardwood 


OseKkosu, Wis., June 18.— The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 


week ended June 9: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


GEE hb cede ebdeces 79 108 
Productive capacity...... 16,645,000 22,642,000 
Actual production........ 9,645,000 6,257,000 

Percentage of capacity. 58 28 
NO | 6 inne peewee soph 10,507,000 8,052,000 

Percentage actual cut. 105 108 
Orders received ........ 16,202,000 5,722,000 

Percentage actual cut. 139 98 


Orders on hand end weal 67,256,000 24,612,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


North Carolina Pine 


Norrotk, Va., June 18—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty-two mills for the 
week ended June 9: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal*® ,....12,240,000 oes see a 
AOUBER, 60 ive 10,529,000 86 

Shipments ..... 9,888,000 81 94 iat 

PPGONOT? «ss 085 9,926,000 82 95 100 

Unfilled orders. .62,421,000 — 
+As compared with prec ating week, there is 


an increase in orders of 22 percent, 
week only sixty mills reported. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


West Coast Review 


SEATTLE, WaASH., June i8.—For the week 
ended June 9, 111 mills report as follows to 
the West Coast Lumbermen’s Association: 
Production 116,348,014 


but that 





Shipments 142,375,989 22% above production 
Orders .139,270,685 20% above production 
Shipments— 
Water delivery: Feet Feet 
SPONGE. wanes ivan Re 46,640,793 
po ae 21,437,220 
Total water (48%) .ovcccceocvce 68,078,013 
8 aa rere et 63,210,859 
GE: SED wines te 06608 + ebenwea 11,087,117 
ZOCRs DD nin bob nd ccdeoeds 142,375,989 


New Business— 
Water delivery: 
Domestic 44,269,154 





ae ee eee 18,377,911 
Total water (469%). .ccccccckises 62,647,065 
BR hy, oc Ne a ere oe 65,536,503 
ocak (6959 35s sb aSwme> 2 42 woes 11,087,117 
le a Ee 139,270,685 
| Unfilled orders— 
| Water delivery: 
Domestic cargo ..... 201,498,379 
eee 139, 9,592,086 
Total SN Side sibs ons 66 ee eer 341,090,465 
De capaw ee cs cudOh cd bae Fee vee reawe 175,335,259 
Total unfilled orders............ 516,425,724 





Southern Pine Barometer 


NEw ORLEANS, " 
capacity of 190% Le (a unit representing monthly output of 1,500,000 to 
tween Nov. 1, 1924, and Oct. 31, 1927), 
Percent Percent 
3-Year Actual 
Production— Carst. Feet Av. Prod. oom 
Average 3 yrs. 80,644,122 ne 
EL, “uid. e460 ..+» 67,446,589 $3.63 ‘ 
Shipments* 3,418 70,752,600 87.73 104. 90 
Orders— 
Received* 3,670 75,969,000 94.20 112.64 


On hand end 


weekt .11,755 243,328,500 


June 18.—For the week ended June 15, 


Friday, 146 mills of total 
2,000,000 feet be- 


report as follows to the Southern Pine Association: 


*Orders were 107.37 percent of shipments. 


tOrders on hand showed an increase of 2.19 


percent, or 5,216,400 feet during the week. 


+Basis of car 
20,700 feet. 

One hundred and forty-one mills reported 
net undertime of 568 hours, which is 6.71 per- 
cent less than full 60-hour week basis. 


loadings is April average, 





National Analysis 


Wasuincton, D. C., June 18—The Na- 
tionai Lumber Manufacturers’ Association is- 
sued the following analysis for the period 
ended June 9—orders and shipments being 
shown as percentages of production: 

One Week 
nara ast :2 ed 

No.of Ship- Or- Ship- Or- 

mills ments ders ments ders 
Pine... oo 97 103 105 106 


23 Weeks 





Association— 
Southern 


weet Comet «<..<. 1 122 120 103 112 
Western Pine 34 98 103 112 118 
California Pines*. 17 72 67 121 122 
California Redwd. 16 78 88 92 97 
N. Carolina Pine. 66 98 108 104 100 
Northern Pine ... 7 83 97 108 112 
N. Hem. & Hdw.. 54 84 91 81 89 


All softwoods.. .445 103 105 105 110 


N. Hem. & Hdw.. 847 89 88 2 71 
Hdw. Mfrs. Inst. .3397 99 106 107 110 
All hardwoods. .423t¢ 97 94 101 103 
All woods ..... se 102 103 105 109 


*Fifty-six percent of cut in region. 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 


1928 1927* 
SSS ae 
No. 1 323 No. 1 23t 
Milis Wk. Wks. Millis Wk. Wks. 
SorTwoops— 

South. Pine...A 140 87 95 104 88 89 
West Coast...A 111 106 109 70 116 109 
Western Pine. A 34 87 91 32 99 72 
Calif. Pines...A 17 107 106 = < de 
Calif. Redwd. - ae 75 97 16 73 84 
N. Car. Pine...C 66 85 75 36 70 72 

North. Pine...A 7 7 ats 


N. Hem.&Hdw.A 54 


All softwoods, 445 91 98 258 98# 
HaRDWooDs— 
N. Hem.&Hdw.C S8ift 65 


Hdw. Mfrs. 
Pe. a+aaees C 339t 66 65 
All hardwoods 423+ 66 68 146f 63 72 
All woods .. F 89 92 re ie as 
*Normal production had been established by 
only six associations for 1927 #¥Five groups. 
A—Normal based on actual output for pe- 
tiods of two to five years. 


C—Normal based on estimated mill capacity. 


fUnits of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
22 weeks. 
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Western Pine Summary 


PorTLAND, Ore., June 18.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week — June 9, from 
34 member mills: 


Per- 
cent 
Percent Ship- 

Production— saidags Feet of cut ments 

Normal*® ..... 35,350,000 

pe Free 32,710,000 
Shipments (car).1 ,203 31,278,000 

Local deliveries ... 813,000 

Total shipments 32,091,000 98.11 
Orders— 

Cancelled .... 32 832,000 

Booked (car)..1,268 32,968,000 

eS ey ee ; 813,000 


Total orders... 
On hand end 
WHEE. woewsa4 4,578 119,028,000 

Bookings for the week by thirty- ton identi- 
cal mills were 98.22 percent of those for the 
previous week, showing a decrease of 598,- 
000 feet. 

+Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 


33,781,000 103.27 102.15 


The Lull Before the Storm 





usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 93 percent 
of normal; shipments, 91 percent of normal, 
and orders 96 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 106 percent; ship- 
ments, 85 percent, and orders, 79 percent of 
normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the productior increased 
to 114 percent of normal. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


May April May 

Lumber— 1928 1928 1927 
Manufactured .. 2,894,200 2,954,700 2,716,800 
Shipments ..... 3,388,200 2,646,200 2,883,500 
 tinie 5.600 13,264,800 13,635,000 10,915,200 

Logs— 
Purchases ..... 2,971,600 2,401,800 3,439,800 
Made into lumber 

and veneer ... 2,768,600 2,677,600 2,475,500 
= eae 3,009,300 2,806,300 2,881,800 


Kansas City, Mo., June 18.—In a letter to the salesmen of his company, dated 
June 15, Charles S. Keith, president of the Central Coal & Coke Co., expressed the 
opinion that while the market at the moment is marking time, this is merely a lull be- 
fore the storm. In his letter, Mr. Keith uses figures that were shown in an analysis 
of production and shipments printed in a recent issue of the AMERICAN LUMBER- 
MAN. He believes in the face of the statistical situation it is an unwise policy for 
distributers and consumers to permit their stocks to decline. In his letter to the sales- 


men, Mr. Keith says: 


The market at this moment seems to be 
marking time. In our judgment, this is 
merely a lull before the storm. Manufactur- 
ers’ sales are still exceeding shipments, while 
their shipments are exceeding production, re- 
sulting in increasing order files, and in reduc- 
tion in mill stocks. There is substantial evi- 
dence that consumers and dstributers are still 
reducing their stocks; that there is resistance 
to present prices. 

One hundred and eighty-seven yards report- 
ing their stocks on hand at the beginning and 
end of each month, to the Tenth Federal Re- 
serve Bank, show reductions in stocks, in feet, 
for April, of 414 percent. One of the fire in- 
surance organizations, carrying insurance on 
retail stocks, shows a reduction in the amount 
of insurance carried on stocks since Jan. 1 of 
between 4 percent and 5 percent. 

Production and a ates figures for 1928 
are somewhat stronger than indicated in recent 
analysis. The figures are based upon the first 
seventeen weeks of American Railway carload- 
ings, the first twenty weeks of National Lum- 
ber Manufacturers’ barometer figures from 
mills reporting thereto, and the first quarter’s 
reports.of exports from the Pacific coast. 

Earlier reports figured the total reduction in 
southern pine output would be 5,583,000,000 
feet this year from 1925, but it would look as 
if the total reduction in production of lum- 
ber in the entire country, based on factors here- 
tofore mentioned, would exceed the southern 
pine estimated decline, bringing the total na- 
tional decline to 8,108,000,000 feet, as compared 
with 1925, rather than 5,583,000,000 feet from 
the South alone, as heretofore estimated. 

The F. W. Dodge Corporation puts the total 
building contracts for the year 1927 at $6,787,- 
000,000.00, and the estimate for this year at 
$7,000,000,000, or an increase of $212,000,- 
000. This is an increase of 3.12 percent. 
The actual increase over 1927, so far this year, 
has been practically three times as great as the 
estimated increase by the Dodge corporation in 
its earlier estimates for the year. The first five 


months’ report was 9 percent greater than the 
first five months of last year, and 7 percent 
greater than the greatest year we have had, 
namely, the year 1926. If the building program 
for the first five months maintains throughout 
the remainder of this year, lumber consump- 
tion from this source will exceed the figures 
formerly given you. 

We are just approaching the wheat harvest 
period in the Southwest. Missouri, Kansas, 
Nebraska, Oklahoma and Texas promise a 
yield approximating that in 1914, and farmers 


PRODUCTION AND SHIPMENTS ANALYSIS 


1925 versus 1928 

Forest Products Carloadings : 
1. First 17 weeks, 1925....... 1,296,027 cars 
2. First 17 weeks, 1928....... 1,105,378 cars 
De RIN oat aeotn ta a ciate Ga 190,649 cars 
4. Average decrease per week 

ME Be. WR ci tan chan eee 
5. Average percentage that 

loadings of lumber, box 

shooks, staves and headings 

bore to total loadings of 

forest products for 1925, 

1926 and first 9 months of 

SU (Ren coe aks me ekoies 47.4% 
6. 47.4% times 11,214 cars (to- 
tal loadings decrease) gives 
Gi QVERAME Of; Zo. ccs sos 
5,314 cars less lumber per 
week, times 52 weeks...... 
8. 276,328 cars of lumber ex- 

tended at rate of 25,000 ft. 

SOP CBiian avec ene bed) saetees 6,908,200,000 ft. 
9. By projecting the increase 

in West Coast exports dur- 

ing the first quarter of 1928, 

on the basis of the average 

experience for the last 

three years, such exports ° 

should show increase over 


11,214 cars 


5,314 cars 


276,328 cars 


WO AP sin ccnsseiesitta«) Weiean 726,477,000 ft. 


10. Decrease in shipments after 
deducting increase in ex- 
ports from -West Coast.. 





.6,181,723,000 ft. 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for May, 1928 and 1927, based on re- 
ports of the same twenty-one member mills: 


May, May, Percent 
‘1928 1927 decrease © 
Production ..... 7,070,000 8,943,000 . 
Shipments ..... 8,256,000 11,802,000 30.0 
ee ee 9,197,000 14,461,000 36.4 
End Month— 

Orders unfilled. .11,423,000 17,544,000 34.9 
PA 27,514,000 25,856,000 *6.4 


*Increase. 


Average Value, 25/32x2\%4”, First, Second and 
Third Maple f.o.b. — and Wisconsin 


May, May, Percent 
1928 1927 increase 
Pree. ss«3% $63.43 $62.95 0.8 


j The following are percentages of sold ‘stock 
une 1: 


Maple-Beech- 
Birch Maple Maple, 2%” 
eo UEP CT eet Pe 51 65 160 
SR are 35 37 53 
EY ca 5 Baa > wth 0 45 4 31 34 56 
Ob MERKE «ties 42 48 89 


today are contracting their harvest at $1.50 per 
bushel at their shipping stations. They will 
probably enjoy one of the biggest crops in 
their history and the best post-war price, due 
to the shortage of wheat production in other 
districts. It is too early yet to say, anything 
about the corn crop, but it looks excellent. 
There is plenty of moisture and good growing 
weather. 

It would seem to be an unwise policy for 
distributers or consumers to permit their stocks 
to decline, in face of mill stock reductions, 
accumulation of unfilled mill orders, and in- 
creases in demand from both domestic and ex- 
port sources. Such policy will only result in 
substantially higher costs of replacement. Ex- 
port prices on fir have recently advanced $2 
a thousand feet. The export market had to 
meet Atlantic cargo, California and rail mar- 
kets. They were having difficulty in securing 
commitments, and had to advance prices to 
secure production. 





11. National as- 
sociation re- 
ports for 
first- 20 
weeks of 
1928 show 
Hardwood 
and So ft- 
wood | ship- 
ments 
amounted to.6,058,417,071 ft. 





Production 5,761,941,278 ft. 
Stock re- 
duction .... 296,475,793 ft. 


12. 296,475,793 ft. 
divided by 
20 weeks 
produces av- 
erage of.... 14,823,790 ft. 
14,823,790 ft. times 52 weeks 
produces probable decline 
in stocks throughout the 
year of 1928 of 770,837,080 
ft. and Mr. Compton claims 
mills reporting to the Na- 
tional are equivalent to 
40% of total U. S. produc- 
tion, which would indicate 
an apparent total reduc- 
tion in mill stocks through- 
out the country of......... 1,927,092,000 ft. 





5. Teast Gates ossiccasccccs 8,108,815,000 ft. 


{ 
| 
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Levee Breaks Flood Lowlands 


MEMPHIS, TENN., June 18.—A slight im- 
provement has been noted in the southern hard- 
wood market. Orders are more frequent from 
all consumers. The better demand, however, 
has not affected prices, and they still remain 
at low levels. Building throughout the United 
States has started in earnest and this has 
stimulated the demand from trim manufac- 
turers, retail dealers, flooring plants etc. There 
is a better demand for flooring oak, as some 
plants are already in the market, but there is 
not a large supply on sticks. Many new floor- 
ing plants have been erected by sawmill opera- 
tors, and they are cutting up their own flooring 
oak. The automobile group is still buying, but 
not in large quantities. Demand from the 
furniture factories is still very spotted. Large 
stocks are on hand, it is said. The box and 
crate manufacturers continue in the market for 
a good volume of low grades. The demand 
from abroad has not been good. 

Some mills are being forced down because 
they are unable to get logs. Levees are break- 
ing on Mississippi tributaries and floods have 
covered much low land, so that there will be 
no logging for some time. Few mills are run- 
ning full time and further curtailment, whether 
forced or not, will greatly help the hardwood 
market. Statistics compiled by the Hardwood 
Manufacturers’ Institute for the week ended 
June 12 show that sales were 78 percent of 
normal production, and that production itself 
was but 64 percent of normal. The statistics 
further show that 64 mills are down for an in- 
definite period, while 85 mills are operating 45 
hours a week or less. Log prices, as a result 
of floods, are advancing slightly, but there are 
few buyers. 

A group of Memphis hardwood shippers, 
headed by J. H. Townshend, president Ameri- 
can Overseas lorwarding Co.. will attend the 
opening of the Alabama State Docks at Mobile 
Ala., on June 25. Some of these shippers will 
also go to Pensacola, Fla., for the celebration 
of the entry of the Frisco railroad into that 
city. 

Frank Robertson, sales manager Mississippi 
Valley Hardwood Co., who is in England, re- 
ports business only fair. 


Market Weak But Improving 


LovisviLte, Ky., June 18.—Though produc- 
tion of hardwoods is low, consumption is also 
somewhat below normal and prices continue 
unsatisfactory. A lot of mills that are down 
in Arkansas on account of high water haven't 
made any kind of running time for a year or 
more, so output has not been much further 
curtailed. 

Gum is a little more active than it was, while 
poplar continues in very fair demand. Oak is 
just a trifle firmer. Common poplar has been 
active and at rather steady prices. Too many 
producers are glad to sell at asking price or a 
trifle below, regardless of the fact that the 
asking price is not high enough. Too much 
oak has been selling at less than production 
cost. Oak, gum, poplar and walnut are the 
items that have been showing the greatest 
activity. 

Prices at Louisville on inch stocks read: 
Walnut, FAS, $240; selects, $160; No. 1, $90; 
No. 2, $40@45. Ash, $80@85; common, $50@ 
55. Chestnut, FAS, $80; common, $55. Quar- 
tered red gum,- $95@100; common, $52@55; 
plain red gum, $90@95; common, $47@50 
Quartered sap gum, $57@60; common, $434 
45; plain sap, $50@52; common, $36@33. 
Southern poplar, $87; saps and selects, $70; 
No. 1 common, $48@50. Appalachian poplar, 


For Current Market Prices on Hardwoods See Pages 


FAS, $100; saps and selects, $75; No. 1 com- 
mon, $55. Southern plain red oak, FAS, $68 
@70; No. 1 common, $50; white, $73@75; 
common, $53. Appalachian red oak, FAS, $80 
@85; white, $90@95; common, $57@62. Quar- 
tered white, $115@130; common quartered 
white, $60@65. ° 

W. A. MacLean, president Wood Mosaic Co., 
Louisville, and son, Angus MacLean, have !eft 
their Quebec hunting lodge for a trip to Eu- 
rope. 


Reopens Hardwood Department 


BEAUMONT, TEX., June 18.—Under the direc- 
tion of Percy Bass, an experienced hardwood 
lumberman, formerly of Memphis, the Beau- 
mont Lumber Co. has reopened its hardwood 
department. The Beaumont Lumber Co., of 
which .Ben S. Woodhead is president, is one 
of the oldest and best known wholesale con- 
cerns in the South. It originally handled only 
yellow pine lumber but now its activities cover 
not only ‘yellow pine but all western woods, 
and the hardwood department again is estab- 
lished. 


Georgia Prices S!ightly Advanced 


Macon, Ga., June 18.—With production of 
hardwood still below actual sales, there has 
been continued improvement in market condi- 
tions. There was a good demand for all 
woods, both for the domestic and export 
trade, and in most lines there were slight price 
advances. The lower grades of hardwood, 
used in hox factories, were being sold in greater 
volume this week than in a long time. There 
was a steady movement of the better grades of 
all hardwoods to the principal market centers 
of the North and East, and to the Atlantic sea- 
board for export. Trim mills are running at 
full blast in an effort to keep up with orders. 


Mills Stick to Quotations 


BrooKHAVEN, Miss., June 18.—There is a 
tendency on the part of a number of hardwood 
buyers to hold up shipment of orders that 
have been booked for several weeks. This is 
the season of the year when the mills normally 
cut most lumber. This year the production is 
being reduced from week to week, by part and 
in a number of cases complete shutdowns. The 
mills are inclined to put a price on an item that 
they think it ought to bring, and to hold it 
for that. Shipments so far this month are 
only about 30 percent of those for the same 
period last month. Rains have made it almost 
impossible to ship hardwoods off the yards 
most of this month. Production has been 
badly interfered with by rains, and logging for 
the most part has been tied up altogether dur- 
ing practically all this month. There has been 
a firm market for cypress, some items of gum, 
all grades of 6/4 magnolia, poplar and tupelo, 
but most of the other items of hardwoods 
have been rather poor sellers. 


East Gets Philippine Woods 


3ALTIMORE, Mp., June 18—On June 7 a 
steamer arrived with some 500,000 feet of 
mahogany from the Philippines for the Mann 
& Parker Lumber Co. (Inc.). The shipment 
was forwarded on account of the Cadwallader- 
Gibson Lumber Co., of Los Angeles, Calif. 

Col. J. E. Long, who has charge of activities 
of the Weyerhaeuser Timber Co. in the East, 
was in Baltimore for some days last week. 
He said that while volume of business was 
fair, the returns left something to be desired. 


Hardwood News Generally Encouraging 


Eastern Flooring Demand Slow 


Boston, Mass., June 19.—Business in hard- 
wood flooring the first half of June has not 
been very satisfactory as regards either volume 
or profits. Prices this week are not quite so 
erratic. Current business in oak flooring is no 
more than fair. Sellers are quoting for the 
first grade of plain white oak flooring $80@s2, 
but the bulk of current business is thought to 
be at about $80.50. The second grade is more 
easily sold than first grade and it is offered 
all the way from $68.50@72. There are some 
chances to buy third grade at $49, but most 
sellers are asking $50@51.50. 

For first grade of maple flooring, $82.50 is 
now generally asked, but there are chances to 
do better, according to local retailers. First 
grade birch flooring is offered this week at 
$75; there are a few chances to buy at $3 or 
so less, but some manufacturers ask consider- 
ably more. 


Firmer Market in Prospect 


CINCINNATI, On10, June 18.—Bargain hunt- 
ing has been general in the Cincinnati hard- 
wood market during the last week, according 
to wholesalers. It is said, however, that buy- 
ers were rarely successful in getting quota- 
tions down more than $2 unless infrequently 
in the case of a-distress car. Feeling was 
general that prices would soon be firmer, as 
it was currently reported that most of the 
mills in the Appalachian district would close 
down throughout July, and that hardwood 
mills in the South expected to take similar 
action because of floods in the Delta. There 
was a general improvement in the undertone. 

There were several very encouraging symp- 
toms which gave hope of better things. There 
was more inquiry and from a broader list 
of customers. No large orders were placed, 
but there was a greater variety, covering almost 
every item sold in this territory. The furni- 
ture trade was showing signs of coming back 
into the market, and buyers were eager for 
fairly good sized lots of sound wormy chest- 
nut. Walnut lumber was also in better de- 
mand by the furniture trade, and there was 
not the haggling for lower prices which made 
things uncomfortable for the walnut dealers 
during the last three weeks. In fact sales of 
oak and walnut were taking precedence over 
sales of mahogany to the furniture manufac- 
turers of Grand Rapids and other manufac- 
turing centers. Coffin manufacturers were 
taking on small lots of chestnut. Appalachian 
woods were generally more firm and panel 
poplar of wide sizes was strong. FAS white 
oak was also very firm, though red oak plain 
continued rather draggy. Oak for flooring 
factories was also moving better. Hard and 
soft maple, elm, ash and hickory were dull, 
because of the falling off in demand from 
auto factories and body builders. Lower 
grades of poplar were active and firm, with a 
strong demand coming from box and crating 
manufacturers. Export lumber continues dull, 
but there are a number of inquiries reported. 
Prices offered are not regarded as satisfactory, 
and all export business is sharply competitive. 

There was a distinct improvement in the 
movement of southern pine and cypress build- 
ing lumber. When pine and cypress get ac- 
tive, it is generally a good indication that the 
hardwood demand will liven up within thirty 
to forty-five days, so hardwood wholesalers 
are rather optimistic. They say the building 
program here, though much delayed in start- 
ing, will require large lots of hardwoods for 
flooring, interior trim and fancy decorative 
work. 

Lumber and wood using trades are already 
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beginning to feel the effect of plans for the 
new $35,000,000 union passenger terminals at 
Cincinnati. Last week the Crane & Breed 
Manufacturing Co., large casket producers, 
announced the purchase of the Otto Armleder 
truck manufacturing plant at Twelfth and 
Central Parkway for approximately $125,000. 
The Crane & Breed plant was purchased by 
the terminal company. Armleder bought a 
new site in Price Hill to erect a plant. It 
js understood the terminal company is nego- 
tiating with Leland G. Banning, owner of the 
Leland G. Banning Lumber Co., large hard- 
wood wholesaler in the West End, and that it 
may also take a part of the large yards of 
Mowbray & Robinson Lumber Co., hardwood 
operator and flogring manufacturer. 


Georgia Output Curtailed 


ATLANTA, GA., June 18.—Georgia mills con- 
tinue their policy of curtailment, output being 
estimated at about 65 to 70 percent normal, but 
new bookings continue well below the cut. 
The automobile industry continues the largest 
buyer, taking ash, maple, elm and gum largely 
for current needs. The Southeast furniture 
industry continues to place a number of orders 
for gum and oak but few orders come from 
plants in the East or middle West. Inquiry, 
however, is good from all sections. There is 
a heavy retail demand in the Southeast for oak 
flooring, and millwork demand for shop, 
especially from dealers in the larger cities. 
Flooring plants lately have been able to increase 


their output, though it is still considerably 
less than normal. There is a fair demand and 
a good inquiry for oak flooring from eastern 
and middle western yards. Maple flooring 
sales in the industrial field are still brisk. Box 
industries in the Southeast are active buyers 


News of Buffalo Doings 


BuFFaLo, N. Y., June 18—A number of the 
officers and chief organizers of the Buffalo 
Hoo-Hoo Club held a meeting and dinner at 
the Buffalo Athletic Club on June 14 to dis- 
cuss the welfare of Hoo-Hoo in western New 
York. Those present were F. A. Hofheins, 


L. N. Whissel, Nelson Montgomery, C. N. 
Perrin and F. M. Sullivan. H. R. Isherwood, 
secretary-treasurer of the order was here from 
St. Louis. 

R. G. Chesbro, Supreme Gurdon, Toronto, 
and G. B. Van Blaricom, secretary-treasurer of 
the Toronto Hoo-Hoo Club, attended a recent 
concatenation at the Hotel Buffalo. 


Morgan Eastman, director of sales and ad- 
vertising of the Consolidated Shingle Mills of 
British Columbia (Ltd.), Vancouver, B. C., 
was a visitor here last week. 

The Buffalo Lumber Exchange has decided 
to suspend its regular meetings and luncheons 
during July and August. 


Club Opposes Unfavorable Laws 


[Special telegram to AMERICAN LUMBERMAN] 


New OrLeAns, La., June 20.—Work done 
in combating unfavorable legislation affecting 
Louisiana operators was outlined to members 
of the Southwestern Hardwood Manufactur- 
ers’ Club at their monthly meeting here today, 
further strenuous efforts being advocated to 
defeat a revised workmen’s compensation act 
now pending which had been termed vicious 
in its application. The efforts of the repre- 
sentatives of the club, it was stated, had re- 
sulted in a downward revision in the sever- 
ance taxes originally proposed for levying on 
the lumber industry in the State. An 8-hour 





PRICES 


car market. 


STEEL 


6 cents below the earlier date. 


FUELS 





Business in Brief 
Reports regarding conditions in the various industries are so divergent that the general 
business situation can be characterized only as irregular. Notwithstanding the fact that there 
has been a general decline in the prices of securities, the recession amount- 
GENERAL ing to a slump, there has been no evidence of a similar reaction in general 
trade and industry. Bank clearings for the latest week totaled $11,628,507,000, 
compared with $12,998,650,000 for the week before. Dun’s reports 441 commercial failures for the 
latest week in 1928, compared with 402 for the corresponding week of 1927. Revenue freight 
loadings for the week ended June 9 amounted to 995,960 carloads, compared with 934,214 for 
the week before and with 1,028,305 for the corresponding week of 1927. 


At this season the weather appears to exert more influence upon retail demand than at other 
periods of the year. Higher temperatures over a considerable part of the agricultural areas 
have been reflected in increased retail purchasing, which in turn has helped 
wholesale distribution. The call money price went to 7 percent in New York 
for a day, and to this fact was attributed in part at least the liquidation of 
stocks on an enormous scale. Harvard Economic Society’s wholesale price index remained for 
the week ended June 13 at 98, the same as at the week-end preceding. 
advances in commodity prices to 31 declines, compared with 29 and 35, respectively, for the 
week before, and with 21 and 29 for the corresponding week of 1927. 


Volume of unfilled orders in the hands of major producers of steel has been reduced, but 
production in the Pittsburgh area is still maintained at from 70 to 75 percent of capacity. 
Production of steel ingots during May showed some reduction in volume, 

PROVISIONS but the total tonnage for the year thus far exceeds all previous records for 
the corresponding period. Demand from automobile manufacturers thus far 

for June is said to be as heavy as for May, and though current requirements from the railroads 
are somewhat lighter, there are indications that a number of the carriers will soon be in the 


For the latest week corn, wheat and beef registered declines. No. 2 red wheat on the Chi- 
cago market for the latest week-end was priced at $1.77 a bushel, compared with $1.80 for 
the week before. No. 2 yellow corn stood at $1.20, compared with $1.25% 
the week before. Beef dropped 25 cents a hundred, to $14.50, for the week- 
end, and pork fell to $9.05, from $9.20 the week before. Creamery butter was 
priced at 44 cents a pound at the latest week-end. Notwithstanding the recent drops in price, 
wheat now is 6% cents a bushel higher than at the beginning of March; Corn is about 5 cents 
above the week ended March 10; beef, at the same price as on that date, and butter is 


Total production of bituminous coal, including lignite and coal coked at the mines, as 
reported by the bureau of mines, has been generally at a higher level during recent 
weeks. For the week ended June 9 the output totaled 8,412,000 tons, com- 
pared with 7,382,000 tons for the week immediately before, and 8,380,000 tons 
for the week ended May 26. The average daily production of crude oil for 
the week ended. June 16, as reported by the American Petroleum Institute, was 2,358,450 bar- 
rels, compared with 2,363,800 barrels per day for the week immediately before. 


Dun’s reported 18 











law, which was amended from a 9-hour act 
introduced, will be defeated through the in- 
fluence of the governor, it was reported. It 
was also reported that a special tax of $5 on 
each magnolia tree cut was inserted in the 
severance tax bill after the fixed tax per 
thousand log scale feet had been agreed upon, 
the act passing the lower house with the pro- 
vision included but with a promise forth- 
coming to strike it out in the senate. 


The new worl:men’s compensation act was 
represented as expected to increase premium 
rates by 75 to 100 percent in Louisiana, per- 
mit the non-acceptance of the compensation 
and the filing of damage suits, and the fixing 
of attorney’s fees in these suits by the court. 

Views expressed by the manufacturers in- 
cluded dissatisfaction with present prices, 
opinions that business is dull, that heavy rains 
during the last few. weeks had hampered log- 
ging operations, and it was indicated that a 
large number of mills are operating on a re- 
duced schedule and others will follow when 
present accumulations of old logs are cut. Few 
instances of overstocks were reported, a sub- 
stantial percentage stating their stocks were 
under normal and others reporting a normal 
quantity on hand. Magnolia and poplar were 
reported as moving favorably. 


Some complaint was expressed at the tak- 
ing of discounts for cash on shipments when 
the payment time had extended in some cases 
to 30, 40 and 50 days. It was stated that the 
discount for 100 percent payment was taken 
when 80 percent was made in cash, and one 
instance was cited where the discount was 
taken on the gross bill, including freight 
charges. In each case, the speakers stated, the 
buyers reported that others permitted the prac- 
tice with the point proved. Standard practices 
on this point were said to be needed. 


V. H. Sonderegger reported that flooded 
conditions in the valley are widespread and 
trouble. is being experienced in logging, this 
acting as an aid to the conservation program 
of the Hardwood Manufacturers’ Institute. He 
cautioned the manufacturers against such op- 
erations that would bring an increase in log 
prices which would result in too much activity 
in the woods when conditions have changed 
in the fall. More attention should be given 
special species cross bred from familiar tree 
species in manufacturing, it being stated that 
these have qualities superior to each of the 
revular stocks and can command a_ higher 
price. 

Those taking part in the general discussions 
included George K. Henderson, the club presi- 
dent, who presided at the meeting; W. B. 
Noble, F. B. O’Leary, J. W. Lewis, T. H. 
Sanguinet, H. J. Brenner, W. D. Brewer, John 
Thistlethwaite and G. W. Harrison. 

A canvass of the oak flooring situation will 
be made to obtain figures for the next meeting. 

John Thistlethwaite reported on a flooring 
plant his company plans for Alexandria, La. 
W. B. Noble, of the Pearl River Valley Lum- 
ber Co., reported extensive improvements on 
the Canton (Miss.) plant. 
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Hydraulic press newly installed at Wood Conversion Co.'s plant at 
Cloquet, Minn., which exerts-a pressure exceeding 1,000 tons in expelling 
the water from the pulp and converting it into board 


and plaster base called Nu-Wood is being placed on the mar- 

ket by the Wood Conversion Co., of this city, as a supplement 
to the flexible insulating and sound-deadening blanket, Balsam-Wool, 
manufactured by that organization. 

The appearance of Nu-Wood follows innumerable laboratory experi- 
ments and tests in actual construction, extending over a 5-year period, 
which have demonstrated that the product possesses qualities which 
make it unique among insulating materials. Its standard width is 4 
feet; the thickness, % inch; and the lengths are 6, 7, 8, 9, 10 and 12 
feet. 

The outstanding physical characteristic of Nu-Wood is that the in- 
dividual wood-fibers of which it is comprised are packed together in 
all directions—length-wise, cross-wise, transversely, and at all angles. 
This feature produces a fiber-board entirely without grain or ply. It 
makes the product exceptionally rigid and minimizes the tendency to- 
ward warpage, contraction and expansion. In consequence, Nu-Wood 
is an excellent plaster base, and it serves equally well as a wallboard 
with any of the decorative treatments appied to that class of material. 

According to E. W. Davis, general manager of the Wood Conversion 
Co., Nu-Wood will be a companion, rather than a competitor, to the 
company’s first product, Balsam-Wool, for it will serve those purposes 
for which structural as well as insulating qualities are required, whereas 
the blanket is to be preferred where this combination is not in demand. 
Nu-Wood meets these structural demands because it is strong, rigid, 
highly resistant to water and moisture, as well as resistant to heat, cold 
and sound. It serves excellently as an insulator for flat rodf decks; 
and another industrial use for which its three-way fiber construction 
fits it is that of a core over which veneers are applied. 

In 1921, when the Wood Conversion Co. was organized as the by- 
products division of the Weyerhaeuser affiliated companies, it imme- 
diately attracted the interest of foresters and lumbermen alike. Sev- 
eral years of research preceded its announcement of its first commerciai 
development, Balsam-Wool. A continuous program of expansion of the 
original small factory has been necessitated by the constantly increasing 
demand for the material, so that today the Cloquet plant is the largest 
frame structure in Minnesota, with more than 200,000 square fect of 
floor area. 

As soon as Balsam-Wool was perfected and on the market, the com- 
pany’s engineers turned their attention to the development of Nu-Wood. 
This has been regarded as important because the company has felt 
that the trade has needed a rigid insulating wallboard and plaster base 
made of wood, produced by lumber manufacturers and distributed 
through lumber dealers. It has been recognized that many lumber re- 
tailers would welcome an opportunity to supply with a wood product 
the market for structural insulation which heretofore has been partly 
diverted to wood substitutes. 


Process of Making Nu-Wood 
Only slabs, edgings and trimmings of coniferous trees, principally 
white ‘pine, which can not be used for lumber but which contain only 


fresh sound fibers, are conyerted into the new product. This material 
is reduced to chips, screened for size and to remove dirt and bark, and 


C LOQUET, MINN., June 18.—A new wood-fiber insulating board 


New Wood-Fibens 


“Nu-Wood” an Excellent Plaster Ba He: 


then blown into collecting bins. From these, it is emptied into steel ie « 
cookers and cooked under pressure so as to yield a maximum amount | aq genuin 
of fiber. It is neither necessary nor desirable to dissolve the ligneous complete 
substance in the wood, as is done in paper-making. Before 


When the chips are thoroughly softened, they are washed and conveyed oushly, 
to a storage bin, from which they are released to a series of mechanical —_ 


distintegrators. There the fibers are separated into long “shives” and ae 
into individual cells without cutting them, by rapidly rotating discs ; 
through which the softened chips pass with an action comparable to the 
rolling of a match on the floor under one’s foot. The resultant fibrous Due t 
pulp is then sized and pumped into a specially designed flow-box, whic) laid dow 
lays down a uniform layer of fibers on a bronze screen. Shere _ 
This produces a wet slab a little more than 4 feet wide and 17 fee: a 
long. The bronze-wire tray conveys this slab to an hydraulic press, This | 


which emits the water and forms the mass into a homogeneous board, | poard te 
The press was designed especially for the present installation; it weighs ] withstoc 
200 tons, and exerts a pressure exceeding 2,000,000 pounds. It is this | other ty 
method of extracting the water which gives the board its precisely unj- | Principa 
form thickness and its pleasing textured surface. to its h 

From the press the board moves to dryers consisting of steam-heated 
plates that press the board and dry it in one continuous operation. They, 
too, are a new type of machine especially designed for the Nu-Wood 
plant, and have an advantage, as against conveyor-types and simple ’ S 
kiln-types of dryers, in that they entirely eliminate the tendency of a chandis! 


To th 


tion qui 


fabricated board to warp while drying. The product leaves these dryers “une 
rigid, uniformly dried and perfectly flat. It then is cut to the desired | ™#kins 
size and wrapped for shipment. fees as 
Wrapping Feature an Advantage for Dealer lumber 

The wrapping is another feature. Six boards are put in each package, ha eat 

. . . . . co e 

enclosed in heavy wrapping paper. This is done to give the dealer the Soames 


advantage of package appearance in his warehouse and to enable him purpose 
to deliver stock just as clean as when it comes from the machine, with- product 
out broken edges and scuffed and soiled surfaces which make a per- for ins\ 
centage of the material unsaleable. Since ) 

In the development of the board, the Wood Conversion Co. had the 
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Dryers, inside of which is a series of steam-heated plates that press the of fla 
board and dry it in one continuous operation 


10 
cooperation of the C. F. Burgess Laboratories, of Madison, Wis. How- the de 
ard F. Weiss, former director of the Forest Products Laboratory, now and ni 
connected with the Burgess organization, supplied the following infor- We 
mation about the product: grade 

Tests of its strength, resistance to transmission of heat, ability to mater 
absorb sound, and expansion and contraction under various conditions, men, 
show the board to be capable of meeting the most exacting specifications Wh 
of modern construction. Being rigid, it can not, of course, be tucked eh 
into out-of-the-way places like Balsam-Wool. Also, although it is ng 
an excellent non-conductor of heat, it is, like all other board-forms of Consi 


insulation, less efficient as an insulator than the blanket-form. 
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yednsulating Product 
Bat Hus Structural Qualities as Well 








No rigid product can equal a flexible one in insulating value because 

















0 steel of the greater density required to insure rigidity. But this board is 
mount a genuine and effective barrier to heat and cold and can be used with 
neous complete satisfaction wherever a board-form of insulation is desired, 
Before Nu-Wood was announced to the public, it was tested thor- 
nveyed oughly, both in the laboratories and in actual construction, It has 
- been applied successfully to industrial roof decks for insulation and 
anical to prevent condensation of moisture. It also has been used extensively 
= as an insulating wallboard and plaster base in dwelling-houses. 
discs 
to < Makes An Excellent Base for Plaster 
Abrous Due to its water-resistance and to the fact that it is formed of fibers 
which laid down in all directions, and not in one plane only, as occurs when 
fibers are laid down on a moving screen, Nu-Wood is remarkably free 
from expansion and contraction, even when exposed to severe outdoor 
[7 feet conditions. Thus it makes an excellent base for plaster. 
press, This peculiar characteristic also is of great value in adapting the 
board, board to use as a core for veneer surfaces, and panels so treated have 
weighs withstood the cracking and warping so frequently experienced with } 
is this other types of cores. The fact that only the best of northern woods, 
ly uni- | principally white pine, are used in its fabrication, contributes largely The ease of and convenience in handling and warehousing Nu-Wood in 
: to its high quality. package form will appeal to lumber retailers 
heated Merchandising Policy to Be Maintained se 
They, ! Pai : : mentation and development work from which it now emerges. Much 
-Wood To this description of the manufacture of the board and its construc- of it has been sold to and through lumber dealers in the Northwest in 
simple | °°" qualities, Mr. Davis added the following statement of the mer- the Jast two years. These sales and the applications of the board fol- 
aa chandising policy that will be maintained in its distribution: lowing them have assisted the developers in perfecting the product be- 
dryers “One product, one price, one policy” was an important factor in fore offering it generally as a thoroughly tested, practical material. 
lesired making Balsam-Wool the leading flexible form of house-insulation, and Since the Nu-Wood plant began operation, the Wood Conversion Co. 
im same Principles will be maintained in marketing the board. Like has tripled its equipment for producing the board, and this increased 
“yo ai, Nu-Wood will be distributed through the established Capacity is to be doubled again as quickly as possible, according to plans 
cena ee approved by the management and now in the process of execution at 
ckage, With these two products, we are able to offer the lumber trade a Cloquet 
ler the complete service covering all the insulation requirements of modern . enh pot ae 
. building practice. The new material will be advocated as a many- . 
le him purpose board. Our dealers will not need to carry more than one Minnesota Transfer Yards Make Changes 
- with- product and one grade in stock to supply the needs of their customers 
a per- for insulating board, wallboard, plaster base and roof deck insulation. MINNEAPOLIS, MINN., June 19—The Central Warehouse Lumber Co.’s 
Since Nu-Wood serves all these purposes equally well, it will permit plant at Minnesota Transfer has been purchased by the Weyerhaeuser 
ad the 























The insulating wallboard and plaster base leaves the dryers in the form 


Timber Co., of Tacoma, Wash., according to a statement made last week 
by F. K. Weyerhaeuser, of the Weyerhaeuser Sales Company, St. Paul. 
The sale included 6,000,000 to 8,000,000 feet of lumber, buildings and 
plant and good will. Harry L. Bratnober, president of the Central 
Warehouse Lumber Co., states that the direct mill shipment business of 
his organization will continue as in the past and that the sale merely 
means the disposal of one department of the business. “The new ar- 
rangement will permit the Central company to more fully develop and 
expand its other lines and is in direct line with the modern idea of 
specialization,” he says. 

With the announcement of this sale comes the information that the 
H. B. Waite Lumber Co. also has sold its Minnesota Transfer holdings, 
including lumber stocks, to Brooks Bros, (Inc.). The consideration has 
not been stated. 

Each of the four companies involved in these transactions has main- 
tained yards at the Minnesota Transfer for a number of years. The 
plant of The Waite Mill & Timber Co. at Granite Falls, Wash., and a 
number of pine mills belonging to that company will continue to operate 
as usual, supplying customers with Inland Empire products. The com- 
pany’s business is transacted through its office in the Frontenac Building, 
Minneapolis. 

The consolidations will enable the new organizations to handle ‘all of 
the mixed car, quick delivery business from territory tributary to- Minne- 
sota Transfer in the shortest possible time. It will also reduce overhead 
and eliminate the necessity of duplicated investments, Mr. Weyerhaeuser 
States, 





ess the of flat boards of uniform thickness, approximately 4 feet wide and T iz dl It 0 Sal 
16 feet long. It is then cut to exact size, and securely wrapped of an e s wa es 
La Granpve, Ore., June 16.—Announcement has been made by the 
How- the dealer to reduce his investment in stock and to increase his profits Mount Emily Lumber Co., here, that it has withdrawn from the East- 
j, NOW | and net turn-over. ern Oregon Pondosa Sales Co. and effective June 30 the sale of its 
in for- We will ask dealers to carry moderate stocks of Nu-Wood. No second entire production will be handled through its own sales department at 
grade will be put out to disturb the prices established on first-grade the mill office in La ‘Grande. Officials 6f:the company assure its 
lity to material, This is a lumber-yard product, made from wood, for lumber- patrons that their ordéfs will have the samé careful attention with the 
ae men, by. Hoomestnan. ; new arrangement as they have had in’the past. The Mount Emily Lum- 
anata While distribution of the new insulater under its trade name is just ber Co. is one of the Stange mills, with operations in Wisconsin known 
it is being formally announced,-Nu-Wood is’ not entirely new to the trade. as the Stange Lumber Co., and the Kinzel Lumber Co., Merrill, Wis., 
‘ms of Considerable interest has surrounded it during the five years of experi- 





and the Wisconsin-Michigan Lumber Co., at Eagle River, Wis. 
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Associations Plans and Activities 


June 26-27—Plywood Manufacturers’ Association 


Edgewater Beach Hotel, Chicago. 


June 29-30—Northeastern Retail Lumbermen’s As- 
sociation, Richfield Springs Hotel, Richfield 
Springs, N. Y. Directors’ summer meeting. 


July 12-16—Pennsylvania Lumbermen’s Associa- 
tion. Thirty-seventh annual summer trip to 


the Thousand Islands and White Mountains. 


July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


July 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 


July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 


Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 


Aug. 10—Kentucky Retail Lumber Dealers’ 
clation, Ashland, Ky. Mid-summer 
meeting. 

Aug. 16-17—Carolina Retail 
sociation, Asheville. N. C. 


Asso- 
outing 


Lumber Dealers’ As- 
Summer meeting. 


(Sa aEaBaBt 


Tell of West Coast Promotion 


Mipptetown, N. Y., June 18.—The retail 
lumber dealers of Orange and Sullivan coun- 
ties held their June meeting here last Tues- 
day in connection with the showing of the 
one-log cabin which is touring the State under 
the auspices of the Northeastern Retail Lum- 
bermen’s Association. This novel home is a 
Douglas fir log 8 feet in diameter and 16 feet 
long, which has been hollowed out and con- 
verted into a 2-room apartment in which Mr. 
and Mrs. E. A. Wade and their son have 
traveled over 17,000 miles across 31 States. 
This, the largest log ever seen in this region, 
attracted considerable attention when dis- 
played on a downtown street, and over 2,000 
people inspected it to see how the interior 
was fitted with electric lights, folding beds, 
breakfast nook, heater, range and all the other 
comforts of a home. 


Following dinner at the Mitchell Inn, How- 
ard Conklin, chairman of the organization, 
called the meeting to order and routine busi- 
ness was taken care of. Mr. Conklin then 
introduced E. A. Wade, the owner of the 
cabin, who told how he had hollowed out his 
home on wheels, from a giant Douglas fir 
tree which grew near Aberdeen in the State of 
Washington. Mr. Wade said that the tree con- 
tained nine other logs each 22 feet long, in 
addition to the one he converted into his house. 
The tree was 311 feet tall and contained over 
50,000 board feet of lumber. 


Following Mr. Wade’s talk, the meeting was 
turned over to the representatives of the West 
Coast Lumber Bureau who presented an in- 
teresting program. R. T. Titus, wood tech- 
nologist of the bureau, talked upon the sub- 
ject, “Some Things the Retail Lumberman 
Should Know About West Coast Woods.” 
Mr. Titus explained the activities of his or- 
ganization and told how the West Coast manu- 
facturers are spending several hundred thou- 
sand dollars annually in attempting to create 
more building business, and to promote the 
wider and better use of wood. He then dis- 
cussed briefly the principal characteristics, 
properties and uses of Douglas fir, West Coast 
hemlock, western red cedar and Sitka spruce, 
and answered several questions of the dealers 
regarding these woods. 


The final number on the evening’s program 
was a two-act play entitled “The Old Lumber 
Yard and the New Lumber Store” which was 
presented by the West Coast Lumber Bureau, 
assisted by the son and daughter of H. D. 
Gould, local lumberman. This skit, which 
contrasts methods of thirty years ago with 
those of today, was written by C. J. Blanchard 
who also played the principal character. The 
fourth member of the cast was Clyde Wade 
who travels in the Douglas fir log. 


Long Island Dealers Elect 


New York, June 18.—George Adams, jr., of 
Far Rockaway, is the new president of the 
Long Island Dealers’ Association, succeeding 
Stanley M. Cox. Fifty-eight members attended 
the meeting held at the Salisbury Country Club, 
Westbury, L. IL, last Wednesday, and other 
officers selected are: 


Vice-president — Benjamin W. 
Locust Valley. 


Downing, 


Treasurer—George R. Latham, Mineola. 
Financial 
Huntington. 


secretary —Frank F. Barrett, 


Directors—John Brislin, jr., Jamaica; Her- 
bert H. Tinkham, Mineola; Edward Schmidt, 
Bayside, and Stanley M. Cox, Wantagh. 


The meeting was exclusively for dealers and 
was devoted largely to a discussion of credits, 
characterized by Secretary George A. Bahr as 
the most important question with which the 
Long Island yards have to contend. 


. Members reported that business had been 
fairly good and that there had been less trou- 
ble of late from’ fly-by-night competition. 


Texas Mill Managers Meet and Feast 


HASLAM, TEX,, June 18.—On the invitation 
of J. W. McKee, superintendent of the Picker- 
ing Lumber Co., here, the East Texas Mill 
Managers’ Association held its last meeting at 
Haslam June 16, assembling in the forenoon in 
the community hall, where important business 
matters of varied nature were discussed. 


Luncheon was served by the Haslam Ladies’ 
Aid in the Community Church, handsomely 
decorated for the occasion. An excellent mu- 
sical program was rendered by the Logansport 
Melody Makers. 


At 3 o’clock in the afternoon, the mill man- 
agers started on an inspection trip of the Has- 
lam mills, which they all agreed rank high fo. 
their appearance and efficiency. 


Together with approximatety 3 invited 
guests, the managers assembled at 6:30 o’clock 
at the grand stand, where a delicious barbecue 
dinner was served, it being prepared under the 
supervision of J. M. (“Jim”) Hood, of Logans- 
port, La. A dance given in honor of the mill 
managers followed at the Community Hall. 
The building was fittingly decorated by L. H. 
Rogers, of Shreveport, La., with a woodsy 
setting, the ceiling being covered with pine 
branches and the walls screened with hardwood 
foliage. Miss Pauline Zacharias and seven of 
her dancing pupils from Shreveport also enter- 
tained. 


Among those in attendance were: 


P. T. Sanderson, of the Rock Creek Lumber 
Co., Trinity, president; J. B. Channing, of 
Orange; Mixson Lee, of Pickering, La.; A. W. 
Larkin, of Houston, who acted as secretary for 
W. R. Christie; A. E. Hickerson, of Conroe, 
B. L. Zeigler, of Lufkin, Noble Weaver, of 
Center, F. E. Tuxworth, of Logansport, La., 
T. Browning, of Houston, W. F. Edens, of Cor- 
rigan, C. E. Wilson, of Trinity, H. M. Ford, of 
Nacogdoches, H. A. Mass, of Keltys, G. H. 
Grant and H. W. Whited, of Nacogdoches, 
J. W. Richards, of New Willard, E. G. Prud- 
homme, of Rineland, G. J. Blake, of, Lufkin, 
E. O. Siecke, of College Station, John S. Kaggs, 
of Lufkin, A. E. Cudlippe, of Lufkin, W. A. 
Latham, of Mansfield, La., J. E. Jones and 
J. H. Thompson, of the Southern Pine Asso- 
ciation, New Urleans. 


The association will meet next month at 
Orange as guests of the Lutcher & Moore 
Lumber Co. All operators of Louisiana mills 
will be urged to meet with the Texas mill 
managers at that time. 


- President 


——, 


Illinois Association Activities 

About twenty-five members of the Splinter; 
Club, comprising dealers located in McHenry 
and Boone counties, met at Woodstock, II], on 
June 19, for their annual meeting. Secretary 
J. F. Bryan, of the State association, made q 
few preliminary remarks, following which 4 
roundtable session was held on business prob. 
lems of various natures and in which every 
man present took part. The club elected off- 
cers as follows: President, Joseph Harris, Har. 
vard; vice president, Paul Rosenthal, Crystaj 
Lake; secretary-treasurer, Dan Boyle, Ma. 
rengo. All told, it was a very excellent meet. 
ing and it was decided to hold the next some 
time in July at Harvard. 

The Bureau County Lumbermen’s Club will 
meet at the Clark Hotel in Princeton on June 
28, beginning with a dinner at 7 p. m., follow- 
ing which the business session will be held, 
Officers of the Bureau County club are: Presj- 
dent, Charles Doherty, of Spring Valley; sec- 
retary, Glenn Bass, of Walnut, 


Fine Response from Coast Producers 


SEATTLE, WASH., June 16.—President John 
D. Tennant, of the West Coast Lumbermen’s 
Association, with his all-star staff of barn- 
storming directors, including such notables as 
George S. Long, Weyerhaeuser Timber Co, 
Tacoma, Wash.; Maj. Everett G. Griggs, St. 
Paul & Tacoma Lumber Co., Tacoma, Wash.; 
Myron Woodward, Silver Falls Timber Co, 
Silverton, Ore.; A. C. Dixon, Booth-Kelly 
Lumber Co., Eugene, Ore.; Ralph H. Burn- 
side, Willapa Lumber Co., Portland, Ore; 
P. F. Knight, Mutual Lumber Co., Bucoda, 
Wash.; Harvey La Plant, Skagit Mill Co, 
Lyman, Wash.; Webb Vinnedge, North Bend 
Lumber Co., North Bend, Wash.; and with 
the new secretary-manager, Col. W. B. Greeley, 
in charge of the shock troops, gathered the 
manufacturing and logging clans of the Seattle 
district in parlor B at the Olympic Hotel here 
last Tuesday night. 

After feeding the victims on juicy sirloin 
steaks the doors were closed so that none might 
escape and the work began. 

This was just one of a series of group meet- 
ings that these busy lumbermen are _ taking 
time off from their own business to conduct 
in every section of the fir producing district, 
in order to sign up the vast majority of all 
producers as members of the new re-organized 
West Coast Lumbermen’s Association, with 
which is amalgamated the West Coast Lumber 
Trade Extension Bureau. These lumbermen 
have made it their job to go out into the terri- 
tory and secure a minimum of 7,000,000,000 
feet production, which at 10 cents a thousand 
will bring in a total of $700,000 a year. This, 
of course, will be a material increase in the 
membership that has been in effect for the last 
few years. As it is said that Washington and 
Oregon produce about 12,000,000,000 feet, this 
means seven-twelfths of the production. The 
manufacturer logging his own timber will pay 
10 cents a thousand on shipments. A log buy- 
ing mill will pay 5 cents a thousand; a logget 
will pay 5 cents a thousand on logs sold. 
Millwork, pipe manufacturers, cedar lumber- 
men and others are coming into the organiza- 
tion on special schedules made up to fit those 
industries. 

R. W. Vinnedge opened the fireworks. 
Tennant did the presiding. Col. 
Greeley exposed the plans, and everybody did 
his part. It was stated that present produc- 
tion of Oregon and Washington, 12,000,000,000 
feet, represents 40 per cent of the entire soft- 
wood production of the United States, and 
George S. Long predicted that within ten years 
the West Coast will be producing 60 per cent 
of the softwoods of the country. Mr. Long 
particularly commended Col. Greeley, praised 
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his work in the Forest Service, and his analy- 
sis of the problems of the lumber industry 
during that time. He pointed out that very 
often an industry can go outside of its own 
ranks and find a bright man who can see things 
more clearly than those actually within the 


industry. Judge Gary, of the United States 
Steel Corporation, was pointed to as a great 
example. 


It was said that this meeting produced the 
best response of any similar meeting held in 
the Seattle district. Many members had 
already signed the new contract before the 
meeting. Others in attendance signed on the 
spot, and others wished to consider the matter 
or refer it to associates—but there was no 
single refusal or criticism of the plan of the 
work as outlined. President Tennant said that 
this meeting was rather typical of those that 
had been held, where they all had ‘had, so far, 
good response, and that while the work was 
not all done, it was’ well on its way to a suc- 
cessful culmination. 





Plywood Manufacturers to Meet 


The summer meeting of the Plywood Manu- 
facturers’ Association, to be held at the Edge- 
water Beach Hotel, Chicago, June 26 and 27, 
will be featured by discussions on the best 
ways and means to promote plywood through 
publicity. A. O. Binford, chairman of the 
publicity promotion committee, will lead the 
discussion. M. Wulpi is scheduled to make 
an address on “Taking Business at or Below 
Cost.” Other important subjects will be con- 
sidered. The usual association dinner will be 
held on Tuesday evening. 
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“Alams” Membership Tops Hundred 


New York, June 18.—The June meeting of 
the Associated Lumber & Allied Materials 
Salesmen of New Jersey was held last Mon- 
day at the Newark Athletic Club, Newark, 
AS 
The following members were elected: G. 
Fred Zintl, Pennsylvania Door & Sash Co., 


Pittsburgh; N. K. Murphy, Hamilton Mill- 
work Co,, Paterson, and R, B. Beaty, Tomp- 
kins Bros., Newark. These additions bring 


the membership up to more than one hundred, 
the largest of any salesmen’s 
New York territory. 

W. P. Reese, president, occupied the chair 
and congratulated the “Alams” on the excel- 
lent work they are accomplishing in cement- 
ing relationship with the retail buyers and 
toward keeping the trade within legitimate 
channels, 

Spencer D. Baldwin and G, Edward DeNike, 
president and secretary, respectively, of the 
New Jersey Lumbermen’s Association, were 
guests of honor of the “Alams,” and both 
spoke in praise and encouragement of the work 
being accomplished by the salesmen’s organ- 
ization. 

Pe SSS SSS SELES EEE FL) 

Business men returning from Mexico agree 
in reporting that they find the Mexicans eager 
for closer trade contacts with this country. 
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Attendance at the second annual convention of the Southwest Missouri Retail Lumber Dealers’ Association, held at the Kentwood Arms 
Hotel, Springfield, Mo., on June 9. That this young organization is up and doing is indicated by the fact that despite a very heavy rain 


the night before, more than a hundred members were present to take part in the interesting and instructive talks, 


A report of this meet- 


ing appeared on page 55 of the June 16 issue of the American Lumberman. 





Doings of Various Lumbermen’s Clubs 


Hear About End-Matched Stock 


3IRMINGHAM, ALA., June 18.—Meeting in 
the dining room of the Axis Club, Tuesday 
evening at 6:30 o'clock, by invitation of the 
membership of the Retail Lumber Salesmen’s 
Club, a branch of the Lumbermen’s Club of 
Birmingham, were some twenty or more well 
known architects, engineers, contractors, and 
officials of the city building inspector’s office, 
for the purpose of hearing W. M. Nichols, 
resident manager of the Pioneer Lumber Co., 
Elrod, Ala., discuss the question of end- 
matched soft lumber, especially that of the 
common grades or what is known as coverage 
lumber. Dr. Allen G. Loehr, of the State 
association of retail dealers presided. In his 
talk Mr. Nichols touched upon the mode of 
manufacture, as well as distribution by the 
mills whose product is end-matched, indicat- 
ing additional costs to the mills, and explain- 
ing that added high grades were possible in 
the items of upper grades wherein the least 
demand existed now and had in the past. He 
told of the saving to all concerned in the 
use of the end-matched products, largely com- 
mon lumber, stating that the trade as well as 
the public had accepted the short length stock 
in hardwood flooring as a matter of course. 
Now the trade has began to accept the end- 
matched lumber for all uses in construction, 
chief among the accepted uses being storm 
sheathing, sub-floors, roofing, form lumber for 
concrete work, and, in the better grades, for 
flooring, ceiling, siding, or weather boarding 
as commonly termed. Summing up the sav- 


ings in the use of end-matched lumber in the 


building of a given project Mr. Nichols listed 
these as: Time in construction, lumber, nails, 
fuel in winter and perfect insulation the year 
around. 

After the discussion turned to a round-table 
matter, the question of buckling or cupping 
of floors came up for a bit of talk. Mr. 
Nichols stated that when the water ran down 
the end-matched board to one of these end 
joints there were no nails in the end to bother 
and the wood took enough water to swell till 
the two ends meet and then, being closed, the 
water ran over the stock on same basis as it 
would over steel or sheet iron and would not 
cause buckling. Contractors promised to make 


such a stab and experiment with it. Archi- 
tects, engineers and contractors seemed well 
pleased with the discussion, asking _ many 


questions as to costs, availability of stocks etc. 


Toledo Club in Dinner-Dance 


ToLepo, Onto, June 19.—What was probably 
the largest gathering ever had by the Toledo 
Lumbermen’s Club attended the dinner-dance 
given by the club for its members and friends 
Friday evening, June 15, at the Toledo Yacht 
Club. More than 175 persons enjoyed the fes- 
tivities of the evening, which was filled with 
entertainment from the time the orchestra 
started the music inviting the guests to dinner. 
Many varieties of noise makers and favors 
for both ladies and men served to create a 
jolly atmosphere. Several delightful vocal se- 
lections were rendered during dinner by a 
charming young lady provided by the enter- 
tainment committee. During the dance a rube 





entertainer and his country “gal” were the 
source of much laughter and enjoyment. What 
was probably the biggest feature of the even- 
ing from the standpoint of undivided attention 
was a professional cabaret dancer who gave 
several: excellent demonstrations. 

Much credit is due the entertainment com- 
mittee composed of Karl P. Aschbacher, Ted 
Miller and John Barnett for the pleasant even- 
ing. 

SR ae aeaesaantan 


Urges Friendly Competitors 


PLATTEVILLE, WIs., June 18.—Ben F. Springer, 
Milwaukee, president of the Wisconsin Retail 
Lumbermen’s Association, was the principal 
speaker at the meeting of the Southwestern 
Wisconsin Lumbermen’s Club here on June 15. 
Mr. Springer talked on friendly competition 
and friendly competitors, pointing out that the 
dealers should endeavor to become friends with 
each other for their mutual advantage and for 
the betterment of the lumber business. He en- 
couraged the meetings of district clubs, as the 
place where such friendliness can be cultivated. 
The speaker urged the dealers to adopt mod- 
ern merchandising methods in their business to 
keep up with the spirit of the times, and to 
watch their credits and collections. 

Charles Eustice, Cuba City, president of the 
club, presided. 

(SRSA AASAATAEs 

LATEST returns on registered unemployment 
aggregated 1,101,000 in Great Britain and 42,- 
000 in northern “Ireland, being slightly more 
unfavorable than the actual position for pre- 
vious months. Among those industries that 
record an improvement is building contracting. 
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Outlines Aims of Coast Association 


SEATTLE, WaAsH., June 16.—An open lette1 
addressed to the lumbermen, loggers and wood- 
working industries of the Pacific Northwest 
has been circulated by the board of trustees 
of the West Coast Lumbermen’s Association, 
outlining the program and aims of the reorgan- 
ized association and requesting general support 
of the organization “for its common benefits to 
the whole West Coast lumber industry and its 
special benefits to its subscribing firms and 
companies.” : 

“That our industry should be organized into 
one strong association is, we believe, the dream 
and ideal of every intelligent lumberman of 
our territory,” states the letter. “Most of us 
are convinced that only through such a unified 
organization can security and profit be brought 
to the lumber business of our territory and to 
our own operations.” 

The outline of the New West Coast Lum- 
bermen’s Association, combining the West 
Coast Lumbermen’s Association and the West 
Coast Lumber Trade Extension Bureau, under 
the administration of Col. W. B. Greeley, is 
given as follows, with the statement that it is 
by no means final, but will be developed to any 
extent required to live up to the. slogan, “Com- 
plete Service to Its Membership :” 

The organization of the enlarged West Coast 
Lumbermen’s Association is intended to pro- 
vide the machinery and personnel necessary 
to serve a membership comprising a major 
portion of the sawmills, loggers and wood 
working plants of the Pacific. Northwest. We 
want to make its service adequate in all im- 
portant common and special needs, from the 
best utilization of the tree in the forest to 
aiding retail lumber dealers and industrial 
consumers in their use or distribution of our 
products. 

Membership in the new association will not 
be confined to lumber manufacturers and log- 
gers Every industry in our territory that 
is allied with lumber—such as sash and door, 
plywood, box and shingle manufacturers—will 
find a place in the organization. 

The association will be governed by a board 
of trustees, selected from the membership at 
each annual meeting. Working committees of 
trustees and subscribers are provided for all 
main activities of the association. Additional 
committees will represent groups like hem- 
lock, cedar, spruce, shingles, millwork manu- 
facturers and Douglas fir producers of struc- 
tural grades. These committees will present 
the problems of their groups to the board of 
trustees, and their recommendations will in 
large measure determine our policies. The 
plan here offered is necessarily tentative, 
pending the completion of membership and 
the development of the program by the com- 
mittees and trustees. 


Divided Into Seven Departments 


The association will at present be divided 
into seven departments, each under the direc- 
tion of a capable specialist. 

The functions of the association cover two 
principal fields—trade promotion service, and 
manufacturing and shipping service. 

Two departments—trade extension and 
field service and information—have been 
taken over from the West Coast Lumber 
Trade Extension Bureau. Their work is trade 
promotion—extending and creating markets 
for the lumber products of the Pacific North- 
west. It will take up 59 percent of the pro- 
posed budget. 

The departments of industrial facts (for- 
merly “statistics’), grades and inspection, and 
traffic, of the old West Coast Lumbermen’s 
Association, will provide for the manufactur- 
ing and shipping interests of subscribers. A 
fourth department of this group—manufac- 
turing service—will be established as soon as 
possible. This general field of work will take 
up approximately 13 percent of the tentative 
budget. 

Fact Gathering Is Urgent Need 


The assoeiation will undertake to gather 
every fact possible concerning timber supply, 
utilization, production, distribution and mar- 
kets. Facts about itself and its opportunities 
are the most vital things to the life of an in- 


dustry. The usefulness of the West Coast 
Lumbermen’s Association will depend mainly 
on its ability to secure, classify and intelli- 
gently report profit-making facts to its mem- 
bers. 

These fact studies will begin in the forests 
of the Pacific’ Northwest and end in the labora- 
tory of the wood technologist. From surveys 
to determine the amount of timber available 
and its probable regrowth to first hand studies 
of markets and forecasts of the demand for 
West Coast woods in consuming territories 
and industries, every force at the command 
of the association will be serving the indus- 
try with facts. 

The department of industrial facts will 
gather facts about production, stocks and 
shipments for the whole West Coast industry. 
It will assemble and analyze lumber prices— 
as far as practicable by important consuming 
markets—and will develop the best means for 
determining the current and prospective de- 
mand for West Coast products in yard and 
industrial consumption, It will devise graphic 
methods, by curves or charts, for showing the 
trends in lumber production, stocks, and other 
important economic facts, so that the essential 
features affecting the West Coast industry 
can be readily grasped. It will continue the 
analyses of manufacturing costs and returns 
from all reporting mills, and will follow up 
any promising lines of inquiry that will give 
the industry a better understanding of the 
economic conditions under which it’ operates. 

A special effort will be made to present 
the industrial facts collected so as to make 
them of the greatest practical usefulness in 
special reports to operators, conferences with 
sales managers etc. 


Trade Extension and Field Service 


Fifteen field men are employed at present 
by the West Coast Lumber Trade Extension 
Bureau in extending the markets for West 
Coast woods. This number will be increased, 
in a $700,000 budget, to twenty-two or twenty- 
three, with regional offices for the better 
localizing of trade extension and following up 
of all contacts. The work of the field staff 
covers three principal fields—retail yard con- 
tacts, construction contacts and developments, 
and industrial uses of West Coast woods. 

During the coming year emphasis will be 
placed on special market studies by. consuming 
regions or industries. These will include the 
requirements of markets as to volume, grade, 
special customs, merchandising methods etc., 
and are designed to supply definite informa- 
tion to enable West Coast manufacturers to 
take advantage of new or enlarged market 
opportunities. 

As far as its resources permit, the associa- 
tion will give direct service to individual mills 
and allied industries in merchandising their 
products, including reports on market oppor- 
tunities and searching out markets for special 
materials. Sales representatives will be cur- 
rently supplied with good selling points for 
West Coast woods. 

The plans for trade extension also call for 
local trade promotion work in several impor- 
tant market areas, codperating with local re- 
tailers and other lumber distributers, in build- 
ing and advertising demonstration homes, 


The letter continues with detailed analysis of 
the department of information, providing ad- 
vertising, literature, publicity and news service 
to members; grades and inspection, traffic, 
manufacturing service, general regional and na- 
tional service to the lumber industry, and of 
membership. 

In offering this program, it is stated, the 
trustees estimate that at least $500,000 will be 
necessary in commitments before the associa- 
tion can be effectively launched. They may find 
it necessary, it is added, to reconsider the basis 
of membership if support is not assured to 
that extent. A tentative annual budget of 
700,000 has been established, which budget is 
given in detail. “This amount, the trustees be- 
lieve, will enable the association to serve the 
industry efficiently,” continues the letter. 

The letter is signed by J. D. Tennant, presi- 
dent, and M. C. Woodard, vice president of 
the West Coast Lumbermen’s Association; 


E. K. Bishop, Ralph H. Burnside, W. W. 
Clark, A. C. Dixon, Everett G. Griggs, C. D, 
Johnson, Perry Knight, H. A. LaPlant, Charles 
Lewis, George S. Long and R. W. Vinnedge, 
composing the board of trustees. 


British Columbians Told of Program 


Vancouver, B. C., June 16.—Yesterday lead- 
ing representatives of the lumber industry jn 
Washington and Oregon visited Vancouver and 
laid before British Columbia lumbermen de- 
tails of the program adopted by the West 
Coast Lumbermen’s Association for improving 
West Coast lumber conditions generally, 
Among those visiting Vancouver were J. D, 
Tennant, president of the Long-Bell Lumber 
Co.; G. S. Long, of the Weyerhaeuser Timber 
Co., and Col. W. B. Greeley, former chief for- 
ester of the United States and now secretary- 
manager of the West Coast Lumbermen’s 
Association. The meeting was held in the 
board room of the associated lumber industries 
in the morning, followed by luncheon at the 
Georgia Hotel. As a result of this conference 
the several associated lumber interests in Brit- 
ish ‘Columbia are to. take up the matter of 
lumber trade extension and.control of lumber 
production with their respective organizations, 
and, it is expected, will extend support finan- 
cially and otherwise to the West Coast Lum- 
bermen’s Association in the efforts it has ini- 
tiated for improving conditions in the lumber 
industry of the Pacific Northwest generally. 


Eastern Ontario Dealers Meet 


Toronto, Ont., June 18.—The Eastern On- 
tario Retail Lumber Dealers’ Association held 
what was probably the best. meeting it has 
ever arranged, at Carleton Place, Ont., Wednes- 
day, June 13. There was an attendance of 
twenty-six, from all parts of the district. 

F. B. Van Dusen, Brockville, presided, with 
A. D. F. Campbell, Arnprior, as secretary. 
Mr. Van Dusen appointed a “steering com- 
mittee,” composed of F. R. Anglin, Kingston; 
A. Amyot, Hull, and N. W. Beach, Winchester, 
to watch for suggestions during the meeting 
and bring in resolutions towards the conclusion 
of the session. He then announced as the 
first subject for discussion, “Discounts to 
Carpenters and Contractors,” which brought 
out almost unanimous disapproval of any 
granting of special discounts except for cash 
payments. A resolution was later adopted to 
the effect that carpenters and contractors be 
given 2 percent discount for payment by the 
fifteenth of the month following delivery of 
the goods. 

“Return of Unused Material” was the next 
live topic thoroughly thrashed out. It devel- 
oped 4 fairly unanimous opinion in favor of 
giving no credit for material returned unless 
it is returned in the same condition as it went 
out. The members were practically all of the 
opinion that the customer should be required to 
make the return delivery, and that a discount 
should be deducted to cover cost of delivery 
and putting back into stock. A resolution on 
this subject was also unanimously approved, 
favoring the practice already adopted in Ottawa 
of crediting customers for returns, when un- 
injured, less 15 percent from list price. 

H. Boultbee, secretary-manager of the On- 
tario Retail Lumber Dealers’ Association, re- 
ported on the various activities of the Pro- 
vincial association. Luncheon was served at 
the Mississippi Hotel, Carleton Place. The 
opening feature of the afternoon session was an 
address by Frank Bird, of ‘the Ottawa Car 
Manufacturing Co., Ottawa, on “Accident Pre- 
vention.” G. B. Van Blaricom submitted an 
interesting report upon retail lumber . trade 
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association work in the City of Montreal. Next 
came a report from each dealer upon trade con- 
ditions in his district. Uniform prices, fair 
business and moderate encouragement for the 
approaching three months, were reported. 
While uniformity of price was fairly general 
in all districts, it was noticeable also that re- 
tail prices had not as yet followed the upward 
tendency of wholesale costs. 

Cc. P. Mahoney, of Ottawa, stated that nine- 
teen entries in the “clean yard contest” had 


already been received and the outlook was good 
for a large entry list before the contest closed 
on July 1. The Eastern Ontario association de- 


cided to offer a prize of $15 to the firm secur- ° 


ing the highest percentage in any of the three 
classes. This will be an additional prize, open 
to all yards, besides the prizes to be presented 
by the lumber insurance companies. 

A resolution was carried unanimously, ask- 
ing the Ontario Retail Lumber Dealers’ Asso- 
ciation to take any steps possible to persuade 


railway companies to discontinue the practice 
of permitting small dealers to occupy railway 
property without paying rent. 

Chairman Van Dusen introduced a discus- 
sion on the subject of a publication similar to 
the “Home Maker,” published by the AMERICAN 
LUMBERMAN. Tie Ontario association will be 
asked to make a study of costs, circulation etc., 
in order to ascertain whether it is advisable to 
undertake the publication of a similar periodical! 
for the association, 


Chicago Lumbermen’s Annual Golf Tournament 


More Than aHundred Participants—Threatening Weather Reduced Attendance 


—Tournament Concluded in 


The 1928 tournament of the Lumbermen’s 
Golf Assocfation of Chicago has come and 
gone. This year somebody fell out with the 
weatherman, for it has been almost unheard 
of to have the weather interfere with this 
annual affair. This year’s tournament was 
played at the sporty Westward-Ho Golf Club, 
northwest of Chicago. The early morning 
rains and electrical display probably kept some 
of the more 
timid golfers 
away, but by 
10 o'clock over 
a hundred dyed- 
in - the - wool 
golfers had 
teed off. The 
early starters 
finished the 
second round 
without di f f i- 
culty, but the 
later ones were 
caught ina 
drenching rain 
and hail storm. 

After the last 
card had been 
turned in, the 
members met in 
groups to- talk 
ever their rec- 
ords of pre- 
vious years and 
what they were 
going to do 
next year. They 


lowing nominating committee: FE. A. Thorn- 
ton, chairman; Frank Burns and Frank Jacobs. 
While waiting for the committee’s report, the 
president called on William Foye, of Omaha, 
who said as long as he was able to he was going 
to come to the tournaments of the Lumbermen’s 
Golf Association of Chicago as he got more 
fun out of them than any other. Harry Brand, 
a member of the Westward-Ho Golf Club, at 


Rain-and-Hail Storm 


AMERICAN LUMBERMAN cup 
score, 18 holes: L. J. Nutter, 81. 
Bolling Arthur Johnson cup—lowest net 
score, 36 holes: H. F, Hooper, 191-50-141. 
Lumbermen’s Club of Chicago cup—lowest net 
score, 18 holes: Anson Dewey, 95-26-69. 
Edward Hines trophy—lowest net score, 18 
holes, for members oVer 45 years of age: Wil- 
liam Ory, 1000-27-73. 
Old Boys’ trophy (50 years or over)—low 
net, 18 holes: 
W. L. Godley, 


lowest gross 











were called to 
the main dining 
room of the 
club promptly ‘ 
at 7:30 p. m. Community singing and solos 
and duets by L. E. Rollo and Sam Bosley en- 
tertained the diners. At the conclusion of the 
dinner, President A. K. Maxwell called the 
business meeting to order, giving a short synop- 
sis of the history of the organization, telling 
how the late Ed L. Thornton and George J. 
Polk teed off at Riverside Club twenty-two 
years ago, which was the start of Lumber- 
men’s Golf Association of Chicago. Mr. Max- 
well thanked the Westward-Ho Golf Club for 
the excellent manner in which the tournament 
was handled and for the courtesy shown the 
association in inviting it to play at Westward- 
Ho. 

At this point, President Maxwell asked the 
members to stand in silent respect to the mem- 
bers who had turned in their final scores dur- 
ing the last year, these being William Bader, 
F. B. Bowles, John J. Schillo, John A. Spen- 
cer and O. M. Zeis. 

One of the older members who was greatly 
missed during the day was Jim Lane. FE. A. 
Thornton read a letter he had received from 
Jim, expressing his disappointment at missing 
his second tournament in twenty-two years. 
Three rousing cheers were given for Jim Lane. 
President Maxwell then appointed the fol- 


Prise winners. and their trophies won at+1928 tournament of Lumbermen’s Golf Association of Chicago 


whose invitation the tournament was held at 
his home club, told the members that he was 
mighty proud to have had them play on his 
club’s course and he hoped to have .them re- 
turn at some future time. Secretary-treasurer 
A. H. Ruth was called on for a treasurer’s re- 
port, which showed the association’s finances to 
be in very excellent condition. The nominat- 
ing committee then submitted the following 
selections for officers, which, upon being duly 
moved and second, were elected by unanimous 
vote: 

President—A. H. Ruth. 

Vice president—C. W. Jacob. 

Secretary-treasurer—Peter J. De Vries. 

Directors—A. K. Maxwell, Harry’ Brand, 
Charles Rittenhouse, Walter Vanlandingham and 
Cc. B. Hutchins. 


The Prize Winners 


There being no further business, A. H. Ruth, 
acting as master of ceremonies, presented the 
following prizes: 





Championship trophy (donated by Herman H. 
Hettler)—J. M. Simpson, 77-81-158. 


W. J. Foye cup—match play against par, 36 
holes, three-quarter handicap: G. C. Estes, 7 
down. 





sr., 100-27-73. 

First flight 
winners—C. E. 
Foster, 82-10 - 
72; J. S. Pulse, 
82-6-76; G. M. 
Staiger, 88-10- 
78. 

Second flight 
—J. Burt, 90- 
18-72; H. PF. 
Brand, 89 -16- 
73; Peter. dg. 
De Vries, 90- 
15-75. 

Third flight 
—W. E. Bacon, 
96-26-70; A. H. 
Ruth, 1002-28-74; 
Cc. W. Jacob, 
1102-28-74. 

Fourth flight 
nm. RK. Sater, 
105-29-76; F. R. 
Linroth, 106-30- 
76; L. E. Rollo, 
106-30-76. 

The néw pres- 
ident was then 
installed in of- 
fice and the 
meeting ad- 
journed until 
next year. The president asked the prize win- 
ners to assemble on the veranda of the club 
house, where they were grouped and _ photo- 
graphed by the staff photographer of the 
AMERICAN LUMBERMAN, the picture being re- 
produced herewith. 


Building Permits Show Gain 


Tora building permits granted in 210 cities 
during the month of May amounted to $317,- 
832,900, according to the 210 city building de- 
partments to the F. W. Dodge Corporation. 
The above figure was 10 percent ahead of the 
April 1928 record, and 5 percent in excess of 
the May 1927 total. Ninety of the cities rec- 
orded last month showed increased permit 
Valuations and one hundred and twenty showed 
decreases when compared with their May 1927 
records. 





THE INLAND Republic of Paraguay is one of 
the least known of the South American ccun- 
tries, and yet its history and potentialities are 
among the most interesting. The country is 
now entering a new era that offers great com- 
mercial possibilities. 
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West Coast and Inland Empire Briefs 


Prospects Geod in Consuming Centers 


Dover, IpAHO, June 16.—A. C. White, presi- 
dent of the A. C. White Lumber Co., who has 
just returned from an eastern trip, during 
which he visited Chicago, New York, Minne- 
apolis and other lumber consuming centers, is 
optimistic over the outlook for business from 
most of the territories. He expects a good 
demand during the summer and fall, and feels 
that by fall the lumber manufacturing business 
should begin to show some prosperity. 

He reports a demand for frames, 
of which the company is a large manufacturer. 
While the stock of lumber is normal in foot- 
age, there is a shortage of selects and Nos. 1 
and 2 shop. 


good 


To Co-operate in Forest Policy 


Botse, IpAno, June 16.—Following a series 
of examinations and conferences with public 
officials on its policy of correlating all activi- 
ties with Government and State in the fullest 
use of forest land, the Boise-Payette Lumber 
Co., will coGperate in perpetual forest grow- 
ing, use and protection in the vast area south 


with economy. Slash hazard and brush dis- 
posal experiments, touching both fire hazard 
and forest reproduction, will be pushed vig- 
orously this season, and in the near future it 
is proposed to make a survey of lands, includ- 
ing those cut-over, to permit the logical 
blocking up of company and Government hold- 
ings for the best permanent administration on 
both sides. 


Though Output Low, Logs Are Scarce 


SEATTLE, WasuH., June 16.—Loggers have 
been unable to accumulate sufficient logs to 
take care of a long shutdown, and if the fire 
season keeps the camps down for a consider- 
able period, lumber manufacture will be se- 
riously hampered. Practically all the logs in 
the water today are at the mills; offers. of 
small lots, except of hemlock, are quickly 
snapped up. Hemlock has been in good sup- 
ply, and is weak but is expected to become 
stronger as the shortage of fir logs tends to 
increase the production of hemlock lumber. 
Wet weather last week may enable logging 
camps to continue operation for some time 
without great fire hazard. 

Lumber pro- 











Building log houses for country estates, summer resorts, auto camps etc. 


novel use to which western red cedar is being put in increasing quantities. 


use has been popularized through the 


rust 


“Tomahawk” log siding (patented) which 
is produced by the Capilano Timber Co., (Ltd.), of North Vancouver, B. C. 
Dealers find the use of this siding quite popular in buildings where a primitive, of the 
effect is desired 


duction con- 
tinues to be 
curtailed, 
many mills 
running only 
five days a 
week. Indica- 
tions are that 
the normal 
Fourth of 


July — shut- 
down and re- 
pair period 


will be ex- 
tended. Sales 
managers re- 
port that 
while there is 
a resistance 
to the ad- 
vanced prices 
in some sec- 
tions, in 
others the 
country deal- 
ers are buying 
normally. 
MN ost orders 
are for im- 





mediate ship- 

ment. Stocks 

at the mills 

be are badly 
This broken, there 
us being a 


marked short- 


age of some 
finish 
items, drop 


siding and 





of the Salmon River. C. A. Barton, president 
of the Boise-Payette company, some time agv 
called attention to the importance of such a 
program and discussed its phases with local 
officials as well as with E. A. Sherman, Wash- 
ington, D. C.; R. H. Rutledge, of Ogden. 
Utah, representing the Forest Service; J. A. 
Moore, of Salt Lake City, of the Interior De- 
partment; I. H. Nash, State land commis 
sioner: and FE, T. Allen, Portland, Ore., man 
ager of the Western Forestry & Conservation 
Association 

With the Forest Service it is planned to 
conduct a cooperative railroad survey to de- 
termine how to handle intermingled timber 


Nos. 2 and 3 
boards. 

Foreign buying dropped off slightly because 
of the advance in prices, but it is expected to 
recover its volume soon. 

Atlantic coast buying continues fair. Steam- 
ship lines are curtailing space, and taking care 
of their regular customers before offering it 
to other buyers. Prices in this trade have im- 
proved and Atlantic coast shippers are opti- 
mistic 

With cedar logs scarce, prices on all Amer- 
ican grades of shingles have shown an ad- 
vance, and a corresponding advance in British 
Columbia shingles is forecast. Cedar lumber 
remains firm at fair prices, and the demand is 
good. 


Pine Conditions Best Since 1920 


San Francisco, Cauir., June 16.—Rip Van 
Pine has awakened! After a short nap of about 
eight years the pine situation is in the yawning 
stage ; the seller can lean back in his chair and 
yawn at the buyer’s prices. It is now a sell- 
er’s market in California pines. 

This, in substance, is the statement of Willis 
J. Walker, vice president of the Red River 
Lumber Co., largest pine operator in Califor- 
nia. Mr. Walker is enthused over the situa- 
tion and shows it. 

If there is any truth in statistics, production 
and orders figures; and if we cut the anticj- 
pated business in half, 
the season will still 
favor us with the 
strongest market since 
1920, declares Mr. 
Walker. 

There are 9,000,000,- 
000 feet less lumber on 





W. J. WALKER, 
San Francisco, Calif. ; 
Who Sees Sellers’ 





Market 
hand and available 
than last year’s sales, 
according to Mr. Walk- 
er’s thumb note fig- 
ures. Retail yards, he 
hears, show a 5 per- 


cent decrease in stocks 
on hand and none of 
them is buying except 
as needed, 


Business conditions and 


building 
show that prosperity is with the entire nation; 
West, mid-West, central and eastern States all 


programs 


show remarkable increases in building. This 
means an increased demand for lumber—lumber 
which is obtainable because nearly every mill 
on the Pacific coast is sold up to the green at 
present. Many have not opened their mills to 
capacity—as a matter of fact have not begun 
sawing at all—and are buying in the open mar- 
ket and reselling at a profit. 

Mills which usually carry hundreds of millions 
of feet of lumber are down to a few scattered 
millions and still not cutting, preferring to leave 
the lumber in the tree than stacked in-a yard, 
or perhaps selling at a loss in a market such 
as experienced.last year and the year before. 

The Red River Lumber Co. is at present time 
sold up to green lumber with drying kilns work- 
ing twenty-four hours a day in order to keep 
pace with demand. 

The buyer doesn’t know what is coming, con- 
tinued Mr. Walker. He is selling his stock at 
small margin, believing that he can again sally 
forth into the market and buy at his own price. 
In this he is going to be badly mistaken. The 
market has changed and the seller is dictating 
the prices—fair prices with a reasonable and 
fair margin of profit for the manufacturer. 

No. 2 and 4 commons are exceptionally tight, 
as is shop. Many mills are reporting their 
stocks completely stripped of No. 1 shop lum- 
ber. Dimension is hard to buy at any price 
and mills are from sixty to ninety days behind 
with shipments on moldings. 

Prices are steadying and beginning the up- 
ward trend and will be forced considerably 
higher during the next sixty days. 


Rip Van Pine has’ awakened! 


Remarkable Record of Leather Belt 


Grass Vattey, Catir., June 16—A_ remark- 
able record of service by a 10-inch 2-ply end- 
less leather belt recently was given by Army 
Adams of this place. He said he started to 
work in November, 1905, for the Liberty Bell 
Gold Mining & Milling Co., of Telluride, Colo., 
in its 80-stamp mill, which was operated 24 
hours a day, 363 days a year. He said this 
belt on one of the 50 horsepower motors tray- 
eled from the 16-inch crowned driver to 4 








JUNE ! 
ie 
60-inch 
jn tur! 
Contit 

Whe 
compa! 
50-hor: 
service 
ceived 
been Ir 
it, I b 
am m 
I say 
its 50- 
pelt li! 
iron. ; 
the mi 


Frien 
BEN 
Oregor 
in the 
cipal p 
of the 
Co, an 
indust! 
thousa 
the sa 
ative s 
the he 
ple wl 
Bend 
Wit! 
has be 
clubs « 
up se 
startec 


Tac 
& Ta 
plant | 
the w 
300,00 
will e 


The 


. 66- foe 


a 14-1 
9-foot 
includ 
riage 
dogs ‘ 
The 
at the 
and t 
Diam 
has a 
ute. 
mers ; 
at the 
A | 
type, 
Engir 
1300-1 
100 t 
load 
the b 
90 fe 
A 
diame 
the c 
comb 
smoke 
throu 
The 
mono 
the o 
and | 
waste 
Unior 
will 
pulp. 
Th 
by E 
of th 
Tt 
gives 
harb¢ 
Luml 








3, 1928 


20 


ip Van 
f about 
awning 
4ir and 
a sell- 
Willis 
River 
valifor- 
situa- 


duction 
antici- 





‘ograms 
nation; 
ates all 

This 
-lumber 
ry mill 
reen at 
nills to 

begun 
nm mar- 


millions 
‘attered 
o leave 
a yard, 
et such 
fore. 

nt time 
; work- 
to keep 


ig, con- 
tock at 
n sally 
n price. 
1. The 
ictating 
le and 
rer. 

y tight, 
x their 
p lum- 
y price 
behind 


he up- 
Jerably 


Belt 


emark- 


ly end- 
Army 
‘ted to 
Ty J ell 
Colo. 
ted 24 
id this 
s tray- 
to a 








June 23, 1928 





AMERICAN LUMBERMAN 59 





———— 


. 
g0-inch driven pulley on a countershaft that 
in turn drove the cam shaft of the batteries. 
Continuing, he said: 

When I severed my connection with the 
company in 1918, the belt was still pulling its 
50-horse load after 13 years of continuous 
service, during which time, of course, it re- 
ceived the best care... How long this belt had 
peen running before I became familiar with 
it, I have no means of knowing, but think I 
am making a conservative statement when 
I say it traveled over 5,000,000 miles, pulling 
its 50-horse load. Stating it another way, this 
pelt lifted over seven billion tons of steel and 
iron. This belt was still in operation wher 
the mill was dismantled in 1920-1921. 


Friendly Spirit in Business Contacts 


BenD, OreE., June 16.—Bend, the “hub” of 
Gregon and one of the most important cities 
in the State, is the home of two of the prin- 
cipal pine manufacturing companies of this part 
of the country—the Brooks-Scanlon Lumber 
Co. and the Shevlin-Hixon Co. These two big 
industries furnish a payroll for some four 
thousand men. Competing with one another in 
the same markets but with a friendly co-oper- 
ative spirit mantfest in their business contacts, 
the heads of these companies set a good exam- 
ple which is followed by employees and by 
Bend citizens generally. : 

With this setting the Bend Hoo-Hoo Club 
has become one of the outstanding half dozen 
clubs of the Order and one of the first to take 
up seriously the work of wood promotion 
started by Snark of the Universe Jim: Brown. 


Many of its achievements have been recorded 
in these columns during recent months, 

It is therefore not surprising that this “pep- 
ful” organization should go about its play with 
the same zest and splendid enthusiasm, and 
the party staged here during the last two days 
is ample evidence. 

With guests from McCloud, Calif.; Eugene, 
Ore.; Portland, Spokane and Seattle, the fun 
began with a “Tombstone” handicap golf tour- 
nament at 10 o'clock Saturday morning over 
the Bend Golf Club course, a course that is 
justly the pride of Bend and would do justice 
to any city in the country. It would be hard 
to find a more beautiful spot anywhere, with 
its wide green fairways forming vistas flanked 
by pine trees, sage brush and outcroppings of 
lava rock, and with eleven snow-capped moun- 
tain in the background. Luncheon was served 
at the clubhouse. 

Following the golf contest, the banquet was 
served in the Pilot Butte Inn, one of the most 
artistic and unique hostelries in the country. 
At the dinner Frank Prince, editor of the Shev- 
lin Equalizer, the Shevlin-Hixon Co.’s monthly 
magazine, presided. During the dinner the 
“Pondosa Pup,” which looks like it might be 
related to the “Douglas Fir Hound,’ made 
its appearance, every guest being presented with 
one of these eccentric looking wooden toys. 
Menus were printed on Pondosa pine boards. 

During the dinner some of the officers and 
those responsible for the splendid entertainment 
were presented to the guests including: Jack 
Meister, Vicegerent Snark of central Oregon; 


Crosby Shevlin, president of the Bend Hoo-Hoo 
Club; Harry Brooks, manager Brooks-Scanlon 
Lumber Co.; Roy Isted, manager Shevlin- 
Hixon Co., members of the officiating nine, and 
Jim Brown, Spokane, Snark of the Universe. 

The golf tournament resulted in Carl Weiss, 
of Spokane, winning the low gross, and J. P. 
Austin, of Seattle, winning the ‘Tombstone’ 
handicap event, planting his “tombstone” in the 
17th hole. Beautiful trophies were awarded 
in a characteristic “Princely” manner by the 
toastmaster. 

At 9 o'clock, in the Elks Hall, 21 purblind 
kittens had their eyes opened to the effulgent 
rays emanating from “The Merry Prince” in 
the presence of about 150 old toms. Following 
the ceremony, Snark of the Universe Jim 
3rown delivered an impressive address on the 
aims and accomplishments of Hoo-Hoo as it 
is now constituted. He particularly lauded 


‘ the work of the Bend Club as one of the most 


aggressive and progressive clubs in America. 
Bend Hoo-Hoo under the leadership of Crosby 
Shevlin, president of the club, has sponsored 
many movements for the increased use of wood 
and a better understanding of lumber prob- 
lems among the citizens and the mill employees. 
They have put on a model home contest in 
the high school that has brought out real 
talent in the proper construction of wood 
houses; they have taken up the cudgels of the 
wooden box; they changed the specifications 
of bridges to utilize .wood construction, and 
they unselfishly fought and won the fight 
against unfair prohibition of wooden shingles. 


To Start Hemlock Mill Operation 


Tacoma, WasH., June 16.—The new hemlock 


mill of the St. Paul 


The main building is shown to the left, with the log pond in the fore- 








the boom, which has a radius of 
90 feet. 

A new type burner, 60 feet in 
diameter and 80 feet high, is of 
the cold air type. In this burner 
combustion is so complete that no 
smoke and no sparks’ come 
through the screen, 

The mill includes a complete 
monorail system connecting with 
the other lines to the main plant 
and a conveyor which takes the 
Waste to the adjoining plant of the 
Jnion Bag & Paper Co. where it 
will be manufactured into wood 
pulp. 

The construction was supervised 
by Earl M. Rogers, vice president 
of the company. 

The accompanying illustration 









































& Tacoma Lumber Co. will start operations next Monday. The ground and the monorail system and docks to the right. In the 
plant is one of the most modern in center is shown the new hammer- 
the world and has a capacity of head crane operated from the 
300,000 feet in eight hours. It small control house under the 
will employ about sixty men. boom. Steel clamp lifters are used 
The feature of the mill is the , : er instead of the old type cables. Be- 
. 66-foot shotgun feed system with + HM. Ls mom Oe low is shown the interior of the 
a 14-inch stroke operating with a main building, with the shotgun 
9-foot Diamond band saw. This feed system and the operators of 
includes a 4-block Diamond car- the 4-block Diamond carriage and 
riage equipped with Martin air the 9-foot band saw. The four 
dogs ‘and Allis Chalmers motors. Martin air dogs can be seen upon 
The edger is a 72x14-inch built ‘ close inspection of the photograph. 
at the St. Paul company’s eae a ee STS 
and the gang saw is 48x16-inch — rs Wi 
ead A new Yates planer | A ood- ill Tour 
has a capacity of 500 feet a min- Cuamorte, N. C, June 18— 
ute. Two mechanical saw trim- With a dozen new members added, 
mers and a 7-foot resaw_were built ‘at in! Anant Seatalt Linea Saat 
at the Sumner plant at Everett. = ; ers’ Association considers its in- 
A hammerhead crane of a new eo &.7 itial good-will tours highly suc- 
type, built by the Colby Steel & \f> a | éesstul. They were aged the 
Engineering Co., operates on a : 7 last week in May and the second 
1300-foot track. The crane weighs week in June. The good-will en- 
100 tons and can lift a 7%-ton voys who did the pioneer work 
load 50 feet high at any part of MES 


included: J. C. Kendall, of Flor- 
ence, S. C., president of the as- 
sociation; R. S. Query, of Char- 
lotte, N. C., former president: 
A, Brooks, of Greensboro, N. 


C.; N. W. Collett, of Salisbury, 


N. C.; J. C. Cauthen, of Rock 
Hill, S. C., (and his son Sidney) ; 
J. M. Atwater, of Burlington, N 
C.; R. G. Wray, of Reidsville, 
N. C.; C. D. Gregory, of Lan- 
easter, §. C.; H. A. Pfohl, of 


Winston-Salem, N. C., and E, T. 
Mickey, of Winston-Salem,.N. C 

The points where lumbermenr 
were visited included Salisbury, 
Lexington, Thomasville, Winston- 
Salem; High Point, Greensboro. 
all North Carolina. 

The tours are made in auto- 
mobiles, the dealers wear appropri- 








gives (above) a general view from 
harbor of the St. Paul & Tacoma 
Lumber Co.’s new hemlock mill. 


Views in and about the new hemlock plant of the St. Paul & Tacoma 


Lumber Co., Tacoma, Wash. 


ate badges, and lots of hand-shak- 
ing and smiles radiate from the 
motorcade. 
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one the Cat Brought In 


The Cat’s got no learnin’ 
And’s not so great on looks, 
But he’s got more gumption 
Than’s often found in books. 


The Secret of Sales-Swelling 


They ain't Everybody what knows the Cat and the Peck- 
erwood, the Two Swedes and the Bees. But it ain't No 
Disgrace for Everybody to be plum Ignorant about some 
things if they ain't entirely Unlearned about Everything. 
The Cat was Borned in a sawdust pile and was took Home 
by the Head-sawyer. He spent ‘nine weeks opening his 
eyes and prowled Round the Alleys Till he got Real Wise. 
He met the Peckerwood one day when That Bird was 
Using his Head digging a worm out of a sapling, and the 
two Chummed Up. And they met the 
Two Swedes playing pinochle under a 
lumber-pile and hired the Swedes to cap- © 
ture a passel of Bumble-bees and train 
them to Swell things that Needed Swell- 
ing and unswell Things that needed Un- 
swelling. 

And it was a Great day for the Cat 
and the Peckerwood and the Two 
Swedes and the Bumble-bees when that 
Guy at Pasadena, California, got in a 
jam and wired for Help. Yu see, that 
guy had Wrote to some Eastern friends 
that Pasadena had the Biggest Cucum- 
bers, cabbages, and Cauliflowers on 
Earth. He Got real Enthusiastic as he 
wrote and said as how they was the Big- 
gest Whales on earth out in the Ocean 
near Pasadena. And he dident know 
that them People what he wrote to had Saw Cap'n Plum- 
mers Port Arthur, Texas, whale. And the Easterners 
wrote back and said as how they Sure would come to 
Pasadena just to see Them Whales. 

This Guy was sure in a Helluva fix and had to pro- 
duce Whales, and he dident have nothin but gold-fish 
to start on. And that’s how he come to Wire the Cat and 
the Peckerwood and ask for the loan of the Two Swedes 
and the Bumble-bees. It was a simple job for the Bees. 
They stang them 
goldfish and 
turned them to 
Whales; the East- 
erners came and 
seen and went 
Away .§ satisfied 
with what they 
had Saw. 

That Pasadena 
guy was Real 
Pleased and rec- 
ommended the 
Cat and the Peck- 
erwood and the 
Two Swedes and 
the Bumble-bees 
to a Whole Lot 
of Guys in Los 





“Full of Optimism, 


Vim and Vinegar” 


By 
Ek. hk. Hayes 





The Old Man Siimnself 








ett . 
Angeles who wanted their A iy 
Income Tacks returns Un- 
swelled and their Subur- 
ban Subdivision sales swelled. It was a Simple undertak- 
ing and was did real easy by stinging the suburban subdi- 
vision sales natural and inverting the Stingers on the In- 
come Tacks returns. 

‘This season Business is been Dull. And it was a Glad 
Cat that got a Western Union the Other Day to go Back 
East and Help out a Guy what was trying 
to sell lumber. This guy had a flock, 
or covey, of Salesmen flying Round 
shaking all the Haywire off'n the Fliv- 
vers, wearing out all the Hotel Furniture 
and not sending Home anything but 
-Doleful Letters and Expense Accounts. 

The Peckerwood seen right there that 

this Job was Gravy for the Bees. And he 
put them on the Train and gave the Two 
Swedes a case of Extra double-pointed 
stingers and Unstingers and a vial of en- 
thusiasm-juice and told them to spare no 
Suspense, and Shoot the whole Works. 
When the Evangelists arrove back 
there at the Eastern Sales office of the 
Guy what owned the Sawmill what made 
the lumber what was wanted to be sold 
the first thing they seen was the Old man 
hisself. He seemed a fairish sort of a guy but his bump of 
Vision was shrunk up like a sixty-five year old Adenoid. 
The salesmanager was Weak on Knowledge of the Market 
and had a Puny Punch. 

It dident take the Two Swedes long then to diagnose the 
Ailments of the Selling force, so they gave the Old Man and 
his Sales Agent a Dose of the Hives and after these Two 
had Broke Out it wasent No Trick to call all the Salesmen 
In and have the Bees Work on Them one by one, 
unswell the Bumps of Pessimism, lassitude and _ laziness, 
Ignorance, Unpreparedness and Smug self-satisfaction and 
the Other Ingrowing things what had made them love the 
Easy ,Chairs in the Hotels. 

And when all Them useless Things was all Shrunk Up 
the Bees dipped their Stingers with a little Enthusiasm-juice 
and Stung the Boys plum Full of Optimism, Vim and Vin- 
egar, Familiarity with their Product, Sensible Selling-Plans 
and a Bird-doggish Desire to Flush Every likely Spot for 
the Guy who really All the Time had a Potential Longing 
for some of the Lumber the Old Man had to sell but hadent 
felt the Urge to Buy because they Hadent been Nobody 
Come Along and put it Up to Him in a Really intelligent 
manner. 

The Trip of the Bees was a Stinging rebuke to some sell- 
ing methods, but it Sure Swelled the Old Man's returns, 
and Now Everybody is Happy. But the Helluvit is that 
The Bees is outuva job again. 


The Cat 
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Lumbering Activities in the South 


Start Work on Mill Reconstruction 


LaurEL, Miss., June 18.—Following the de- 
struction by fire, early in May, of the big saw- 
mill plant of Eastman, Gardiner & Co., here, 
work has been rushed to clear away the wreck- 
age, and already the foundations for a new 
mill have been poured and the timbers have 
been framed. H. W. Mitchell, well known 
millwright, has arrived here after completing a 
mill construction job in West Virginia, and 
he will be in charge of construction for the 
new Eastman, Gardiner mill here. Contract 
for the machinery, consisting of two 8-foot 
bands and an 8-foot horizontal resaw, was let 
late last week and will be practically a dupli- 
cate of that installed in the recently constructed 
mill of the Goodyear Yellow Pine Co., at 
Picayune, except that the Eastman, Gardiner 
operation will be shaft driven instead of by 
motors, and the mill will be somewhat longer 
as the intention is to cut timbers. Mr. Mit- 
chell states that active rebuilding has been 
started and that the expectation is to make a 
record job of it—both as to time and quality. 


Fellowship Meetings to Continue 


Houston, TEx., June 19.—Houston lumber- 
men were so highly pleased with the results of 
their first fellowship meeting Friday night at 
the University Club that they have decided to 
make a regular feature of such fellowship 
gatherings. A committee headed by Thomas 
W. Blake, of the Thomas W. Blake Lumber 
Co., will make suitable arrangements for a 
meeting schedule. 

Preparations for the Friday night fellowship 
dinner were laid largely at the suggestion of 





and a better financial situation throughout the 
industry, 

The Houston lumbermen claimed as one of 
their own Jesse H. Jones, who brought, the 
Democratic national convention to Houston. 
Mr. Jones was cheered enthusiastically by the 
lumbermen on three occasions during the meet- 
ing. “I am proud to be a lumberman,” he de- 
clared. “No business I have been engaged in 
has been more helpful to me than my experi- 
ence in the lumber business. The problems of 
the lumber yard, in my opinion, are as intri- 
cate as the problems of any other line. If 
you can run a lumber business you can run 
the First National Bank.” 

John H. Kirby, after relating some of his 
boyhood experiences in the vicinity of Peach 
Tree Village in Tyler County, told of coming 
to Houston in the days when the only manu- 
facturing lumbermen were M. T. Jones (uncle 
of Jesse H. Jones), Sam Allen and C. Bender 
and the retailers almost as few in number. 
Mr. Kirby said he was glad to see the Houston 
lumbermen cultivating a more intimate rela- 
tion one with another for the sake of discuss- 
ing their problems in common. “You will like 
each other,” he said, “to the extent you know 





each other. You need and must have social 
contact. I think you have made an excellent 
start.” 

An Old English Wooden Church 


Cotumsus, Outo, June 18.—A. R. Pryor, 
secretary of the Ritter Lumber Co. (Ltd.), of 
London. England, a subsidiary of the W. M. 
Ritter Lumber Co., of Columbus, has sent 





Organize for Forest Protection 


JACKSONVILLE, FLa., June 18.—At a meeting 
held recently at the local office of the James 
D, Lacey Co., organization was perfected of 
the Black Creek Forest Protective Association, 
with the following present: L. W. Brown, 
representing the J. C. Penney-Gwinn Corpora- 
tion; S. J. Hall, representing the James D. 
Lacey Co., and Harry Lee Baker, State for- 
ester, representing the Florida board of for- 
estry. _ Dr. Burdette G. Lewis» was elected 
chairman of the board of directors that was 
formed, with Mr, Hall, vice chairman and sec- 


retary. Mr. Baker is also a member of the 
board. The board then elected officers as fol- 
lows: L. W. Brown, president; J. P. Hall, 
vice president and executive manager, and 
C. T. Furlow, secretary and treasurer. 


If the association plans work out, the total 
area under its jurisdiction—165,000 acres—will 
be protected from fire at an estimated cost of 
4 cents an acre, part of which will be refunded 
by the U. S. Forest Service under a codpera- 
tive agreement which has been made. The offi- 
cers of the association have ordered fire equip- 
ment to protect the association’s property in 
Clay County and its budget provides for fire 
lines, which are already being plowed, and for 
the maintenance of fire fighting crews. 


Provisions of Revised Severance Tax 


New Orveans, La., June 18.—Adjustment 
of the provisions of the proposed revised sev- 
erance tax act, now pending in the State legis- 
lature, to a basis acceptable to both the State 
administration and the manufacturers was 
-fected at a conference in Baton Rouge dur- 


(Left) Detached bell tower of twelfth century church at Brookland, England. (Right) Oak pews which have been in use more than 300 years 


Parson Peter A. Simpkin, chaplain of the Con- 
catenated Order of Hoo-Hoo, who has been on 
a tour of Texas for the purpose of instilling 
the spirit of fellowship and urging a closer 
comradeship among lumbermen. 

Organizations, he told the group, grow and 
Prosper in proportion to the spirit of codpera- 
tion and fellowship existing among the lead- 
ers of such organizations. It is to their own 
welfare, he declared, to know and understand 
each other. He declared that a decided lack 
ot fellowship and understanding among. the 
lumbermen had placed the entire lumber. indus- 
try in a situation none too favorable. How- 
ever, he said with utmost assurance that 1928 
would witness a better spirit in the industry 





and which are still serviceable 


to his home office some interesting photographs 
of a little church at Brookland, a small vil- 
lage in the south of England, which dates 
from the twelfth century. One of the peculiar 
features of the church, as shown in one of 
the accompanying photos, is the detached bell 
tower which is very unusual in England. The 
tower carries five bells in the top, supported 
on heavy timbers and covered with weather- 
hoarding, painted black. 

The other photo shows the oak pews which 
date from the time of the restoration of the 
church, which’ was between 1480 and 1640. 
The pews, as shown in the photograph, are 
in excellent state of preservation after usage 
for over 400 years. 


ing the week which was attended by repre- 
sentatives of the southern pine and hardwood 
producers. The conference agreed on accept- 
able rates to be applied to timber severed from 
the soil to be measured by log scale instead 
of board measure and the revised act was 
adopted by the house of representatives and 
is expected to pass the senate during the cur- 
rent session. 

Under the new act, if adopted, the sever- 
ance ‘axes applied to timber, per thousand feet, 
will be as follows: On cypress, 26 cents; on 
hickory, 24 cents; on ash, 24 cents; on pine, 
17 cents, and on second growth (or old field) 
pine 7 cents; on cottonwood, 12 cents; on red 
gum, 12 cents; on magnolia, 12 cents; on oak, 
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HERE HE IS! 
SP the 


Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 


Tacoma, Washington 
















ee Gem. Guetta: fe 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
| of a problem than ever. 
| If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


| 
511 Locust St. 220 So. State St. 537 Mer. Exch. Bldg, | 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal, | 


Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 




















Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
aiving rates. 


Use Clancy's Red 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 


Book Service for accurate 











SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


pap ror. 5O Cents 
S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 





2 cents; on poplar, 12 cents; on sycamore, 
2 cents; on tupelo, 7 cents; on black gum, 
cents; on sap gum, 7 cents; on all other 
hardwoods, 10 cents. 

The basis of taxation in so far as severance 
is concerned will be changed so to apply on 
a quantity basis instead of value. The lumber 
interests are reported satisfied with the revised 
schedule inasmuch as it is less than what was 
proposed at first and, although higher than the 
old tax, an increase was anticipated. 


1 
1 
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Slight Improvement in Hardwoods 


Pint Biurr, Ark., June 20!—The hardwood 
market is in just a little better shape than 
two weeks ago. Inquiries are' more numerous 
and the mills are turning down business right 
along at the low prices offered. Flooring 
prices appear to he improved, -being $12.50, $26 
and $36 for white oak, and $2 less on No. 1 
and 2 common red oak. Four-4 FAS sap gum 
sold at $45 mill and seems to be scarce. Four-4 
FAS red oak seems to have stiffened and is 
selling at $53 to $55 mill. It has rained fifteen 
days of this month, which has reduced logging 
practically to a standstill and has caused a good 
many mills to close down entirely. One of the 
large automobile body plants has released ship- 
ments on 6/4 gum that have been held up for 
the last sixty days. 


Pennsylvania’s Lumber History 


Union City, Pa., June 18.—Recalling the 
early days of the lumber industry, when Penn- 
sylvania was the center of lumber manufactur- 
ing Operations, and noting the fact that a great 
deal of lumber from the South and the West 
Coast is shipped into this State, many people 
have the impression that Pennsylvania is a “has 
been” so far as lumber production is concerned 
and is no longer an important factor in that 
respect. That this is not a fact, however, is 
realized by those who have made a study of 
the statistics of lumber production in the State. 
Not only are there some of the largest pro- 
ducers of lumber located in Pennsylvania and 
actively operating, but many smaller mil's con- 
stantly are producing high grade lumber, their 


total output running into many millions of 
feet annually. In this connection some im- 
portant Pennsylvania lumber history was 


recently recalled by C. W. Davison, of A. L. 
Caflisch & Sons Lumber Co. at this place. To 
a representative of the AMERICAN LUMBER- 
MAN, he said: 

The northwestern part of Pennsylvania was 
settled before 1800 and lumber for homes was 
one of the most urgent needs of the settlers. 
While we have no record of the first lumber 
mill, it is not to be imagined that the pioneers 
were long content to live in houses built from 
logs. Ina gazetteer of Erie County, published 
in 1873, appeared this statement: “Union 
Township has had and still has some cele- 
brity as a lumber district. Nine sawmills 
have done their work and begun to decay, 
and nine are now in active operation besides 
three in the borough. This timber-is prin- 
cipally beech, maple, pine, hemlock, cucum- 
ber, white wood, chestnut and oak. Hunter 
& Wade's lumber manufacturing establish- 
ment started this year and has a capacity of 
making 15,000 feet per day.” It is interesting 
to note that that mill, started 55 years ago, 
passed through several hands and that A. L. 
Caflisch & Sons Lumber Co. is today operat- 
ing one of its mills on the site of the original 
plant, each year sawing from 1,000,000 to 
3,000,600 feet of logs. 


Continuing his interesting comment on the 


development of this operation, Mr. Davison 
sa‘d: 
Just when the first Caflisch became inter- 


ested in that business we can not say, but 
the record shows that on July 13, 1883, A. L. 
Caflisch bought a third interest in the busi- 
ness, his brothers, William and J. C., already 
being owners of the other two-thirds interest. 
This would indicate that the company is more 
than 45 years old, during all of which time 
it has been manufacturing lumber at its 





mills in Union City and other points in Erie 
and Crawford counties. 

This company owns and operates five circular 
sawmills, not “portable,” each with a capacity- 
of 1,000,000 to 3,000,000 feet a year. Its logs 
are practically all winter cut, which insures 
good color in the white maple. While as manj 
logs as possible are brought to the mills on 
sleds in the winter, a fleet of motor trucks js 
used to haul what can not be transported on 
snow and to move the lumber from the mills 
to shipping points. Mr. Davison also gave 
these interesting facts concerning his com- 
pany's operation: 

While the quantities of some varieties of 
lumber are no longer more than sufficient to 
take care of retail trade, we do manufacture 
for shipment considerable amounts of hard 


and soft maple, cherry, chestnut and bass- 
wood. lor thirty years we have been end 
drying the sapwood of our hard maple and 
have pleased a critical trade. This hard 
maple is practically free from all mineral 
stain. This section has a good reputation as 


to the texture of its cherry, this being espe- 
cially free from gum specks. We take pains 
in sawing this wood to get it somewhat 
thicker than is ordinarily done, so that when 
dry it is of a good plump thickness and espe- 
cially well adapted for use in mounting elec- 
trotypes. The soft maple is of a fairly hard 
texture, containing little dark colored, spongy 
wood. We offer to the trade only the better 
grades of chestnut, that class of timber being 
especially good in this section. 

In addition to its lumber manufacturing 
business, A. L. Caflisch & Sons Lumber Co. 
conducts a retail yard and operates a planing 
mill in which is manufactured house finish. 


Wisconsin Golfers in Tournament 


MILWAUKEE, Wis., June 18.—The largest 
number of players which has ever been in a 
tournament of the Wisconsin Lumbermen’s 
Golf association, played at the Brown’s Lake 
course near Burlington, Wis., on June 12. 
There were fifty-nine dealers and others as- 


sociated in the lumber industry who went 
around the course. 
The tournament was the first leg to be 


played for the two prizes which are to be 
awarded at the end of the tournament season. 
Three more are to be held, in July, August, 
and September. An October tournament will 
also probably be scheduled if the weather per- 
mits, but the scores made during it will not 
count for the season's prizes. The best scores 
of the players in three of the four regular 
tournaments will be taken to compute the 
winners. 

A nine-hole game was played in the morn- 
ing. Oscar Loftsgordon, of Loftsgordon Bros., 
Madison, had low gross with 42. There was a 
three-way tie for second low gross between 


Don Grant, Milwaukee; Al Severson, Carl 
Miller Lumber Co., Milwaukee; and B. B. 
Beebe, Fort Atkinson. Each shot a 43. C. S. 


Sherry was high scorer with 66. 

R. S. Wilford, Wilford Lumber Co., Beloit, 
took first low gross over the eighteen-holes in 
the afternoon by shooting an 83. D. G. Welch 
and H. E. Frost, Exchange Saw Mills Sales 
Co,. Milwaukee, tied for second low gross 
with 93. 

First low net was won by S. S. Solie, Solie 
Lumber Co., Janesville, who shot a 72, and 
thereby won the Hamer Jones special prize 
offered fo the dealer who had low net. W 
Keebler, Wilbur Lumber Co., Burlington, took 
second with 73 and E. J. Budzien, Cudahy 
Lumber Co., Cudahy, was third with 74. 

Tom Moore, Pacific Lumber -Co., Chicago, 
was high scorer in the afternoon, shooting 138. 

The July tournament will probably be held 
in Milwaukee, over the old Blue Mound course. 
on the second Tuesday of the month, which 1s 
the regular date for the tourpaments. 

Robert Blackburn, Milwaukee, general chair- 
man of the tournaments for the season, is keep- 
ing the scores for each tournament. 
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Southern Piners Study Problems 


(Concluded from page 37) 


wholesale outlet for their own units. The 
wholesalers, however, do not’ buy all their 
jumber from the small mills, Mr. Woodhead 
stated. The strengthening of the wholesalers 
would afford a more stable outlet for the 
small mill product with a benefit to the trade, 
it was intimated. The southern pine manufac- 
turers were .urged by Mr. Woodhead to give 
less attention to technical differences and more 
to the inroads of substitutes for lumber, it being 
asserted that a united front should be presented 
in the market for lumber. The wholesaler is 
alumber dealer entirely, Mr. Woodhead pointed 
out, though he may handle more than one 
species. 

Mr. Woodhead gave a glowing tribute to 
the late Guy H. Mallam, a pioneer southern 
jumberman. Following his address, C. C. 
Sheppard introduced a resolution in memory 
of the lumberman, which was adopted. 


Field Representatives Report 


J. W. Paddock, field representative, next 
gave a report on the model homes constructed 
in Indianapolis and Birmingham. He also re- 
ported on the recently inaugurated building and 
loan activity, stating that he had helped organ- 
ize an association in Birmingham and will aid 
in promoting two in Louisiana towns. The 
value of co-operating with the building and 
loan organizations in getting the fifteen points 
of safe construction and better lumber into 
houses was pointed out. 

The oil field situation in respect to timber 
derricks was gone into by Field Engineer W. 
H. O’Brien, the large demand to be developed 
in this industry being pointed out. A sugges- 
tion was made by S. H. Bolinger, of Shreve- 
port, La., that this field could be reached 
through the oil supply man. 

Reding Putman described some of the work 
in the field in connection with some of the in- 
dustries and also told of his survey of some 
of the oil fields: He was enthusiastic in his 


comment on the possibilities for real educa- 











L. R. PUTMAN, W. T. MURRAY, 
,., Chicago; Rochelle, La.; 
Reviewed Association Chairman Grading 


Activities Rules Committee 
tional work for lumber in connection with the 
study of lumber projects in the public schools. 
Reprints from the June 16 issue of the AMERI- 
CAN LUMBERMAN were distributed, carrying 
the story about the splendid work of this kind 
done in one of the Evanston (IIl.) schools, in 
which the representatives of the Southern Pine 
Association have codperated, and much interest 
was shown in this phase of education work in 
behalf of lumber. 

J. F. Carter, field representative, reported on 
work accomplished in the anthracite coal fields, 
which indicates that southern pine mills can 
get business there in select structural and 1905 
Prime if their salesmen follow the promotion 


work closely. Mr. Carter outlined the new 
program of sales educational work which pro- 
vide$ for fewer conferences but for staff mem- 
bers to canvass a territory at each meeting with 
edirect information furnished the salesmen fol- 
lowing the calls on architects, builders and con- 
tractors. The situation in the anthracite region 


was said to be due not to price but non-delivery 
of what engineers really wanted in southern 
pine timbers. The situation is being cleared, he 
declared. 

The situation in Florida was gone over by 
J. S. Farish, in charge of that district. 


He re- 





Cc. C. SHEPPARD, 
Clarks, La.; 
Took Part in 

Standard Discussion 


J. W. LINK, 
Houston, Tex.; 
Took Active Part 
in Discussions 


ported rapid advance of association sentiment 
there, even among the small mills. These mills 
in both Georgia and Florida were said to be 
in need of Southern Pine Association informa- 
tion service. 

After the close of the session, L. R. Put- 
man, under whose direction members of the 
staff had passed in review before the meeting 
with intensely interesting and at times almost 
thrilling word pictures of the work that is be- 
ing done for the promotion of southern pine 
and for lumber generally, was the recipient of 
many congratulations for the splendid showing 
that had been made and the novel and interest- 
ing manner in which the reports had been 
presented, 


Lumberman Wins Trap Shoot 


SPOKANE, WaASH., June 16.—In the North- 
west rifle matches at the Fort Missoula range, 
Missoula, Mont., last week the Wimbledon in- 
dividual trophy was won by Ed McGoldrick, 
of Spokane. Mr. McGoldrick is assistant city 
salesmen of the McGoldrick Lumber Co., and 
he and his wife are enthusiastic trap shooters, 
she being State champion trap shot of the 
United States. In winning the Wimbledon in- 
dividuals match over a range of 1,000 yards, 
Mr. McGoldrick made a score of 48 out of a 
possible 50. There were fifty contestants for 
the Wimbledon trophy. 


Increased Call for Pondosa Trim 


Omak, WasH., June 16.—H. P. Jones, sales 
manager for the Biles-Coleman Lumber Co. 
(Inc.), who has been in New York and other 
eastern centers, is expected back this week. 
His reports indicate an increasing demand for 
the Biles-Coleman soft-textured Pondosa pine 
window and door frames and trim. The com- 
pany this year produced more than 475,000 
frames—enough for 16,000 average homes. 

The apple crop of this Okanogan valley is 
in good condition and the retail department 
of the company’s business is enjoying a splen- 


did trade. 











| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Lumber “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


17: 
Manufacturers of 17 different species 
P of Northern Hardwoods 
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Every Lumberman 
Should Have This Book 
: 





“Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book.of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v elcome gift 


to his friend. 
and Trail” has been printed 





TOTE-ROAD 
AND TRAIL 
I nha : \e 











DOUCLAS MALLUCH 











“Tote-road 
in the manner of which it is worthy; bound 
in clota, gola stamped. and witk gilt tep. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 8. Dearborn St., CHICAGO, ILL. 
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The Spirit That 
Gets Things Done 


It's the spirit that made Lindbergh 
famous—and that has long made Sei- 
del at St. Louis known as the “House 
of Quick Service on Lumber.” 


Shipment same day order received 


—27 R.R’s to ship over. Any con- 
cern within 600 miles can have de- 
livery by local freight in 48 hours. 


If it’s used in building 
we have it. Callon us, 


dulius O 
(] 


Ser 


LUMBER Co. 
St. Louis, Mo. 


WEEDS—_. 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
Il Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 


Freight allowed on 5 gallons or 
over, east of the Mississippi River 





Booklet mailed on request. 


Cindreaii 


Department R 
SPRINGFIELD, 





NEW JERSEY 








West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 














PITTSBURGH, PA. 


. not work—not always. 











Why Not Write All the 


James Browns a Letter? 


[By E. St. Elmo Lewis, Vice President, Campbell-Ewald Co., Detroit, Mich. | 


An advertiser asked the other day, ‘‘ Why 
not go direet to all the James Browns with 
direct-by-mail advertising—that sounds sensi- 
ble to me. Why shoot all over creation?’’ I 
suppose every advertiser some time in his adver- 
tising education has asked that question. 

Sometimes it was left unanswered, because 
it involved education. As a great author, I 
think it was Carlyle, once said—‘‘It is hard to 
argue with a man and educate him at the same 
time.’’ But let us think about it, and suggest 
one or two thoughts. Why indeed? Why not 
go direct to the retailers, the jobbers, the man- 
ufacturer, the newly-weds, or the auto drivers? 
Let’s pick out the people whom we know will be 
our prospects, and leave the rest alone. It 
sounds so sensible and plausible that it is hard 
to find but one answer. But its very plausi- 
bility betrays it. It is so simple that it does 
No advertising problem 





is so simple. 

Direct-by-mail advertising and I have always 
been friends; for I have had a personal experi- 
ence in seeing it develop a business from very 
small advertising beginnings to where it be- 
came in six years one of the largest specialty 
eoncerns in the country. Then it had to use 
the mass attack. 

I would be very unfair to direct-by-mail ad- 
vertising if I did not recognize that, in common 
with every other advertising method, it has its 
metes and bounds. These should be recognized. 
Direct-by-mail advertising should not be called 
upon to do more than it ean do well. It will 
then achieve a record that will speak more con- 
vineingly than any propagandist or over-anxious 
salesman. 


Must Cultivate Market of Tomorrow 


The advertiser who must concern himself with 
his market in the making; the advertiser who 
must be concerned with that great number of 
people who are just coming into the buying 
market, who are as yet unknown, who have not 
yet established themselves as buyers, who are 
going to be the general managers next year or 
the year after, those children of today who are 
going to be the young married people of a few 
years hence, the subordinate employees in con- 
cerns who have no present voice in management 
or the problem of buying, but are the future 
executives—these largely lie outside the influ- 
ence of practical direct-by-mail advertising. 
The reasons are apparent. Their names are 
not known, they have no recorded addresses. 
They are a part of that great crowd of un- 
known, but in whose mass is stirring the 
thoughts, the attitudes, the desires and needs 
and wants which will control the buying and 
selling of tomorrow. 

It is perfectly true that occasionally there 
may be exceptions. In a few cases we may be 
able to get lists of schools, clubs ete., but so 
preponderant is the evidence and practical con- 
siderations in favor of this view that direct-by- 
mail advertising may be said to have a negligi- 
ble influence upon the coming generation, which 
is the market in the making. Consider the 
changes that birth and death alone make in the 
market. Let us realize, that in a single year 
lly of every thousand people die and 24% a 
thousand people are born in the United States. 
In other words, of all our public, 2,614,108 new 
people are born each year and 1,264,162 ‘die. 
We thus realize the great changes going on in 
our audience’s personnel, 

Yet the advertiser must reach these people 
early in their lives. He must mould their atti 
tudes and habits. When we realize that the 
average length of life of an executive in any 
position is less than three years, when we real- 
ize the great shifting of location among busi- 


ness houses, when we realize the deaths of bygj. 
ness—people going in and out of business ete— 
we realize that all this accumulation of change 
means a confusing difficulty in fixing the neegs. 
sary target for direct-by-mail advertising, 
Thus, direct-by-mail advertising has its lim. 
itations which call for reinforcement by some 
other advertising method that will get to the 
buyer in the making. There has been no method 
devised yet that takes the place of publications 


Study the Strategy of Advertising 


Let us understand the strategy of advertising, 
Let us study it more. Do not let us be be 
trayed by our special interests, or our favorite 
success, or the thing in which we think we 
shine to the best advantage. There are too 
many among us who, because we know how to 
use a certain advertising medium, wish to use 
that to the exclusion of everything else, anj 
every marketing condition that comes before w 
is met by the same old panacea, the same old 
prescription. It is not creditable to our adver. 
tising judgment. Because the records of sue- 
cess are all against such a decision. Adver- 
tising is not so simple a problem, neither is it 
so indifferent to reason, nor to the facts, as 
some think it. Beware of the special pleader, 
of the man who has something to sell. 

I confess to being somewhat weary of that 
type of man who thinks that every time an ad. 
vertising agency recommends a publication it 
is because there is 15 percent in it, but not any 
more weary than I am of that type of man who 


criticises a printer because when the latteg- 


recommends a booklet, he thinks it is recom 
mended because there is 25 percent in the print: 
ing job for the printer. It is this sort of piff 
that has been engendered by the manner it 
which those who sell advertising have attemptei 
to sell their prescriptions as universal panacea 
for all marketing conditions, that has caused 
a cynical attitude on the part of those who in- 
telligently buy advertising. Frequently this 
cynicism causes the death of the patient who, 
because he has no faith in the physician, tries 
to cure himself, with the usual profit to the 
undertaker. The records prove that the ‘‘ physi 
cian’’ of standing, the man who lets accurate 
diagnosis of the disease make the prescription, 
in this as in other professions, proves his supe 
riority to the layman. 

Direct-by-mail advertising has its important 
place. Periodical advertising has its place. 
Sometimes their places are side by side in com- 
petent codperation. After all it is intelligent 
buying that is the safest thing for all—both 
for the buyer and the seller—and until ‘‘buy- 
manship’’ equals more nearly the salesmanship 
in advertising we shall have many things to re 
gret. 


Fifth Lecture on Lumber 


Boston, Mass., June 19.—J. D. Studley, 
representing the Arkansas Soft Pine Bureau, 
gave the fifth lecture, last week, in the lumber 
instruction course being conducted by the 
Harry L. Folsom Hoo-Hoo Club No, 13. Many 
questions were asked about Arkansas pine, I 
dicating the keen interest Mr. Studley was suc 
cessful in arousing in this species of wood. 

Because of the vacation season the sixth 
lecture is to be given on the evening of Sept. 
13 and will be on North Carolina or shortleal 
pine. The lecturer is to be announced later. 

The first lecture in this interesting lumber 
instruction course has been printed and bound 
in a folder, and copies are on sale. All of the 
lectures are to he printed, it is now announced, 
and prizes are to be awarded by the commit 
tee in charge of the course to members who 
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a 
answer the ten questions given out at each 
lecture. ‘ 
Announcement has just been made here by 
the club of the selection of chairmen for the 
different committees that will handle the prep- 
gratians for the international Hoo-Hoo annual 
convention, Sept. 26-28, which will be held at 
the Hotel Statler in Boston. Henry Isher- 
wood, secretary-treasurer of Hoo-Hoo, arrived 
here a few days ago to work out details of 
the convention with U, M. Carlton, the general 
chairman. 
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Pipe Frame for Cut-Off Saw 


Frames for cut-off or button saws for the 
slab run and other uses are frequently made 
by the millwright, carpenter or mill operator 
from pieces of dimension material produced 
at the mill. Manifestly it is cheaper to buy 
the saw and mandrel only and make the frame 
at the plant, using material already on hand. 
These frames do very good work, but one of 
the principal objections to them is that they 
are not steady enough, and swaying is practi- 
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position of the saw in relation to the material 
being cut or trimmed. Usually there is a lot of 
old discarded steam piping about the plant. 
From this piping can be made a very satisfac- 
tory frame, as shown in the accompanying 
sketch, that will be much stronger and steadier, 
and one that will not decay or become loose 
at the joints. 

A perfectly rectangular frame will do good 
work, but most operators prefer a frame shapéd 
like that in the drawing, with the right hand 
side diagonal, allowing the upper bearings to 
be placed farther apart and making the frame 
still steadier. A vertical line is used for the 
side next to the saw, which is made of four 
tee unions and three sections of piping. The 
tight hand side is made of the same fittings ex- 
cept that a universal union 1s necessary be- 
tween the two horizontal cross members, for 
here a complete circuit is made in the pipe con- 
nection, the final connection requiring either a 
universal union or a section of the piping with 
left hand threads on one end to screw into ‘its 
connection, while the right hand threads on 
the opposite end are also being screwed into 
the other connection. The former method is the 
most convenient and, if used, makes this side 
ot the frame composed of four sections of pip- 
ing, four tee unions and one universal union. 

No set length of pipe sections can be given 
conveniently, as this.will depend on the length 
of frame required. A study of the drawing 





cally unavoidable, which of course varies the 


will show the position each section of the 
pipe occupies. The two upper tee unions serve 
as bearings for the line shaft to which the 
oscillating frame is attached. They are pro- 
vided with %-inch holes drilled on the back 
sides and tapped for grease cup connections 
and are then placed on a shaft of the same 
size as the line shaft to be used in driving the 
saw and babbitt bearings are poured in them 
around the pipe, through the grease cup holes. 
The unions are positioned with the shaft cen- 
trally through the center of their line connec- 
tions; before pouring the babbitt the spaces at 
either end are packed to prevent the babbitt 
running out before cooling. They may be 
placed on the shaft on which they are to oper- 
ate to pour in these bearings. The two lower 
tee unions are placed similarly on the saw man- 
drel and babbitted through grease cup holes 
drilled through one side in a slanting position 
if the frame is to be suspended to an overhead 
shaft and swing over or across the slab run as 
a pendulum, and if liquid lubricant is ‘to be 
used in oiling the mandrel bearings. Thus 
these four tee unions, which are attached to 
the ends of the side members of the frame 
by screwing the side members into their angle 
connections, serve as bearings for the frame 
on the line shaft driving the saw and the saw 
mandrel. There is no danger of these bearings 
tearing up because of nuts coming off bolts etc. 

Observation and knowledge of the assembly 
of the piping will teach the strength and stur- 
diness of the frame. It would be no unwise 
idea to purchase the fittings and piping new 
if the old piping is not on hand. The size of 
piping and fittings may vary with the size and 
duty of the saw, but for an ordinary slab run 
trim saw, a frame made of 3-inch diameter 
piping will be large enough. For smaller trim 
saws, 2-inch diameter piping will be better 
suited because of its lightness. 


Grease Cup for Wagon Wheel 


Frequently wagon wheel bearings are worn 
out prematurely because of the dread of re- 
moving them for applying lubricant. The 
sketch herewith illustrates how these bearings 
may be lubricated easily without the removal 
of the wheels. 

A hole %-inch in diameter is bored throug! 
the wood hub and continued through the box 
bearing, then tapped. A short piece of %4-inch 
piping with each end threaded is then inserted 
in this hole and screwed into the bearing. At- 
tached to the outer end_of this pipe is an ordi- 
nary dope grease compression cup in which i3 
kept a supply of suitable grease, and each of 


Short + In. diam 
eter pipe connects 
ee] hub. 


Compression 


grapes 
eup in position. 



















the wheel bearings may be lubricated in a very 
short time by screwing down on the grease 
cups or releasing the spring on the piston if of 
the spring compression type. In this manner 
the lubricant is properly applied to the center 
of the bearing from which it will spread in 
both directions. 
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Long 
Wearing Flooring 
for Warehouses 


For many years owners of fac- 
tory buildings and warehouses have 
used Michigan Hard Maple floor- 
ing because it offers the longest 
wear at the least maintenance cost. 


Old Reliable Maple flooring has 
a very compact fibre which makes 
it withstand considerable abuse for 
long periods of time. 


Our stock of hardwood flooring 
embraces a grade, width and thick- 
ness for every purpose. 


Probably 20% or better of all 
Maple, Birch and Beech flooring 
sold has been manufactured by 
us. Our flooring is truly the “Old 
Reliable” in every sense of the 
word and will sell readily for you. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 
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Grand Rapids Trust 


Company 
Receiver for William Horner 


Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 


latest stock list of 
Hardwood Flooring. 


‘*Old Reliable’’ 


I would like to receive future lists as 
they are issued. This will not obligate 


me in any way. 
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Perkins Bldg., Grand Rapids, Mich. 
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Goldsboro 
N.C. Pine 


Jiffy Service to 
Eastern Buyers 


When your stocks of yard and 
shed items get a little “ short ” and 
you want fine quality lumber on 
short notice, just remember that we 
have excellent facilities for 


Rail and Water 
Shipments 


Buyers located in territory con- 
tiguous to the Atlantic Coast, are 
invited to give Goldsboro North 
Carolina Pine atrial. Drop usa 


line now regarding your require- 
ments. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 

















T. H, Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 
Forest, Miss. 


Chemical Bldg.,ST.LOUIS, MO. 




















- Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 





Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 














New Scale of Log Rates 


MEMPHIS, TENN., June 19.—Announcement is 
made by J. H. Townshend, secretary-manager 
of the Southern Hardwood Traffic Associa- 
tion, that a new scale of log rates will be- 
come effective over the entire Southern Rail- 
way system on July 25. The new rates, 
which will be helpful to a large number of 
mills located on these lines, vary by half- 
cent increases, per hundred pounds, starting 
with 2% cents for every 10 miles up to and 
including a distance of 40 miles; by a half- 
cent increasé for every 15 miles up to and 
including a distance of 100 miles; by a half- 
cent for every 20 miles up to and including 
a distance of 500 miles; and also by a half- 
cent jump for every 25 miles up to and in- 
cluding a distance of 900 miles, where the 
rate is 24 cents. 


Freight Rate Overcharge Ruling 


CINCINNATI, OHIO, June 18.—A decision by 
the Interstate Commerce Commission which 
will result in reparations for overcharges in 
freight rates aggregating close to $500,000 
and covering more than three years was 
reached last week in what is known as the 
case of the Wausau Southern Lumber Co., 
ét al., which included about fifty claims by 
separate lumber companies and _ involved 
more than $200,000 for alleged overcharges. 

According to C. J. Edelman, assistant man- 
ager of the Cincinnati Lumber Traffic Asso- 
ciation, the substance of the commission's 
decision was that the combination tariff B. T. 
Jones I. C. C. U. S. No. 1 had to be applied 
on lumber moving over all unauthorized 
routes on through tariffs as well as that 
moving Over authorized routes. The case in- 
volved lumber from the South and Southwest 
going through Ohio River crossings to Cen- 
tral Freight and Trunk Line Association ter- 
ritories, and has been bitterly contested by 
the railroads during the last three years. 


Freight Loadings Show Increase 


WASHINGTON, D. C., June 19.—Revenue 
freight loadings for the week ended June 9 
totaled 995,960 cars, a gain of 61,746 cars 
compared with the previous week. Loadings 
for the week of June 9 were distributed as 


follows: Forest products, 64,457 cars; grain, 
34,233 cars; live stock, 27,787 cars; coal, 


151,034 cars; coke, 9,653 cars; ore, 66,618 cars; 
merchandise, 256,094 cars; miscellaneous, 
386,084 cars. 


Suspended Schedules Quaied 


WASHINGTON, D. C., June 19.—The proposed 
increase in rates applicable via Neosho, Mo., 
and the St. Louis & San Francisco Railway 
on lumber and articles taking the same rates 
from points on the Kansas City Southern and 
connecting lines in Arkansas and Oklahoma 
north of Texarkana to St. Louis and points 
grouped therewith have not been justified by 
the carriers. The suspended schedules are 
ordered canceled. 

This is the finding of Division 4 of the In- 
terstate Commmerce Commission in Investiga- 
tion & Suspension Docket No. 3,033. Combined 
with this proceeding was Docket No. 20,434— 
Southern Pine Association vs. Christie & East- 
ern Railway Co. et al. 

At the same time Division 4 finds that the 
rates applicable on like traffic cver the same 
route from Texarkana, Ark., and points on the 
Kansas City Southern and connections south 
of Texarkana in Arkansas, Louisiana and 
Texas to St. Louis and group points are not 
unreasonable. 

The Southern Pine Association filed a pro- 
test against these schedules when they were 
presented to the commission last December. 
The commission suspended them pending. in- 
vestigation s0 far as they proposed to in- 
crease rates from points in Arkansas and 
Oklahoma north of Texarkana, Ark, but per- 
mitted the proposed increases from Texarkana 
and points south in Arkansas, Louisiana and 
Texas to become effective Dec. 15, last, us 













requested by the carriers. Docket No. 20,43, 
filed Dec. 24, last, attacked the increases ef. 
fected in the rates from Texarkana and points 
south aS unwarranted and unjustified and 
urged the commission to prescribe just and 
reasonable rates for the future. Division 4 
holds that the record “does not support a 
finding that the rates assailed in No. 20,43 
are unreasonable.” Consequently an order hag 
been entered dismissing this complaint, 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 19.—J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, announced that an agree. 
ment has been reached with the carriers of the 
southwestern territory, as a result of a confer. 
ence in Chicago recently, whereby all routes 
would be kept open. This will not affect rout. 
ing through the Ohio River crossings, Cairo 
and Louisville, inclusive, but will apply certaiy 
limitations on routes through East St. Louis: 
however, the agreement will be to the advyan- 
tage of the majority of mill operators. 

The Southwestern Freight Bureau, it is an- 
nounced, is considering a proposal for the estab- 
lishment of the following estimated weights op 
logs: Cottonwood, 11 pounds; elm, hickory and 
oak, 13 pounds; gum, 12 pounds. Members of 
the traffic association objecting to these weights 
are asked to present their views at once. 


Commerce Commission Decisions 


WASHINGTON, D. C., June 18.—Rates on lum- 
ber in carloads from Tioga and Delphi, W. 
Va., to interstate destinations in Canada, 
Trunk Line, New England and Central terri- 
tories are not unreasonable but unduly preju- 
dicial. This is the finding of Division 3 of the 
Interstate Commerce Commission in Docket 
No. 19,191—Birch Valley Lumber Co. vs. 
Strouds Creek & Muddlety Railroad Co. et al. 
The Delphi Lumber Co. intervened in support 
of the complaint. The Strouds Creek & Mud- 
dlety in its answer expressed a willingness to 
grant the relief sought for the future but 
denied complainant had been damaged by the 
existing rates. 

Division 3 finds that the rates complained 
of, in so far as they apply within the United 
States were, are and for the future will be 
unduly prejudicial to complainant and unduly 
preferential of its competitors in the same 
general origin territory to the extent that 
they exceeded, exceed or may exceed the rates 
contemporaneously maintained from the group 
which includes Allingdale, W. Va. It added 
that the record “will not support an award 
of reparation based on the undue prejudice 
found to exist.” 

Commissioner Brainerd dissented, holding 
that “no sufficient basis is laid in the major- 
ity’s report for a finding of undue prejudice.” 

Division 3 directs the carriers to establish 
non-prejudicial rates from Tioga and Delphi 
on or before Aug. 15, next. 

In Docket No. 18,361—Muscle Shoals Traffic 
Bureau for Florence Lumber Co. et al. vs. 
Illinois Central Railroad Co. et al.—Divi- 
sion 3 finds that rates on lumber from certain 
points in Mississippi to Florence, Sheffield and 
Tuscumbia, Ala., are unreasonable and unduly 
prejudicial, to the extent that they exceeded, 
exceed or may exceed 10.5 cents a hundred 
pounds from Strickland, 11 cents from Leedy 
and Holcut, 11.5 cents from Paden, Tisho- 
mingo and Neil and 12 cents from Belmont, 
Dennis and Golden. It likewise finds that 
complainants J. K. and C. D. Whitfield made 
shipments as described and paid and bore 
the charges and were damaged to the extent 
of the difference between the rates applied 
and those herein found reasonable. The 
amount of reparation due will be determined 
in accordance with Rule V. The new rates 
will become effective on or before Aug. 1. 

In No. 19,793—Gulf Red Cedar Co. vs. Nash- 
ville, Chattanooga & St. Louis Railway Co. et 
al.—Division 3 finds that rates charged on 





cedar pencil slats in carloads from points in 
Tennessee and Huntsville, Ala., to Norfolk and 
Newport News, Va., Jersey City and Hoboken, 
N. J., Brooklyn and New York City and Phila- 
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delphia and Angora, Pa., were unreasonable 
between specified dates to the extent that they 
exceeded 120 percent of the rates contem- 
poraneously in effect on lumber of the same 
species, and reparation is awarded ‘in accord- 
ance with Rule V. Apparently the rates gen- 
erally have been corrected except those from 
Huntsville to Philadelphia and Jersey City 


over the Southern as initial carrier. 

This report embraces complaints filed by the 
Cumberland cedar works and others, Ameri- 
can Lead Pencil Co. and F. & O. Cedar Works 
(Ltd.), all of which were heard together. The 
rates on pencil slats from the points of origin 
involved in many instances ranged much 
higher than the lumber rates. 








Business Changes 


ARKANSAS. 
Co. has acquired the business of the Brown Lum- 
ber Co. 

CALIFORNIA. Los 
Hardwood Co. 
Hardwood Co. 


Paragould—E. C. Barton Lumber 


Angeles—E. P. Baugh 
was sold to the Pacific Southwest 


FLORIDA. Jacksonville—Wilson, Otwell & 
Cone succeeded by Wilson-Otwell Lumber Cor- 
poration. 

GEORGIA. Bainbridge—Simons Crate Co, has 


completed a merger with 
Tallahassee, Fla., the 
the latter name. 

Sparta—O, M, 
owners of Trio 


the Elberta Crate Co., 
company to operate under 


Peden and L. Gaissert, 
Lumber Co., 


associate 
have purchased in- 


terests of L. P. Berry, formerly secretary and 
treasurer. 

ILLINOIS. Burlington—Nichol-Brown Lumber 
Co. sold lumber yard to Walter Knief and Amos 
Hussey. 


INDIANA. Brazil and Centerpoint—N. T. Keasey 
Lumber Co. sold to S. H. Pauley Lumber Co. 


IOWA Des Moines—Des Moines Saw Mill Co. 
succeeded by Penrod, Jurden & Clark Co. 

Thompson—Otto Alquist has sold his lumber and 
implement business to the Thompson Yards (Inc.) 

LOUISIANA, Alden Bridge—Weaver & Rivers 
sold to Welori Lumber Corporation. 

Couchwood—Weaver Bros. & Looney succeeded 
by Welori Lumber Corporation. 


MICHIGAN. Detroit—H. J. Stone has sold his 
interest in the Youngblood-Stone Co. to P. M. 
Youngblood and will retire from the business on 
July 1, 

MISSISSIPPI. Hazlehurst — Williams 
Co. succeeded by Hazlehurst Lumber Co. 

West—cC. L. Gray Lumber Co. has acquired the 
business of the Hart-Moore-Marshall Lumber Co. 

NEW YORK. Buffalo—James P. Paret succeeded 
by Jos. Schildnecht’s Sons. 

OHIO. Columbus—Linden 
owned by Doddington Co. 

OREGON. Scappoose—O, E. Arndt has sold his 
interest in the Scappose Planing Mill to Mr. 
LaLond who will continue operation under the old 
name, 


Lumber 


Lumber Co. now 


WASHINGTON, Tacoma—The Fern Hill Lum- 
ber Co. has been reorganized under the name of 


Roy Rostedt Lumber Co.; 
tal of $25,000. 


incorporated with capi- 


Incorporations 


ARKANSAS. Eagleton—Witherspoon Lumber 
Co., incorporated; capital, $60,000. 
ILLINOIS. Chicago—Monarch 


Co., incorporated. 

INDIANA, Hammond—Northside Lumber & Sup- 
ply Co., incorporated; capital, $60,000. 

North Manchester—Peabody Seating Co., 


Millwork. Mfg. 


incor- 


porated; capital, $300,000 to manufacture furni- 
ture, 

IOWA. Davenport—Goodfellow Lumber Co., re- 
incorporated; capital, $500,000. 

KENTUCKY. Lexington—G. L. Vandant Lum- 
ber Co., incorporated; capital, $30,000. 

LOUISIANA. Arcadia—Arcadia Lumber Co., in- 
corporated; capital, $10,000. 

MISSOURI. Hannibal—Burton Walnut Co., in- 
corporated; capital, $35,000 

NEW JERSEY. Atlantic City—Fountain Supply 


Co., incorporated; capital, $125,000; retail lumber. 

Bergenfield—Galloway Lumber & Supply Co., in- 
corporated; capital, $50,000 pf., 1,000 shares no 
par value common. 


Elizabeth—Linden Sash, Door & Supply Co., in- 
corporated. 
Newark—Consolidated Lumber Corporation, in- 


corporated; 500,000 shares, common. 


NEW YORK. Buffalo—William Neubecker Lum- 
ber Corporation, incorporated; capital, 2,500 shares 
pf. $100 par value and 100 shares, common, no par 
value. 616 Elm St. 

Long Island City—Chesebro Whitman Co. in- 
creasing capital to $500,000. 

New York—J. E. O’Grady Lumber Co., 
porated; 1;500 shares no par value; 
Palmer, 14 Wall St. 

New York—Amepine Trading Corporation, incor- 
porated; 2,000 shares pf., $100 par value and 2,500 
shares common no par value; W. Hamilton 
Thomas, 270 Madison Ave, 

OREGON. Mountaindale—Dairy Creek Logging 
Co., incorporated; capital, $25,000. 

Portland—Cameron Lumber Co., increasing capi- 
tal to $175,000. 

PENNSYLVANIA. 
Smith Lumber Co., 
wholesale, 


incor- 
Mabel E. 


Wilkes-Barre — Coop & 
incorporated; capital, Bos, 000; 


TEXAS, 


Temple—American Desk Mfg. Co., in- 


corporated; capital, $75,000; will operate the W. 
Cc. Jackson school supply plant. 

VIRGINIA. Richmond—David M. Lea & Co., in- 
creasing capital from $225,000 to $300,000; boxes. 

WASHINGTON. Seattle—Merrill & Ring Cana- 
dian Properties, incorporated; capital, $2,620,000; 
lumber and logging. 

Seattle—Northwest 
capital, $10,000. 


New Ventures 


ALABAMA, Dothan—A,. B. Alford Lumber Co. 
opening wholesale lumber business. 


Timber Co., incorporated; 


é 


Irondale—C, M. Davis starting a retail lumber 
business. 
CALIFORNIA. Los Angeles—Willis E,. Ander- 


son Floor Co. 
Melrose Ave. 

FLORIDA. Lake Worth—Best Crate & Hamper 
Co, has begun a crate and hamper manufacturing 
business, 


has engaged in business at 7024 


GEORGIA. Murphy (P. O. Coolidge)—Tyson & 
Boswell have started a sawmill. 

ILLINOIS. Hardin—Jacobs. Lumber & Coal Co. 
opens, 

KANSAS. Parsons—McConnel Lumber Co., of 


Labette, opening a branch. 
Ottawa—Star Grain & Lumber Co. will install 
a new yard here; headquarters, Kansas City. 
MISSISSIPPI. Noxapater—Legan & McClure 
Lumber Co, starting a sawmill. 


MISSOURI. Carrollton—R. J. Hurley Lumber 
Co. building new yard. 

OREGON. Pendleton—Pioneer Shingle Co. re- 
cently began business. 

PENNSYLVANIA. Scottdale—Dexter Lumber & 


Flooring Co. has 
turing plant. 

TENNESSEE. Knoxville—Greenway Home 
Builders starting a planing mill. 


opened a hardwood manufac- 


TEXAS. Pecos—I. L. Gilmore has started a 
retail lumber yard. 
WYOMING. LaGrange—R. C. Raben opening a 
lumber yard, 
. 7 
New Mills and Equipment 
ARKANSAS. Stout Lumber Co, is 





rushing the rebuilding of the planer mill here re- 
cently destroyed by fire. 

Russellville—Export Cooperage Co. will build a 
cooperage plant on the site recently purchased in 
the western part of the city. 

CALIFORNIA. Los Angeles—E. Halm_ has 
begun construction of a 100x200 ft. woodworking 
plant at 619 Avalon Blvd. to cost $90,000. 

GEORGIA. Tallapoosa—Georgia Cooperage Co. 
establishing a heading mill here in connection with 
the lumber plant of the Jackson Bros. Lumber Co. 

MISSISSIPPI, Charleston—Gary & Sayle are re- 
ported planning to rebuild hardwood mill near 
here destroyed by fire recently with a loss of 
about $40,000. 

OKLAHOMA. Oklahoma City—Oklahoma Fur- 
niture Mfg. Co., 101 E. Grand Ave., has let the 
contract for $60,000 addition. 


Casualties 


CALIFORNIA. of Nibley- 
Stoddard Lumber Co, destroyed by fire. Will be 
rebuilt at once. 

INDIANA. Rockport—Thompson & Youngblood 
Hardware & Lumber Co., loss by fire between 
$50,000 and $75,0000. Will be rebuilt. 

IOWA. Washington—White Yards 
by fire, $25,000. Will be rebuilt. 

NEW YORK. Buffalo—Fire in the lumber shed 
of the Lexington Lumber Co. caused loss of $5,000. 

Caledonia—Woodworking factory of the F E. 
Holbrook Co. was burned with loss of $50,000. 

OREGON. Brownsville—Sawmill of Stanwood 
Lumber Co. destroyed by fire; will be rebuilt. 

Lakeview—Edgerton & Adams sawmill has been 
damaged by fire. 


PENNSYLVANIA. Waynesboro—Planing mill, 
office and quantity of lumber destroyed at plant 
of Waynesboro Lumber & Coal Co. Loss, $40,000. 
Owner, Wm. A. Danzer, Hagerstown, A 

TEXAS. Dimmitt—Panhandle Lumber Co., loss 
by fire in warehouse, $20,000. 

VERMONT. Whitingham—L. 
fire in sawmill, $10,000. 

WASHINGTON. Finley — Sawmill of John 
Dower Lumber Co. damaged by fire; loss, $7,000. 

WEST VIRGINIA. Huntington—Ackerman Bros. 
Lumber Co., loss by fire, $100,000; plant and yard 
destroyed; will be rebuilt. 





(Inc.), loss 


H. Sawyer, loss by 





The Southwest Has 
An Inexhaustible 
Supply of Timber 


If you have been 
worrying about where 
to obtain high quality 
lumber for years to 
come, we want you to 
read the following ar- 
ticle which appeared 
in a recent issue of 
“The Earth,” published by the Santa Fe 
System Lines. 





66° HE lumber industry in New Mexico 
Sawed 127,000,000 board feet of 
lumber in 1926, and mills in Arizona 
115,000,000 board feet. Sixty-seven saw 
mills were in operation in New Mexico, 
and twenty-three in Arizona. Much of 
the timber manufactured into lumber 
in both states is cut in national forests 
under strict regulations of the Federal 
Forest Service. The lumbering is there- 
fore conducted in such a way that it 
does not exhaust the timber supply. 
New Mexico and Arizona have a large 
supply of western yellow pine and also 
a good supply of white pine. Both 
states ship much lumber to the Pacific 
coast and to states in the middle west 
and east of the Mississippi River.” 


Don’t forget that our four mills are located 
in the heart of this wonderful timber belt 
and are supplied with logs from these big 
tracts of government timberlands. Get in 
touch with us when you want a reliable, 
long-time source of supply of fine quality, 
light weight, soft textured yard and shed 
stock, shop and factory lumber, box and 
crating material. Our Arizona White Pine 
lumber is recognized as the Pick of the 
Pondosas. A trial order will convince you 
that it is a superior product. 


southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A. Hood. Pres. J.A Robison, Secy 
WG. Ramshaw, VP. RF. Lilley, Treas. 
Selling Entire Qut, _= of 
Come Lumber Corp. ite Pine Lumber Co 
Cady Laer Ci Berna Ilo, N.Mex. ; 

Standa: mber Mills, 

att Standard. Ariz. ” 

tuted Capacity 300 Million feet 

MAIL THIS COUPON NOW | 

Southwest Lumber Sales Corp. | 

Albuquerque, New Mexico | 
Please put my name on your mailing list to re- 

ceive market data, stock lists, prices, etc. | 
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il 
ie llow Pine 


The Aristocrat of Structural Woods 





Good timber, 
expert milling, 
careful grading 
and prompt 
shipments. 


R.W. WIER 
Lumber Company 


First National USTON, 
Distributors:— WierLong Leaf Lumber. 
Mills :- Wrergate,Texas 


ITUATION 


























Yellow Pine 


‘Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 














CENTURY, FLORIDA 


sia Why Worry 


about holding your trade when 
you can get lumber like our 


mo ON. C. Pine &%" 


Long and Shortleaf Yellow ne wn 4 
or dressed—Car and Cargo Shippers. 


| Ellington & Guy, Inc., word carcina 
* Pelahatchie . 


Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 
YELLOW PINE 


| moma Joists, Boards, Shiplap, K. D. Rough Finish. 



































White Pine MINNESOTA 
WESTMONT 








LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











Freight Rates and Lumber Prices 


Wasuincton, D. C., June 20.—Freight rates 
are not responsible for fluctuations that have 
taken place in the past three years in both mill 
and retail prices of lumber, such fluctuations 
usually having been more than the freight 
rates. This is the finding of the bureau of 
railway economics following a study of the 
relationship of freight rates to lumber prices 
and also to distribution. It was the first lum- 
ber study to be made by the bureau and ap- 
plies only to rail shipments. The prices used 
in the study for the various grades of lumber 
were obtained through the codperation of lum- 
ber organizations throughout the country. The 
study covered more than a year. 

“Mill prices of lumber fluctuated irregularly 
from month to month throughout the period 
studied,” says a bulletin issued by the bureau. 
“On rare occasions did the average price re- 
main unchanged for two consecutive months. 
The monthly fluctuations varied from a few 
cents to several dollars a thousand board feet 
on each size in every grade. These fluctua- 
tions were irregular not only as to amount but 
also as to direction, the prices for some sizes 
advancing while for others they declined. 
These spreads were in many instances several 
times the freight rates on a thousand feet of 
lumber even from the most distant milling 





were the only States from which there’ were 
no rail shipments. 

Production of lumber in the United States 
during the five years from 1922 to 1926 aver- 
aged 35,288,000,000 board feet annually, of 
which the softwoods constituted 29,827,000,000 
feet or 82.9 percent, and the hardwoods, 6,161,- 
000,000 feet or 17.1 percent. During the years 
1923 to 1926, the annua! production of both 
kinds of wood was remarkably steady. The 
total production in 1926 was 36,935,930,000 feet. 

Out of the total production of lumber in the 
United States in 1926, production of southern 
pine ranked first with 11,751,647,000 feet or 
31.8 percent of the. total production of this 
country; Douglas fir ranked second with 8, 
806,535,000 feet, or 23.9 percent; western pine 
was third with 3,172,975,000 feet, or 8.6 per- 
cent; oak was fourth with 2,190,504,000 feet, 
or 5.9 percent, and hemlock was fifth with 2,- 
158,652,000 feet, or 5.8 percent. The produc- 
tion of these five species combined amounted 
to 28,080,313,000 feet or 76.0.percent of the 
entire lumber production of the United States. 


Cartoon Depicts Handicap 


E. A. Talbot, of E. A. Talbot & Co., ac- 
countants and auditors, who are specialists on 
lumber manufacturing costs, has presented in 
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Cartoon by E. A. 


Talbot & Co. depicting the 





lumber 


biggest handicap encountered by the 


manufacturer 


point from which the various markets ob- 
tained lumber. 

“Retail prices of lumber also fluctuated at 
irregular intervals during the three years in 
all of the markets. While the same prices 
often prevailed in a given market for many 
months, at other times the period of stationary 
prices was of short duration. The changes 
were usually abrupt and in most instances of 
a relatively large amount. On the other hand, 
freight rates on lumber remained substantially 
the same throughout the price period.” 


Only three States, California, Oregon and 
Washington, distributed lumber in every State 
of the Union, although rail shipments from 
each of the following States, Mississippi, 
Louisiana, Arkansas, Michigan, Texas, Ala- 
bama and Idaho, were distributed in more than 
forty States. North Dakota and Nebraska 


a graphic cartoon his idea of what constitutes 
the biggest handicap of the tumber manutac- 


turer. In presenting this cartoon Mr, Talbot 
says: 
We hope this will not be treated as a 


criticism; it is rather an effort to present in 
concise form what years of intense study 
have proved to us to be the underlying cause 
which prevents the industry from reaching 
the position it deserves as a stable, income 
producing enterprise. We are frequently cor- 
fronted with the question, “What is the use 
of knowing more of costs; we must sell at 
the market.” That goods must be sold at 
the marget is true in time of depression or 
lack of demand. Obviously in time of de- 
mand, one should get full average market for 
his product; yet in the majority of cases 
lumber manufacturers seldom reach this mar- 
ket average because without knowledge of the 
true cost of their product they can not cor 
rectly price it. ' 
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Religion 


“I don’t belong to any church,” 


He said. “A man don’t need to. 
But any man my life can search, 

And nothing it will lead to. 
Because I’ve lived my life as straight 
As most men do, I calculate; 

And in this world, and in the next, 

I guess that’s all the Lord expects. 


“I never claimed what wasn’t mine, 

I never stole a penny. 

Folks have religions that are fine, 

But that’s as good as any. 
Although the deacons pray and shout, 
That’s my religion, and about 

As good as any that I see, 

And all the Lords expects of me.” 


And then we stopped a place to view, 
Some land of this good neighbor, 
Where he had sent a man to do 
Some necessary labor; 
But still a roof required repair, 
The weeds were growing ev’rywhere, 
And then my friend was wroth indeed, 
For not a hand had planted seed. 


The idle fellow came along, 
And roundly was berated. 
“T haven’t done a thing that’s wrong,” 
Indignantly he stated. 
“Of course, I haven’t done the chores, 
And all I’ve done is stay indoors, 
But you can’t say, for no man can, 
I haven’t been an honest man.” 


“Why do you think I sent you here?” 
My angry friend demanded. 

“The spring is over, summer near, 
And ev’ry farm short-handed, 


And yet you sat around all day 

And never did a wrong, you say. 
But I can’t see (and I’ve got sight) 
Just where you ever did a right.” 


The creed of only being square 
Will never do you, brother, 
In that neglected vineyard there, 
Or life, or any other. 
A man may never swear or rob, 
And yet religion is a job, 
To build. God’s house, to weed sin out, 
A job he ought to be about. 


We See b’ the Papers 


What we can’t understand is Mr. Coolidge 
having to go somewhere to keep cool. 


The sad thing about being the president’s 
dog is that the dog doesn’t know it. 


The hardest thing to believe about these flood 
stories is that it is the Levys that are broke. 


As a boss, The Tribune is pretty fine.—Chi- 
cago Tribune. That’s the way most bosses 
think. 

“One Thousand Homeless as Levees Go 
Out.” As a matter of fact there are millions 
homeless because everybody goes out. 


The rumor around here is that the Demo- 
crats are going to nominate Wesson for vice 
president and try to catch the Chicago vote. 

All the nations of Europe are co-operating 
to save Gen. Nobile and his 15 companions. 
The same kind of co-operation in 1914 would 
have saved many more. 

In Michigan now you can get life for a 
fourth violation of the prohibition law. 
man who would drink that stuff four times 
ought to be sent up for his life to save it. 





The Republican National Convention 


This department has attended Republican 
national conventions before, but never one that 
we enjoyed as much as the one at Kansas City. 
Every word could be heard distinctly, the 
weather was perfect. We sat with our feet on 
the fender, smoked our pipe, and enjoyed the 
oratory in perfect comfort. Attending a na- 
tional convention in one’s own living-room is 
vastly more fun than attending one in some- 
one’s gallery seat. 

There was a personal interest in the fact 
that Senator Fess, of Ohio, was the temporary 
chairman, and Senator Moses, of New Hamp- 
shire, the permanent one. It brought back a 
night in New York with startling vividness, as 
their voices floated in over the radio. 

On this night in question, Senator Fess and 
this department were to double in addressing 
the National Wholesale Dry Goods Associa- 
tion at the Waldorf. The same night, Senator 
Moses was addressing the National Association 
of Shoe Manufacturers at the Astor. 

The latter organization had a bright idea, 
and it was arranged that this department 
should speak first and Senator Fess last at the 
Waldorf, and Senator Moses first and this 
department last at the Astor. The scheme 
worked perfectly. As soon as we ran out of 
breath at the Waldorf, Senator Fess took up 
the load, and, after a mad dash in a taxi to 
the Astor, we slid into a seat alongside the 
senator from New Hampshire, and in a few 
minutes took up the oratorical burden there. 

When we concluded and sat down, we 
turned and said to Senator Moses: “This is 
the happiest night of my life.” 

“How so?” 

“Generally, I have to listen to some darned 
United States senator, before or after. To- 
night I haven’t had to listen to anybody but 
myself.” 

Senator Moses is one of the wittiest men in 


the Senate, as the gentleman from West Vir- 
ginia will long remember. We recall hearing 
him open an address on another occasion in 
these words: 

“So that we may understand each other right 
from the beginning, gentlemen, I wish to say 
that I believe in infant damnation and a high 
protective tariff.” 

Then he plunged into his subject. 

Now that the headaches and the convention 
are over, and the Republicans have come to, 
or partly so, they will marvel that they ever 
thought of nominating anybody else. With the 
exception of Charles Evans Hughes, there is 
no more able man in the country than the sec- 
retary of commerce. Our good friend Frank 
Lowden is, of course, the only other able man 
in public life at all, but he eliminated himself 
—not when he sent his letter to the convention 
but months before when he came right out and 
admitted that he favored the equalization fee, 
right when he was well on his way to the 
nomination. 

It is one of the tragedies of politics, and not 
an unusual one, that the very idea of an 
equalization fee, for which Frank Lowden 
sacrificed the presidency, was next day prac- 
tically abandoned by McNary himself. Gov. 
Lowden is the modern Blaine of his party, as 
Champ Clark was in his, eight years ago the 
victim of a fool friend, and now the victim ot 
a situation which his friends created. 

All the above, of course, is this department’s 
personal opinion, not even shared by the man 
at the next desk, and probably wrong. And, 
while we are about it, we might as well also 
predict the result of the election. This depart- 
ment believes that the adoption of an out-and- 
out dry plank by the convention assures Re- 
publican success. (He’s all wet.—Printer.). 


P. S. No, all dry. 








IN 
ONE 
CAR 


- 


FLOORING— ® 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 


2 oper Z 


Dealers who have an eye on 
profits readily see the advan- 
tages in buying the Meadow 
River variety all in one car. 

Meadow River Brand insures 
you quality ; it insures you and 
your customers’ thoroughly 
-well manufactured stock ; it in- 
sures you value; it insures you 
a good profit. 

All Meadow River stock is 
cut from famous West Vir- 
ginia timber—the cream of the 
timber in the Appalachian area. 
Careful handling and loading. 
























Your inquiry will not obli- 
gate you. Let us quote ona 
mixed car Meadow River 
stock, 


The Meadow River Lumber Co. 


RAINELLE, WEST VIRGINIA 


Meadow 


River 
BRAND 


THE BRAND FOR SATISFACTION 
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GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 











Poplar 
Magnolia 
Oak 
Beech 





F Eastman- 
Gardiner 


Hardwood Co. 
Laurel, Miss. 














Member Hardwood Gum 
Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 
Established 1847 


C.B. Richard & Co, | st 


29 Broadway, NEW YORK 3 Customs Brokers. We 
Ocean Freight = snf‘iscount arate. 
Brokers for exports & imports 








Special department handling export lumber shipments } 


CI LOUISIANA Co 
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1.C. R. R. 





on MOND, La. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 











WATT [UMBER COMPANY 


ance 


Shortleaf Yell Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 





News Notes from Ame 


Spokane, Wash. 


June 16—With stocks more and more de- 
pleted, and production lagging with demand 
in excess of it, prices of Inland Empire pines 
have been advanced and are firm at the new 
figures. 

To unify and co-ordinate the efforts of the 
traffic managers of the various Weyerhaeuser 
mills, these officials met recently at Everett 
and formed a permanent organization to be 
known as the Weyerhaeuser traffic committee, 
with A. G. Kingsley, traffic manager for the 
Weyerhaeuser interests at St. Paul,’as chair- 
man, and W. J. Weisman, traffic manager for 
the Weyerhaeuser Sales Co., Spokane, as secre- 
tary. 

Don Lawrence, assistant general managet 
of the Weyerhaeuser Sales Co., is now in the 
East on a business trip. : 

H. N. Wheeler, chief lecturer for the Forest 
Service, gave an illustrated lecture, the Lure 
of the Forest, at the regular meeting of the 
Spokane Hoo-Hoo Club yesterday noon. Mem- 
bers of the Lions and Kiwanis clubs, and of 
the, Izaac Walton League, were present as 
guests, and it was also Ladies’ Day. 


Tacoma, Wash. 


June 16.—Announcement of the committees 
which will have charge of the annual golf 
tournament sponsored by the Tacoma Lumber- 
men’s Club, was made by President E. W. 
Demarest at the regular meeting yesterday. 
George W. Cain has been named general chair- 
man. The tournament committee is composed 
of J. A. Gabel, chairman; W. L. Rawn, Harry 
Matthews and A. H. Landram. The entertain- 
ment committee includes A. K. Martin, chair- 
man; James Dempsey, Karl B. Kellogg, J. C. 
Buchanan and R. L. Dickman. The publicity 
committee is composed of Paul H. Johns, 
chairman; H. D. Dowling, J. G. Newbegin and 
W. J. Noonan. The date for the tournament 
has not yet been set but it will probably be 
held early in August. 

Lee Gaynor, of the Gaynor Masters Lumber 
Co., was introduced as a new member of the 
club and expressed his pleasure in joining the 
organization. 

An invitation was read from the Young 
Men’s Business Club of Tacoma, asking the 
lumbermen to merge next week’s meeting with 
the former organization and arrange a lumber 
program. The club declined to give up its own 
meeting, but authorized the appointment of a 
committee to provide speakers for the other 
gathering. Ernest Dolge was named chairman 
of this committee, with John Dower, Paul H. 
Johns, J. C. Buchanan and C. S. Chapman as 
his assistants. An effort will be made to have 
Col. W. B. Greeley as the principal speaker 
for the occasion. 

President Demarest read a reply from the 
city to the club’s request that the new fire- 
boat to be constructed be built of wood. The 
city council declined to change the specifica- 
tions, which call for a steel hull, and inclosed 
a letter from the fire underwriters in which 
it was stated that full-rate credit could not 
be given for a wooden hull fireboat. 

The regular meeting of manufacturers was 
held following the club meeting. 

One of the series of .meetings being held 
this week by the West Coast Lumbermen’s 
Association took place in Tacoma last Tues- 
day. Nearly all the local mills were repre- 
sented and the attendance included represen- 
tatives of door factories and other firms 
handling wood products. The meeting was ar- 
ranged by Maj. Everett G. Griggs and George 
S. Long, Tacoma’s members on the associa- 
tion’s board of trustees. Col. W. B. Greeley 
was the principal speaker, and outlined the 
association’s program for the development of 
markets for Pacific coast lumber and for bet- 
ter organization of the industry. Myron 
Woodard, of Silverton, Ore., presided. Besides 
the lumbermen a number of local bankers and 
several city officials were guests at the meet- 
ing. 

Cargo shipments of lumber over the Tacoma 
docks showed a marked increase this week. 
From the McCormick, Shaffer and Baker docks 


—_—_— 


and Portacoma piers, 6,445,000 feet; 
& Tacoma Lumber Co., 1,370,000 feet; Defi- 
ance Lumber. Co., 1,450,000 feet; Puget Sound 
Lumber Co., 1,300,000 feet; Dickman Lumber 
Co., 2,450,000 feet; Tidewater Mill Co., 350,000 
feet; Wheeler, Osgood Co., 400,000 feet, and 
Tacoma Harbor Lumber Co., 500,000 feet—a 
total of 14,265,000 feet. Destinations: Atlan- 
tic coast, 4,745,000 feet; California, 2,150,000 
feet; Japan and China, 3,985,000 feet; Europe, 
2,100,000 feet; Hawaiian Islands, 50,000 feet, 
and Alaska, 1,235,000 feet. Other than lum- 
ber: The Atlantic coast took 6,000 doors, 
1,500,000 shingles and 2,000 bundles broom 
handles. Japan took 100 tons box shook. 
Europe took 20 tons floor blocks, 500 bundles 
broom handles, 1,540 doors, 180 tons plywood 
and seven tons casings. The Hawaiian Islands 
took 1,000 doors. 

Construction of the Union Bag & Paper 
Co.’s new plant is proceeding rapidly. E. B. 
Murray, of New York, president, visited Ta- 
coma this week and expressed his satisfaction 
at the progress being made. 


Portland, Ore. 


June 16.—Lumber took an upward swing 
during the week, and the market is consider- 
ably stronger than it was even a week ago. 
California business has improved greatly. It 
is admitted everywhere among lumbermen 
that volume is good and that prices are stiff- 
ening. 

It is evident that the West Coast Lumber- 
men’s Association will have an increased mem- 
bership as a result of meetings held in 
Eugene and Portland. The Portland luncheon 
meeting on Monday attracted close to a hun- 
dred men, many of whom were not affiliated 
with the association. A large percentage of 
those present signified their desire to join in 
the trade extension campaign, and their will- 
ingness to pay the proposed assessment of 
5 cents a thousand on logs or lumber sold, 
or 10 cents.in instances where the mill does 
its own logging. 

Business was more or less disturbed here 
last week by the celebration of Portland's 
annual Rose Festival. 

District Forester C. M. Granger and W. H. 
Gibbons have gone to Madison, Wis., to attend 
the annual research conference at the Forest 
Products Laboratory. 


Vancouver, B. C. 


June 16—General market conditions are very 
strong. The domestic demand still continues 
very good, and there is a considerable amount 
of timber cutting offering. The mills have 
booked practically all the Japanese business 
they require until the end of July. Inquiries 
are beginning to come in from Australia for 
August shipment, and it looks as if this mar- 
ket is coming along very favorably. China is 
also inquiring for considerable lumber. The 
demand for clears from the United Kingdom 
and Continent still continues good. Prices 
may be said to have advanced at least $2 on 
common, and $4 on clears, during the last ten 
days. Shingle business continues in good vol- 
ume. In fact there is more than the mills 
can handle, with prices firm. Eastern Canada 
business continues in fair volume. Prices re- 
main unchanged this week, although they 
show a tendency to strengthen. 

The fir log market is very weak. Inven- 
tories are being taken, and it is expected that 
stocks will be at least as plentiful as at this 
time last year, with consumption slightly less. 
One encouraging feature is the increasing 
strength of the lumber market, which, in con- 
nection with the probable decline in log pro- 
duction in July and August, should bring 
about firmer fir log prices. Most of the sales 
reported during the last week were $1 below 
list. The cedar log market continues excep- 
tionally strong and a rise in Nos. 1 and 2 lum- 
ber grades is expected to be announced at the 
first of next week. This will bring the list 
to $17 and $25. No increase is foreseen in the 
list price of shingle booms, except in the 
case of No. 1, which will probably be in- 
creased to $24, the present list being $8, $16, 
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icas Lumber Centers 


$23. Assorted No. 3’s for tie cutting have been 
sold at $9 for the last two months and it is 
expected that this price will be confirmed as 
official next week. The stock of cedar logs 
in the water is very much lower than it was 
at this time last year. The hemlock log mar- 
ket continues firm at $11, and there is no 
indication of a surplus in this species. 


Astoria, Ore. 


June 16.—Intercoastal shipments of lumber 
from the Port of Astoria district in May 
aggregated 13,910,000 feet, outranking for the 
first time in a long while the movement to 
coastwise or foreign ports. Total May ship- 
ments were 33,105,000 feet: Coastwise, 8,800,- 
000 feet; intercoastal, 13,910,000 feet, and for- 
eign, 10,395,000 feet. 


Los Angeles, Calif. 


June 16.—Taken from practically every pos- 
sible angle, the southern California lumber 
market has seldom been in a better position 
than it is right now. Reserve stocks at the 
Los Angeles-Lorg Beach harbors have been 
cut down to the minimum, there being just 
about 2,500,000 feet of A-1 items. The short- 
age has become so pronounced that ships 
withdrawn from the route months ago are 
being put back into service. Building of resi- 
dences in Los Angeles and surrounding cities 
has assumed much larger proportions than 
was even expected during the early part of 
the season. Retailers in many instances have 
low reserves and are buying for immediate 
delivery. They ask very few questions con- 
cerning the price. A number of the mill rep- 
resentatives are refusing to state delivery 


dates. 
Duluth, Minn. 


June 18.—Expansion in inquiry for box lum- 
ber and in shipments. of mixed carlots of 
northern pine building items were features 
during the last ten days. Retailers are buy- 
ing for immediate requirements only. Duluth 
yards report an active trade. Interior finish 
plants are busy. The market was reported 
to be holding firmly at current lists. Opera- 
tors of portable sawmills at northern Minne- 
sota points have been in receipt of fairly 
active demand for box lumber and lath and 
are increasing their output. Larger mills 
have been placed in strong position through 
liberal sales of medium grade lumber while 
stocks of lowers are fairly well cleaned up. 
Some shipments have had to be delayed until 
the new season’s cut is dry. Recent heavy 
rains have raised the levels of lakes and 
Streams and aided in the log movement, and 
the amount that wil]l be left in the woods is 
negligible. The larger sawmill companies on 
this market are not planning upon any sum- 
mer logging, as conservative policies are being 
pursued. The Weyerhaeuser interests at Clo- 
quet and the Virginia & Rainy .Lake Co. at 
Virginia, Minn., are continuing to push con- 
struction on logging railroad extensions. 


Milwaukee, Wis. 


June 18.—Firmer prices on many items are 
being quoted here following receipt of the new 
discount card from western pine mills. Se- 
lects in Idaho white pine are firm and thick 
selects are scarce, as is No. 1 common. There 
is a fairly plentiful supply of No. 2 Idaho 
white pine. In No. 3 Idaho white pine, some 
thicknesses are plentiful while others are 
scarce. No. 4 is moving freely, with stocks 
light, and No. 5 is searee. Pondosa selects 
are firming up while No. 2 common has gained 
considerable strength. Fir and larch dimen- 
sion are both quoted higher, as there is very 
little available. White fir and cedar stocks are 
very low. Pondosa shop is searce and prices 
are advancing. 

tetailers here are taking lumber in good 
lots, as they are selling some good bills at 
better prices than prevailed during spring. 
Sash and door plants here are meeting serious 
competition from outside firms. Prices are 


being cut to a point where there is not much 
profit in the orders. 

C. Van de Koppel, supervising forester from 
Celebes, Dutch East Indies, was a visitor at 
the Forest Products Laboratory, Madison, 
Wis., last week. Mr. Van de Koppel is in 
search of information regarding the utiliza- 
tion of copal, teak and rattan. 


Kansas City, Mo. 


June 19.—An increase in lumber demand, 
amounting to as much as 20 percent in some 
cases, was noted by sales managers last week. 
The increase was well distributed over the 
buying territory, and was said to come in the 
regular course of business and mostly from 
country yards. The comparatively small de- 
mand from city yards continues to be the sore 
spot in this market. The wheat harvest has 
begun in the more southerly sections of the 
belt, and reports indicate a huge crop. Kan- 
sas farmers alone are expected to get around 
$225,000,000 for their wheat this year, so that 


country lumber dealers have reason to feel. 


good over the prospects for their business. 
W. S. Guffey, for the last eight years man- 
ager of the J. M. Byrne Lumber Co.’s yard in 
Kansas City, Kan., has organized the W. S. 
Guffey Lumber Co. and bought the yard. 


Minneapolis, Minn. 


June 19.—Conditions appear to be brighter 
in the local market. It is becoming more 
stable, probably because of the letup of heavy 
inroads of West Coast production. 

After being out of the lumber business for 
a time, J. T. Fryer, formerly sales manager 
for the H. B. Waite Lumber Co., has joined 
the sales staff of the Oliver & Leisure Lum- 
ber Co. 

The H. B. Waite Lumber Co.’s_ northern 
lumber and lath business is being taken over 
by the A. A. Rogers Co. The president of 
the A. A. Rogers Co. is Alan Rogers, general 
manager of the H. B. Waite Lumber Co. The 
business of the A. A. Rogers’ Co. will be car- 
ried on in the offices of the H. B. Waite Lum- 
ber Co. in the Frontenac Building. 


Toronto, Ont. 


June 18.—In Ontario there is a fairly good 
demand. Retail prices have not been. ad- 
vanced in keeping with wholesale. A _ satis- 
factory development is the disappearance of 
much of the aggressive price cutting that pre- 
vailed last year. There is a general feeling 
that the outlook for trade during the next 
two or three months is fairly good, and that 
retail prices may be expected to stiffen grad- 
ually. Prices of hemlock are firmer and the 
sizes most in demand are scarce. Spruce and 
jack pine are active and quotations are from 
$2 to $3 higher than they were a year ago. 
There is a scarcity of dry lumber in the sizes 
that are chiefly in demand. Red pine is hard 
to find, particularly in 12-foot lengths. There 
is a fair movement of white pine, chiefly in 
lower grades. Lath are quiet. British Co- 
lumbia shingles continue firm. Western woods 
appear to have a tendency to advance in price. 
Lists which became effective in Toronto a few 
weeks ago are well maintained. The Ottawa 
district has suffered this year on account of 
great floods in the Ottawa Valley. It is 
stated that the destruction has been greater 
than for forty years. The district is now 
gradually recovering, with mills starting up 
again. 

Arrangements have been completed for. the 
annual midsummer outing of the Ontario Re- 
tail Lumber Dealers’ Association. The event 
will take place at Montreal, where the Mont- 
real Retail Lumber Dealers’ Association and 
the Quebec Province Retail Lumber Dealers’ 
Association will act as hosts, The outing will 
open on Friday, Aug. 3. 

The annual lumbernten’s picnic, held by re- 
tailers, wholesalers and Hoo-Hoo of the City 
of Toronto, on June 15, at the Lakeshore Golf 
and Country Club, Clarkson, Ont., was a great 
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Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 
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success. Henry Isherwood, secretary of Hoo- 
Hoo, St. Louis, Mo., was a welcome visitor. 
The Border Cities Lumber Dealers had a big 
time on June 15. A short business meeting 
was held at the Prince Edward Hotel, Wind- 
sor, Ont., following which the party traveled 
out to the Roseland Golf and Country Club. 


Jackson, Miss. 


June 18.—The southern pine operators have 
suffered very serious losses during the last 
two weeks through a series of rains and 
cloudbursts. A fall of ten inches was re- 
ported in some sections. A number of the 
railroads were unable to operate for about 
four days. Logging lines were very seriously 
damaged, and practically every mill in Missis- 
sippi has been closed down one to five days. 
Some mills report that their damages are of 
such serious nature that they will be forced 
to continue closed down for about two weeks. 

Sales have been good. In fact, most mills 
are in trouble on shipments. Sales of B&bet- 
ter have been much larger this'week. Bé&bet- 
ter flooring has moved out nicely. No. 1 and 
C flooring, 3- and 4-inch, has also been in 
good demand. Four-inch No. 2 flooring is 
reported scarce and is moving freely at 
around $21, f.o.b. mill. The small mills report 
a good demand for 4/ and 5/4 by 6-inch and 
wider rough finish. Ceiling has moved mod- 
erately in all grades, and mills report no sur- 
plus. There has been an increased demand 
for car material and framing, some mills 
Showing substantial bookings, while there 
have been sales of a few export specials, so 
that the mills have good piles of unfilled 
orders for timbers. There has been a good 
demand for dimension at satisfactory prices, 
but mills find it difficult to make shipments. 
Short 2x4-inch is selling freely at an advance 


of $1. 
Macon, Ga. 


June 18.—Roofer manufacturers report a 
continuance of the good demand that has 
been noticeable during the last few weeks. 
Prices remained firm, with most manufac- 
turers receiving $19.50 and $20.50. Inquiries 
have been plentiful, and some wholesalers are 
continuing to offer $20 and $21, the former 
price for 6-inch roofers and the latter for the 
wider widths. The mills expect further im- 
provement. Weather conditions last week per- 
mitted more active logging and manufactur- 
ing. 

Longleaf pine has been in greater demand, 
according to reports from local wholesalers. 
Prices are stronger. Mills throughout south- 
western Georgia and southeastern Alabama 
have been under great handicaps for some 
time, because of floods and rains, but oper- 
ating conditions have improved. 

L. P. Berry, secretary-treasurer Trio Lum- 
ber Co., has sold his interests to his asso- 
ciates, O. M. Peden and L. Gaissert. 


Birmingham, Ala. 


June 18.—Improved weather has speeded up 
loading at mills, and too many cars of upper 
grades are being put in transit, while there 
is not enough yard demand for the lower 
grades at the recently advanced prices, so 
that the market is somewhat weaker. AS 
farming is over, the small mills are getting 
under way, and are offering No. 2 and better 
log run rough green shortleaf dimension for 
$17, while a limited amount of similar long- 
leaf has been offered at $22@23. In shortleaf 
dimension, both rough and S4S 2x4-inch, 9- 
foot held at $19, while $16 is market for No. 2 
and better 2x6-inch, 9-foot rough shortleaf. 
The 2x4-inch, 16-foot sold down to $21, but at 
$20.50 when 8- to 16-foot lengths were in- 
cluded. The 2x8-inch, 16-foot and 2x10-inch, 
14-foot are still in demand. There is a good 
eall for low grade 2x8-inch, 14-foot. No. 3 
Florida longleaf has sold for as much as No. 2 
and better shortleaf. In 2x12-inch, the 12- to 
20-foot lengths can be sold but at the low 
price of about $25, Birmingham. Mills are 
refusing to quote on heavy longleaf joists, 
2x14- and 16-inch, as it is hard to supply dry 
stock, and they prefer to cut railroad material 
on which they can get mill inspection, so that 
specifications caling for such joists are being 
changed by architects. Car siding and lining 
are sluggish, though small amounts of 2%x6- 
inch, 9-foot dense No. 1 and merchantable are 





being taken. There is a fair call for indus. 
trial sizes at better prices, however, and rough 
green shortleaf, 3x12-inch, has sold at $25 
mill. Though 1x4-inch No. 3 flooring has been 
offered at $15.50, it finds no takers, and the 
1x3-inch No. 3 is also unsalable, so that the 
mills are cutting the material into crating in- 
stead. The No. 1, 4-inch sold at $30 but aver- 
ages $32, while B&better is slow at $34. Crat- 
ing strips, 1x4-inch No. 2 and No. 3 and bet- 
ter, were in less demand. The No. 3 and bet- 
ter sold at $15, and straight No. 3 at $14, 
There is a call for rough finish strips, B&bet- 
ter, 1x4-inch, 10- and 12-foot. The 6-inch and 
wider finish was slow. No. 3 S4S 1x6- and 8- 
inch sold at $15.50 to $16, mill, and shiplap 
at 50 cents extra, but 1x10- and 12-inch were 
dull. No. 2 rough 12-inch boards sold freely 
and brought better prices, as did the 8-, 10- 
and 12-inch in No. 1 and C, and No. 2 drop- 
ping grades. In No. 4, 1x6-inch and wider 
sold at $9, mill, and little stock is available, 
No. 1 and C finish, 1x6-inch, is strong at $31, 
mill. While small amounts of 1x10- and 12- 
inch No. 1 and C have brought better prices, 
demand is dull. All sizes and grades of rough 
finish are moving in good volume. 


Laurel, Miss. 


June 18.—Southern pine mills are running 
along at capacity, with a fair amount of 
orders, and prices. holding. Production is 
about normal. ° Exports seem to be moving 
freely, with very little change in prices. The 
mills all report the market as unchanged from 
last week. 

Philip S. Gardiner, of Eastman, Gardiner 
& Co., is attending his class reunion at the 
University of Michigan. 


Norfolk, Va. 


June 18.—The weather has not been very 
good for hauling and shipping North Caro- 
lina pine. Trading has not been as active 
as during May. 

There has not been very much demand for 
4/4 edge No. 2 and better. No. 2 and better 
4/4 stock widths, band sawn, have been moy- 
ing well. More 12-inch could be sold, but this 
width is scarce and mills do not like to sell 
it in straight cars. Good circular stock is 
still scarce, and mills are quoting higher and 
expect to get another advance. Edge 4/4 No. 
3, also No. 3 stock widths, continue very 
quiet, except with those mills able to furnish 
dressed No. 3 stock widths. No. 2 and better 
5/ and 8/4 stock widths are moving better. 
Other items of good rough lumber have been 
very quiet. 

Edge 4/4 No. 1 box, dressed and resawn, 
kiln dried, has been moving fairly well but is 
far from active. Neither rough kiln dried 
nor air dried stock is moving well. Edge 4/4 
No. 2 box,’ dressed and resawn rough, has been 
in better demand, but rough stock has been 
hard to move. No. 1 4/4 stock box, kiln or 
air dried, has been very active and is very 
searce. On all widths of No. 2 4/4 stock box, 
including 12-inch, a number of mills are now 
oversold. Dressed stock box, 5/ and 6/4, is 
in good demand and is far from plentiful. 
Box bark strips rough and dressed, have been 
more active but prices are 50 cents lower than 
in May. 

No. 2 and better flooring has sold better in 
mixed cars and sales of solid cars have been 
larger though prices have not been excep- 
tional. Some of the small planing mills are 
sold up. Kiln dried roofers are still very 
active and mills have little to offer. Air 
dried roofers continue in good demand and 
mills now quote $20 or $20.50 on 6-inch f. o. b. 
cars Georgia main line rate, while 4-inch are 
hard to buy at $16.50 to $17. Dressed framing 
has not been very active, but is very scarce. 





Brookhaven, Miss. 


June 18.—Orders last week were about 15 
percent in excess of production. On Monday, 
orders for about four and one-half days’ pro- 
duction were entered. Export trade, however, 
has slumped off. It has been rain, rain, rain, 
for most all of June and yesterday morning 
at Brookhaven there was a fall of 3.18 inches 
from 4:10 a. m. to 7:00 a. m., while twenty 
miles north, 9.2 inches fell in twenty-four 
hours. All trains east and west from here 
were annulled yesterday, and at some mills 
no switching has been possible for 48 hours. 





JUNE 
oa 
Order 
loade 
about 
last ! 
down 
for b 
Price 
upwa 
highe 
Pin 
in e) 
whicl 
heart 
low. 
to sé 
broke 
fying 
a litt 
sellir 
rush 
cially 
prett 
fairl, 
item: 
have 
parti 
but 
Beve 
show 
mixe 
but 
Pine 
thou 
Ne 
in fez 
are — 
light 
prod 





He 
sid 
Or 


mu 
is 
but 


on 








L928 


dus- 
ugh 
$25 
been 
the 
the 

; in- 
Ver- 
Tat- 
bet- 
bet- 
$14, 
bet- 
and 
id §&- 
plap 
were 
eely 
10- 
rop- 
rider 
able, 
$31, 
12- 
ices, 


ugh 


ning 
t of 
n is 
ving 

The 
from 


diner 
the 


varce. 


it 15 
iday, 
pro- 
ever, 
rain, 
“ning 
iches 
renty 
-four 
here 
mills 
ours. 





June 23, 1928 





AMERICAN LUMBERMAN 








Orders can’t be rushed, even though cars are 
loaded. Shipments for the mgnth so far are 
about 35 percent less than for the same period 
last month. The rains have just about closed 
down the small mills and logging operations 
for big mills have been badly interfered with. 
Prices taken as a whole are still showing an 
upward tendency, some items moving into 
higher ground. 

Pine flooring, 3-inch, has continued to sell 
in excellent volume, especially .rift grades, 
which are now badly oversold, except the 
heart face. All stocks of 3-inch are extremely 
low. In 4-inch, rift grades have continued 
to sell in heavy volume, with stocks badly 
proken. Sales of flat grain have.been grati- 
fying stocks of most items beginning to show 
a little decrease. No. 1 and No. 3 have been 
selling quite well. There has been a grand 
rush of buying of B&better drop siding, espe- 
cially Patterns 104 and 106, and all mills are 
pretty well oversold. No. 1 has been moving 
fairly well, and No. 2 not as well. Ceiling 
items have been selling fairly well and stocks 
have shown little increase. No. 1 and lower 
partition items have been excellent sellers, 
but there is practically no sale of B&better. 
Bevel and square edge siding items have 
shown practically no activity. Orders for 
mixed cars of molding are fairly plentiful, 
but those for straight cars are discouraged. 
Pine finish. has shown very little activity, 
though special grades are selling for export. 

No. 2 4-inch fencing stock has been selling 
in fair volume, but high prices in this section 
are keeping down business. Stocks are fairly 
light and orders are about keeping pace with 
production. The 6-inch No. 2 fencing and 








a few sales are being made against the green. 
There has been a very heavy demand for No. 
3 dimension. 

Pine lath have been in better demand than 
for a year, and prices now stand at $3.50 
f.o.b. mill for No. 1, and $2.50 for No. 2, kiln 


dried. No. 1 lath are oversold for about six 
weeks. A lot of mills discontinued making 


lath on account of unsatisfactory prices. 


Bogalusa, La. 


June 18.—Headed by J. B. Bishop, of Pinola, 
its chairman, the State forestry commission 
of Mississippi spent Wednesday of last week 
in and around Bogalusa inspecting the for- 
estry work of the Gréat Southern Lumber Co. 
and other lumber industries of Bogalusa and 
the Louisiana State forestry school. After the 
inspection of these projects, members of the 
commission were the guests of the Great 
Southern Lumber Co. at luncheon at Pine Tree 
Inn. All of them expressed themselves as 
amazed and most enthusiastic over the meth- 
ods employed at Bogalusa, and of the success 
achieved. One of the most forceful impres- 
sions received was of the progress made in 
the protected area, as compared with the un- 
protected area. They were shown methods in 
detail, starting from the pine nurseries where 
between 10,000,000 and 12,000,000 young trees 
are sprouting, and going from there into the 
plantations where they viewed the progress 
of the trees from one year old. up to eight. 
Mr. Bishop expressed the opinion that the in- 
formation gathered during this visit would 
prove of much benefit to the commission in 
planning the forestry work of Mississippi. 

Col. F. L. Peck, 








president J. J. Newman 
Lumber Co., Hatties- 
burg, Miss., and presi- 
dent Mississippi Cen- 
tral Railroad, as well 
as one of the oldest 
directors of the Great 
Southern Lumber Co., 
accompanied by Sam 
Monetou of Brook- 
haven, Miss., vice pres- 
ident and general man- 
ager of the J. J. New- 
man Lumber Co., has 
been spending several 
recent days in Boga- 
lusa looking over the 
industries here. 

Prof. Ivar Trigard; 
in charge of the Gov- 
ernment Experimental 
Forestry Station at 
Stockholm, Sweden, 
spent Saturday and 
Sunday of last week in 
Bogalusa studying the 
reforéstation project of 
the Great Southern 
Lumber Co. Professor 








attractive 


Here is an 
siding. 
Ore., where everybody seems to be struck with the idea that they 


modest little cottage 


must have 


but still comfortable. 


built 
It is one of thousands such homes in the environs of Portland, 


a place to spend the week-ends away from the city. 
is a 2-room cottage with no more conveniences than those required, 
In the foreground is one of the kiddies holding 
on a string a black bass that was caught in the lake on which this 
particular summer colony is located, 


Trigard was accompa- 
nied by his wife, and 
they were escorted by 
R. H. Lafman, general 
manager of the Boga- 
This usa Paper Co. The 
visitor was much im- 
pressed with the mag- 
nitude of the forestry 
project in this section 
and the methods em- 
ployed. 


of fir beveled 





flooring have continued to sell in a big way, 
and stocks are rather low in both longleaf 
and shortleaf. In No. 2 longleaf boards, 8-, 
10- and 12-inch, air dried, soda dipped are in 
fair supply, but kiln dried are rather scarce. 
The 8-inch No. 2 have been selling fairly well, 
but 10-inch have been very heavy sellers and 
prices have been increased again on 10-inch 
shortleaf. The 12-inch No. 2 shortleaf had an 
excellent run and sales ran very much in 
excess of production. The 5/ and 6/4 No. 2 
have shown little activity and stocks are very 
low. In No. 3 fencing, 4-inch have been sky- 
rocketing and all mills are oversold. The 
6-inch No. 3 have been doing likewise. The 
8-, 10- and 12-inch No. 3 have been moving in 
fair volume. Box shook orders have been 
moving rather well. . 

Stocks of 2-inch dimension continue very 
badly broken, with sales running well ahead 
of production both in longleaf and shortleaf. 
Stocks coming dry are very low, and quite 








Cc. W. Goodyear, of 
Buffalo, N. Y., vice 
president and treasurer of the Great Southern 
Lumber Co., is spending several days here 
inspecting the various industries in which he 
is interested. Col. A. C. Goodyear, president 
Great Southern Lumber Co., is expected to 
arrive here today. 

The Louisiana University Forestry School 
camp, located on the 1,000-acre tract of land, 
ten miles west of Bogalusa, donated by the 
Great Southern Lumber Co., opened Wednes- 
day with Prof. G. E. Marckworth in charge. 
Prof. Marckworth and associates have been on 
the ground for the last week preparing for 
the opening of school. The full enrollment has 
not been determined at this time, but judging 
from applications it is believed that not less 
than thirty pupils will be enrolled. The Great 
Southern Lumber Co., through its vice presi- 
dent and general manager, Col. W. H. Sulli- 
van, will again pay the expenses of five high 
school graduates from Washington Parish. 
The school will be in session until July 24. 




















Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
- HEMLOCK - CEDAR 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 



































































































WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awar i€ PS 
honors Panama-Pacte GRAND PRIZE 
| pneneneenneenemannndennalllininamesnetntemental 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (70 Of OF FOR ens ates. 
CI CALIFORNIA CFC 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 
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Lumbermen’s Exchange | 
R. F. PRAY R. H. BROWNE 
White PINE 
California Sugar PINE 
White FIR ; 
We specialize in MOULDINGS 
Box Shook and Cut Stock. 


101-13 Crocker Fret National §SAN FRANCISCO 














I California White Pine 
California Sugar Pine& — 
California 


California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


Monad Bidg., 
| Frederic S. Palmer, SAN FRANCISCO, CAL 











White 


PINE 


We invite your inqui- 
ries orders. 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 


We are pre- 
pared to furnish 
mixed cars of 


boards, dimen- 
sion moulding 
and clears to 
the yard trade. } 

















EVERY LUMBERMAN OUGHT TO HAVE 
in his house at least one book by “‘the lumberman 
poet,” or more. We suggest “Come on Home.” $2. 
postpaid. American Lumberman, 431 8. Dearborn 
St., Chicago, Ill, 
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Co PACIFIC COAST Co 








TRY OUR 


No. 2 Common S$4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


"wasn. Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. , Bon, 171, Denver, Colorado 
H.E. Wade, - - - ‘Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via; Missoula, Mont. 


Manufacturers of 


——> 












SITKA SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 


aie ee 
WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 














LOZZING raph C Bryant 


Have you a problem to solve in logging, log 











Shreveport, La. 


June 18.—Saturday was the eighth day of 
continuous rain in pine producing territory 
and naturally such weather is going to have 
considerable influence on the market. There 
is not such heavy demand, but everybody who 
has orders placed is wiring and crowding the 
mills for shipment. Production has fallen be- 
cause of the bad weather, and the mills would 
be unable to take on a great amount of rush 
business, because of difficulty in logging. 
There is a lot of common stock on hand, that 
will be ready to ship as soon as there are a 
few days of dry weather, and there has been 
the-next thing to a surplus in flooring, finish 
and the like. Prices are fairly firm, and there 
is probably more uniformity in quotations 
than for some time, because most mills have 
booked up all the orders they can conveniently 
handle in the next few weeks. There is a fair 
volume of new business appearing. Straight 
cars are now in fair demand on direct orders, 
and the mills can very well stay away from 
making transit shipments, 


Atlanta, Ga. 


June 18.—Another week of warm, dry 
weather has enabled Georgia mills to increase 
production and shipments, but southern Ala- 
bama and southwest Georgia operations are 
being retarded by floods. Many workers have 
left the small mills for their farms. Book- 
ings continued to gain and few mills report 
any surplus. Southeast retailers have been 
buying briskly, as they are doing a larger 
business than at any time in the last two 
years. There has been a slightly better de- 
mand recently for B&better grades but they 
are relatively quiet compared with Nos. 1 and 
2 common. Pine shingles are slow but red 
cedar and cypress are active. In the indus- 
trial field, demand is heavy for crating mate- 
rials, with railroads fairly active in the tim- 
ber and car material market, and textile mills 
taking mill building materials. Georgia roofer 
mills continue booking a heavy volume of 
orders. 


Jacksonville, Fla. 


June 18.—Cypress concerns are getting a 
very nice volume of business. This report 
seems to be general. At least one of the 
larger Florida pine manufacturers has re- 
ported that its volume of business is every- 
thing it could possibly ask, and it is sold 
right up to the saw on every item on its 
list. Furthermore, it has increased its prices 
recently an average of about one dollar and 
has been able to get this increase without 
any trouble. Another large pine manufac- 
turer says he. is getting plenty of export 
orders for timbers but very few domestic, 
while shed and yard stock orders have been 
coming through fairly well, but are not 
bringing satisfactory prices. The shortleaf 
mills seem to be faring better, and have 
increased their prices on all thicknesses of 
finish. Roofer prices are up to $20 and $21, 
which is a high mark for the last twelve 
months. The increase in shortleaf finish and 
roofer prices can be laid to the recent ad- 
verse weather that has curtailed produc- 
tion to no small extent. While rains have 
not been sufficient to flood operations, they 
have nevertheless hampered logging, 

The hardwood mills are doing a very nice 
volume of business. While there is no 
searcity of stocks, a good many items are 
not easy to buy. Prices on hardwoods have 
been steady. 

Cypress lath trade has been very good of 
late. The market is about $5 for No. 1 and 
about $3.75 for No. 2. 

The Florida market is showing some im- 
provement, especially on the lower east 
coast. It is the first time in more than two 
years that the east coast has made any effort 
to buy lumber of any kind at any price: 

During May 43,501 barrels of rosin were 
exported from here, while in April the ex- 
port reached only 16,567 barrels. Last month 
there were 317,261 gallons of turpentine 
exported, against 60,004 gallons in April. 
May exports of lumber included 2,014,000 feet 
of pine, cypress and hardwoods, 

The periodical conference on naval stores 
research work by the Forest Service and tour 
will be held Wednesday, June 20, at Starke. 


There will be a joint meeting of the Suwanee 
River Turpentine Operators’ Association and 
Florida Turpentine Operators’ 


the Central 


- reluctantly by the retail trade. 





Association at that time at Starke. This wil] 
be an excellent opportunity for all turpen. 
tine operators and timber owners to see re. 
sults of conservation and the many changes 
which have been brought into the indus- 
try within the last year. All operators and 
timber owners, whether or not they are mem- 
bers of any association, are urged to attend, 

Reports from Melbourne, Fla., are that the 
Foshee Lumber Co., -which recently bought 
the holdings of the Union Cypress Co. in the 
vicinity of that city, is repairing the plant 
and logging roads, and will soon be able to 
resume operations. The plant has been idle 
for the last two years. It is now rebuilding 
the trestle over the St. Johns River, a stretch 
of about 2,850 feet, which recently burned. 
The old power plant will be entirely rebuilt, 


New Orleans, La. 


June 18.—The local southern pine market 
has remained rather quiet. There has, how- 
ever, been a satisfactory amount of busi- 
ress in special bills. This quietness is re- 
ported as perhaps partly due to a slight 
increase in quotations at the opening of the 
month, which have been followed somewhat 
Stocks are 
generally broken, with the market firm. One 
survey ‘for flood control work has been 
stated, at Bonnet Carre, above New Orleans, 
where railroads and State highways will have 
to be lifted above prospective water levels. 
Quotations are now being asked for a new 
wharf here which will use approximately 
a million feet of lumber. 

The cypress market has remained steady, 
with its tone improving. Demand is satis- 
factory and prices are firm. The demand 
for pecky cypress was reported good. 

The hardwood market is quiet. Thick 
magnolia is getting a call from the automo- 
bile trades. There is a fair demand for 
higher grades of gum. A little demand has 
also been noted for thick elm and maple. 
No. 2 poplar was cited as an active item. 


San Francisco, Calif. 


June 16.—Chartering to the Antipodes and 
the Orient has increased, according to Douglas 
fir manufacturers and pine men. Australian 
items are in great demand, and fir dimension 
is moving well. Prices are good. Intercoastal 
business is also showing gains over last 
month, nearly all ships leaving San Francisco 
for the eastern coast having at least part 
cargo of lumber. South America business is 
normal, with increases noticed in various sec- 
tions. 

Fletcher L. Walker, jr., of Westwood, and 
Kenneth Walker, of Palo Alto, have returned 
from a big game hunting trip into South 
Africa. Leon Walker, son of Willis J. Walker, 
who has been spending the last two months 
in Europe, sailed for New York this week. 


Philadelphia, Pa. 


June 18—A considerable improvement is no- 
ticeable in the Philadelphia lumber market, 
as evidenced by the stiffening of prices. Lum- 
ber is being moved from the retail yards, but 
competition leaves little profit. Pondosa pine 
has been advanced from $1 to $5. The local 
hardwood market ;remains slow, due to the 
dullness of the furniture industry. 

The annual summer outing of the Philadel- 
phia Lumbermen’s Exchange was held June 
20th at Evergreen Farms on Roosevelt Boule- 
vard. <A baseball game between wholesalers 
and retailers proved an interesting diversion. 
The respective teams were captained by Ralph 
Souders, jr., and Edward Doering. Many 
other games were played, and those who did 
not care for strenuous sports were entertained 
at bridge in the clubhouse. An excellent din- 
ner was served at 6:30, followed by a dance. 
Chairman H. B. Wilgus, of the entertainment 
committee, was well repaid for his efforts. 

Finishing touches are being given the tem- 
porary exhibition hall, built of wood at a cost 
of $90,000, which Atlantic City has provided 
to house the gigantic exhibit of the American 
Railway Association and affiliated bodies, 
whose convention will open there June 20. 

James A. Finley, together with Mrs. Finley, 
and their son, James, jr., left recently for the 
West Coast, with the local delegation of Ki- 
wanians. However, Mr. Finley will not attend 
the convention. Because of his recently 
aroused, interest in West Coast fir and hem- 
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lock he will spend most of his time studying 
these woods. Mr. Finley has just started re- 
ceiving small shipments of these two timbers, 
having always specialized in southern pine. 

Victor E. Kugler, of George W. Kugler & 
Sons Co., and Mrs. Kugler have just returned 
from a 145 days’ “World’s Cruise.” 


Aberdeen-Hoquiam, Wash. 


June 18.—Improved market conditions, 
with better prices on all grades of lumber, 
are reported. The continued curtailment of 
production has had an important influence. 
Ships loading on Grays Harbor today are: 
For Japan, one at the Port Dock and one at 
the Eureka Cedar Lumber & Shingle Co., 
Hoquiam. For the East Coast, one at Dono- 
van Lumber Co. No. 2, one at the Eureka 
Cedar Lumber & Shingle Co., and one at 
Schafer Lumber Co. Mill 4. For, California, 
one at the Bay City Lumber Co., one at Wil- 
son Bros. Lumber Co., one at Donovan 
Lumber Co. Mill No. 1 and one at Donovan 
Lumber Co. Mill No. 2. Six vessels to load 
for the Orient are expected in the Harbor 
the early part of the coming week. 

During the State Chamber of Commerce 
convention to be held in Hoquiam soon, a 
“poard foot,’ the outline of a foot cut from 




















The development of the “Caterpillar” tractor 
and the 8-wheel log wagon has almost revo- 
lutionized logging methods and made possible 
the utilisation of timber on small or isolated 
tracts that otherwise could not be logged eco- 
nomically. Photograph shows 2-ton “Caterpil- 
lar” with two 8-wheel wagons earning $18 a 
day over mules, on the operations of J. D. Ven- 
able, Greensburg, La. 





veneer and bearing a greeting from the Har- 
bor, will be distributed. The Hoquiam Cham- 
ber of Commerce has copyrighted the “board 
foot,” which has. been used extensively on 
spruce veneer “paper” for publicity purposes. 


New York, N. Y. 


June 19.—Mid-June finds prices in all lines 
somewhat firmer and in many instances higher 
than they were the first of the month. Idaho 
pine items have taken a definite upward turn 
since June opened, and North Carolina pine 
has shown greater strength than it has ex- 
hibited at any time this spring. Demand has 
improved to a certain extent during the last 
two weeks. The retailers are not buying lib- 
erally, by any means, and are not keeping 
any fuller stocks than necessity and expedi- 
ency demand. “It seems to me that every 
buyer of lumber these days wants the stuff 
shipped to him immediately,” said a whole- 
Saler today. 

A Hoo-Hoo concatenation was held tonight 
at the Hackensack Country Club, Hackensack, 
N. J., at which several kittens were inducted. 
Arrangements for the meeting were made by 
Spencer D. Baldwin, president the New Jer- 
sey Lumbermen’s Association, and Grover G. 
Perdew, the New Jersey Hoo-Hoo councillor. 
spruce veneer “paper” for publicity purposes. 

Dewey Wilson, of Wilson Bros. Lumber Co., 
Aberdeen, has been appointed manager of the 
Grays Harbor Airways Co. Mr. Wilson will 
have charge of the office at the airport in 
addition to his duties at the Wilson mill. 

Charles Rose, of the Saginaw Timber Co., 
will leave the latter part of June for Japan. 
The Saginaw Timber Co. is a heavy exporter 
of cedar to the Orient. 


Boston, Mass. 


June 19.—The building industry in the 
Northeast is exceptionally active, and a 
heavy volume of lumber is being consumed. 
In Massachusetts, construction work con- 
tracted for in May showed an increase of 
48 percent over April, and of 36 percent over 
May of last year, and a very large number 
of contemplated new projects is reported. 
Lumber retailers in the Boston district re- 
port good current business, but they view 
the future conservatively and are. buying 
cautiously for early requirements only. 

Local wholesalers say that easy eastern 
spruce frame schedules are being offered this 
week at $40 base, while for the random 
lengths the market continues to be very firm. 
Northern and eastern spruce and hemlock 
boards are exceedingly scarce and firm. Lath 
retain their firmer tone. British Columbia 
red cedar shingles were recently advanced, 
and Washington makes have now been 
marked up 15 to 20 cents. Douglas fir is 
firm at recent advances, and business here is 
good, although not quite so active as in late 
May and early June. Some low prices are 
again being accepted for southern pine floor- 
ing, but the vagaries in the quotations. on 
hardwood flooring have not been so startling 
the last week or two. Idaho white and 
Pondosa pines are not selling so well as 
they were a month or so ago, and some 
sellers are conceding $1 to $2 from “regular” 
lists. 


Two more cargoes of Douglas fir and west- 
ern hemlock from British Columbia arrived 
here last week at the Wiggin Terminals 
amounting to a little over 5,000,000 feet. 
Only one schooner cargo of eastern spruce 
arrived at Boston last week from Nova 
Scotia. 


Albuquerque, N. M. 


June 18.—The local Hoo-Hoo club held a 
dinner at the Franciscan Hotel here, the 
evening of June 16. John F. Simms, of the 
Albuquerque bar, made an address on some 
phases of the mechanics’ lien law of New 
Mexico. The speaker stated that while the 
law had many good features, it also con- 
tained many injustices and too many ques- 
tions for judicial construction, most of which 
have never been before the courts of New 
Mexico. Mr. Simms said the lien law would 
come before the legislature at its next ses- 
sion in January, and that if materialmen 
were not diligent in presenting their case, it 
was possible that the law might be so 
amended that only those with credit at the 
bank, and those who could pay cash for 
material, would be able to build improve- 
ments. ox-snark of the Universe Arthur A. 
Hood, of Albuquerque, spoke of the work 
of Hoo-Hoao in securing a favorable lien law 
in Minnesota, and stated that, in his opinion, 
the act passed formed the basis of the pres- 
ent Uniform Mechanics’ Lien Act now being 
prepared by the committee of the Depart- 
ment of Commerce. President W. G. Ram- 
shaw presided, and Kenneth Balbridge intro- 
duced the speaker. 

The Eastern New Mexico Lumbermen’s As- 
sociation will hold a meeting in August. 

T. E. Whitmer, of the Whitmer-Jackson 
Co., and his family leave next week for a 
European trip. 





Installs Efficient Kiln Facilities 


The Biles-Coleman Lumber Co., Omak, 
Wash., is increasing its dry kiln facilities to 
enable it to take care of practically all of its 
mill cut. To its battery it is adding two 
Moore’s cross-circulation internal fan _ kilns. 
The feature of these new kilns is that lumber 
can be piled edge to edge between stickers 
on loads; that is, no central flue or vertical 
flues in the loads are required, as the air cir- 
culation is from one side of the load to the 
other, and is reversible through the sticker 
spaces. When stacking all widths of shop 
lumber on kiln truck, this edge-to-edge stack- 
ing system reduces stacking costs, and also 
materially increases holding capacity of loads, 
and drying capacity of kilns. All the kiln 
drying is now concentrated at the sawmill, 
where on completion of the new kilns the 
company will have in operation fourteen 
rooms, 11x104 feet. 











MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only. a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 
LUMBER CO. 


Minneapolis, - - e 











CI PORTLAND, ORE. C3 









Willapa Lauber Co. 
Fir 


Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. ' 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











We Specialize in 


3 ee 


Plank 
Timbers 


Quality 


Long 
Joists 
Service 


Long Dimension 


The Griswold 





SALES AGENTS: 

Lumber Co, G#w4Gar 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. peanacen 
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CRONWALL & COMPANY 


Incorporated 


Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 














That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 









impression POTEEL COMPANY 
that com- PITTSBURON. PA 

mands re- omen emaeh 
spectful at- 

tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 











GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

jue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00 ocket edition, 3%x6 inches, 
with cut-in indexes. 


in Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, IIl. 

















F. P. Hiles, a pioneer lumberman of Dex- 
terville, Wis., was in Chicago this week 
visiting some of his old friends in the 
trade. 


H. R. Foster, wholesaler of hardwood 
lumber and western forest products, spent 
most of the week visiting the consuming 
trade in Indiana. 


J. C. Simpson, of the J. C. Simpson Lum- 
ber Co., Galesburg, Ill., when in Chicago 
June 20 reported a normal retail business 
for this time of year. 


Louis Olim, of the Dixie Lumber Co., Birm- 
ingham, Ala., was a Chicago visitor the fore- 
part of this week, and made the AMERICAN 
LUMBERMAN office a pleasant call. 


J. M. Hixon, jr., of the Shevlin-Hixon 
Co., Bend, Ore., accompanied by his wife, 
passed through Chicago June 18 en route 
East to attend the Yale reunion. 


W. J. Yardley, sales manager of the Sa- 
bine Lumber Co., St. Louis, Mo., was in 
Chicago last Friday getting a line on the 
southern pine situation in local territory. 


J. R. McQuillan, general manager of the 
Langlade Lumber Co., Antigo, Wis., made 
a business trip to Chicago this week for the 


purpose of sizing up northern hardwood 
conditions. 
W. L. Hixon, vice president and treas- 


urer of the Hixon-Peterson Lumber Co., 
Toledo, Ohio, was a, Chicago visitor last 
week, and stated that the line-yard trade 
was promising. 


Miss M. B. Resag, assistant to Secretary- 
manager M. E. Cowper, of the Lumber- 
men’s Club of Chicago, left June 21 to spend 
several weeks’ vacation with relatives in 
Los Angeles, Calif. 


J. M. Swearingen, of the Dierks Lumber 
& Coal Co., Kansas City, Mo.. was in Chi- 
cago this week calling on the consumers 
of ladders, a wood specialty manufactured 
by the Dierks concern. 


Fred G. Eddy,. secretary of the Randall 
Lumber & Coal Co., retailer of Flint, Mich., 
passed through Chicago last Friday en route 
home after attending the Republican National 
Convention at Kansas City, Mo. 


L. S. Beale, assistant secretary of the Na- 
tional Hardwood Lumber Association, is 
spending a brief vacation at one of Indiana’s 
noted recreational centers, where he is putting 
in most of the time on the golf links. 


A. R. Owen, president of the Rust-Owen 
Lumber Co., Drummond, Wis., spent a 
couple of days in Chicago this week and 
stated that northern hardwood and white 
pine business showed distinct improvement. 


Halford Knoertzer, whose father is con- 
nected with the Deer Park Lumber Co., of 
Deer Park, Wash., passed through Chicago 
Tune 20 on his wav to Annapolis. Md.. where 
he will enter the United States Naval Acad- 
emy. 


F. D. Kimball. sales manager of the 
Seattle (Wash.) office of the Louisiana Red 
Cypress Co., left the West Coast June 16 
to visit all the sales offices of the companv, 
and expected to be in Chicago at an early 
date. 


J. M. Hixon, sr., president of the Sum- 
ter Lumber Co., of Electric Mills. Miss., 
and an executive of the Pioneer Lumber 
Co.. of Elrod. Ala., who makes his home 
in Pasadena, Calif., visited in Chicago dur- 
ing the last week. 


G. H. Cunningham, of the W. E. Hol- 


—— 








comb Lumber Co., Tupelo, Miss., when in 
Chicago this week reported that southern 
pine prospects were encouraging, but that 
incessant rains had interfered with ship- 
ments. Mr. Cunningham visited Detroit and 
other large consuming centers before re- 
turning to headquarters. 


H. W. Cole, general manager of the Little 
River Redwood Co., Crannell, Calif., stopped 
over in Chicago on Tuesday of this week on 
his return to headquarters following an eastern 
business trip. While here he conferred with 
Milton V. Johns, sales manager of’ the Red- 
wood Sales Co., of which the Little River 
Redwood Co. is a member. 


J. M. Wesson, jr., local representative for 
the Trenton Lumber Co., returned June 18 
from a ten days’ visit to the company’s op- 
erations in the South and the main office 
at Jackson, Miss. He reports dry mill 
stocks below normal, due to heavy rains 
hampering production. Mr. Wesson is a 
former Mississippian and while in Jackson 
called on his many friends in that city. 


G. F. Bennett, of the Lane County Lum- 
ber Co., Eugene, Ore., stopped over in Chi- 
cago on Wednesday of this week following 
a trip to several eastern consuming centers. 
While here he. conferred with the Tri-State 
Lumber & Shingle Co., local representative. 
Mr. Bennett reported that the Eugene mills 
were operating steadily, and that orders for 
West Coast products were in pretty fair 
volume. 


W. (Billy) Beaver, sales manager of the 
Tularosa Tie & Lumber Co., Tularosa, N. 
M., spent several days in Chicago this week 
conferring with the Inland Empire Lum- 
ber Co., and the Vanlandingham Lumber 
Co., which firms handle the sales of Pon- 
dosa pine and fir for the Tularosa company 
in local territory. Mr. Beaver stated that 
crops in his section were looking fine, and 
that opportune rains had improved the cattle 
situation. The building program for the 
Southwest is quite extensive, and the banks 
are pretty well fixed. The Tularosa Tie 
& Lumber Co. has a satisfactory order file, 
and with the healthy~conditions prevailing 
in the Southwest, Mr. Beaver expressed 
himself as decidedly optimistic regarding the 
prospects for continued good business. 


Southern Pine Used for Form Work 


Two million feet of longleaf and shortleaf 
southern pine is being utilized for concrete 
form work in the construction of a new plant 
for the Campbell Soup Co. at Twenty-second 
and Rockwell streets, Chicago, according to 
information obtained by W. H. O’Brien, field 
engineer for the Southern Pine Association. 
Henry Ericsson & Co., the contractors, pointed 
out that careful selection of lumber for the 
form work was paramount to successful com- 
pletion of the job, according to Mr. O’Brien’s 
report, and that in this case it was considered 
as important as the choice of lumber for the 
framework of any building, 

The new plant consists of three units, a 
manufacturing building of seven floors with 
60,000 square feet to a floor; a 3-story ware- 
house with 90,000 square feet to a floor; and 
a power house 125x100 feet. The size of the 
operation can be gleaned from the quantity of 
lumber required for form work. 

Economy was carefully observed, the form 
work being so designed that maximum reuse 
could be obtained. A completely equipped mill 
for fabricating the southern pine form units 
was located on the job site. All 1-inch lum- 
ber was No. 2 yellow pine, except for the ex- 
terior column forms and stair wells, where 
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No. 1 1x4-inch dressed and matched yellow 
pine was used, All lumber 2 inches and 
thicker was No. 1 grade yellow pine. 


Lumberman Plans Cruise to Orient 


A cruise to the Orient is planned this sum- 
mer by George D. Griffith, of the Griffith- 
Hubbard Lumber Co., one of the pioneer hard- 
wood lumbermen of Chicago. Mr. Griffith will 
he accompanied by his wife and daughter, Mrs. 
Ludlow J. Washburn, 
and sister, Mrs. John 
A. Graham, of Braden- 
ton, Fla. The party 
will leave Chicago on 
July 3 on the Overland 
Limited over the Chi- 








G. D. GRIFFITH, 
Chicago; 

Who Plans to Visit 

Orient This Summer 





cago & North Western 
Railroad, and embark 
at San Francisco, 
Calif., July 5 on the 
Dollar Steamship Co.’s 
liner President Cleve- 
land. The itinerary in- 
cludes stops at Hono- 
lulu, Yokohama, Kobe, 
Shanghai, Hongkong and Manila both going 
and returning. On their arrival back on the 
American continent, they will debark at Vic- 
toria, B. C., on Aug. 28, and take the Cana- 
dian Pacific Railway to Lake Louise, also stop- 
ping off at other scenic points en route to Min- 
neapolis, thence home to Chicago. 





Reports Crop Prospects Excellent 


Kansas City, Mo., June 18.—‘Walla Walla 
continues to grow,” says J. M. Crawford, 
president of the Tum-A-Lum Lumber Co.,, 
which operates a line of yards in the north- 
western section of the United States. He fur- 
ther goes on to state that a 13-story hotel 
containing 186 rooms will be completed early 
in September. It is to be named the “Marcus 
Whitman,” as a tribute to the missionary of 
that name who worked among the Indians of 
that section and was first to recognize the 
resources of the Walla Walla country. 

Prospects for a good wheat crop in his sec- 
tion are excellent, and with a price of $1.25 
to $1.30 a bushel, which is the present contract 
price on wheat, the farmers should receive a 
good return this year. Prospects are also 
excellent for fruit. Strawberries have yielded 
splendidly; cherries are in good shape and 
contracts are being made for the prune crop 
at fair prices. 

Walla Walla—which means in the Indian 
tongue, “many springs”—is a hustling city ot 
beauiful homes. Wheat farming has provided 
the money to build up the city. A story is 
told by Mr. Crawford of a wheat farmer who 
marketed more than $100,000 worth of wheat 
in one year. He had been accumulating his 
crop and sold out at a good figure. 

Mr. Crawford is also interested in the 
Whitehouse-Crawford Co., of Walla Walla, 
which operates a planing mill and does a local 
building business in that city and vicinity. 
His brother, James Crawford, is the active 
manager of this latter company. 

J. M. Crawford is in Kansas City attending 
a directors’ meeting of the U. S. Epperson 
Underwriting Co., which handles the insur- 
ance covering yards belonging to the Western 
Retail Lumbermen’s Association. 

















Interested in Construction Work 


F, W. Allport, American commercial attaché 
in Berlin, has advised the Department of Com- 
merce that the visit to this country of a group 
of German architects and engineers last year 
is to be repeated this summer. The personnel 
of the group has not yet been announced. 
They plan to spend twenty days in the United 
States and will visit Philadelphia, Washington, 
Pittsburgh, Chicago, Detroit, Buffalo and 
Boston, returning to New York Sept. 8 and 
sailing the following day for Bremen. The 
personnel will include architects and engineers 
interested in all types of construction work. 


Montreal Lumber Situation 


The advance in retail lumber prices in 
Montreal, Que., is attributed by the trade to 
the decreased production of softwood lumber 
in eastern Canada, the upward demand for the 
material for the active building trade and for 
spruce for the pulp and paper industry, accord- 
ing to a report received by the Department of 
Commerce from Trade Commissioner Walter 
J. Donnelly, Montreal. Hardwood quotations 
have increased on account of heavy buying. 
Most of the retailers have adopted a minimum 
scale of prices, which if adhered to will, it is 
believed, enable them to operate at a reasonable 
profit. 

Several weeks ago, Mr. Donnelly states, the 
wholesalers increased prices on account of the 
higher quotations established by the mills. 
Subsequently the retailers were forced to make 
an upward revision and after a canvass de- 
cided to employ a minimum scale. It went 
into effect May 1. Of the 52 retail firms in 
Montreal, 46 have subscribed to the new 
System. 

The present local shortage is being met to 
a large extent by British Columbia lumber 








brought to Quebec by rail and water. As a 
rule the interior trim is transported by rail 
and the heavy material by water. Douglas fir 
from British Columbia is being sold in larger 
quantities and is displacing southern pine, 
always popular in eastern Canada. 

Last year British Columbia shipped 50,000,- 
000 board feet of lumber and timber via the 
Panama Canal to the St. Lawrence Valley 
The outlook for this year is much better. For 
the first five months of 1928, with Victoria 
May shipments not yet accounted for, these 
water shipments aggregated 24,000,000 feet. 

Hardwoods from the United States are still 
in favor and the trade expects continuation of 
the construction boom in Montreal. 

It is believed in Montreal that exports of 
iumber to the United States will remain steady 
despite the situation there. The producers of 
white pine in the Montreal district are en- 
deavoring to increase their business in the 
United States, and may ship more this year 
due to local displacement by West Coast soft- 
woods not overcome by reduced production. 


Utilization of Farm Waste 


George K. Rommel, who during the last 
winter acted as technical consultant to Secre- 
tary of Agriculture Jardine in the compilation 
of information concerning the utilization of 
farm wastes, is now working under the bureau 
of standards, Department of Commerce, and 
continuing his investigation from the industrial 
angle. . Specifically, Mr. Rommel has been 
asked to look into the economic aspects of the 
manufacture of wall board from corn stalks, 
straw, waste paper, wood waste, flax tow and 
similar materials. This is one more drive by 
the Department of Commerce looking toward 
the elimination of waste and finding an eco- 

nomic outlet for known waste materials. 
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The newest, most practical and by 
far the most popular APRON ever de- 
signed, It puts all users in control of 
all apron distribution. The price will 
please you, too. 


Let Us my Sample And Quote 
On 1928 Needs. 


ALLIED CLOTH SPECIALTIES, Inc. 
GREENVILLE, OHIO 
Dept. M-AL. 

















Every Mill Owner 
Should have this Data 


Regardless of the size of 
your plant, there is a vital 
message here for you. 


The data referred to is the 
testimony of other mill men 
as to the increased profits and 
improved work on window 
frames they have attained with 
the Improved Phillips Window 
Frame Machine. It is a pulley 
mortiser, pocket cutter and 
variety saw table combined! 
Two men can work on it at 
the same time. Why not mail 
the coupon and find out what 
mill men who have used it 
think about it. No obligation. 


Atlas Mfg. Co., Dept. A-15, 
Orlando, Fla. 
Without obligation to us you may 


send the data about the Improved 
Phillips Window Frame Machine. 


ee 
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This Week’s Lumber Prices | 








SOUTHERN PINE 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 15: 

Plooring Finish, All 10-20’ Jambs Dimension, S1S1E Shortleaf Dimension Shiplap 
1x3” E.G. B&better Rough: B&better: Short- Long- SISIE No. 1 (all 10-20’): 
B&btr, 10-20’... 62.04 RE RS 35.71 1%, 1 ¥ & 2 =e teat feat St enti 32.00 
No. 1, 6-20’.... 47.45 ae ssvaeuns 41.43 | =& 6 ..wee- 67.25 No. 1— No. 2— No. 2 (10-20’): 
No. 2, 6-20’.... 37.88 1x5 and 10”.. 48.67 Fencing, $18, 10-20 2x 4”, 10° 27.00 27.97 | 2% 4”, 10° ..... 21.81 xO” wwe cee SRM 
1x3” F.G.— 1x12” ....... 58.00 — p i? 2.13 2 * are 21.77 BOO xin ces 23.00 
B&btr, 10-20’... 38.34 5 4x4, 6&8”. ee 57.75 > |) seaebewes 32.30 16’ =e 27.94 29.65 16’ 23.50 No. 3 (all 6-20 ) 
No, 1, 10-20’... 30.03 5/4x5, 10&12”. 58.97 Se | wervereny 35.05 18&20’. 30.00 32.13 18&20' i 25.07 reer ee 18.17 
No. 2, 6-20’.... 25.65 6/4 & 8/4x4, No. 2— 2x = 10’ 22.25 24.40 |. , ” eo.ve ae 18.24 
1x4” E.G. eT et a5 7.75 ee 18.88 2" 22.54 25.65 |2x 6”, 10’ ..... 20.00 Plaster Lath 
B&btr, 10-20’... 60.57 6/4 & 8/4x5, 1x6” .......- 20.32 16’ 24.31 27.34 | Ie 19.83 acne oa 
No. 1. 6-20'.... 36.27 10&12” .... 57.756 | No. 3— 18&20’. 26.83 29.20 ee 21.13 | No. 1, %7, 4)... 2.65 
1x4” F.G. B&better Surfaced: Be -elsnonen 16.03 2x 8”, 10’ 24.23 ae 18&20’ .. 22.01 No, 2, %", 4... UF 
B&btr, 10-20’... 38.55 ce”  Rewes awe 46.06 vie Ce rer 16.05 12 24.83 25.50 | 2x 8”. 12’ .. 21.50 Car Material 
No. 1, 10-20’... 33.39 } eee 45.08 Boards, 81S or S28 16’ ... 26.03 29.92 16’  *? aie (All 1x4 & 6”): 
No. 2, 10-20’... 24.04 rm 45.41 | No 1 (all 10-20"): 18&20’. 27.32 31.56 18&20’ .. 24.59 B&btr, 9 and 18’ 37.49 

Ceiling 1x5 and 10”.. 52.21 1X8” wesc eens 33.19 | 29x10”, 12° 27.44 29.88 |o sow aor 22 Of 10 and 20’... 35.30 
%x4”, 10x20’—  _ ere eee | ~ SRO awcsecs 39.86 16’’ ... 29.62 32.60 | 2X10 : tee = 00 3° ~ * 
ai oo tah 31.95 5/4x4, .6&8”.. 60.35 | BEES eescues 47.79 8&20’. . 33.62 ry ate x aseat are 24.77 i203 20:0 2-0 oe 3300 
ow Seppbteces: 29.74 5/4x5, 10x12", 72.46 | No. 2 (all 10 to 20’): | ota" qo 33300121! 18&20’ |. 25.23 “Go ‘ina —s ie Se 
OL, 20.73 6/4 & 8/4x4, 1x8” senuoves Oo 22.92 12’ 28.61 88.57 No. 3— ° fees 23° 00 

Partition G&S”... ee 56.72 Ax10T wee eees 23.21 16’ CUR’ 3 eee gas | ate 8 cand” Ge 
1x4”- 6/4 & 8/4x5, | Ss le 25.91 18&20’ 37.85 40.92 2x6” ; 13.56 ~ « 3.40 
SS aaa 33.75 10&12” .... 67.33 No. 3 (all 6-20’): anne a B 0 Se ine 16.25 Longleaf Timbers 

Drop Siding C Surfaced: | RELY 18.62 Casing ané Saco | OME teeters - No. 1 Sq. E&S, S48, 

1x6”, 10-20’  —E eres 37.50 BE” «aan <éste~ 17.74 B&better: Car Sills 20’ and under: 
eae 37.54 Ss 7 eee 39.53 1x12” ....... 19.36 4 and 6”..... 4.52 PER ARE 28.35 
ee es 34.96 eae 38.40 | No. 4, all widths - inva cee pee 6.42 | S48 sa. E&s Oe” binsvb eex< 30.80 
ey ie Site 23.87 1x5 and 10”.. 46.07 and lengths.. 7.38 5 and 10”.... 61.14 |Up to 10”, 40-41" 43.25 Bae |. sewn tetets 37.71 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 


more than 50 percent of 16-foot. 
Inch— 4” 5” w 10” 12” 
ante. . $47.00 é $52.00 $52.00 $72.00 $87.00 
btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00 -. 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39. 25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33.75 33.75 34.75 34.76 36.50 
No. 4 31.00 33.00 33.50 33.50 33.50 
5/&6/4— 4”"&wadr. 4,6&8” 10” 12” 
St axdu eee maale $67.00 $69.00 $72.00 $82.00 
i, Mec tactenses 62.00 64.00 67.06 77.00 
es eae 55.00 57.00 60.00 70.00 
For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, ‘all widths, add $6; 
No. 4, $4. 


*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 


Soot, but not over 20 percent shorter than 

-foot : 

Dé&bdtr., 4-inch..$28.00 EE, 4- se sabnews $18.00 
.6-inch 31.00 eee 21.0 


Lath, 4-foot: No. 1, $7.75; No. 2, $6.45. 


WEST COAST SPRUCE 


[Special telegram to American LuMBERMAN] 


Portland, Ore., June 19.—The’ following are 
prices for mixed carlots prevailing here today: 





Finish— F be ox id ee an oe 
” | iii Eee.) *y ) Pt . 

1x13" eccetes $65.08 Raa serene 27.00 
1x4—10 . 54.00 

5 1%” Se Se 27.00 

Bevel siding— co ooo 29.00 

oll RE 23.00 EE? a > dhe be oie 3.50 

ie osaeees 26.00 Green box Imbr. 16.00 





WEST COAST LOGS 


[Special telegram to AmertcaAn LumMBERMAN] 
Portland, Ore., June 19.—Log market quota- 


tions: 

Fir, yellow: No. 1, $22.50; No. 2, $17; No. 
3, $12 

Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 


Spruce: No, 1, $25; No. 2, $19; No. 3, $13. 
Everett, Wash., June 16.—-Log quotations: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $17; lum- 

ber logs, $30. 
Hemlock: No. 2, $13@14; No. 3, $11@12. 
Spruce: No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., June 16.—-Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22: No. 2, $16; No. 3, $11. 

Cedar: No. 1, $23; No. 2, $16; No. 3, $8. 

Hemlock: $11. 








WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 


No. 1 Hemlock Boards, 51S— 
8’ 12’ 


> E pet iiee $27.50 
aa owveuves 30.00 
 & see Cre 32.00 
eee 33.50 
Ae sat oers 34.50 


For merchantable §S1 


of No. 1; for No. 2, 


Crating 


14’ 16’ 
$28.50 $28.50 $29.50 
31.00 31.00 32.50 
33.00 33.00 34.50 
34.50 34.50 36.00 
35.50 35.50 37.00 


S deduct $2 from price 
deduct $4. 

For shiplap or flooring, 
prices on No. 1 boards. 
stock, S1 or 2S, 6” and wider, 6’ and 


add 50 cents to 


longer, No. 2, $26.00; No. 3, $22.50. 


No. 1 Hemlock, 51S1E— 


8 10’ 14’ 16’ 
ee. snadawa $31.50 $31.50 $30.50 $31.50 
mee ct aenwen 28.50 29.50 29.50 31.50 
ee sia ween 30.50 31.50 30.50 31.00 
Be  aaeecine 30.50 32.50 32.50 33.50 
Se, wankeds 30.50 33.50 33.50 34.50 

For No. 2 dimension, deduct $4 from price 
of No. 1. 





NORTHERN PINE 


Duluth, Minn., 


June 18. 


Following 





are 


prices on northern white pine f. o. b. Duluth: 


COMMON RouGH BOARDS AND FENCING— 
10&12 ft. 14 ft. 16 ft. 
Noe.. 1; iz ¢ ‘ $42.00 42.00 $48.00 
> rr 45.00 45.00 47.00 
oo! 2a 49.00 48.00 47.00 
Se 57.00 54.00 52.00 
DE \acsee eee 74.00 72.00 70.00 
eS A OU? DF 34.00 34.00 40.00 
ere 36.00 36.00 39.00 
. stceekne 40.00 39.00 38.00 
A 42.00 40.00 38.00 
MT | baa oie bee 48.00 46.00 45.00 
Te Ge nce caves 27.50 27.50 28.50 
EE dla 0 ite 30.50 30.50 31.50 
MC «seaedse 32.00 32.00 32.00 
6506.6 ous 33.00 32.00 32.00 
DE  kbwanwes 34.00 33.00 33.00 


For all white pine Nos. 
for S1S or S828 add $1. 
S4S, D&M, drop siding etc., 


1 and 2, add $1; 
For resawing add $1. 
add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 


No. 5, $19 
No. 1 Piece Strurr, 81S1E— 

10’ 12’ 14’ 1¢ 18&20’ 
2x 4” ...$33.50 $31.50 $30.50 $31.50 $33.50 
2x 6” 31.50 31.50 30.50 30.50 32.50 
as = 33.50 33.50 31.50 31.50 33.50 
2x10” 35.50 36.50 36.50 35.00 35.50 
2x12” 36.50 37.50 37.50 36.50 37.50 

No. 2 piece stuff, $3 less than No. 1. For 


rough, deduct $1. 


For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- To 20-FooT— 


B Gabtr, 
B&btr D 

OP sawus $41. 50 $36, 50 $27.00 $17.00 $32.00 
OP neces 46.00 41.00 31.00 20. oo 34.00 


RED CEDAR SHINGLES 


Seattle, Wash. June 16.—Eastern prices 


per thousand, four or five bunches, f. 0. b. mill 
are: 
First Grades, Standard Stock 

Metre: GENE, CSB. occ ccivcaccsvcioes $2.20 $2.25 
BOWE. GtOTH, B/Boocccccccccdcccser 2.35 2.40 
Extra clears, straight cars........ 2.60 2.70 
Extra clears, mixed cars.......... 2.70 2.75 
oe 8 ere ane 3.30 3.35 
XXXXX, mixed with lumber or 

shingles erent ws wadees ket eben sd 3. = 5 3.50 
IEE hia dc aly acd.ar'e. wd ak baat ee mars 3.2 3.35 
UND (Ska sab aot OG:e o's a deicgioand 4. 35 ) 4.40 
I ks Gano & achh Guco © aia cht ata ora niall 10.00 10.25 
a ae Ty eee 3.10 3.25 


First Grades, Rite-Grade Inspected Stock 


Se GG SP Rn oS wccrtaweenssces ED 2.40 
OO MESPR, B/S. ov co cceccsieresede 2.40 sind 
PE ME vet iceadecdd coaewvee ds 2.85 3.00 
EE, heh ae os news oes 2wadawoba 3.40 owe 
Cre ere 3.70 
oo, ee a ree eee 4.40 


Second Grades, Standard Stock 


COMMON GERI, C8. oc ccceccccecées 1.05 1.10 
CI GEOR, GIS a. ova cccececases 1.25 1.30 
Ce ED, Sk kus tances cuwb aes 1.90 2.00 
British Columbia Stock, Seattle Market 
MED shears US 01s dose adds ow ddd Sole eee RON ee ihe 3.35 
ES ie beak hh bam OOK Ow ie ee ROO ASS 3.60 
PE woscheea ks Mew ak ahs eee ae 4.20 
gn Ter re ee ree 4.40 
 CIOUUEE cick wanatn eee ase Cen gee 10.00 
Royals (10% No. 2s@$4.00 less)........ 9.70 





RED CEDAR SIDING 


Seattle, Wash., June 16.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 18- 


foot, f. o. b. mill: 
Bevel Siding, 14-inch 
Clear id “Se - 
SE ‘véewcuwe saad $24.00 $22.00 $18.00 
EE nxécwée Oho ee Oe 27.00 24.00 21.00 
TOES: saveuecanved 31.00 27.00 22.00 
Clear Bungalow Siding 
%-inch ¥%-inch 
SO eee Or ee ree $45.00 37.00 
RS er er 54.00 42.00 
OT Ba eee oe eee 65.00 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
PM J: cibanekad ewer anak a $ 75.00 $ 71.00 
, echen RL as ate po Oe oat aie 80.00 76.00 
ot eS re eo 90.00 86.00 
ee Ml WE ay 6 vak See ba ee 105.00 101.00 


Clear Ceiling or Flooring, One Side V or B 


oe. ek ee Beery errs $45.00 
Discount on Moldings 
Made from 1x4” and under..........0..e:+: 55% 
Made from other simes......--.cccccsvecs 408 
Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, S48, 4- to 16’ 

100 . ft. 
Pt re err wey rs ie ee 
Be oe U 85 Cries oe Ohne chap este pe ewes ‘35 

















on a 
and 
to t 
low: 


1x4’ 
1x3’ 
5/4) 
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ix4' 
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—o 
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DOUGLAS FIR 


[Special telegram to AMErican LuMBERMAN] 


Portland, Ore., June 19. . 
on actual sales of fir, June 15, 16 and 18, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 





lows: 
Vertical oe 1 eee e 
Metter «$38. 00 7 ph $29.25 
a. «<ssconxeone ae 
eel” «..civambing 375 
Flat Grain ricer! 
Geer eee “< 24.25 20.00 
Pa” asx. *enieae 30.50 26.50 
Mixed Grain speared 
wea? 2NcsSeaw a «oe $15.50 
‘Ceiling 
ee” obo wegen «oa pg 19.00 
Ee”  , wg ctr uti 20.25 
Drop ‘siding, ixe” 
PP rere 25.25 ‘ 
Oe na ewe aed dah 39.50 26.25 aeicadt 
ere ere 16.50 
Finish. Kiln ‘Dried and ‘Surfacea 
1x6” 1x8” 1x12” 
po TTT Tee re $40.25 $41.50 $51.00 
Common oe and Shiplap 
x6” iss” 60s ouizie’”§8 sux” 
eS eee S18 25 $17. 00 $16.50 $21.00 
eae 11.25 11.75 12.75 13.75 
th. Dg otaeen bares 8.50 8.50 8.50 anes 
Dimension 


No. 1, thick— 
14’ 16’ 18’ 20° 22&24’ sone 
“ 0 $16.50 $18.00 $18.75 $18.75. 
". 15.50 15.50 17.00 17.50 17.50 $20. 75 $21.7 
9” 16.25 16.00 17.25 17.75 18.00 19.75 32.00 
10”. 17.50 17.25 17.75 18.25 18.00 21.25 23.50 
12”. 16.75 17.50 18.25 18.75 18.50 20.75 24.25 


2x4”, 8’, $16.25;. 10’, $16.50; 2x6”, 10’, $15.00 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 . - 50 we 75 $11.75 #42. 75 — 50 
No. 3. 8.50 75 ae 
No, 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced ......... $19.25 
5x5 to 12x12” to 40". SE ih Gy oa ey on 16.75 
5x5 to 12x12” to 40’, surfaced ......... 19.00 
Lath 


Wax. 3: 2. Oe occas stonesneiane $2.75 
B&better. Fiat Grain Car Siding, 9 or $51. 00 
Dr” Lcbekaaeh bene kobe Calves ss ee ere es os 





INLAND EMPIRE PINES 


Portland, Ore., June 16.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as‘shown by orders reported by mem- 
bers during week ended Wednesday, June 6. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an 82S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet Average 
Sold Pondosa Pine Price 
11,000 1x8” No. 1 common 82S AL.. 50 
411,000 1x8” No. 2 common 82S AL.. 22.79 
465,500 1x8” No. 3 common S2S AL.... 19.09 
389,000 4/4 No. 4 common 82S RW RL.. 15.34 
77,000 1x6” D select S28 RL.......... 42.16 
17,000 5, 6/4x4”&wdr D sel S2S AL.... 52.80 
71,000 1x6 C select S28 RL........c0. 53.77 
15,000 5&6/4x4”"&wdr C sel S2S RL.... 63.27 
27,000 6” C bevel siding SM.......... 31.74 
104 C20 5&6/4 No. 3&btr shop S2S— 
DA B scaceSecevewwvee st eerees 36.23 
BNE: “pcs ice med oeeeeen ehekons 24.14 
> O.. MMinScb wewew cares sus eos and 18.15 
Idaho White Pine 
20,00 1x8” No. 1 common 82S RL..... 39.00 
124,¢b0 1x8” No. 2 common 82S RL..... 29.04 
107,00 1x8” No. 3 common 82S AL..... 22.15 
62,000 4/4 No. 4 common 82S RW RL.. 18.00 
51,800 1x6” D select S2S RL.......... 45.90 
4,000 5&6/4x4"&wdr D o $2S RL. 59.00 
3,500 1x6 C select S28 RL........e00. 64.00 
15,400 5&6/4x4”"&wdr C 3 S$2S RL.... 74.47 
21.000 CS" C bevel GOGIRe Biss écwcecce 39.95 
2,000 5&6/4 No. 3&btr shop S2S— 
ee Seer Aas heen thateneas soe oo 59.25 
eS ee eee 34.25 
Pe OS  eKihdle ey 6 oe dawha sks 055.8% 31.25 
Larch and Fir 
23,000 2x4” 16’ No. 1 dimension........ 18.69 
5,000 2x10” 16’ No. 1 dimension....... 18.90 
20,000 1x8” No. 3 common S28 RL..... 16.12 
15,000 4” C&btr vert. gr. fig RL....... 35.85 
18,000 6” C&btr D/S or rustic RL..... 30.10 





CALIFORNIA PINES 


San Francisco, Calif., June 16.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period ended 
June 13: 

California White Pine 


All widths— 
No. 1&2 clr. Csel. D sel. No. 3 clr. 
Ore? Wsesee’ $70.55 $65.85 $53.45 $44.55 
SS eee 72.30 66.95 63.25 54.90 
a 70.65 58.20 46.75 54.25 
eres 80.75 68.05 51.40 64.75 
Cc s 
0 Aen? $94.40 $85.35 $64.95 $54.25 
7 oe 86.40 77.65 58.80 65.40 
ee 84.10 69.30 52.05 63.05 
Sy Sa 95.15 81.25 69.00 84.55 
White Pine Shop Cedar 
ag ‘< dining ahah 32.35 Pencil stock. $23.85 
0. 1, 5/4xa.w.. 39.45 Mix 
No. 2, 6/4xa.W.. 25.10 om diate 
Panel, %”xa.w.. 57.25 —s $40.10 
Sugar Pine Shop No. 2 ....... 30.50 
OE epee ees $39.80 bw svaceaue 19.10 
Me. 2, ELiwe.w.. G6 BE BON cccssccescs 21.55 
No. 2, 6/4xa.w.. 30.55 TOUOTH .nccce 27.10 
White Pir Siding. Bé&btr, 1.70 
Se at Saas : 
C&btr, all sizes.$39.85 Lath— 
POG, 5. COUR. ccc 16.95 ee Seer 4.40 
No. 1 dimen, 1% eee Sooke cs 3.40 
WUE. xs ccndes 18.35 a eet ks 1.45 
Australian No. 1 dim, 1% 
4/4xa.w. ...... 06505 TUG one nevss 56.08 
G/4NRW. ness 51.20 Douglas Pir 
6/4xa - Sea 46.75 C&better ...... $43.80 
=e 57.00 Common ....... 17.30 
10/4 & ‘thicker -Ties and timbers 26.60 
MEAS 84.0468 85.00. Dimension ..... 15.40 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
- 0. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 9: 


Flooring 

1x3” 1x4” 
Edge grain—Bé&better......... $64.00 $64.50 
Flat grain—Bé&better......... 41.00 39.75 
Se Saree ieee 32.25 
a - 24.00 

Partition and Siding 
Drop siding, 1x6”, B&better............ $40.50 

and Moldings 
Finish, 1x5&10” B&better.............. $60.25 
5/4x5&10” Bé&better ............ 73.00 


Case and base, 1x5&8” 
Discount on moldings, 1%” and under... 42% 
1%” and over.... 36% 

Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1....... $34.25 
Pe. eek Be vsswes 26.25 
A a ee ee ee 33:00 
Dimension 

Sek. Be eee a Be ON Bl ee bas bec acciens $23.75 
Pe Or, Sie Oe We bae cdsiewncnss 26.50 
A re ee 30.75 
Wa Ss Be Ne ooo 6 0800 ov ewne 22.50 
ee re 23.50 

Lath 
et FS Piicntvincsnvaiersnavcteakets $3.45 





NORTH CAROLINA PINE 


Norfolk, Va., June 18.—Following are *typi- 
cal average f. o. b. Norfolk prices, made during 
the week ended June 16, as reported by the 
North Carolina Pine Association: 





Rough: 
Edjige, 4/4— 
a es re Pa $45.44 
RE GE ns i:coekv ed eee kane Ch nneee conan 24.01 
i ere See eee re ee ra 18.02 
Bé&better No. 1 Box 
SE snc cenapwen $41.00 ey “ane 
hh sae ee Tee 44.0 er oil 
OS a eer ae 45.15 $31.64 oe 
Et tht ranks bo 0 oe 49.0 ite come 
Bde Welnis aia we aes Xe 47.7 32.71 aad 
iS eee 36.36 metals 
ee ere 62.28 41.00 $27.81 
Wide, Medotier, 0. occ Secsvsecosvws $49.46 
as 62.85 
4 =e 65.75 
MGHetter PATEK SIPING. 6 ccc cccccscccccece 31.74 
a a er ore 15.00 
OT Se re aren rn 5.00 
Dressed: 2%” 3” & 
F Width Wider 
PE tab cisce ate twewetme $41.35 $38.56 
Se ee ee eee 34.78 34.16 
Bark strip partition, B&better.......... $33.21 
Box bark strips, dressed or resawn..... 16.13 
o. 2 *Air 
fers: dressed dried 
PEG Wale Soy Kine andeene ba ae $28.54 $21.53 
MT eg aoe a eae ole OE OS OH 28.67 21.55 
DE > ides eRe s ee ne ae < ee 28.48 21.69 
SR, | ck nance cee enemas <a 29.34 21.67 


*F. o. b. Georgia-Alabama mill points. 








HARDWOODS AT CHICAGO 


Following are sales prices f. o. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended June 12: 





RED GuM— 
4/4 5/4 6/4 8/4 
on Tae ss th ve sceieasty AS BERS. 
No. 1 & sel. 54.0 $64.75 $59.75 

Pim, (Pe: +0. oT 78 99.50 105.75 
No. 1 & sel. 50.75 58.25 58.00 63.25 
pe 32.75 38.25 35.25 29.25 

Sap GumM— 

Qtd. FAS .... 60.75 61.75 64.25 68.00 
No. 1 & sel. 44.75 53.50 0 este 50.75 

Pin. bx. bds, 
|. ia 67.00 cots i 

FAS 13”’&wdr,. 61.25 71.50 Setaia — 

gee 56.25 59.00 58.00 53.50 
No. 1 &‘sel. 40.00 41.50 40.50 47.25 
Se oa ars 25.75 useiie 26.25 ae 

TUPELO— 
Qtd. FAS .. 52.00 
0. 1 & sel. 42.00 

Pin. FAS 44.00 
No. 1 & sel. 35.75 
ee aN 26.25 

WHITE Oak— 

Qtd. FAS .... 122.50 133.50 143.75 158.00 
No. 1 & sel. 74.75 ne . eats Sai 

Pin, FAS .... 84.25 100.00 107.75 122.50 
No. 1 & sel. 53.50 58.50 68.25 82.00 
No. 2 .. 41.25 ae Ge a ees a wipe 
No. 3 fig.. 28.00 

RED OAK— 

Qtd. 

No. 1 & sel. 78.50 aa acd — 

Pin. FAS .. 73.00 92.50 103.25 112.00 
No. 1 & sel. 50.75 58.00 65.50 64.00 
eS are 39.00 47.25 cts Dew 

MIXED OAKk— 
Sound wormy. 36.50 
POPLAR— 
Pin. FAS 92.75 98.75 101.75 109.75 
SE A ved 76.25 rer 65.75 
See 67.00 ha 75.75 
mage & sel.. 65.25 76.75 
a avert 51.00 54.50 54.00 
No. ¥, 38.00 45.00 
No, 2-B 27.50 Sane 
ASH 
WE cae aes oe 78.00 88.50 Stas 93.00 
No. 1 & sel 53.75 62.75 70.00 +4 75 
A Rae $2.25 34.75 35.75 5.75 
Sorr MAPLE— 

No. 1 & sel... 47.75 

PS eae 33.75 
HickoRYy— 

No. 1 & sel... ig Sane Jara ant: 70.50 
Sort ELM— 

Ee. Wea v0.4>% 65.50 

No. 1 & sel 37.25 52.25 50.50 

a 28.50 

CoTTON WooD— 

Panel & wd. 

: Bere 82.75 

Bx bds, 13-17” 74.00 acta es ee 

Bx bds, 9-12” 61.00 mia pa ve oul 

FAS 13”&wdr. 62.00 aoe aba Salad ee! 

yo. Meee 54.00 59.50 

No. 1 & sel 37.25 45.50 

Be Evo vinw ess 35.00 38.50 

BAsswoop— 
ee ahamew a0 70.00 
No. 1 & sel... 50.00 
WILLOwW— 
a nese bnae 31.00 33.00 
MAGNOLIA— 

See oiiark 71.75 ere 

No. 1 & sel... 46.50 55.50 

a eee sete 33.25 

PECAN— 
) aaa 64.75 
No. 1 & sel 46.25 





POPLAR BEVEL SIDING 


Louisville, Ky., June-18.—The poplar bevel 
siding market remains in very fair shape, 
better weather resulting in a little larger local 
consumption. Rural trade is a trifle quiet 
just now, as farmers are busy with corn and 


tobacco. Prices at Louisville read: 
No.1 No. 2 
Ty Select com. com, 
OS errr yt $40 $30 $24 
ee RP eee 38 28 22 
GEE ab ck cc creuvene 50 35 24 20 





BLACK WALNUT 


Cincinnati, Ohio, June 18.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
*Belects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 

No. 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
ote ° 4/4, $45; 5&6/4, $50; 8/4, $55. 
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NORTHERN HARDWOODS 


Following are etoee of northern hardwood, 
f. o. b. Wausau, Wis. 
AsH— 

FAS Sel. No.1 No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ ss.08 $ 20.00 
5/4 ... 95.00 80.00 65.00 20.00 
6/4 ... 110.00 95.00 65.00 40. 00 20.00 
8/4 ... 115.00 100.00 75.00 45.00 21.00 


Basswoop— 
4/4 ... 74.00 64.00 48.00 31.00 22.00 
5/4 ... 74.00 64.00 48.00 33.00 23.00 
OFS ose Bae 67.00 53.00 35.00 24.00 
8/4 ... 82.00 72.00 68.00 36.00 24.00 


10/4 ... 90.00 80.00 65.00 45.00 coee 
12/4 ... 100.00 90.00 75.00 655.00 coee 


Key stock, 4/4, $75; 


5/4, $80 or on grade; 
FAS, $90; No. 1, $70. 


Ix4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $765. 
BracH— 
4/4 86.00 66.00 44.00 28.00 20.00 
6/4 91.00 71.00 62.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
8/4 - 101.00 81.00 70.00 44.00 21.00 
10/4 110.00 100.00 90.00 60.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
saa $15; for 65-inch & wdr., 8-foot & lgr., add 


Price of £ on 6-foot lengths, $28. 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
ouser ds one and two face clear, $70; run of 
pile, ‘ 


For sel. 


Sort ELm— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00/ 
6/4 80.00 70.00 68.00 30.00 22.00 
8/4 85.00 75.00 63.00 35.00 22.00 
10/4 95.00 85.00 70.00 40.00 eis 
12/4 100.00 90.00 75.00 45.00 
Rock ELtmM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.0 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 %25.00 
10/4 ... 95.00 eee 75.00 50.00 cine 
12/4 ... 105.00 eens 85.00 55.00 30.00 
*Bridge plank. 
Sorr MaPpLe— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oaxk— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 $5.00 70.00 42.00 19.00 
6/4 110.00 90.00 76.00 45.00 19.00 
8/4 115.00 95.00 80.00 50.00 21.00 
Harp Mapie Roveu F.oorine Stock— 
No.1 No.2 No. 3A 
com. com, com. 
en agevadsecssscenesee $40.00 $30.00 $20.00 
an. strdvedeeegosenenne 43.00 33.00 23.00 
Harp MapLe— 
Sel. No. saGel. 
FAS 6’&wdr. 6”"&wdr. No. 2 No. 3 
4/4 .$ 62.00 $ 52.00 $ by 00 $ NG. 00 $ 17.00 
5/4 75.00 65.00 5.00 33.00 19.00 
6/4 88.00 68.00 $5.00 33.00 19.00 
8/4 95.00 75.00 63.00 34.00 21.00 
10/4 110.00 90.00 76.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 365.00 
16/4 . 160.00 145.00 130.00 60.00 35.00 
Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following pereensneee 
of 12-inch and wider, 4/4, 10 percent; 56/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BeecH— 


FAS _ Sel. 


ae 1&Sel. No.2 No.3 
5/8 ie, 2 com. & bette $33.0 $ 
--$ 58.0 


o 
_ 
= 
co 
f—} 


4/4 0 ose 00 S35, 00 26.00 19.00 
5/4 ... 60.00 0.00 40.00 30.00 22.00 
6/4 ... 70.00 $0.00 60.00 385.00 22.00 
8/4 ... 80.00 wees 60.00 40.00 25.00 

Enp Drizp Wuite MaPLe— 
FAS and 
Nos.1 & 2 


eeere 


rere neee 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 18.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 





4/4 5/4&6/4 8/4 
We itetne eas $135@145 etre try] $155@165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com 45@ 50 54@ 59 #455 60 
Sound wormy. 43@ 45 52@ 57 55 60 


QUARTERED RED OAK— 
an e:tenreeoe BEMPGRGED ode Ses cee oes 
No. 1 com. ae” ak seb) see ~aee 
No. 2 com, 40@ 45 Se Sikes eben” eae 
PLAIN WHITs AND RED Oax— 


et andtenwus vat > te > $120@135 
Selects ...... 

No. 1 com.... ase 63 68@ 73 73@ 78 
No. 2 com.. 43@ 48 50@ 55 59@ 65 
No. 3 com.... 22@ 24 23@ 25 24@ 27 





CC) eer $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com 538@ 55 58@ 61 65@ 70 
No. 2 com 28@ 31 33@ 38 38@ 43 
CHESTNUT— 

ere $ 90@ 95 aoe ee $115@120 
No. 1 com 55 60 60 65 65@ 70 
No. 3 com 20 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 
ie io cataneve $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 65@ 70 70@ 75 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

ae sicnencewe $ 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com 25@ 28 28@ 30 30@ 33 
PoOPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
PL iewtecees 105 120 130 
— & Sel. 80 95 110 

rerrre 60 65 70 
No. 2 , er $ 38@ 41 44@ 46 46@ 48 
i) 2 ae 26@ 28 28@ 30 30 
MAPLE— 
CS) arr Tr $ 70@ 75 $ 75@ 80 $ 838@ 88 
No. 1 common 

and sel. ... 46@ 51 58@ 63 63@ 68 

No. 2 com.... 34@ 36 40 38@ 40 


‘ Prices obtained for southern hardwoods dur- 
ing the week ended June 12, reduced to an 
f. o. b. Cleveland basis, were as follows: 





4/4 5/4 6/4 8/4 
WHITE OaK— 

Qtd. FAS ....$143.75 an 
No. 1 sel. .. 99.50 ee a 

Pin. FAS .... 105.50 $129.50 $122.25 
No. 1 & sel. 62.00 73.75 aces 
No. 3 fig. .. 31.25 ene 

Rep OAK 

Qtd. FAS . 129.25 teas 
Yo. 1 & sel. 78.50 s atalic aii seit 

Pin. FAS . 102.25 111.00 134.00 133.00 
No. 1 & sel. 59.75 67.50 eee ones 
i a ere 42.50 47.25 

MIXED Oak— 
Sd. wormy 55.50 62.25 
PoOPLAR— 

Bx bds, 13-17” 99.00 

Pin. FAS .... 112.00 112.75 123.50 

eee ae 78.75 

Saps & sel... 72.00 nies june re 
No. 1 & sel. ea a 62.00 a 73.50 
No. 1 com.. 84.50 84.50 65.75 adie 
No 2-A ... 41.00 42.50 

ASH— 

a eee szres Shue 
No. 1 & sel. 63.75 oat. etne <r 
| SS 2a é'arae ied wana 48.50 

Sorr Marun— 
ee 5 oie 90.75 90.75 
No. 1 & sel. 50.00 58.25 eri 
eee ooas 29.50 43.25 
HARD MAPLE— 

a 70.00 80.00 ‘ 
No. 1 & sel. 46.00 nme whee ee 
eh ares 35.25 eee wees 35.50 

Sort ELM— 
ese 59.50 
No. 1 & sel 44.50 
arene 29.50 
CHESTNUT— 
Qtd. Sd. wmy. 45.00 a a, 
Pin. No, 1&btr. 82.00 114.00 124.00 


J 


56.00 60.25 


to- * 
Ste * 


No.1 & sel. 52.25 61.25 


FAS wormy jeow yy 61.00 
Sd. wormy.. 42.25 Seer oat 42.50 
Bass woop— 
WE evscbiaes 76.00 


No. 1 & sel. 57. oo 
. 2 








PHILADELPHIA PRICES 


Philadelphia, Pa., June 18.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 

DE. .weacdeaemee $40.00 $44.50 $55.00 
ERE ae 39.00 42.50 51.00 
EE in 6's Seoute 40.00 44.50 51.00 
Ee 50.00 52.50 56.00 
0) re 49.50 54.00 
vacedsee al 60.00 64.00 64.00 
SEE kKersecece 56.00 61.00 62.00 
| yh dares 67.50 71.00 
DEREEER” cose ccewe ska wey 69.00 
Pn. Sveneiees eee ° 83.00 
pete mde e we 77.00 


Lenghts 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, $5/9a029¢_inch Pace 
(Rail Delivery) 

B&btr, ht. rift.. $84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 
1x6” %x5% ... 1x10” %x 9%..$29.50 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf Dimension, S48, %4-inch Scant, 
10- to 16-foot 


“~ 


re ey TT $30.50 
 !) So Deer 31.50 
OP” wtiesnecnen 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
3 gl ae $67.00 $62.00 nay 
ted  weeeceue 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1257", ¥%x11%.. 33.50 
t2-inch thick, $1 more, 


Red Cedar Bevel Siding 


Si. ME «iv céaaeeenepedieenseeeei nk’ $40.00 
%x 8”, ED aie ntk a eg hace bie dea OS auphte cele 56.00 
6 EE “en iG in eikeeenseacendwmriennes 65.00 
Maple Flooring f.0.b. Philadelphia 

4ix2% 1yx2% 

MFMA First grade .......... $82.75 $88.25 
MF'MA Second grade ......... 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 

Redwood ‘Siding 
Terre ee eee $32.25 $30.25 
MES a0 Gs week Oe dae eiale 36.25 34.25 
” “<teebs eames abe eiweaen 57.75 56.75 
oeane, Pine sane. 

D No. 2 No. 3 

MIE vschwsanes 3 67.50 $57.50 $44.25 $36.75 
ers 72.50 62.50 41.25 38.25 
BT shin went Wé 72.50 62.50 41.25 38.25 
Se. sandeeees 82.50 72.50 42.25 38.25 
SL ca kt pani gbnace's 97.50 87.50 45.25 39.25 
13” an@ up....«- 102.50 92. af 48.25 43.25 

Lath, 4-foot No. 

ED on twice wees a $6.50 c.i. o$6. 75 delivered 
| re ee 4.90 c.if.— 5.50 delivered 





WEST VIRGINIA WOODS 


Philadelphia, Pa., June 18.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


FAS 4/4, $100@105; 5/ and 6/4, $115@ 


Ash: 
120; 8/4, $125; 10/ and 12/4, te eo Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85 
Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 


$110@115. Common, 4/4, $55 @57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, af, $115 @120; 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@ 110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. 2—A common, 4/4, $45; 5/ ‘and 6/4, $49; 
8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$115@120; 8/4, $120@1i25. Common and select, 
+5. wes vg 5/ and 6/4, $65@67.50; 8/4, $70 
@75 common, S¢s. $45 @47. 50; 5/ and 
6/4, tsar 60: 8/4, $50@ 

ite Oak: FAS, a aa 5/ and 6/4, 
g1s¢o ise, 8/4, $130 @140. Common and select, 
1/4. $1075; 5/ and 6/4, $75@80; 8/4, 380985. 

oO. common, ors. $50@53; 5/ and 6/4, $55 

8, 3/4 $60@63 


5/ and 6/4, 





SOUTHERN PINE TIES 


New York, June 18.—Following are quota- 
tions on southern pine ties, f. o. 


b. New York: 
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HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


June 16: 
MFMA MFMA MFMA 
MAPLE— First Second Third 
tt eer re $63.75 eT cove 
BESSY cc ciccesnccevececs 72.97 $62.25 $41.78 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended June 9, as reported by the 
Oak Flooring Manufacturers’ Association: 

ex24%"” isi %, 3%x2” %x1l%” 
ist qtd. wht...$106.77 108.00 a. $84.97 


ist qtd. red... 177.25 

2nd qtd. w&r.. 70.23 64.00 56.50 48.40 

ist pln. wht... 70.30 61.01 57.70 53.97 

Ist pln. red... 67.52 61.49 51.95 49.50 

2nd pln. wht.. 61.01 51.33 41.24 35.40 

2nd pin. red... 59.85 51.01 37.81 36.24 

Grd WET... .0-. 39.85 34.52 31.50 30.11 

PM aule Gen 16.85 17.31 rele deca 
1x2” %xlle” x2” §x1%” 

Ist qtd. wht... $70.50 ee oa owes 

2nd qtd. w&r.. 65.50 $65.50 $55.00 

ist pln. wht... 69.70 pana 66.76 

Ist pln. red... 58.00 rey 58.50 

2nd pln. wht.. 54.85 of eS 52.61 jhe mica 

2nd pln. red... 652.63 52.50 49.20 $42.93 

Oe Weise c+ 39.32 Sia 34.00 cana 

ior 16.19 11.74 uses 





For Editorial Review of Current Market 
ditions See Page 33 


~ NORTHERN PINE 


BUFFALO, N. Y., June 19.—The northern 
pine market remains firm, with more strength 
in lower grades than there was a few weeks 
ago. There is an active demand for crating 
stock nowadays, as is customary at this time 
of year, but the amount of such lumber is 
quite limited. The demand for building items 
is said to be less active than it was a year 
ago. Industrial concerns are using a fair 
amount of pattern stock, but are buying 
mostly in small lots. 


HARDWOODS 


CHICAGO, June 20.—The demand for north- 
ern hardwoods is somewhat spotted: The 
movement of thick lumber to the automobile 
body plants is rather slow, due to the fact 
that dry mill stocks are depleted. The in- 
terior finish interests are taking fair quan- 
tities of select and better birch. Flooring 
factories are working to capacity and per- 
mitting shipments of only partly dry floor- 
ing maple. There is some movement of 4/4, 
5/4 and 6/4 Nos. 1 and 2 hardwoods, prin- 
cipally birch and maple, to furniture fac- 
tories. Prices hold on a steady basis. 


BUFFALO, N. Y., June 19.—Hardwood trade 
continues rather slow, with buying scattered 
over various woods and not many large lots 
being taken. Some stiffening in prices in 
lower grades is reported, as the stocks at 
the mills are not large. The furniture fac- 
tories seem to have a fair supply of lumber 
on hand in most cases, and with other lines 
of industry are buying sparingly. 


MINNBAPOLIS, MINN., June 19.—Business 
with factories using hardwood is dull and this 
branch of the industry is sluggish locally. A 
Slight improvement in the southern hardwood 
market has been noted. 


ST. LOUIS, June 18.—Southern hardwood 
demand is still lagging. Thick elm, maple 
and magnolia are moving in fairly good quan- 
tities to the automobile body trade, but there 
is very little activity outside of these woods. 
Radio cabinet makers are placing fair orders 
for quartered sap gum. More or less dull- 
ness prevails in interior finish, flooring oak, 
furniture woods and low grade box factory 
Stock. Prices are unsatisfactory and the buy- 
ers rule the market. 


CINCINNATI, OHIO, June 18.—Hardwood 
conditions show signs of improvement, 
though buying is still hand to mouth. Pur- 
chases and inquiries are more general, how- 


ever. Furniture factories are placing small 
orders. Prices are generally firmer. Ex- 
port business is dull, but small orders of 
walnut and oak are being placed. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 20.—The last week has wit- 
nessed quite a little improvement in the de- 
mand for fir, the volume of orders placed 
being larger from suburban centers than from 
city retailers. Coast mills are enjoying a 
satisfactory volume of cargo business. Choice 
items of dimensions are hard to get and 
6-inch clears are also scarce. The market 
is firm at the present level of prices. In- 
dustrial consumers are taking good quanti- 
ties of Sitka spruce, prices on which hold 
firm at the recent advances. Dry mill stocks 
are low. . 


NEW YORK, June 18.—The fir market was 
described today as steady, with sales about 
normal. Prices have been holding very firm 
of late, but retailers have not been stocking 
up quite as extensively as they were a year 
ago. One wholesaler explained today that his 
sales for the first two weeks in June were 
almost double those of the corresponding 
period last month. 


BALTIMORE, MD., June 18.—Trade in fir is 
attaining fair volume but profit margins are 
unsatisfactory. Sellers have under considera- 
tion advances in price lists, but so far hesi- 
tancy has been encountered in putting them 
into effect. 


BOSTON, MASS., June 19.—Eastern spruce 
frames have become easier. Orders have not 
kept pace with the increase in production of 
dimension. Base is now $40@42 for an ordi- 
nary frame schedule. Offerings of Provincial 
random are still: light and prices are firmly 
held. Dry boards are scarce and very firm. 


KANSAS CITY, MO., June 19.—Fir demand 
continues to show a slight increase, with buy- 
ers spurred on by the prospects of having to 
pay higher prices if they delay. New price 
lists with advances here and there come in 
every day, the common yard grades showing 
a steady movement upward. Country yards 
have been the heavy buyers, but more city 
yards have been coming into the market of 
late, wanting mostly items to fill out their 
assortments. A few straight car orders have 
been placed for boards and flooring. 








LOS ANGBLES, CALIF., June 16.—During 
the week the southern California fir market 
manifested additional strength. Clears are 
stronger and prices are also a little stiffer in 
common grades. The market is exceptionally 
firm, and the volume of business during the 
week has been double that of any other week 
this year. The retailers are buying without 
quibbling over prices. 


CYPRESS 


CHICAGO, June 20.—Cypress demand is 
spotted, according to local distributers of 
this wood, most of the business placed by 
retailers, tank manufacturers and other con- 
suming interests being for fill-in items. Prices 
hold steady, with mill stocks well assorted. 


ST. LOUIS, MO., June 18.—While fill-in buy- 
ing of yellow cypress is general, the total 
volume of business is only fair. Occasional 
orders are coming through for Nos. 1 and 2 
cypress and shop, representing activity of the 
coffin trade, glass interests and sash and door 
concerns. Quotations are firm. Demand for 
red cypress is fair, with rural yards placing 
most of the business. They are interested 
chiefly in general iterns of yard. stock. 


HEMLOCK 


NEW YORK, June 18.—The hemlock market, 
except in timbers, is not very active. Timbers 
find a fairly active demand in some of the 
suburban areas. Prices are firm and stocks 
are not large. 


BOSTON, MASS., June 19.—Offerings of 
eastern and northern hemlock are very light. 
Wholesalers say it is almost impossible to 
find any eastern clipped boards in first hands 
although $33 is offered. Northern clipped 


boards are $32@33, and random are $30@31. 





Better Saws 
For the Shop 
or Mill 


Special saw steel made in Simonds own 
steel mill is the foundation of Simonds 
Circular Saws. Added to this are Simonds’ 
years of experience as saw makers and 
workers in hardening and tempering of 
steel for cutting edges that give longer 
service and more production. 


To promote greater efficiency in your plant 
equip with Simonds Circular Saws. 


Order from your dealer or direct from 
any Simonds Service Station. 


Simonds Saw and Steel Co. 


“The Saw Makers”’ 
ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Los Angeles, Cal- 
Boston, Mass. Memphis, Tenn. Seattle, Wash. 
Detroit, Mich. Atlanta, Ga. Toronto, Ont. 
New York City Portland, Ore. Vancouver, B.C. 
New Orleans, La. San Francisco, Cal. 
London, England, Montreal, Que. St. John, N. B. 


SIMONDS 


The Planer Saw 
Dado Heads 
Solid Circular 


SAWS 
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You can build confidence 
in your whole line -- - 

by handli 

| NATIONALLY 








ng 
ADVERTISED 


FRAMES 


Superiority in any prod- 
uct is a strong asset for 
the dealer, so, where a con- 
tractor gets Andersen Win- 
dow and Door Frames on 
the job and finds how 
accurately they are milled 
and how quickly they are 
set up, the dealer’s stand- 
ing is improved. 


You can depend on An- 
dersen Frames to build 
confidence for you. Mail 
coupon below. 





© Have your representative call. 


0 Send portfolio of sales plan and 
selling aids. 











ANDERSEN LUMBER COMPANY, 


Without cost or obligation to me please fill my requests as checked in squares below: 


eeeeeee 


Box Number 1106, Bayport, Minnesota. 


0 I handle Andersen Frames. 
0 I do not handle Andersen Frames. 




















The local market is well supplied with west- 
ern hemlock, and there is a very fair busi- 
ness at steady prices. 


WESTERN PINES 


> ° 
CHICAGO, June 20.—Retailers and indus- 
trial consumers are more actively in the 
market for Idaho and Pondosa pines, the de- 
mand having shown some improvement dur- 
ing the last week. The market is holding 
firm. More orders are being placed for Cali- 
fornia white pine, local retailers buying Nos. 
1 and 2 dimension, 1 9/16-inch, from 4- to 

12-inch. Prices hold steady. 


SAN FRANCISCO, CALIF., June 16.—There 
is a steady upward trend to the pine market, 
with prices gaining in nearly all grades. East- 
ern business is exceptionally good, many in- 
tercoastal shipments being made. Rail ship- 
ments to the middle West are above normal. 
Australian demand is about 30 percent higher 
than it was ninety days ago. Local retailers 
report business somewhat better. 


LOS ANGBLES, CALIF., June 16.—Commons 
and shop lumber have strengthened in both 
white and sugar pine. Pine and white fir di- 
mension are in good demand and show a 
stronger price tendency. Box lumber and No. 
3 clear are also in good demand. Most of 
the larger mills are running only five and 
one-half days a week. 


BUFFALO, N. Y., June 19.—The western 
pine market holds firm and mills generally 
report that they have a good volume of busi- 
ness on hand. At any rate it is not easy to 
obtain stocks in some of the leading items 
of California white and sugar pine. Demand 
is fair, but not as active as sometimes at this 
season. A favorable feature is the stiffening 
in the prices of Idaho pine lately, and there 
is also a firm market in common grades of 
Pondosa. 


NEW YORK, June 18.—The Idaho pine mar- 
ket continues very strong, but there has been 


no further upturn in prices since last week. 
Some .-items, especially in common grades, are 
scarce, and mills seem to be making little 
progress in filling in the gaps in stocks. De- 
mand is fair. 





KANSAS CITY, MO., June 19.—Demand for 
California pine is steady, with shop grades 
getting a big run from retailers. Some finish 
and common boards usually fill out the cars. 
The demand from factories continues fair. 
Prices generally are firm. 


REDWOOD 


CHICAGO, June 20.—Redwood consumers 
are buying in fair volume, both retailers and 
industrial concerns being represented in the 
orders placed with the local distributers of 
this West Coast product. Prices remain firm. 


SAN FRANCISCO, CALIF., June 16.—The 
demand for redwood was sustained. Western 
business showed a slight gain, as well as ex- 
port shipments. The east coast demand was 


normal. Southern California trade showed a 
slight decrease. Local retail business is 
normal. Prices are steady. 


LOS ANGELES, CALIF., June 16.—The 
week has shown an increase in redwood sales 
volume in southern California. Most mills are 
running just five days a week. Reserves in 
the retail yards are below normal and prices 
are firm. South American demand, very ac- 
tive during the last two weeks, has added 
considerable strength to the local situation. 


SOUTHERN PINE 


CHICAGO, June 20.—Local distributers of 
southern pine report an improved demand 
during the last week from the retail yards. 
Industrial consumers are placing orders for 
fair quantities of crating material. Mill 
stocks are in good assortment, with the ex- 
ception of 4-inch No. 2 boards, which are 
scarce at some mills. There is no particular 
change in prices. 


a 

ST. LOUIS. MO., June 18.—Trade in south- 
ern pine last week was again retarded by un- 
favorable weather which held up shipments 
and checked orders from northern and east. 
ern territory. Not much business is being 
placed by yards in cities. Industrial trade 
also shows this holding-off tendeney. Rura} 
yards continue to place a fair volume of or- 
ders for fill-in requirements, chiefly boards 
and dimension. Prices are unchanged. 


KANSAS CITY, MO., June 19.—Last week 
there was a good increase in volume of pine 
orders, and more demand for smaller assort- 
ments or straight cars. City yards were more 
strongly represented among the buyers. De- 
mand also is spreading a little stronger to 
the left hand side of the list, as new con- 
struction begins to call for finish grades, 
Prices have shown no material change, but a 
continuance of the present volume of orders 
is likely to cause some revisions. 


CINCINNATI, OHIO, June _ 18.— Whole- 
salers report steady improvement in south- 
ern pine, though trade this week was not 
brisk. Indications point to better business 
for next week, however. Prices are firm and 
mill shipments bring the same price on spot 
lumber. Strong competition from West Coast 
timbers is reported. Most of pine sales are 
of flooring, dimension and sheathing. 


BOSTON, MASS., June 19.—There is a 
great deal of complaint about delayed ship- 
ments by southern pine mills. Sellers usually 
mention the weather as the reason for the 
delay. New business is not very active and 
some sellers continue to be conciliatory about 
prices. Shortleaf B&better rift 1x4-inch 
flooring is offered for as little as $65, and 
longleaf at $71, but other producers want 
much more. 


SHINGLES AND LATH 


CHICAGO, June 20.—There is a good de- 
mand for white cedar shingles, dry mill 
stocks of which are scarce. Prices have ad- 
vanced 25 cents a thousand, present quota- 
tions being: Extras, $5; standards, $4; sound 
butts, $3. 


NEW YORK, June 18.—West Coast shingles 
have been selling unusually well for the last 
ten days. Many yards had put off buying 
until their stocks were very low, and it seems 
as if a number of them decided to replenish 
at the same time. One concern said that 
last week was the busiest it had had in a 
year or more. Prices are firm. Eastern spruce 
lath are in good supply and selling well at 
fairly good prices. 


MINNEAPOLIS, MINN., June 19.—Dealers 
are cleaning out their yard stocks of lath be- 
fore replenishing. However, there has been a 
decided improvement in demand for balsam 
lath by Chicago buyers. 


KANSAS CITY, MO., June 19.—The shingle 
market continues to show a steady gain in 
strength and advancing prices are bringing 
buyers into the market in greater numbers. 
Some mills are quoting ordinary clears now 
at $2.60, widening the spread between them 
and *A* grade, which is quoted at ,$2.20. 
Better grades also are moving up. Lath de- 
mand has been increasing a little and prices 
are tending stronger on southern and Cali- 
fornia pine and redwood. Siding demand is a 
little better and prices are stronger. 


CLAPBOARDS 


BOSTON, MASS., June 19.—Clapboards are 
now moving moderately well in the North- 
east. Retailers are placing few large orders. 
Eastern spruce and native white pine con- 
tinue very scarce and firm. The bulk of the 
dealing is in clapboards from the West Coast, 
mostly red cedar or redwood, and quotations 
have grown a bit firmer during the last few 


weeks. 
BOXBOARDS 


BOSTON, MASS., June 19.—Boxboard dis- 
tributers are handling a fairly seasonable 
volume. Unsold stocks of dry box lumber 
are not at all excessive and sellers are gen- 
erally maintaining steady prices. Round 
edge white pine inch boxboards are $27@30. 
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WILLIAM LOTHMAN, 74 years old, presi- 
dent of the Lothman Cypress Co., St. Louis, 
at one time the largest distributer in the 
country of Louisiana red cypress, and inter- 
ested in sash and door factories and planing 
mills in St. Louis and elsewhere, died in that 
city on June 15 after an illness of eight 
months, and was buried there on June 18. 
The Lothman Cypress Co., which was estab- 
lished in 1881, discontinued its lumber busi- 
ness about a year ago, but still owns and 
operates the Foster-Lothman mills, sash and 
doors, at Oshkosh, Wis. The yard of the 
Lothman Cypress Co. in North St. Louis once 
held the largest stock of cypress in the coun- 
try, with more than 30,000,000 feet on hand. 
Only Louisiana red cypress was handled, and 
this was shipped to all parts of the country. 
A single order for 1,000 carloads was placed 
by Mr. Lothman some years ago with a 
Louisiana mill. Besides heading the cypress 
company, Mr. Lothman was president of the 
North St. Louis Planing Mill Co.; vice presi- 
dent of the Imse-Schilling Sash & Door Co., 
secretary of the Angelica Land & Timber Co., 
and until a year ago also president of the 
Mechanics Planing Mill Co., in which he re- 
tained an interest. He also was a director 
of the Bremen Bank. At one time Mr. Loth- 
man had extensive interests in saw mills 
cutting Louisiana reg cypress. These  in- 
cluded the Napoleon Cypress Co., the North- 
ern Lumber & Manufacturing Co. and the 
LaPlace Cypress Co. 

Mr. Lothman had been engaged in the lum- 
ber business in St. Louis since 1877, begin- 
ning his career as an employee of the Me- 
chanics Planing mill, and working his way 
up by industry and innate ability. In 1882 
he became a member of the firm of Hafner, 
Lothman & Humber, a sash and door concern. 
Two years later that firm was succeeded by 
the Joseph Hafner Manufacturing Co., which 
is still in existence. When the company was 
incorporated in 1884, Mr. Lothman became 
secretary, treasurer and general manager. 
The Hafner plant was burned in 1901, when 
the Lothman Cypress Co. was formed, and 
it was successful from the start. 

At the age of 17, Mr. Lothman came to 
this country from Bauer, Osnabruck, Ger- 
many, where he was born Jan, 20, 1854. His 
ancestors were farmers, and a brother, Henry 
Lothman, followed this pursuit in Missouri 
until his death a year ago. Surviving Mr. 
Lothman are his widow, Mrs. Frederika Fix 
Lothman, a son, William, Jr., who is secre- 
tary-treasurer of the Lothman Cypress Co., 
two daughters, Mrs. E. J. Dorn, wife of an 
official of the Imse-Schilling Sash & Door 
Co., and Mrs. P. A. Richardson, wife of th 
general manager of the Foster-Lothman 
plant at Oshkosh. Mr. Lothman was devoted 
to his family, and they and his books were 
his only interests outside of his business, in 
which he was active until his recent illness. 
His funeral was attended by many lumber- 
men, among whom Mr. Lothman was well 
liked for his sterling business qualities and 
fine character. 


‘GUY H. MALLAM, widely known in the 
southern lumber industry and representative 
at New Orleans for the Exchange Sawmills 
Sales Co., died in that city on June 18, after 
an illness of several months. Mr. Mallam 
was born and educated in New Orleans, but 
his first experience in the lumber business 
was gained at Beaumont, Texas, when he 
joined the office staff of C. C. Caswell in 1882, 
the concern later becoming the Texas Tram & 
Lumber Co., which was finally taken over by 
the Kirby Lumber Co. He left Beaumont in 
1889 to organize, with Harry Rankin, the Man- 
ufacturing Lumbermen’s Underwriters in Kan- 
Sas City, Mo. He left that city in 1905 to re- 
turn to New Orleans where he engaged in the 
lumber business under name of Guy H. Mal- 
lam Lumber Co. For a while he was sales 
manager for the Enterprise Lumber Co., at 
Alexandria, La., and again returned to New 
Orleans where he became associated with the 
Robinson Lumber Co. He was appointed rep- 
resentative for the Exchange Sawmills Sales 
Co. in 1921. Mr. Mallam was popular among 
New Orleans lumberman by whom he was 
affectionately known as ‘‘dean of the lumber 
industry.” A year ago on his birthday the 
New Orleans Lumbermen’s Club showed its 
regard for him by holding a “Guy H. Mallam 
Day” on which he was honored at an outing 
by various speakers paying tribute to him and 
by the presentation of a smoker’s set, suitably 
inscribed. He was 74 years old. 


ORSON M. KELLOGG, aged 74, prominent 
pioneer lumberman of Hoquiam, Wash., died 
at his home in Los Angeles June 12, follow- 
ing an illness of almost three years. Mr. 
Kellogg with his wife and son, George, went 
to Grays Harbor in 1886 as the representa- 
tive of the E. K. Wood Lumber Co., with 
which he had been associated for seven years 
in Michigan. When the company bought a 
small mill in Hoquiam in 1893, he became 
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manager and under his direction it expanded 
into one of the largest and most prosperous 


mills of Grays Harbor. Mr. Kellogg was’ 


born in Grand Rapids, Mich., Sept. 2, 1853, 
the son of Orson. C. and Lydia Kellogg. Mr. 
Kellogg passed his boyhood in his native 
state and at an early age became interested 
in the lumber business, entering the employ 
of E. K. Wood. In 1877 he was married to 
Miss Nettie R. Gibbs and to them were born 
two sons, George and Chester. Mr. Kellogg 
was vice president and one of the directors 
of the First National Bank of Hoquiam. He 
retired from active business about six years 
ago when he went south with his wife and 
younger son Chester, to make their per- 
manent home in Los Angeles. Besides his 
two sons and his wife he is survived by his 


brother Frank Kellogg, of Hoquiam, and a 


sister, Miss Anna Kellogg of Grand Rapids, 
Mich. Fraternally he was identified with the 
Elks and Masons, having taken both the 
York and Scottish Rite degrees in the latter 
organization. He was a charter member of 
the American lodge of Masons and served as 
its secretary. Funeral services were held in 
Los Angeles June 15. All mills of the E. K. 
Wood company along the coast suspended 


operations at noon on that day in respect 
to his memory. 


GEORGE O. WORLAND, for many years in 
the lumber business at Evansville, Ind., died 
at his home in Cleveland, Ohio, May 29, of 
heart trouble. Mr. Worland had not been very 
well for some time and had been ordered to 
take things easy for a while. He was not 
considered seriously ill, however, and the day 
before his death he spent the entire day at 
the office and was apparently feeling well. 
Death occurred at two o’clock the morning of 
May 29. Mr. Worland was formerly secre- 
tary of the Evansville Veneer Co., and held 
other interests in lumbering concerns of that 
vicinity. He left Evansville in 1922 to become 
manager and assistant to president of the 
Roddis Lumber & Veneer Co., at Marshfield, 
Wis., and a little later moved to Cleveland. 


NEWBOLD L. PIERSON, formerly of the 
firm of J. L. & N. L. Pierson, lumber and 
coal dealers of College Hill, Cincinnati, Ohio, 
was killed Sunday, June 17, when run down 
by a reckless automobile driver. Mr. Pierson 
was 70 years of age and had retired from 
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The Usefulness of a Crane 
Plus the Speed of a Truck 








this is an indispensable handling unit 

for the lumber yard. It is ideal for 
unloading cars, for loading trucks and 
wagons, and for many other purposes around 
the yard. 

Works fast and moves fast. 
to operate. 

Similar in design and construction to the 
larger ORTON cranes, the Model “V” is a 
full-fledged crane made for mounting on any 
5- or 714-ton truck that has a clearance of 8 


OC) “tis is throughout the country say 


Economical 








feet from the back of the driver’s seat to the 
rear axle. 


It is full-revolving, and is operated without 
the use of outriggers. Equipped with a 20, 
24 or 28-foot boom, it has a lifting capacity of 
5 tons at a 10-foot radius and 2 tons at a 
20-foot radius. A 53-horsepower gasoline en- 
gine furnishes an abundance of power. Each 
operation is controlled by a separate clutch, 
so that hoisting, swinging or booming can be 
performed singly or all together. 


Write for Bulletin 44, which gives detailed infor- 
mation about this fast, economical handling unit. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 


RTON 


Cranes, Shovels & Buckets 
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HENRY WILSON, who for more than 40 
years was president of the Wilson Bros. Lum- 
ber Co., of Aberdeen, Wash., died in San Fran- 
cisco, Calif., the early part of last week. Mr. 
Wilson had disposed of his interest in the 
mill in Aberdeen but retained large lumber 
and shipping interests in California... He was 
a brother of the late C. R. Wilson, founder of 
the local mill, and an uncle of the Wilson 
brothers of Aberdeen. 


JOSEPH J. DOYLE, of Peoria, Fla., a well 
known timberman of the Florida section, was 
killed on June 14, when struck by a wagon 
tongue in the dark. Mr. Doyle was engaged 
in getting out piling for Jacksonville whole- 
salers for the last several months. A widow 
and one daughter survive. 


M. M. ATKINS, of Shreveport, La., repre- 
sentative of the Southern Pine Association, 
died in Chicago, Friday, June 15, after a brief 
illness. Mr. Atkins was in Chicago for a con- 


ference at the Association’s office there when 
taken suddenly ill. A widow and two chil- 
dren survive. 


CHARLES BRACKEN STANG, aged 61, 
lumber and grain dealer at Georgetown, IIl., 
for 37 years, died Wednesday, June 13, in the 
Lake View Hospital, Danville, Ill. Mr. Stang 
had been in the hospital there since April 18, 
suffering from kidney trouble. He was born 
in Ladiona, Pa. A widow, one son and two 
daughters survive him. 


HOWARD E. BAKER, 
ber and millwork firm of Harris, McHenry & 
Baker Co., of Elmira, N. Y., died on June 14 
at the home of his daughter, Mrs. E. L. Hanes, 
of Rochester, N. Y. Mr. Baker was 79 years 
old. He had spent his entire life in Elmira. 
Prior to 1896 he was connected with the Cana- 
dian Lumber Co., and since that time was as- 
sociated with Harris & McHenry, the present 
firm being incorporated in 1900. Mr. Baker 
had been president for many years. He was 
also president of the Tar River Lumber Co., 
of Rocky Mount, N. C., and a director of the 
First National Bank of Elmira. A daughter, 


resident of the lum- 


‘nieces survive. 


two grandchildren and several nephews apr 
Funeral services were hel@ 
at his home in Elmira on June 16, with buriaf 
in Woodlawn Cemetery there. 
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Hymeneal 


ORMOND-THOMAN. Miss Louise A. Thos = 
man, daughter of Mr. and Mrs. Emil Joe 
Thoman, of Cincinnati, and a recent graduate | 
of the University of Cincinnati, was married 
June 9 to Dr. John W. Ormond of Monroe, @ 
N. C., a graduate of the medical department Fe 
of the University of Cincinnati. Miss Thoman | 
took a special course in household adminis. 7 
tration along with her B. S. degree work and 
is qualified as a dietician as well. The mar.” 
riage was performed at the Thoman resi- 
dence in Winton Place by the Rev. John | 
Christie, pastor of the Mt. Auburn Presby- © 
terian Church. The bride is the daughter of 9 
E. J. Thoman, president of the E, J. Thoman | 
Lumber Co., a prominent hardwood whole- © 
saler, who is identified with the Cincinnati” 
Lumberman’s Club. The couple will reside 
at Monroe, N. C. 


PAGEL-KOEHRING. T. F. Pagel, secre- 
tary-treasurer of the Pagel Lumber Co., Mil- 
waukee, Wis., and Miss Alice Koehring, also 
of Milwaukee, were married Saturday noon, 
June 16. They will reside in Milwaukee after 
their return from their wedding journey. & 


Trouble and Litigation 


% 
, 
MEMPHIS, TENN., June 18.—E. A. Lehr, t 
formerly Lehr Hardwoods, has filed a volun- 
tary petition in bankruptcy showing unse- 
cured claims as $9,075.48 and secured claims 
of $3,571.45. 


HAGERSTOWN, MD., June 18.—Sale of the 
Maryland Lumber & Millwork Co., successor 
to the West Side Lumber & Door Co., is 
recommended in a report submitted to Judge 
Frank G. Wagaman by receivers of the con- 
cern. The receivers, W. ‘Preston Lane, Jr., 
J. O. Snyder and Elias B. Martle, who have 
been handling the affairs of the concern for 
some time, reported to the court that the 
William A. Danzer Lumber Co. had offered 
to purchase the company for approximately 
$57,000 and that this was the only bid re- 
ceived, 


NEW PHILADELPHIA, OHIO, June 18.— 
Officers, stockholders and principal creditors 
of the Boyce Lumber Co. of this city filed 
an application in common pleas court to have | 
the company dissolved and a permanent re- 
ceiver appointed to wind up the affairs of 
the firm. It was announced that if the re- 
ceiver is appointed, judgment creditors have 
agreed to release their liens and accept set- 
tlement on the same basis as other creditors. 
The plaintiffs in the action, A. W. Reiser, 
E. W. Boyce, Marie and Irene Boyce, declare 
the book assets of the company total $70,- 
611.06 and the liabilities are $86,253.79. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of in- 
ventor when ordering: 


1,672,300. 
Ont. 

1,672,326. Process for the treatment of timber 
for the destruction of the borer, larvae, beetles, or 
other pest. Adolf M. Kobiolke. Gilderoy, Australia. 

1.672.453. Knockdown fruit crate and method 
of making it. Oscar D. Gibbs, Webster, N. Y. 

1,672,456. Tram-car for wood-treating plants. 
William H. Grady, Louisville, Ky., assignor to 
American Creosoting Co., same place. 

1.672.458. Tool for removing and inserting saw 
teeth. Charles A. Horner, Cleveland, Tenn. 

1,672,562. Ring joint. William L. Evans, Wash- 
ington, Ind. 

1,672,652. Tie-adzing 
Mansfield, Rockford, IIl., 
& Co., same place. 

1,672,740. Door and sash sticking machine. 
Cc. Stutz, Albuquerque, N. M. 


Barking drum. Bur Branch, Toronto, 


machine. Judson H. 
assignor to Greenlee Bros. 


John 


THe Unitep STATES consumes more paper, 
most of which is made from wood pulp, than 
the rest of the world combined. 
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